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| Sparks | Coal Pact Puts Pressure on Prices, 


The road to success is ment. 
with a good service department. 
cd + om 


Those flying discs could be 
trial ballons, indicative of what 
private sellers think their cars 
are worth. 

* + ok 

All the world’s a stage, as John 
L. Lewis well knows. The creaking 
of the boards is caused by John’s 


' throwing his weight around. 
* * 


* 


Competition 

Presidential candidates won’t 
have an open field in courting 
public popularity in 1948. The new 
models will by that time be aiming 


for the favor of the citizens, too. 
+ * oF 


Junk the Junkers! 


Dealer Group Urges 

ST. LOUIS.—St. Louis Auto- 
motive Assn. has asked dealers 
to aid in the fight “to junk cars 
that are not fit to be on the 
highways.” 

The association stated fur- 
ther: “A life that might be saved 
is worth a lot more than the few 
extra dollars that might be 
earned by putting a doubtful or 
unsafe car back on the road.” 


+ * * 


Short Memory 

Charged with overtime parking, 
a New Mexico driver told the judge 
that he had waited so long that he 


-had forgotten about his newly ac- 
' quired car and rode home on the 


bus. 
& a + 

Tip the Topper 

Hats off to those dealers who 
furnish cars to high schools for 
driver training courses. It’s a good 
example of active support to the 
safety campaign and fits in well 
with a smart public relations pro- 


_ gram. 
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| But Production Outlook B rightens 


Week's Output 
Totals 87,589 


Purchasing Men See 
Copper, Lead Easing; 
Chance for 5,000,000 


By Bernie Thomas 
Staff Writer 


The automobile industry’s 
outlook brightened again last 
week as settlement of the 
coal-labor issues prevented a 
serious drop in steel opera- 


tions. Meanwhile, U. S. plants built | 
|} an estimated 65,559 cars and 22,030 


| trucks—a total of 87,589. 
In the previous holiday week this 


cars and 17,201 trucks—or a total 
of only 60,916 units, according to 
AvuTomoTivE News revised tabula- 
| tions. 

With labor peace in the mines 
apparently assured for at least a 
year, U. S. car and truck makers 
last week looked again at the pos- 
sibility of 5,000,000 vehicles in 
1947. A coal tieup would have 
ruined plans for appreciable out- 
put increases hoped for at almost 
every plant throughout the in- 
dustry. 

There was also encouragement on 
other fronts. Plant purchasing offi- 
cials said that increased domestic 
output and larger imports of lead 
and copper might wipe out present 
serious shortages of those mate- 
rials within the next four months. 

However, pig iron and sheet steel 
remain the industry’s principal 

(Continued on Page 54, Col. 1) 





Convertible Output Gains 


Makers Seek to Meet Terrific Demand 
Despite Added Headaches Involved 


By Jim White 
Staff Writer 
SELLER'S MARKET or no, the 
auto industry is doing its best 
to meet the public’s wishes. 


This was pointed up by a survey | 


Top Cars 

New car registrations for four 
months, plus 34 states for May: 
1947 1941 
Pos. Pos. 
1—231,990 488,009— 1 
2—190,913 279,295— 2 
8—119,037 218,839— 3 
4— 85,929 151,805— 4 
5— 75,870 142,816— 5 
6— 74,188 97,627— 7 
7— 68,548 116,227— 6 
8— 42,236 39,307—10 
9— 41,543 37,883—12 
10— 38,690 46,715— 9 
11— 37,686 33,128—13 
12— 34,077 66,772— 8 
13— 25,770 39,146—11 
14— 18,755 27,941—14 
16,104 26,981—15 

16— 13,906 
17— 8,930 8,280—17 
13— 
19— 
20— 


Make 


Chev. 
Ford 
Plym. 
Buick 
Pontiac 
Dodge 
Olds. 
Nash 
Mercury 
Stude. 
Hudson 
Chrysler 
De Soto 
Cadillac 
Packard 
Kaiser 
Lincoln 
Frazer 
Willys 
Crosley 
Total All Makes 
1,146,851 1,781,432 

For further details see page 

26, today’s issue. 


9,139—16 
180—18 


| which shows that in spite of the 
extra headaches involved, the auto 
industry is making more converti- 
| bles than it has ever made. 

In this respect, the new Stude- 
baker convertible is scheduled to 
make its debut in a couple of 
weeks. 

Prewar the convertible percent- 
age ran 1.33 percent of passenger 
cars in 1936 and 2.85 percent in 
1940, according to the Automobile 
Manufacturers Assn. 

* + * 

ODAY Cadillac convertible out- 

put is 11.8 percent of its total 
output, compared with 5.4 percent 
in 1941. 

Shortages have somewhat 
plagued the Fleetwood division 
which produces the Cadillac body. 


Difficulty has been experienced in 
| (See CONVERTIBLES, Page 53, Col. 3) 


New Ae uto Entry 


Planned by Tjaarda 

DALLAS.—John T. Tjaarda, De- 
|troit automotive designer, said 
Thursday he is organizing a $40,- 
| 000,000 company to produce a revo- 
lutionary six-cylinder car at Prairie, 
Tex. The firm will be known as 
| North American Motors. Goal is a 
price of $1,095. 

Plans call for production early in 
1948 of the 100-inch wheelbase car 
with a Continental motor, and gas- 
oline mileage of 45 miles a gallon. 





| nation’s plants accounted for 43,715 | 


. 





INITIAL SHIPMENTS of the new Ford 


tractor, now in production at the Highland 


Park plant and of Dearborn farm implements, are now being made to Ford tractor deal- 
ers throughout the country. Frank KR. Pierce, president of Dearborn Motors, national 


| marketing organization for the new Ford tractor, said that production schedules call for 


400 tractors daily, and that quantity shipments would be made in August. Gloria Cari- 


son, above, 
Clarkston, Mich. 


demonstrates the new tractor at the Dearborn Motors education farm, 


New Ford Tractor Bows 


With Price Tag of $1,095 


DETROIT. — Dearborn Motors 
Corp. will market approximately 
50,000 Ford tractors and 200,000 
Dearborn farm implements during 
the final six months of 1947, it 


NADA Inviting 
Candidates for 


Moran Post 


WASHINGTON.—A successor to 
Lee Moran, who recently resigned 
as executive vice-president of 
NADA, will be chosen shortly, ac- 
cording to President M. O. Ander- 
son, who spent most of last week 
at headquarters here discussing the 
matter with other officials of the 
organization. 

Many dealers have expressed 
the opinion that NADA’s new 
manager should be chosen from 
the ranks of the Automotive 
Trade Assn. Managers, since 
these men have broad experience 
in running a dealer association. 

While a number of men have 

been measured for the Moran post, 
and a few have been contacted, 
a definite choice has not yet been 
made, Anderson told AUTOMOTIVE 
News. 

“We are still looking for some- 
one to take over NADA’s executive 
vice-presidency,” he said, “and I 
would like to have it known 
throughout the industry that the 
door is open for discussion with 
anyone who, on the basis of ex- 


(See NADA, Page 48, Col. 3) 


Production 
Automotive News Estimates, 
U. S. Cars, Trucks 


87,589 


Last Prev. 1946 
Week Week Week 


For complete production totals 
by makes, see table, page 54. 


announced last week by 
Frank R. Pierce, president. 

Pierce’s announcement was made 
in Detroit where the new. Ford 
tractor and the Dearborn farm 
equipment line were demonstrated 
for the press and radio and a 
group of agricultural leaders. Pro- 
duction schedule for the new 
tractor, now in production at 
|Ford’s Highland Park plant, calls 
for 400 units per day. 

The company announced that the 
list price of the new tractor would 
be $1,095. 

Initial shipments of tractors 
and implements started last week 
to all Dearborn distributors and 
dealers. 

The new Ford tractor features 
an improved hydraulic system per- 
mitting operation of tractor and 
implement as a single unit with 
automatic hydraulic control of the 
implement, Pierce stated. 

About 20 different tools, including 
several new ones, were shown. 
| Among the innovations were a cir- 
;cular saw and posthole digger 
| driven from the power takeoff. 

Other improvements include an 
automotive-type steering gear, four 

(See TRACTOR, Page 49, Col 3) 


DETROIT.—Packard announced 
last week that the suggested retail 
price of the new Packard super 
eight convertible, first 1948 in the 
| industry, would be $2,975 delivered 
in Detroit, plus state taxes. 

In announcing the price, George 
T. Christopher, Packard president, 
said that the car, first disclosed 
last March as a supplement to the 
present Packard Clipper line, is 
now in quantity production and will 
go on public display July 18 in 
dealer showrooms in major cities 
across the country. August sched- 





ules call for 1,000 of the new mod-| 
| heels of $26-$162 price increases 


els. 

Meanwhile, auto observers 
speculated that the prices of all 
1948 models that involve new 
styling and engineering will be 
higher than those of present 
models. 

They point out that tooling costs 





Steel Cost Likely 
To Be Boosted 


Car Makers Doubt 
Ability to Absorb 


Sizable Increase 


By Mac Gordon 
Staff Writer 


DETROIT.—Auto manufac- 
turers prepared grimly last 
week for another substantial 
boost in their steel cost bill, 


and some makers began pre- 
liminary studies of the possible ef- 
fect on retail prices. 

A sizable jump in steel prices 
was foreseen as inevitable follow- 
ing the record-breaking wage 
agreement signed between the na- 
tion’s soft coal operators and John 
L. Lewis’ United Mine Workers- 
AFL. 

Besides giving the 400,000 bitu- 
minous miners $6 more pay & 
week for five hours less work, 
the new contract increases the 
royalty on coal for the miners’ 
welfare fund from 5 to 10 cents 
a ton. Coal industry sources esti- 
mated “conservatively” that soft 
coal prices will advance an aver- 
age of 85 cents a ton as a result. 

Steel manufacturers were not 
ready with a specific estimate of 
the increase they will be forced 
to assess, but the president of Re- 
public Steel, Charles M. White, 
made this comment: 

“Personally, I do not see how 
the price of steel can any longer 
be held at roughly 24 percent above 
the 1936-39 selling prices. The min- 
ers’ raise has placed an unbear- 
able burden on steel costs in re- 
lation to the selling price.” 

In the auto industry, it was 
agreed that it was still too early 
to forecast the possible impact on 
car and truck prices. But many as- 
semblers indicated that absorption 
of a large steel price hike might 
well be an impossibility. 

Faint hopes that had been 
raised for auto price decreases 
went out the window as the cost 
rises became a reality. Assem- 
blers will now be faced with the 


(Continued on Page 45, 45, Col. 4) 


Packard Prices New Model; 
All ’48s Likely to Be Up 


are up two or three times over pre- 
war, and that added features are 
expected on some models. 
However, some of the features 
(Continued on wage 9, Col. 1) 


Ford Track Priscs: Resiaed 

DEARBORN.—Revisions in Ford 
truck prices ranging from a re- 
duction of $17 to increases of $98 
were announced last week by J. R. 
Davis, vice-president and director 
of sales and advertising. 

The adjustments cover all light 
and heavy-duty models built by 
Ford, Davis said, and come on the 
announced for Chevrolet’s new 
truck line. 

As a result of the revisions, the 
price differential now separating 
V-8 and six-cylinder truck mod- 
els has been reduced from $58 to 
$30, Ford stated. 














we 
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HERE IS PART of the crowd of children and parents who came to the Ford show- 


room of Dan Minto at Burlingame, Calif., 


to see the ‘“‘Art Exhibit’’ of drawings made 


by grade school children in a contest sponsored by Minto. More ‘than 300 drawings of 
Ford cars lined three walls of the showroom. The contest Is first of a series that Minto 


plans as annual events. 





SAN FRANCISCO. Is_ the 


Promotion Contests 


West Coast Dealer Starts Series of 4 Annual Events 
In Bid for Continuing Goodwill 


San Francisco, thinks the answer 


time ripe for an automobile dealer|is “Yes.” 


to join the sales-promotion parade 
which seems to be turning toward 
premiums, contests and other sales 
helps? 

Dan Minto, Ford dealer for 
three cities on the peninsula below 





OLD AND YOUNG are interested in the 
picture and prizes at the Minto ‘‘salon.’’ 








SOUTH BEND. — Following pro- 
motions to fill vacancies caused by 
retirements of executives, Stude- 
baker last week announced several 
appointments af- 
fecting both man- 
ufacturing and 
engineering de- 
partments. The 
list includes: 

George E. West- 
phal, superintend- 
ent of the ma- 
chine shop, named 
as general fac- 
tory superintend- 
ent; C. N. Rhout- 





G. E. Westphal 


song, assistant di- | — 


rector of purchases, as director of 


a: 

; Tax Bill 

WASHINGTON. — Senate action 
was about to be taken on the 
revived tax bill last week as 
Automotive News went to press. 

The House passed the $4,000,- 
000,000-a-year income tax reduc- 
tion bill by a vote of 302 to 112 
last week, swamping all opposi- 
tion. 

The House rejected a Demo- 
cratic alternative which would 
have given bigger cuts to small 
taxpayers and eliminate the in- 
come tax for many of them. 

Under the revised Republican 
bill, the 10 to 30 percent reduc- 
tions would become effective next 
Jan. 1. 

House Republicans were confi- 
dent that sufficient votes could 
be mustered in the House to over- 
ride a veto. However, the Senate 
was in doubt. 

President Truman said Thursday 
that he would veto the measure. 


Olds Bulletin 


LANSING.—R. E. Olds, foun- 
der of the Oldsmobile and Reo, 
was reported on the road to re- 
covery at press time last week. 
Olds, 83, had been critically ill of 
pneumonia. 








Minto has just completed the 
first of a series of contests de- 
signed to focus local attention on 
his showroom. He plans to make 
them annual affairs, as each con- 
test is designed to appeal to dif- 
ferent groups in his community. 

The first contest — a children’s 
art contest — was a two-month 
promotion which was timed to 
end with the end of the school 
year. It offered 121 prizes includ- 
ing bicycles, electric trains, dolls, 
etc., to grade-school students for 
the best drawings depicting the 
fun it is to have a Ford car in 
the family. 

More than 300 drawings were 
submitted, some youngsters turn- 
ing in more than one, and art 
teachers of the public schools in 
Minto’s three communities judged 
them for artistic merit, for idea 
and for originality. 

As a wind-up to the contest, 
Minto advertised an “art exhibit” 
and invited the parents § and 
friends of the young artists to 
his showroom to view the draw- 
ings. The announced time of the 
exhibit was 8 p. m. At 7:30 a 

(Continued on Page 12, Col. 1) 





purchases; L. R. Runkle, tool super- 
intendent, as master mechanic. 

Also, E. M. Douglas, executive 
engineer, to succeed Stanley Whit- 
worth, retired vice-president in 
charge of manufacturing for Stude- 
baker Pacific Corp.; A. G. Laas, 
formerly assistant to Douglas, as 
executive engineer; E. J. Hardig, 
chassis engineer, as a member of 
the company’s engineering commit- 
tee; S. A. Jeffries, formerly chief 
truck engineer, as executive truck 
engineer, and R. E. MacKenzie, 
special engineer, as chief truck en- 
gineer. 

Westphal succeeds Bert Fowler, 





Finance Men 
Doubt Easing of 
One-Third Rule 


CHICAGO.—There will be no re- 
laxation in the 


AUTOMOTIVE NEWS, JULY 14, 


pat Bidding Closes 






Studebaker Reveals More Promotions 


one-third down | 


payment rule when credit regula- | 
tion W passes out of the picture, | 


in the opinion of prominent Chi- 
cago finance company men, bank- 
ers and other credit authorities 
who were surveyed last week. 
They pointed out that on higher 
priced units an extension beyond 


15 months in the time to pay may | 


result. 


(In Washington, indications are 
that the Senate Banking and Cur- 
rency committee will go along 
with the House proposal to knock 
out Regulation W. A decision will 
be reached some time in the next 
two weeks, it is believed.) 





Byron Coon, president of Gen- 
eral Finance Corp., expressed the | 
opinion that under federal decon- 
trol a logical formula on automo- 
bile financing would be 24 months 
for new cars, 18 months for 1946 
and 1947 used cars, 15 months for 
1941 and 1942 models, and 12 
months for cars of 1940 and earli- 
er vintage. (This setup is in agree- 
ment with that listed by other 
finance company officials.) 





Aug. 4 in New 
WAA Tool Sale 


WARREN, O.—Some 250 differ- 
ent items of unused, war surplus 
automotive maintenance tools and 
equipment which cost the govern- 
ment an estimated $2,000,000 are be- 
ing offered for sale by the WAA on 
a sealed bid basis. 


This surplus property is located 
at the Lordstown ordnance depot 
here, and the sale is one of several 
successive offerings of the same 
type of equipment at this location. 

Sealed bids may be submitted for 
all or for any portion of the total 
available quantity of each listed 
item, but all bids must be submit- 
ted by Aug. 4, 1947. 


The property may be inspected | 


at the WAA Lordstown sales office 
at the ordnance depot up to and 
including Aug. 4. Bid forms may 
be obtained from the nearest WAA 


regional office or customer service | 


center. All sales are f.o.b. location. 


Among the items included in the 
sale are 1,200 %-inch tow chains, 
20-foot lengths; 300 canvas collap- 
sible radiator test tanks; 450 cyl- 
inder boring machines for cylinders 
3% to 7% inches, chiefly usable for 
trucks but also for some four- 
cylinder passenger cars; 
crimpers, for crimping all solder- 
less terminals; 517 gauges for set- 
ting voltage regulators; 3,551 hand- 
operated lubricating guns, 27-inch 
overall length; 1,517 fuel pump re- 
pair kits, with valve seat reamers 
and tools. More than 8,600 refacing 
tools for brass and copper tube 
couplings, complete with adapters; 
3,600 one-clamp tube vulcanizers, 
without patches; 5,000 carburetor 
tools and wrenches for Zenith car- 





$750 Million Outlay 


GM’s Paulson Says Dealers Will Spend This Amount 
For New Buildings and Remodeling 


NEW YORK.—Automobile deal- 
ers throughout the country are pre- 
pared to spend $750,000,000 for mod- 
ernization of facilities and places 
of business, R. L. Paulson, director 
of dealer building design and lay- 
out for General Motors Corp., esti- 
mated here last week. 

Paulson spoke at a clinic being 
conducted in conjunction with the 
Store Modernization Show at Grand 
Central Palace. He gave three rea- 
sons for the heavy modernization 
demand in automotive retailing and 
cited them as being: 1. the strong 
financial position of the dealers; 2. 





1.100) all 


RESUMPTION of Paris’ 


THE prewar 
automobile ‘‘Elegance’’ contest recently 
drew much attention in the French capital. 
Two-score vehicles, driven by Paris women, 
were shown in the event, first of its kind 
since 1939. At least half the cars were of 
American or British make. Many of the 
women drivers, from whom was selected 
‘‘Miss Automobile,’’ wore costumes that 
matched the color scheme of the cars they 
presented. Artist’s model Annette Belan, 
who was chosen ‘‘Miss Automobile,’’ sits 
on the fender of a car after her selection.— 
(Acme photo) 








buretors; 10,000 brake adjusting 
wrenches; 4,000 water pump 
wrenches, 46,000 wheel bearing 
wrenches, 2,500 wheel stud nut 
wrenches, and various quantities 


of spark plug wrenches, in sizes 
ranging from 11/16 inch to 29/32 
inch. 














Interesting items in Bob Finlay’s adver- 
tising column. 


who with seven other executives 
left the company under provi- 
sions of an age retirement pro- 
gram. Westphal started his career 
as a Detroit machinist. During 
the war he was general manager 
of Studebaker’s South Bend air- 
craft engine plant. 

Rhoutsong joined Studebaker in 
1923 as a materials expediter. As 
newly appointed chief assistants, he 
will have John Soelch, who has 
specialized in buying truck mate- 
rials, and C. M. Mitchell, who is 
a steel specialist. 


Runkle takes the position for- 








R. E. MacKenzie A. G. Laas 


merly held by J. W. Hines, retired. 
He is a veteran of Studebaker’s 





ei 


E. M. Douglas C. N. Rhoutsong 


Detroit manufacturing days and 
during the war acted as master 
mechanic of the aircraft engine 
plant. 

The shift of Douglas comes in 
his 20th year with the company. He 
is well known to dealers through 

(See STUDEBAKER, Page 9, Col. 1) 


NSPA to Expand 
Work; Regional 


Parleys Planned 


CHICAGO. — Expansion in the 
scope of its services to members 
was voted by National Standard 
Parts Assn. directors and stand- 


|ing committees at their midsum- 


mer meeting, Jack L. Wiggins, 
acting executive vice - president, 
announced last week. 


The new services to be intro- 
duced shortly include a weekly 
business analysis letter-bulletin 
for all members and a parts speci- 
fication service for manufacturer 
members. The board also approved 
a series of regional business con- 
ferences to be held during the 
remainder of this year. 


To provide for enlargement of 
the overall activities program and 
new services, directors authorized 
additional personnel for the head- 
quarters staff. 

Drafting of “a code of accept- 
able practices for manufacturers 
and their field representatives” 
has been completed, except for a 
final revision, by the marketing 
group of NSPA. 

Forty-six membership applica- 
tions were accepted at the meet- 


ing, bringing the association’s 
numerical strength “to a figure 
more than double the prewar 


total,” it was disclosed. 

Printed in five sections, each of 
a different color, a new 154-page 
membership book of NSPA has 
just been mailed to members. 

The directors at their meeting 
voted to pay C. D. (Don) McKim, 
who resigned recently as execu- 
tive vice-president, his salary in 
full for the balance of this year 
and to delay the naming of a suc- 
cessor until the board meets in 
1948. Wiggins will continue serv- 
ing as acting executive vice- 
president. 

A midyear auditor’s report 
showed the association to be “in 
the strongest financial condition 
in its history,” and the directors 
authorized “suitable additions to a 
reserve for future contingencies.” 





Ads That Sell 
Fhrough a mechanical mixup, 
“Ads That Sell Service,” a new 
feature for dealers, is listed on 
the Service Page as being on 
Page 37. Instead, it is on Page 20. 











the demand growing out of changes 
in the product and 3. conduct of 
the business. 

“Many dealers,’ Paulson said, 
“are ready with plans to be imple- 
mented as soon as governmental 
controls over the use of building 
materials are relaxed. Other deal- 
ers are refining earlier plans or 
developing new ones at this time.” 

Paulson pointed out that at to- 
day’s prices, the cost of planned 
new construction would exceed 
$500,000,000 and the cost of remod- 
eling and maintenance _ repairs 
would add another $250,000,000. Nat- 
urally, he added, the financial 
strength of dealers and the stabil- 
ity of their income can be expected 
to influence the design of their 
buildings. 

It was announced at the same 
time that General Motors has set 
up a budget for research to imple- 
ment the better planning of dealer 
properties and will shortly issue a 
guidebook for dealers which will 
contain many suggestions for mod- 
ernization. 


Cleveland Ready 
To Install Pact 


Barring Resale 


CLEVELAND. — Cleveland’s 180 
new-car dealers are expected to 
announce agreement soon on a 
six-month “non-sale” pledge from 
their customers. 

Working through the Cleveland 
Automobile Dealers’ Assn., the re- 
tail outlets are expected to put the 
pledge into operation within a 
week. 

Dealers will, in their sales con- 
tracts, retain an option giving them 
re-purchase rights at list price or 
at a reasonable discount should a 
buyer want to resell within the 
six-month period. 








Report of Factory Action 


On Resales Denied 


DETROIT.—Reports that Chev- 
rolet was distributing conditional 
sales contracts among its dealers 
to combat the resale problem were 
denied last week by Chevrolet offi- 
cials. 

They pointed out that Chevrolet 
had not done so nor would it, since 
the resale problem is at the retail 
level. 





K-F Dealer Dispute 


Reported Settled 

WILLOW RUN. — Officials at 
Kaiser-Frazer Corp. stated last 
week that the protest by the 
Eastern Massachusetts K-F Re- 
tailers Assn. over reduction of 
the discount on Kaisers had 
been settled. 

It was said that the dealers 
were satisfied, although no con- 
cessions had been made. 


“THE CAR WORTH We 


LYLE SWIFT, service manager, MeDon- 
ald Chevrolet Co., Santa Rosa, Calif., is 
prepared to service any type of transpor- 
tation. Swift is shown performing a wash 
job on an unusual customer. 
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C= single dealer can be a pow- 
erful factor in keeping used-car 
prices down in his community. 
Many dealers, working together in 
a given town, can definitely influ- 
ence used-car prices. 

Franchised dealers, in spite of 
the fact that they are taking a 
diminishing number of used car 
tradeins, are still the largest source 
of supply of used cars. 

Instead of reconditioning them 
and retailing them to their own 
customers, a great many more 
dealers are wholesaling them 
than ever before. This situation 
is bad from every standpoint. 


New car dealers, by neglecting | 


the used-car business, are losing 
control of the market. 


While the total number of used 
cars available is small, as com- 
pared with normal times, because 
a greater percentage of enfran- 


Used-Car Curbs 
OK'd by Ill. 
Legislature 


CHICAGO. With only Gov. 
Green’s signature needed to make 
them laws, two bills sponsored by 
the Chicago Automobile Trade 
Assn. and the Illinois Automotive 
Trade Assn. were passed by the 
House after first winning approval 
of the Senate, a report issued by 
CATA disclosed last week. 

The House and Senate gave 
unanimous approval to measures 
1. controlling the practice of plac- 
ing new cars on the lots of used- 
ear dealers and “passing them off 
as “used” in order to evade the 
law,” and 2. amending the definition 
of a “dealer” in the motor vehicle 
law by requiring that he have an 
“established place of business,” a 
repair shop or the use of one 
through contract with an estab- 
lished repair shop to make repairs 
under any warranty so as to place 
used cars in a safe and legal 
operating condition. 

A CATA list of bills that failed 
to pass included those raising 
drivers’ license age to 16 years, 
requiring splash guards on trucks, 
making toilets on buses compul- 
sory, providing 8,000 pounds as 
the maximum weight for any ve- 
hicle on roads between March 1 
and June 1, and establishing muni- 
cipal inspection stations and re- 
quiring inspection of all passenger 
cars beginning Sept. 1. 

In commenting on the positive 
action of the legislators, the CATA 
said that they “were incensed 
by the fact that their dealers 
could not deliver new cars but 
the used-car lots were full of such 
cars.” 

The CATA found further en- 
couragement in the interest taken 
by Atty.-Gen. Barrett, who is con- 
ducting an investigation of “used” 
new cars at excessive prices and 
is planning to ask state’s attor- 
neys to act upon complaints made 
in various counties. 









New Motor Requires 


Title Change in Texas 

AUSTIN, Tex.—The state 
highway department warned last 
week that a new law passed at 
the recent session of the Texas 
legislature was now in effect 
and that title papers on automo- 
biles must not be changed when 
@ new or exchange motor is in- 
Stalled in a vehicle. 

The department said _ the 
stamping of an old number on 
@ new or exchanged motor as 
formerly practiced was now il- 
legal. All county tax assessor- 
collectors in the state, the de- 
partment said, have been fur- 
nished with forms on which ap- 
plications are made when new 
or exchanged motors are placed 
in vehicles. 


Dealers’ or salesmen’s comments, questions or requests may be 
addressed to John 0. Mann in care of Automotive News, Detroit, 
and the writer's same will be kept in confidence if requested. 



















chised dealers are wholesaling a 
greater percentage of their used 
cars, additional used-car outlets are 


opening on every corner. These 
newcomers are mostly opportunists. 
They care nothing for the reputa- 
tion of this trade. They entered 
the field only to gain the quick 
dollar. Before they finally pass out 
of the picture, when competition 
conditions return, they will injure 
the opportunity of the established 
independent dealer as well as the 
new-car dealers. 
* * * 


Case of Service 


In Past Cited 


S I LOOK at it, the used-car 
+% business today is like the ser- 
vice business 25 years ago. Re- 
member? We sold the new cars 
and the service business belonged 
to us. Of course we had a service 
department. The factory made us 
keep at least one man to make 
the new-car guarantee good. But 
we considered it a trouble and a 
nuisance. 


Now we realize owners in our 
market spend more money for 
service each year than they do 
on new cars. It has taken a long 
time and a war to get a bigger 
percentage of the service busi- 
ness back. Service, since, has be- 
come the trade’s anchor to the 
windward, our best assurance of 
security in the future. 

So it is with used cars. We used 
to handle them just because we 
had to. Now, when wholesaling is 
the easy way out, can we afford 
it? Are we not injuring our oppor- 
tunity, permanently, by neglecting 
this field? When normal times re- 
turn, we will again have to sell 
three used cars for every new one. 
And how we handle the department 
will depend on how much profit we 
can retain on new-car sales. 

The public looks to the new-car 
dealer for used cars as well as for 
service. They see a _ franchised 
dealer as a purveyor of the com- 
munity’s personal transportation 
needs. Unless a dealer fills this 
need completely, he will get up 
against competition in which it| 
will be difficult to survive. 

* ” * 


Difficult to Recall 


Need for Customers 
OW that we have more custom- 
ers than cars, it is difficult, per- 
haps, to remember that the perma- 
nent state of affairs will be that 
(Continued on Page 47, Col. 1) 


Davis, Hillard 
Among Speakers 


At Tenn. Parley 


NASHVILLE, Tenn. — Speakers 
for the eighth annual convention 
of the Tennessee Automotive Assn. 
have been announced. 

They will include John R. Davis, | 
vice-president and director of sales | 
of Ford Motor Co.; Paul M. Milli- 
ans, vice-president of Commercial 
Credit Corp.; Karl Richards, Auto- 
mobile Manufacturers Assn., field 
service director, and Charlie Hil- 
lard, president of the National 
Used Car Dealers Assn. 

The conclave is to be held Sept. 
7-9 in the Buena Vista hotel, Bi- 
loxi, Miss. The hotel faces the 
Gulf of Mexico. 

Sept. 7 was selected as “Get-To- 
gether Day,” on which all varieties 
of indoor and outdoor sports will 
be featured. 

On Sept. 8, elections will be held, 
a membership meeting will be con- 
ducted, sea food will be served, 
and Clayton Rand, humorist and 
entertainer, will perform. 

Sept. 9 will feature the guest 
speakers and special events for the 
ladies present. The annual ban- 
quet will conclude the convention. 
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Dealers tell me 


By John 0. Munn 





Certificate of Origin 


Required in W. Va. 

CHARLESTOWN, W. Va.— 
William Randolph, executive 
secretary of the Automobile 
Dealers Assn. of West Virginia, 
advised association members last 
week that “contrary to any 
other information, the depart- 
ment of motor vehicles of West 
Virginia since July 1 and hence- 
forth is requiring a certificate 
of origin for all new motor ve- 
hicles.” 

Some manufacturers have 
been erroneously told otherwise, 
Randolph said. He urged all 
makers to comply with the law 
as soon as possible so West Vir- 
ginia deliveries will not be de- 
layed. 





Dealers Weigh 
St. Louis Show 
At County Fair 


ST. LOUIS.—Several automobile 
distributors in St. Louis and adja- 
cent St. Louis county are consid- 
ering the plan to stage an auto 
show, the first since prewar days, 
to be held at the Greater St. Louis 
County Fair at Jefferson Barracks, 
Mo., just south of St. Louis, from 
Aug. 23 to Sept. 1. 

The promoter of the fair sought 
the aid of Joseph A. Schlecht, ex- 
ecutive secretary of the Greater St. 
Louis Automotive Assn., Inc., for 
the show. However, the associa- 
tion’s board of directors recently 
agreed to forego a local show until 
new models of all of the major 
manufacturers are available. 

Local dealers and executives of 
the association will attend the 
ATAM meeting this month and 
make a final decision on the ques- 
tion of whether a local show will 
be held here in the fall. 

The space allotted for automo- 
bile display at the County Fair, 
Schlecht said, was only 24,000 
square feet, and auto shows spon- 
sored by his association require a 
minimum of 150,000 square feet of 
floor space. 


Idaho Assn. Maps 
Anti-ResaleFight; 
Parley Date Set 


BOISE, Ida.—Statewide efforts to 
curb “black market” traffic in new 
automobiles were mapped by the 
executive committee of the Idaho 
Automobile Dealers Assn. last 
week. 

W. H. Barnard, association presi- 
dent, said prospective buyers of 
new or slightly used cars would 
be urged to consult with dealers to 
ascertain the list price of such 
ears and accessories, and to “look 
before you leap.” 

He said that dealers also will 
check new car orders to be sure 
that cars they deliver reach those 
who need new cars, and do not 
get into the hands of persons seek- 
ings them for resale. 

The committee set Dec. 10-11 as 
tentative dates for the association’s 
annual convention, which will be 
held in Boise. 
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PAA Work Hailed at Parley wee 


Gas Tax Boost Called 


Safety Need 


By George E. Shelley 
Staff Correspondent 

HARRISBURG, Pa. — (UTPS) — 
Addressing the first annual high- 
way safety conference of the 
Pennsylvania Automotive Assn. 
held last Tuesday, Gov. James H. 
Duff declared that he was thor- 
oughly convinced “that we have 
to have an increase in gasoline 
taxes if Pennsylvania is to keep 
pace with what is necessary to be 
done.” 

Duff, speaking at a luncheon 
meeting attended by 250 automobile 
dealers representing more than 
3,000 members of PAA and their 
guests, cited rising costs as being 
responsible for the necessity to 
increase gasoline taxes, adding that 
the extent of highway construc- 
tion will be dependent on the 
amount of gasoline taxes taken in. 


He explained that more money 
was needed since the constitu- 
tional amendment of 1945 re- 
stricts the use of gasoline funds 
to highway construction pur- 
poses. 

Duff said that one of the things 
wrong with highway safety is that 
too many people are guilty of in- 
fractions on the highway who can 
get it “fixed.” He said that people 


St. Louis Dealer 
Sues for $15,600 
Against Pickets 


ST. LOUIS.—The Johnson-Grimm 
Motor Co. has filed a suit seeking 
treble damages of $15,600 and a 
temporary injunction to restrain 
members of the AFL Automobile 
Transport, Chauffeurs, Demon- 
strators and Helpers’ Union, Local 
604 in the Circuit Court at Clay- 
ton, Mo. 

The company’s petition also 
asked that the union be required 
to show cause why a permanent 
injunction should not be issued. 

The petition charges that eight 
employes of the company are 
members of other unions, but have 
refused to cross a picket line es- 
tablished a week ago. The union 
has been attempting to negotiate 
a contract covering salesmen but 
W. R. Johnson, company presi- 
dent, said the company has no 
salesmen employed now. 

Named as defendants are Jerry 
W. Turner, local president; Dale 
Ferris, secretary-treasurer and 
business agent; Harry A. Hassel- 
busch, member and agent, and all 
members of the local. 


New Directors 


Named in N. C. | 


RALEIGH, N. C.—The North | 
Carolina Dealers Assn. has selected 
the following new directors: E. D. 
Craig, Craig Motor Co., Gastonia; 
Brack Wilson, B. & R. Wilson, Inc., 
Smithfield; D. F. Wallace, Ocean 
Motor Sales, Wilmington; Walter 
Harrington, White Chevrolet Co., 
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‘‘has created an 


amazing amount of owner and prospect goodwill,”’ according to Gasser Motors, 810 


Randolph St., Napa, Calif. 


in Pa. 


who break safety rules should know 
that there would be some penalty. 

Stating that he didn’t know of 
any group having a bigger stake 
in public safety than “your group,” 
Gov. Duff praised the PAA for its 
safety program and said the com- 
monwealth is “anxious to collab- 
orate with you in this kind of pro- 
gram.” 

He said dealers could be of 
much help to the state in making 
highways in Pennsylvania safe, 
pointed out that “highway deaths 
are a definite threat to your busi- 
ness.” 

J. E. Wolfington, president of 
PAA, who spoke later on the sub- 
ject, “Your Stake in PAA’s High- 
way Safety Program,” presided at 
the luncheon. 

Explaining the purpose of the 
conference at the opening session, 
Claude S. Klugh, manager of PAA, 
cited the following reasons why 
it was for the best interests of the 
industry to embark on a safety 
program if the industry is to pro- 
gress and prosper: 

“1, Traffic accidents are a defi- 
nite menace to progress in our 
field of endeavor and we must do 
everything possible to reduce them. 

“2. Fear of accidents as well as 
traffic jams retard the use of mo- 
tor vehicles with a consequent loss 
of millions of dollars in gas, oil, 
accessory, tire and repair sales.” 

S. H. Parker, co-chairman of 
the PAA safety committee, asked 
the state’s automobile dealers to 
pledge themselves to an under- 
standing that highway safety “is 
our individual responsibility to 
practice and to preach,” and to 
“resolve to make the highway 
safe in each of our communities 
and alert all to the fact now that 
highway safety is everyone’s 
business.” 

“Motor vehicle transportation is 
an integral part of the social and 
economic life of our community 
and highway safety is inseparable 
from efficient highway transporta- 
tion,” Parker declared. 

High insurance rates were scored 
as an adverse influence on the in- 
dustry by E. J. Powell, co-chairman 
of the PAA safety committee, who, 
while not blaming insurance com- 
panies, cited as reasons increased 
cost of labor and parts, increased 
cost of motor vehicles and in- 
creased cost of replacing parts in 
case of accidents, by virtue of the 
present-day car construction. 


Pointing out that public opin- 
ion is demanding compulsory in- 
surance in Pennsylvania, Powell 
said that “it’s a serious condition 
when a buyer has to plank down 
from $10 to $15 each month for his 
insurance before he can pay a 
single penny toward the reduction 
of his car contract.” 


Declaring the responsibility for 
safety on our highways “is and 
always will remain that of the 
individual driver,” Ray F. Smock, 
state secretary of highways, said 
that “continuing accidents on our 
highway system place a most 
serious responsibility upon the 
Pennsylvania department of high- 
ways.” 

“Pennsylvania had the lowest 
death rate in 1946 in history, and 
it seems likely that 1947 will again 
show a new low figure,” T. Elmer 
Transeau, director of the bureau of 
highway safety, said. 

David W. Harris, secretary of 
revenue, commended PAA for “now 
doing some very constructive work 
likely to decrease highway acci- 
dents in the future.” 


“He said his department has 
ordered 500,000 stickers proposed 
by the dealer group to organize, 
under the auspices of the gov- 
ernor’s highway safety council, 
a safe driver’s league in Penn- 
sylvania. 

Dealers were also praised for 
their work in helping schools se- 
cure dual-control automobiles for 
driver-training by Dr. Paul I. 
Cressman, director of the bureau 
of public instruction. 


Read Jack Weed's ‘‘Backshop'’ for some 
highlights in the service field. 
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WE ‘STAND FOR: 

{1. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories. {2. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. {3. Every dollar of gasoline tax col- 
lected by state or federal governments applied to 
the building and maintenance of highways. {' 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 15. A return to the pre- 
cepts of independence and the rewards of applied 
energy and ability, which made America and gave more of her citizens 
more had the better things se life than eres re else in the world. 


Steel for "48? 


ALTER S. TOWER, head of the American Iron & Steel 
Institute, told congressional investigators the other day 
that there was no danger of the steel shortage continuing 
very long. 
There seems to be some doubt about that in the auto in- 
dustry. A high automotive official, who has surveyed the sit- 
uation carefully, takes issue with that statement. 


* * * 


He said that he believes the steel picture will be no better 
in 1948 than it is this year—and this year it is holding down 
the production of autos sorely needed by the public. 


While more rolling mill capacity may come in for 1948, 
he says that in another year we will be up against an ingot 
shortage. 


The steel industry, he says, has failed to take into consid- 
eration the fact that not only has the population increased 
since prewar, but that the individual citizen is using more 
steel than ever before. 


° se a. 


Frankly, we hope he is wrong and that the steel industry 
is right. Yet we feel there is a very real danger that the 
steel industry may have underestimated the needs ahead. 


We hope, too, that the steel men will take another look 
before we ease out of one shortage of a type of steel into a 
shortage of another type of steel. 


Foremen’s Issue 


W ITH the decision of the Ford foremen to abandon their 
strike, a major gain was won for those who believe that 
a foreman cannot serve two masters, his company and an 
outside union. 


We believe that a gain was scored for all foremen as well. 
If foremen had become generally subservient to unions, they 
eventually would have lost their authority in management to 
some additional group in supervision. Foremen are part of 
management and must act in management’s interest or their 
value is lost. 


The Ford experiment helped prove that. Three years ago 
Ford recognized the Foreman’s Assn. of America as bar- 
gaining agent and signed a contract with the union. Reports 
say that Ford management did its best to make the experi- 
ment work, but that it was impossible. 


This should serve as an example to others. 


PERHAPS YOU are already cog- 
nizant of the fact that we never 
knowingly print rumors or gossip 
in the columns of Automotive News. 
This has so long been our estab- 
lished policy that 
when someone last 
week accused us 
of putting a rumor, 
detrimental to his 
company, “in an 
issue two or three 
months ago,” I 
started a couple of assistants going 
back through our files who fairly | 
wore out their glasses trying to | 
find it, but with no success. Imag- 
ine my surprise when I phoned this 
morning to have him say, “Oh, I; 
am sorry George. I meant to call | 
you because the story I was ac- 
cusing you of running actually ap- 
peared in another publication, 
printed in Chicago!” 

* + + 

I HAVE always said that some- 
one could make a fairly good liv-. 
ing (if he liked the work) in pub- 
lishing regularly the rumors with 
which the lounges and bars of the, 
D.A.C., Recess Club and the Detroit | 
hotels are always filled. There is 
something inherent in a fast-mov- | 
ing business like our own, which ' 
seems to breed rumors, half-truths | 
and downright scandal which, cing, 


99.44% PURE 
CHRYSLER’S 
RECORD 


GOOD NEWS 


it might make interesting reading, 
would do great harm not only to 
those concerned but to the entire | 
industry. So near as is humanly 
possible, our editors guard against 
the possibility of any news appear- | 
ing in our columns which they have , 
not authenticated or the source of ' 
which is not official. Sometimes, | 
it is a great temptation to break 
the news of a change in manage- | 
ment, or a model change or a price | 
change which is common knowl- | 
edge in Detroit but which has not | 
been released as genuine by the | 
interested parties. Our editors do 
not claim to be Simon Pure, but I! 
reckon over the years we are just 
about 99.44 percent, and maybe I 
am being too modest in this ad- 
mission! 
* * * 

I HAVE just finished reading 
with a genuine thrill, “Great En- 
gines and Great Planes”. by Wes- 
ley W. Stout, which is a record 
of Chrysler Corp.’s participation 
in the allout war program. The 
story of the almost overnight 
construction of the great Dodge- 
Chicago plant (which is the larg- 
est area factory in the world), 
and the trials in building the 
giant 18-cylinder Wright motors 
for the B-29 bombers which fi- 
nally conquered Japan are almost 
unbelievable. The book is not only 
fascinating reading but there are 
many four-color illustrations fur- 
nished by the U. S. Army AAF 
which I had never seen before. 
I assume this clothbound book 
has been put in the hands of 
every Chrysler dealer and stock- 
holder. I hope, too, it has been 
furnished every school and pub- 
lic library. Perhaps if you were 
to write K. T. Keller, president 
of the Chrysler Corp., at Detroit, 
he would send you a copy if they 
have any to spare. I am forward- 
ing my copy to Uncle Joe, care of 
the Kremlin, Leningrad, U.S.S.R., 
with the suggestion that he read 
it before he makes any more fool- 
ish moves. 

* * + 

ENCOURAGING news has been 
coming from all sides the past 
week. Certainly our labor picture 
has been looking better every min- 
ute since the Taft-Hartley bill was 
made a law. Everyone seems to be 
content with it except the labor 
racketeers; and we mean just that, 
because there are plenty of union 
members and officers who knew 
that something had to be done to 
curb the radicals in their own 
midst. Second, the House has al- 
ready passed the income tax slash 
effective next January and per- 
haps before you read this, the Sen- 
ate will have followed suit with 
enough strength on both sides to 
override the President’s veto. Tru- 
man would be smart to let his first 
veto carry what political signifi- 
cance he got from it, and I think 
he wil. Employment is picking up, 
steady work is promised and prices 
are coming down as the market is 
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‘ime Rigmt Note ......' 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich 


Potatoes—in Bold Type 


Geo. Slocum’s note in “Edge- 
wise” about the destroying of po- 
tatoes seems to hit the right spot. 

After we have paid the subsi- 
dies and the farmers are satisfied, 
it does seem as if the institutions 
that we are supporting from pub- 
lic funds, might have the benefit 
of the surplus that might occur 
in any commodity. 

Of course, we know that it would 
take a large market out of politics, 
but we must meet all our bills 
somehow and I do not see how 
we can do it and burn up our 
money. 

With all the corn that was 
burned up some years ago, we 
might have raised a lot more beef 
and pork and things would have 
been more normal than they have 
lately. 

My only suggestion is that you 
make the next remark of that na- 
ture in heavy black face type, so 
that the casual reader will take 
more notice.—LEANpER G. PyYwnwn, 
Pynn’s Garage, Inc. (Ford), Mere- 
dith, N 


For Fair Dealing 


We are forwarding to you a copy 
of an ad which we recently ran 
in the Hutchinson News-Herald 
and on which we have received 
much favorable comment from our 
customers and the public in gen- 
eral. 

We have also received the com- 
plimentary approval of many other 
dealers on this advertisement.— 
Barton O.uPHANT, manager, A. D. 
Rayl Motor Co. (Ford), Hutchin- 
son, Kan. 


Editor’s Note: Rayl’s ad deals 





being supplied. My opinion is that 
right now the future looks brighter 
than it has since V-J Day. Do you 
agree ?—G.MS. 





with the new-used car situation, 
and points out: “We, too, are 
alarmed at the situation, realiz- 
ing that such a condition is detri- 
(See LETTERBOX, Page 36, Col. 1) 


Coming Events 


JULY 

duly 21-23—Detroit (Book-Cadillac Hotel). 
Midsummer meeting, Automotive Trade 
Assn. Managers. 

July 31-Aug. 2—Saratoga, N. Y. 1947 con- 
vention of the New York State Automo- 
bile Dealers, Inc. 

AUGUST 

Aug. 21-22—Los Angeles (Biltmore Hotel). 
SAE West Coast Transportation & Main- 
tenance meeting. 

SEPTEMBER 

Sept. 1-4—Salt Lake City (Hotel Utah). 
Fall meeting of the Society of Mechan- 
ical Engineers. 

Sept. 12-13—Traverse City, Mich. Annual 
meeting of Michigan Trucking Assn. 

Sept. 15-16—Egg Harbor, Wis. Annual 
meeting of Wisconsin Trucking Assn. 

Sept. 17-18—Mlilwaukee (Hotel Schroeder). 
SAE Tractor meeting. 

Sept. 17-26—Ohicago. National Machine 
Tool Builders’ Exhibit and Production 
and Machine Tool Show. 

Sept. 18-19—St. Louis. Annual convention 
National Used Car Dealers Assn. 

Sept. 21-22—Myrtle Beach, 8S. ©. (Hotel 
Ocean Forest). Annual meeting of South 
Carolina Automobile Dealers Assn. 

OCTOBER 

Oct. 2-4—Los Angeles (Biltmore Hotel). 
SAE Autumn Aeronautical meeting. 

Oct. 3-4—Atlantic City. Annual convention 
of Pennsylvania Automotive Assn. 

Oct. 6-8—Houston, Tex. Petroleum Mechan- 
ical Engineering Conference. 

Oct. 30-Nov. 1—Boston. (Hotel Statler) 
15th semiannual meeting, American So- 
clety of Tool Engineers. 

NOVEMBER 

Nov. 6-7—Tulsa, Okla. (Hotel Mayo). SAE 
Fuels & Lubricants meeting. 

Nov. 6-7—Detroit (Rackham Memorial). 
Second annual technical convention of 
the American Society of Body Engineers. 

DECEMBER 

Dec. 1-3—Kansas City (Hotel Continental) 
SAE Air Transport meeting. 

Dec. 1-5—Atlantic City (Chalfonte Hotel 
and Haddon Hall). 68th annual meeting 
of the American Society of Mechanical 
Engineers. 

Dec. 7-98—Biloxi, Miss. Annual convention, 
Missiesippi Automobile Dealers Assn. 
Dec. 8-9—Wichita, Kan. (Hotel Broad- 
view). Annual meeting of Kansas Motor 

Car Dealers Assn 
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‘IN the first place,” said Alice to the Rabbit, 
“you can just put your watch back in 
your waistcoat pocket! This isn’t going to 
take very long!” 
“I’ve heard that before,” replied the Rab- 
bit, but he put his watch back just the same. 
“‘Now,”’ said Alice, “I’m going to explain 
very clearly to you why that nice Ford 
Dealer over there is smiling so contentedly.”’ 
“Harumph,” said the Rabbit. “Indeed!” 
“Yes,” went on Alice, ‘‘and listen politely 





‘‘Look at Ford’s ‘Lifeguard’ body,” 
said the Mad Hatter. ‘‘It’s made of 
heavy-gauge, all-steel unit construction.” 


Ford Deal 
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“The Rabbit just loves its performance,”’ 
said the Mock Turtle, ‘‘and so do I.”’ 


while I come to the point. Ford is the only 
car in the entire low-priced field with your 
choice of engines . . . either the V-8 or Six!”’ 

“Well,” said the Rabbit, “that’s some- 
thing!”’ 

*“‘What’s more,’’ remarked Alice, “Ford 
has the ‘Lifeguard’ body, which I’m told 
is all-steel, all-welded, for real security!”’ 

*‘All-steel!”’ said the Rabbit, in an in- 
terested voice. 

‘‘And Ford has ‘King-sized’ brakes, too. 


ers are Out Front, too 








ps Si 
pen ome ——— a 


“«. . . the new 1947 Ford is prettiest 
of them all,’’ said Alice. 


They’re the biggest brakes in the low-priced 
field!”’ 

“Well,” said the Rabbit, “I begin to 
see...” 
““Wait!”’ Alice continued. “If you’ve any 
eye for beauty, you'll agree that Ford is 
prettiest of all! And Ford, of course, has an 
X-type frame... and rides just beautifully 
. . . SO, you see, that Ford Dealer has lots 
of extra values and special, exclusive features 
to tell people about. In fact, he’s the happiest 
dealer in the whole automobile business! 
Another thing. . .” 


But the Rabbit had gone, as fast as a Ford. 
“I know,’ mused Alice, “he’s going to 
place an order with that nice Ford Dealer.” 





There’s a future 
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By William Ullman 
Washington Correspondent 


HHOUSANDS of automobile deal- 
ers over the country, who pay 
little attention to statistics, actu- 


ally refer to them frequently as 
they thumb through 

No. 4 the National Automo- 
in a bile Dealers Used Car 


Series Guide. 
on NADA _ The guide, according 
to its cover, contains 
average retail and loan values for 
all makes and models of used cars. 
Inside the cover, it actually pre- 
sents a great deal more than the 
cover statement tells. Since the 
demise of OPA, the used car guide 
has resumed its former place as 
an authority for automobile deal- 
ers, finance companies, banks and 
others who appreciate it because 
it gives an unbiased report on used 
car market conditions. 
Its editor, Walter H. Vesper jr., 


Canada Makers 
Plan No Cuts 


In Tire Prices 


OTTAWA.—Although some U. 8S. 
manufacturers have reduced prices 
for tires in recent weeks, there is 
no indication that Canadian 
makers of tires will bring down 
their prices, for the time being 
anyhow, even though the prices of 
synthetic and natural rubber in 
Canada have been cut lately. 

It is pointed out that Canadian 
tire prices have been rather sta- 
tionary at times when prices were 
boosted in the U. S. in recent years 
so that the ups and downs of such 
prices in the two countries have 
not run the same course in various 
periods. 

Moreover, though synthetic and 
natural rubber prices have been 
cut in Canada recently, there are 
other considerations which might 
keep the costs higher than tire 
manufacturers would like to see 
them now. 

These include, the fact that in- 
ventories are quite low in Canada 
as compared with the U. S.; labor 
costs are up and output down, 
relatively speaking; rayon cord and 
other articles entering into the 
production of tires in Canada are 
definitely higher than in the U. S. 
where makers are able to produce 
more quantities in larger plants 
for less average costs than those 
involved in the manufacture of 
tires in this country. 

Consequently, it is held that 
Canadian buyers of tires may not 
get price cuts as may occur more 
readily in other countries, notably 
the U. S., with the reduction in 
prices of natural and synthetic 
rubber. 





Va. Gas Revenues Soar 
RICHMOND, Va.—Virginia’s gas- 
oline tax revenues soared to a near 
record level of $3,120,515 during 


May, the division of motor vehi- 
¢les announced, and indications are 
that total receipts for this year 
may be 25 per cent ahead of last 
year’s. 
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Computing Guide Book Figures 


Here’s an Insight Into the Complicated System 
Used by NADA to Assure Accuracy 


a pipe-smoking, even-tempered 
St. Louisan, might be called a 
“fast man with a book” because 
his assignment calls for a new 
edition every 60 days, which is 
in fact two editions—for the sec- 
tion between the Atlantic ocean 
and the Mississippi River, a sec- 
ond extending from the Missis- 
sippi to the Rockies. 

In those two areas, approximate- 
ly 78,000 copies of the guide are 
distributed bi-monthly. Of these 

: ae about 30,000 go to 
members of the 
association — one 
copy to each 
member—and the 
remainder are 
digtributed at a 
$6 subscription 
rate, chiefly to 
members requir- 
ing extra copies. 

The guide book 
is a_ statistical 
work. Its average 
retail price estimates are based 
upon 40,000 to 50,000 sales reports 
sent in by NADA members be- 
tween publication dates. Then, as 
the reports are worked into aver- 
age, Vesper falls back on his dou- 
ble-check system, in which he 
studies and checks the replies from 
10,000 to 14,000 questionnaires from 
“senior” dealers who give their 
opinions on price trends. These are 
extremely valuable in correcting 
the averages for all makes and 
models of cars to make allowances 
for time lags in compiling the book 
and in revising the original esti- 
mates. 


W. H. Vesper jr. 


* * * 


HE statistical element is dem- 

onstrated by the fact that when 
the avalanche of figures from each 
section -are dumped into the vari- 
ous hoppers, they tend to form 
“clusters,” or quite similar price 
groupings, which cover in their 
spreads the reports of about two- 
thirds of the dealers. Some few 
may be “wild,” but the most are 
not far out of line. 

To illustrate this initial group- 
ing, Vesper selected at random 
the reports of 234 dealers han- 
dling a medium price car, not 
among the largest selling makes. 
Of these, 44 were too high, ac- 
cording to the statistical “clus- 
ter,” and 34 too low. That is, 156 
were of about the same opinion 
on used car prices, while 78 were 
in disagreement—exactly two- 
thirds to one third. 

“If we allowed for a deviation 
of $50 per car either way, only 20 
were outside those limits,” Vesper 
pointed out. 


He emphasized that the average 
retail values carried in the used 
car guide are based on facts and 
are not estimates on the future, 
nor are they so regarded by the 
automobile trade. The purpose of 
the guide is to keep dealers up to 
date on used car prices, and that 
is the purpose of the “corps of 
regulars” who forward last-minute 
estimates on trends and reports on 
price shifts for a final editing be- 
fore the guide goes to the printer. 

“We can’t ask all the contribut- 
ing dealers for last-minute opin- 








THE FORD WET COAST region held a two-week business management conference 
in Monterey, Calif., recently, which was conducted by the assistant regional manager, 
W. J. Cooper. Seated around the conference table are: E. A. Van Sickle, parts and ser- 
vice manager, Seattle; E. F. Smith, sales office manager, Salt Lake City; V. L. Jones, 


regional business management manager; 


W. J. Cooper, 


assistant regional manager, 


Ford; A. 8S. Hatch, regional manager; W. C. Anderson, regional truck and fieet man- 
ager; H. H. Shirrell, Lincoln-Mercury district manager, Richmond; G. E. White, Lincoin- 
Mercury parts and service manager, Richmond; W. J. Loeper, Lincoln-Mercury business 


management manager, Seattle; F. W. 


Crook, 


Lincoln-Mercury business management 


manager, Los Angeles. Back of the table at the left: Emory DuRae, Ford business man- 


agement manager, Long Beach; George H. 


Patton, Lincoln-Mercury district manager, 


Seattle. Standing back of the table tu the right: Ken Boyd, truck and ficet manager, 


Seattle; Marry Crimmins, 


assistant regional manager, 


Lincoln-Mercury; J. 0. Vann, 


Lincoln-Mercury representative, Los Angeles; Carl Christenson, Lincoln-Mercury business 
management manager, Denver; Ed Keri, Ford business management manager, Denver; 
©, N. Thompson, Ford assistant district manager, Denver. 


ions, because it would give us a 
mass of data too large to handle, 
so we depend on this selected 
group of regulars or seniors,” Ves- 
per explained. 


* * # 


HE heaviest subscription period 

in the used car guide’s history 
came early in 1947, just before 
publication of the first book since 
the lifting of OPA controls. Now 
sales are approximately 2% times 
the prewar peak. Peak sales dur- 
ing OPA have also been exceeded. 


By its method of computing 
prices according to a strict sta- 
tistical median-mean method, from 
figures submitted by dealers, the 
used car guide avoids any implica- 
tion that it is attempting to esti- 
mate future prices, and thus is free 
of any suspicion of attempted 
price fixing, in violation of the 
Sherman anti-trust law. 


Representatives of the Federal 
Reserve Board also have re- 
viewed the method of computing 
the average prices as they were 
being computed. Regulation W 
was the consumer credit ruling 
of the board (printed in full in 
each copy of the Guide) which 
restricts financing loans to two- 
thirds of the average retail price 
or the cash selling price, which- 
ever is the lower. 

The used car guide has this year 
added as a new service, an easy 
reference tabulation of motor and 
serial numbers of all makes and 
models of cars to facilitate quick 
identification of used cars. For the 
more recent models, the guide also 
includes a complete listing of 
standard accessories and equip- 
ment, enabling the dealer to make 
a quick inventory of used cars 
offered him. 

+ + + 
OMPUTATION and codification 
of models and their average re- 

tail and loan values involves many 
details which are highly complex, 
including the listing of models in 
their proper order and relationship 
to one another, consideration for 
the national average relationship 
over the preceding 12 months and 
for the price relationship between 
different competing cars and dif- 
ferent models of the same make. 


For example, as Vesper explains, 
between any six and any eight, 
there is a definite tendency for 
the higher price car to decline more 
rapidly in price on the used mar- 
ket. After a certain number of 
years, comparative transportation 
costs per mile mean more to the 
purchaser than style, and the eight. 
may drop lower in the used cai 
price scale than the smaller car 


Although the three basic fac- 
tors of actual sales, dealers sur- 
vey and national averages have 
the greatest influence in deter- 
mining used car price figures 
quoted in the guide, special fac- 
tors also enter into consideration 
such as differences between dis- 
tricts, definite price deteriora- 
tion of a certain make and 
model, and the “push” of indi- 
vidual dealers in turning out used 
cars so well reconditioned that 
they earn community reputations 
which increase the prices they 
can obtain. 


In the handling of this intricate 
task of setting average prices 
which receive general trade accept- 
ance, Vesper is assisted and ad- 
vised by George W. Swain, a life 
insurance actuary of many years 
experience, who has been with the 
National Automobile Dealers Used 
Car Guide Co. for the past 3% 
years. 

Vesper, who formerly was in the 
retail automobile business in St. 
Louis, has been with NADA since 
1933. 


Barnes Heads Credit Assn. 


H. G. Barnes, Vancouver Motors 
Ltd., was elected president of the 
10th district of the National Retail 
Credit Assn. at its conference in 
Vancouver, B. C., recently. The 
election took place in connection 
with the Pacific Northwest retail 
credit conference held in that city. 


Others are profiting from AN Want Ads, 
why not you? See inside back cover. 













HARRY SHOTSMAN, Crosley car dealer, has delivered three Crosley Sedans to the 
Knoxville police department for traffic patrol. The cars were painted white by the dealer. 


Police Chief Joseph Kimsey and Shotsman are shown in the photograph. 


NEW YORK.—Bills designed to 
prohibit racial and religious dis- 
crimination in employment were 
introduced in the 1947 legislatures 
of at least 16 states, but with af- 
firmative action in only one state 
thus far this year, a survey dis- 
closes. 

Connecticut’s enactment of a fair 
employment practices act brought 
to four the number of states which 
now have such laws with effective 
provisions for enforcement. Sim- 
ilar laws were enacted in New 
York and New Jersey in 1945, and 
in Massachusetts last year. In ad- 
dition, FEP statutes without strin- 
gent penalty provisions were adop- 
ted in recent years by Indiana and 
Wisconsin. 


In contrast to Connecticut’s ac- 
tion this year, FEP bills were 
offered but failed to receive ap- 
proval in the 1947 legislatures of 
at least 14 other states — Cali- 
fornia, Colorado, Iowa, Maine, 
Michigan, Minnesota, Missouri, 
Nebraska, Ohio, Oregon, Pennsyl- 
vania, Rhode Island, Utah and 
Washington. A bill to put teeth 
in the Wisconsin law was still 
pending at this writing. 

Opposition to such laws is based 
mainly on the contention that ra- 
cial and religious tolerance cannot 
be legislated but must be achieved 
through education, and the belief 
of many employers that FEP leg- 
islation comprises an unwarranted 
and impractical extension of gov- 
ernmental authority. 

On the other hand, proponents 
assert that provision for stringent 
penalties against violators is neces- 
Sary even though it is hoped to 
achieve the aims of the measure 
primarily through education and 
mediation. And the proponents, who 
this year had the support of gov- 
ernors in several states, have made 
it plain that they intend to con- 
tinue to press FEP bills in future 
state legislative sessions despite 
their failure to win more wide- 
spread enactment to date. 


The new Connecticut law out- 
laws discrimination by employers 
of five persons or more, employ- 
ment agencies and labor organ- 
izations against any person for 
reasons of his race, color, re- 
ligion, national origin or ances- 
try. 

To be administered by the state 
interracial commission, the act pro- 
vided for appointment of 10 exam- 
iners by the governor. These ex- 
aminers will have subpoena powers 
to investigate complaints. 


Defined as unfair employment 
practices in the act are refusal to 
hire or discrimination in wages be- 
cause of the five criteria; refusal 


Conn. Bars Job Bias 


4. States Now Penalize Employment Offenders; 
14 Others Reject FEP Bills This Year 





by an employment agency to handle 
or properly utilize persons for 
those reasons; exclusion of a per- 
son by labor organizations from 
full membership on those grounds; 
discrimination because a person 
has testified or opposed such prac- 
tice; and for any person, employer 
or not, “to aid, abet, incite, com- 
pel or coerce” the doing of such 
acts. 


The procedure specified by the 
Connecticut act starts with a com- 
plaint, either by an aggrieved per- 
son or by the commission. The 
complaint is referred to a hearing 
examiner, who, if he finds it just, 
endeavors to settle it by confer- 
ence, conciliation or persuasion. 


If unsuccessful, he refers the 
complaint to a three-man tribunal. 
If the latter finds the charge just 
it may issue a cease and desist 
order. The commission may then 
petition the courts for the enforce- 
ment of its order. Punishment of 
offenders thus comes under con- 
tempt of court statutes with un- 
limited penalties. 

Joseph L. Bustard, in charge of 
administration of the New Jersey 
act, recently told a U. S. Senate 
committee that the measure has 
resulted in improving fair employ- 
ment practices in that state. 

The New Jersey official took 
issue with the argument against 
legislative approach to the prob- 
lem of discrimination, that “prej- 
udice cannot be eliminated by 
laws—it will yield only to educa- 
tion.” 

“Official records of the state of 
New Jersey,” he said, “bear out 
the claim that education as now 
recognized and accepted has made 
but little contribution toward elim- 
ination of. either prejudice or dis- 
crimination.” He cited figures to 
show that education, unbuttressed 
by legislation, contributed little 
toward changing the status of New 
Jersey Negroes in the period from 
1903 to 1935. 


Disclosing that all adjustments 
in New Jersey to date have been 
accomplished by conciliation and 
persuasion, Bustard said not one 
case required recourse to public 
hearing or litigation to obtain co- 
operation. 

U. S. Sen. Irving M. Ives, New 
York Republican, principal spon- 
sor of the federal FEP bill, de- 
clared that when his state started 
grappling with the problem he 
doubted that legislation was a 
feasible approach but that his ex- 
perience converted him. 


Read Jack Weed’s Backshop for some 
highlights in the service field. 








CONFERRING ON De Soto-Plymouth dealers’ new radio show, ‘‘Christopher Wells,’’ 
which starts this fall. The show will be heard on Sunday evenings at 10 p. m., EST, 
over the Columbia netwerk. First broadcast is Sept. 28. Shown at a New York confer- 
ence, at which the show was selected, are (from left to right) J. B. Wagstaff, vice- 
president in charge of De Soto sales; John Karol, CBS sales manager; Edward A. Byron, 
producer of the show; C. E. Bleicher, president of De Soto; Ben Duffy, president of 
BBDO, De Soto’s national advertising agency; Arthur Pryor jr., BBDO radio director; 
Karl H. Bronson, De Soto’s director of advertising and sales promotion, and Frank J. 
Mahoney, BBDO’s De Soto account executive. 
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dealer. 


<4IN ILLINOIS 


Art Johnson Motors, Inc., Chicago, 
have set up a brand new building 
with every modern sales and service 


facility for Hudson owners. 


aring 
| just, 
onfer- 
on. 


; the 
ounal. 
> just 
desist 

then 
force- 
nt of 

con- 
1 un- 


IN TEXAS 
Welty Motor Co., Houston, is typical 


of the large and completely equipped 


Hudson outlets in the southwest. 
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New 
on- 


‘> = ; mane any section of the country and wherever you go, 
you'll find Hudson distributors and dealers in large, 


modern, well-marked, well-equipped buildings. 


These dealers know, from first-hand experience, that the 
Hudson franchise offers unusual advantages to alert busi- 


nessmen. They know today’s successful operations are 





being matched by thorough-going, long-range planning 


for tomorrow. 
. Hudson has set high standards for its dealers—there are : | 1D Ky (—) | \ 
EST, 
mfer- over three thousand of them—and Hudson will continue 


vice- 
yron, 


he to “back ’em up” with an outstanding product, as well 





ober: HUDSON MOTOR CAR COMPANY 


kJ. pe 2 DETROIT 14, MICHIGAN 
as sound advertising, merchandising and sales support. 
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Quiz Nation’s Leaders .. . 


Business Picture Bright, 
Senate Committee Finds 


WASHINGTON. — Those dark 
clouds on the business horizon have 
silver linings, according to leading 
Republican and Democratic mem- 
bers of the joint Senate - House 
Economic Committee who last week 
agreed that the nation’s economic 
outlook for the immediate future 
is generally bright. 


The only questionable object in 
the economic sky is the possi- 
bility that continued high prices 
may cause unstable conditions, 
according to the two-party opin- 
ions. 

The views are those of two lead- 
ing Republicans and two Democrats 
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who based their opinions on testi- 
mony received in public hearings 
from nine leaders of business, la- 
bor, agriculture and banking. 

In that testimony, four business- 
men and two bankers generally 
agreed that widespread fears ex- 
pressed earlier this year regarding 
serious recession are groundless. A 
fifth party, an industrialist, thought 
business would decline. 

Farmers’ prospects for the fore- 
seeable future are very good, ac- 
cording to a farm bloc spokesman. 
Labor’s representative took a dim 
view of the entire situation, feel- 
ing that present trends might cause 
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(Entrance thru Gate No. 1) 


Chrysler ......:... 
A.C. Spark Plug 
Alemite 
Autocar . 
Autolite 
Bendix 


Cummins 
Continental 
Cushman 


AWARDS WILL BE MADE AND ANNOUNCED AT THE SALE 
SETTLE WHEN THROUGH BIDDING 
PROMPT DELIVERY ASSURED 


Items will be set up in trade lots. Many of the lots will consist of entire quantities of like manufacture 





being offered. 


Bidding will be restricted to established distributors, wholesalers and dealers in automotive parts and 
equipment, and priority claimants. Cashiers will be on hand to assist purchasers in effecting settlement. 
General information is available at your nearest WAA Customer Service Center; detailed listing, 
however, will be available only at the sale location. The transportation and lodging situation in the 
Clearfield area makes it advisable for bidders to drive their own cars to the sale. 





WAR ASSETS ADMINISTRATION 


DENVER REGIONAL OFFICE 


7 


For further information centact your nearest Customer Service Center, lecated at: 
DETROIT—13740 Oakland Ave. 





Carter Carb. .................. 
Champion Spark Plugs.. 1 






Parts, accessories, and equipment of the following manufacture 
or for vehicles of the respective manufacturers, will be offered: 


____ AUTOMOTIVE 


. AUTOMOTIVE 
PARTS 


Approximately 8,500 Line Items...in about 180 Large Lots 
All Unused... Many Items in Original Packages 
ACQUISITION COST TO GOVERNMENT, OVER $1,220,000 


at he NAVAL SUPPLY DEPOT, CLEARFIELD, UTAH 
july 28, 29 and 30 1 
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Seattle Dealers’ 
Mechanics Strike 


Still Continuing 


SEATTLE. — With no immediate 
signs of settlement in sight, the 
walkout of mechanics on June 25 
from Seattle automobile dealer re- 
pair shops is still in full swing. 
| Approximately 39 shops are af- 
fected. 

There has been no picketing, 
however (up to July 7), and in all 
other phases of operation except 
mechanical repair the dealers have 
been able to function—new and 
used-car sales, parts sales, lubrica- 
tion service and body and paint 
work. 


The mechanic’s union is demand- 
ing a wage increase of 25 cents per 
hour, to bring the hourly wage 
from $1.50 to $1.75. In early nego- 
tiations, prior to the strike, the 
dealers had offered a 12%-cent in- 
crease and then raised that to 13% 
cents. The mechanics indicated 
that a 15-cent increase would be 
acceptable, but when the dealers 
offered that figure in a last-min- 
ute effort to avoid a strike, re- 
jected it, too, and held out for the 
full 25-cent increase demanded. 


Negotiations have been under- 
way, also, between the union and 
the King County dealers (area out- 
side of Seattle). No strike had been 
called in those shops, and the union 
was to meet this week to vote on 
the county dealers’ offer of a 15- 
cent hourly wage increase. This, 
$1.65 an hour, has been the wage 
pattern established by union-dealer 
agreements in Tacoma, the Grays 
Harbor area (Aberdeen and Ho- 
quiam), and in the Kenworth Motor 
Truck Co. plant in Seattle where 
settlement was reached last month 
after a four-week tieup. 


Seattle’s independent repair shops 
are not affected by the present dis- 
cussion. Their contract will come 
up for revision and renewal as soon 
as the dealer matter is settled. 


Tax Twist 
It’s Free If Tradein 
Tops Deal 
AUSTIN, Tex.— Taxpayers may 





MODERN BUILDING now occupied by Buchanan Motors, Inc., Natural Bridge and 
Garrison Aves., St. Louis. The company, De Soto and Plymouth dealers, reports that its 
building bas 11,000 square feet of floor space with latest equipment. 











the moment was prevention of ad- 
ditional price spirals. 


an economic collapse in six months. 

Senator Taft, Ohio Republican 
and chief Republican spokesman 
in the Senate on domestic affairs, 
said he believed that business will 
continue at the same rate for the 
remainder of the year. 

Others saw that the real need for 


Chain Store Licenses Cut 


BLAKELY, Ga. — Business li- 
censes for chain stores have been 
reduced by the city council from 
$350 to $200 annually. 
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28 15th Street 


thus not be liable for the tax. Un- 
der these circumstances the dealer 
would become the purchaser, hav- 
ing acquired it for resale, and was 
also exempt from the tax. 


Taft-Hartley Bill Copy 


Available at NADA 

WASHINGTON. — NADA is ob- 
taining and will furnish free a copy 
of the Taft-Hartley Labor Act to 
each state association manager, 
each member of NADA employer- 
employe relations committee, and 
each state NADA labor chairman. 

The act may be obtained by 
others in any quantity by enclos- 
ing 50 cents per copy to NADA, 
1026 17th St. N. W., Washington 
ua 









Alleghany Chevrolet 


Alleghany Chevrolet Corp., Cov- 
ington, Va., of which H. D. Vance 
is president, has increased its 
maximum authorized capital stock 
from $25,000 to $50,000, and en- 
larged its purposes, according to 
an amendment to its charter filed 
with the Virginia corporation com- 
mission, 
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"48 Prices Due to Be Up 


Packard Announces Price of New Model; 
High Tooling Costs Cited 


(Continued from Page 1) 


are likely to be optional equipment, 


which will not affect the price of 
the standard model. For instance, 


there is expected to be a number 


of 1948 models with automatic 


transmissions offered as optional 


equipment. 
Christopher pointed up the prob- 
lem of prices for 1948 models. 
“Computing the price of a 
brand new product under today’s 
pattern of constantly increasing 
costs is a major problem for any 
manufacturer,” he said. “This is 
sharply evident in production 
programs involving large expend- 
itures for tools which now are 
double and treble prewar costs.” 

In this respect, Ford revealed a 
few weeks ago that it had already 
spent some $17,000,000 in jigs, tools 
and dies for its 1948 models. 

It is difficult to estimate just 
how much prices will be advanced 
on the 1948 models. Much will de- 
pend on the production conditions 
which will exist when they are 
made, which is expected to be in 
midwinter for most models. If suffi- 
cient materials are available and 
labor relations are such as to pro- 
mote production at high volume, 


Studebaker 


(Continued from Page 2) 
his former post of service engineer. 
He became executive engineer in 
1942, 


Laas is a Cornell engineering 
graduate who joined the com- 
pany’s research department in 
1927. He has been both a service 
and production engineer. 

Hardig joins R. E. Cole, vice- 
president in charge of engineering; 
S. W. Sparrow, H. E. Churchill, 
W. W. Smith and Jeffries on the 
top plan board of all Studebaker 

engineering projects. 

Jeffries is a recognized truck en- 
gineering authority. He was with 
another commercial car producer 


before he joined Studebaker 12 


years ago. 

MacKenzie was with Packard 
and Detroit Lubricator before be- 
coming associated with Studebaker 
in 1941, He has been specializing in 
truck research work and develop- 
ment. 

Another change among Stude- 
baker executives of interest to 
dealers is the retirement of F. N. 
Dalton, manager of branch ac- 
counting, who started with the 
company in 1912. 

Other appointments are: T. H. 
Milby, assistant comptroller, as ad- 
ministrative assistant to the new 
vice-president in charge of manu- 
facturing, P. O. Peterson; Del 
Cleland, night superintendent of 
the machine shop, as superintend- 


ent of the machine shop, and F. J. | 
O'Meara, assistant day superintend- 


ent, as night superintendent. 


Jewell Leaves 
On Tour of 
West Montana 


HELENA, Mont.—John J. Jewell, | 


secretary-treasurer of the Mon- 
tana Automobile Dealers Assn., has 
left on a tour of western Montana. 

Jewell’s itinerary, in the order 
of towns to be visited follows: 

Boulder, Whitehall, Norris, En- 
nis, Virginia City, Sheridan, Twin 
Bridges, Dillon, Wisdom, Hamil- 
ton, Stevensville, Missoula, St. Ig- 
natius, Ronan, Polson, Kalispell, 
Whitefish, Eureka, Libby, Thomp- 
son Falls, Plains, Hot Springs, 
Drummond, Philipsburg, Anaconda, 
Deer Lodge and Butte. 


There are a total of 189 licensed 
dealers in the above named towns, 
including used-car and _ truck 
dealers. 


Mason Modernizing 


Mason Motor Co. (Chrysler- 
Plymouth), Nevada, Mo., has be- 
gun an entire remodeling program. 
A new showroom has been built 
and a balcony added to house a 
parts department. 











the increases will, 
less. 

It is recalled that Studebaker 
prices were increased sharply when 
that company shifted to real post- 
war models a few months after the 
war. However, production bottle- 
necks were such as to bar high- 
volume production, which might 
have made possible smaller in- 
creases, at that time. 

Christopher asserted that Pack- 
ard’s pricing of its new models 
reflected a “long-standing policy 
of building quality automobiles at 
the fairest possible cost to the 
customer.” He said that Packard 
could sell all of the new models 
it could make at substantially 
higher prices. 

Christopher pointed out that 
Packard spent about $1,500,000 on 
the engineering and tooling for just 
the new-from-the-tires-up 1948 con- 
vertible, the first such model pro- 
duced by the company since 1941. 
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FROM LEFT TO RIGHT are Paul Meacham of Meacham Pontiac Co.; L. 8. Ward, 
general sales manager of the Pontiac division; Andrew R. Ralph of Ralph Pontiac, and 


Sidney Whiting, 
Rochester, N. Y. 


district representative of 


Okla. Convention 


Set Nov. 12-13 


OKLAHOMA CITY.—The Okla- 
homa Automobile Dealers’ Assn. 
will hold its 14th annual conven- 
tion Nov. 12-13 at the Skirvin ho- 
tel here, it was disclosed last week 
by Fred Albert, manager. 


Pontiac, at a Pontiac dealer meeting in 


New Officers Elected 


By Walla Walla Assn. 
WALLA WALLA, Wash.—The 
Walla Walla Auto Dealers Assn 
has elected Mac Moore as presi- 
dent. E. D. Gardner was elected 
vice-president and William Mc- 
Loughlin, secretary-treasurer. 


Interesting items in Bob Finlay’s adver- 
tising column. 


9 


$16 Flat Fee Bill _ 


OK/’d in Wisconsin 


MADISON, Wis.—The Wisconsin 
legislature has given final approval 
to a bill sponsored by the Wiscon- 
sin Automotive Trades Assn. which 
will install a flat $16 registration 
fee for private automobiles of all 
weight classes, replacing the 
weight division registration system 
which has prevailed in this state 
for 40 years. 


The new uniform fee was de- 
vised to retain the present level of 
registration income. Gov. Renne- 
bohm is expected to sign the bill 
into law when it reaches his desk. 


Dealers’ Assn. Formed 
In White Plains, N. Y. 


WHITE PLAINS, N. Y. — The 
White Plains Automoile Merchants 
Assn., Inc. has been chartered by 
the secretary of state as a mem- 
— corporation without capital 
stock. 


The present directors are Richard 
Hargrave, Stanley Rockefeller, 
Charles H. Piebes, Verne Murray 
ard Elmer E. Sheridan. 


ALUMINUM weighs only one third as much as steel 
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ALUMINUM gas tanks solve your 
corrosion problem. 


Detroit address: 1010 Fisher Buliding 


i} REYNOLDS METALS COMPANY, 2539 S. 9th St., Louisville 1, Ky. 












IN A FEW WEEKS these crated Hudsons shown being loaded aboard the Swedish- 
Chicago line’s steamer, Ragneborg, at Detroit, will be doing their,part to relieve the 
transportation shortage in Europe. Hudson is today exporting approximately the same 
percentage of cars as it did before the war. More than 300 materials from 55 countries 
are used in the manufacture of every Hudson car. 
See aeteciesoteneantinnitnnateonsssienscmnnmmnapndnenneatasansa 


Shore Line Motor Sales 


Incorporation papers have been 
issued by the Illinois secretary of 
state to Shore Line Motor Sales, 
Inc., Winnetka, Ill, with a capital 
stock of 1,000 shares of common 


at $100 par value. Incorporators 
are Jess V. New, Beatrice R. New 
and Freda McLaughlin. 


There are profit-making opportunities in 
AN Want Ads. See inside back cover. 


UNION 
Naa 


eo 


RICH NATURAL RESOURCES 

CENTER OF NATIONWIDE MARKET 
PROGRESSIVE INDUSTRY 

FIRST IN WHEAT PRODUCTION 
PRODUCTIVE AGRICULTURE 
ABUNDANT WATER 

DEPENDABLE RAIL TRANSPORTATION 
NATIVE BORN WORKERS 
MODERATE LIVING COSTS 


ANSAS—almost in the exact geographical 
center of the United States; an important 
factor to industries serving nationwide markets. 


Agriculture is king. Kansas normally ranks first 
in wheat production. In addition to grains, vege- 
tables and fruits, a large pe of farm income is 
derived from livestock and poultry. 


Kansas industry keeps step with agriculture. 
There are approximately 2,500 manufacturing 
and processing establishments. Over four million 






THE STRATEGIC 
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Sharp Teeth Curb the ‘Sharpsters’ 


How Retailers in Some Cities Benefit from Laws 
Regulating Peddlers and Solicitors 


UTOMOTIVE retailers and 

other businessmen of America 
lose millions of dollars worth of 
business each year to fly-by-night 
peddlers and hawkers, many of 
whom sell worthless merchandise. 
In addition, the businessmen pay 
millions of dollars in donations, and 
other businessmen are often the 
victims of frauds, bogus checks and 
what not. 


The New York crime commis- 
sion has recently stated that it 
costs the average man at least 
$55 annually for commercial 
fraud alone. Add to this the busi- 
ness lost to peddlers and the 
money given to worthless adver- 
tising schemes and we find the 
average business man burdened 
with a staggering overhead which 
cuts deeply into his profits and 
milks him of capital which he 
often needs in the conduct of his 
business. 

However, automotive retailers 
and other businessmen, largely 
through their chambers of com- 
merce, commercial organizations 


% One of a series of ad- 
vertisements basedon 
industrial opportuni- 
ties in the states 
served by the Union 
Pacific Railroad. 


and the like, have organized in 


Fremont.” The tax charged is $10 


recent years in an effort to cut| per year, which is in addition to 


down on this useless economic 
waste. Some progress has been 
made, but the average business- 
man has a long way to go before 
the pickings are made too lean to 
be profitable to the racketeers. 


Many retailers have found very 
effective methods of coping with 
this evil. A summary of some of 
these methods follows: 

+ + * 


Wane many cities have found 


their peddlers’ license laws to| 


be unsatisfactory because of the 
federal regulations, Fremont, Neb., 
has gone “off the sucker list” by 
passing an ordinance with teeth in 
it, allegedly saving merchants $25,- 
000 per year. The ordinance con- 
tains several features worthy of 
a close examination. For example, 
it refers to the license fee as an 
“occupation tax” and describes it 
as “for the purpose of raising the 
revenue and being in lieu of cus- 
tomary taxes paid by businesses 
with fixed locations in the city of 









tons of coal are mined annually. Here is the 
largest natural gas field in the world. Eighteen 
principal rivers with two great watersheds pro- 
vide an abundance of water. The population is 


97 per cent native born. 
* * 


* 


Kansas . .. the hub of a rich market; a treasure 
chest of natural resources with dependable labor; 
outstanding public health record; moderate living 
costs; and excellent transportation over Union 


Pacific rails. 


be Specific - say 


MIDDLE ROUTE 


"Union Pacific’ 


3 Address Industrial Department, Union 
Pacific Railroad, Omaha 2, Nebraska, for 
information regarding industrial sites. 


UNION PACIFIC RAILROAD 





| dles this plan 








the charge for a license. 


One special feature of this Fre- 
mont ordinance is that it covers 
all house-to-house selling, whether 
by hawkers, peddler, seller of goods 
at retail by sample or taking or- 
ders, including itinerant magazine 
and book agents. A section of the 
ordinance refers especially to those 
taking orders for the sale of arti- 
cles which are delivered in inter- 
state commerce. 


The bonding provision in the ord- 
inance has been found to eliminate 
all of the usual difficulties caused 
by the interstate commerce regula- 
tions. C. W. Motter, secretary- 
manager of the Fremont chamber 
of commerce, says about the ordi- 
nance: 


“This ordinance really works. 
The bond feature takes care of 
the person or organization that 
says, ‘We are under the regula- 
tions of interstate commerce. 
Therefore, you can’t do anything 
about my soliciting. We here in 
Fremont did do something about 
it—we made it stick. We took 
Fremont off the sucker list—the 
slickers don’t stop here any 
more.” 

ok a eS 

ERCHANTS of Norristown, Pa., 

claim that they have an ordi- 
nance regulating peddlers which 
has worked out very well. The ord- 
inance requires that anyone selling 
house to house must first obtain a 
license which is good only for the 
calendar year. 

If the peddler uses a truck, trail- 
er, wagon or other vehicle, the 
charge is $25 a license for each 
calendar year, in addition to an 
additional license charge of $10 
if more than three persons operate 
from one vehicle. 

Persons selling articles raised or 
produced upon land in the borough 
of Norristown are exempt from 
this regulation as are food and 
other dealers delivering merchan- 
dise which is purchased at their 
store. 

~ * co 

Te sanctions plan for control- 

ling peddling and advertising 
rackets is very widely used with 
varying success. Under this plan, 
businessmen have signs in their 
stores saying that donations, etc.. 
are considered when peddlers and 
solicitors present a card from the 
chamber of commerce or other 
civic bodies saying that their prop- 
ositions have been investigated and 
found satisfactory. 

When a peddler calls and can- 
not produce a sanctions card, 
most businessmen will refuse to 
buy. Thus, the plan automatically 
cuts out racketeering proposi- 
tions. 

Lyons, Kans., Waukegan, IIL, 
Peru, Ind., and many other towns 
and cities use this sanctions plan. 
Concerning how it worked in Peru, 
Ind., C. A. Means, secretary of the 
Peru Merchants Assn., said: 

“Our credit rating bureau han- 
in our city. The 
members of the bureau all under- 
stand thoroughly the working of 
the plan. When any promoter of 
advertising for cook books, time 


books, ads on thermometers, maps, 
(Continued on Page 42, Col. 1) 


Promoted . .. 
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J. W. Thompson 





E. L. 


Harrig 


HERE ARE the new Chevrolet executives 
whose appointments were announced re- 
cently. Harrig, with the division since 1929, 
has been named national general service 
manager, by T. H. Keating, general sales 
manager. Since 1937 he has been assistant 
general manager of the service and me- 
chanical departments in the central office. 
Thompson was appointed general parts and 
accessories manager. Of his 30 years with 
Chevrolet, the last 14 have been spent in 
the central office in Detroit. His first posi- 
tion with the division was as zone assist- 
ant parts and accessories manager at 
Baltimore, 
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‘The Only Product that Really Gets the Scale Out 
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THE BUTLER DE-SCALER IS THE 


err 















i HOTTEST ITEM IN THIS BUSINE he uti vi, La 
i enema en ee Ss Ss in a rancee ge a Street. New ae directions fe 
witht “O.. ” ilure id s ‘ 
— ° e —— e > neering : e of fai oval of © 
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and hot water circulating systems. flushing system O° 







Automotive performance proved by thousands of successful applications — ARNT ROUSE 


under the toughest operation conditions — trucks, buses, tractors. Now GAN 
it’s ready for the passenger car market. 






WE GUARANTEE TO PREVENT AS 
WELL AS CURE THOSE TROUBLES — 


for a Minimum of One Year or 25,000 Miles! 


THE BUTLER DE-SCALER IS THE MOST 
NEEDED ITEM IN THIS BUSINESS! 


Nothing else on the market intended to prevent troubles caused by rust Read this guarantee — and remember — the Butler De-Scaler not only 
scale in the cooling system really gets the scale out. removes the cause of those troubles, but also prevents their recurrence. 


Even after a cooling system has been cleaned as thoroughly as possible 
HOW DOES IT WORK— WITHOUT 


by so-called inhibitors, even after caustic soda has failed to remove more 
} than a spoonful more of rust and scale — the Butler De-Scaler has 
anaeeill winnie CHEMICALS, WIRES OR ATTENTION? 

Imagine what that scale — which cannot otherwise be eliminated — 
is doing to engine performance! 

Boiling over due to rust and scale in the water . . . troubles at the 
thermostat, pump and heater due to particles in the water . . . frequent 
back-flushing . . . are bad enough. BUT — visualize that thick coating 
of scale on the block! It’s actually insulating the combustion chamber 


Like a galvanic cell. Atom-o-lytic action* causes minerals in the water 
to drop to the bottom of the radiator for draining — also removing 
scale and rust in small particles. Once clean — no further scale or rust 
can form. Corrosion—so detrimental to pump impeller,packing, thermo- 
stat, etc. — is prevented. pH automatically maintained slightly alkaline. 

For a more technical explanation, write us for treatise by Dr. T. B. 


SSE Se RTE ae 


: ‘ ; eae 
fro ey oe og — Overtensing- Hot Spots. Waste of gas Crumpler, Head of Chemistry Dept., Tulane University and Research 
and oil. Sticky valves and piston rings. Lost power and pep. Consultant for Butler Engineering Company. 
No wonder the Butler De-Scaler which keeps the engine cool as well *Interaction between silver-plated spring and special Butlermetal core when immersed in 
as the cooling system — has had such an enthusiastic reception! mineral-carrying water. 


GET THE REST OF THE FACTS FIRST-HAND 


Ee ee 













BUTLER ENGINEERING COMPANY 
P.O. Box 1699, New Orleans 11, La. 


Gentlemen: Please maak CORRE Sen: RCN ie ecsentsreteereriencncienctintmnnnanasanaaaaael 
Butler De-Scalers @ $4.95 (list) or @ $2.97 (dealer price) in lots of 12 packed in 
attractive display carton, to 


Company. 
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AND RUST ELIMINATOR Ile chaninundsidtiaiicnnnininintiineniininasentane 





State 
(C0 Check or money order enclosed 0 Ship C. O. D. ( Bill open account 
Butler Engineering Company, P.O. Box 1699, New Orleans 11, La., manufacturer of MY JOBBER IS 
water correction equipment for automotive and industrial requirements. Butler *%Systems having a capacity greater than 30 quarts require one unit for each 30 quart 


capacity or fraction thereof. Operators of large Diesel engines should write for recom- 
mendation of proper unit to fit equipment. 


De-Scalers are patented; other U. S. and foreign patents pending. 
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Promotion Contests 


West Coast Dealer Starts Series of 4 Annual Events 
In Bid for Continuing Goodwill 


(Continued from Page 2) 


crowd had already collected to see 
which of the paintings had been 
selected by the committee as prize 
-winners. 


While the first contest was still 
in progress, the second one was 
being prepared by Hannah Adver- 
tising Co., San Francisco, which 
handles the Minto account. 


The next contest will be for 
amateur camera fans, with prizes 
of cameras and photographic 
equipment. Subject of the photo- 
graphs will be a Ford car on 
display in the showroom. The 
dealer will provide special light- 
ing and on certain days models 
will be available to pose for the 
contestants. 

Following this, a flower-arrang- 
ing contest is planned, with local 
garden club members and others 
invited to display their work. 
Prizes of bulbs, plants, garden 

equipment, etc., will be offered. 

The fourth contest will be con- 
cerned with hobbies, and will also 
center attention on the showroom 


Arndt- Palmer 


|fer enrollment, for display of the 
prizes, and for a wind-up display 
of the hobbyist’s exhibits. 

Minto believes that four contests 
a year, each one running about 
six weeks and timed to occur in 
spring, summer, fall and winter, 
will keep his name and business 
locations so firmly implanted in 
the public’s mind that when any- 
one needs automotive service, or 
a new car, his firm will be the 
first to come to mind. When new 
cars become easier to get (and 
harder to sell) the contests will 
be tailored to meet existing con- 
Gitions. 


The Hannah company designed 
and copyrighted-the contest pro- 
motions and is preparing to offer 
them as a complete “package” to 
other dealers throughout’ the 
country. The first dealer to sign 
up for the series in each city will 
have them exclusively for his 
town. 

The “package” will each con- 
tain complete mats of the several 
newspaper ads required to ac- 
quaint the public with the contest, 
and these would include the deal- 
er’s picture and logotype; printed 
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instructions on each step needed 
to make the contest work; print- 
ed entry blanks and other forms 
required, also containing the deal- 
er’s name and address, and pub- 
licity stories for local newspaper 
use. 

The children’s art contest cost 
Minto approximately $1,600, includ- 


| ing space cost in the newspapers 


for the advertising, cost of prizes, 
and the $200 “package” price to 
the agency for preparation of the 
material. 

Les. Hannah, president of the 
advertising agency, is a former 
Chicago manager for Campbell 
Ewald Co., and was later with J. 
Walter Thompson Co.’s San Fran- 
cisco office on the Ford account. 
Doc Borland, vice-president, spent 
four years on the Plymouth and 
De Soto accounts in the Detroit 
office of J. Stirling Getchell, re- 
turned to the West Coast in 1941, 
and joined J. Walter Thompson 
in San Francisco, where he also 
worked on the Ford account. 

Hannah and Borland resigned 
from the Thompson company 
about two years ago and estab- 
lished their own agency at 275 
Post St., San Francisco. 


Auto Supply Show 
To Feature N. Y. 


Dealer Parley 


SARATOGA SPRINGS, N. Y.— 
Plans for the annual convention of 
the New York State Automobile 
Dealers, to be 
held in Saratoga 
Springs July 31 
through Aug. 
were announced 
recently hy A. 
Bigsbee, conven- 
tion chairman. 

Bigsbee said 


9 
“~ 


| featured speakers 


|General Motors customer research 
| staff; Lyman W. Slack, vice-presi- 


| Packard, and William L. Mallon, 
'former president of NADA. 


| day with manufacturers’ meetings. 


Jobbers and Paint Distributors write 
us for Representation in your 


Territory. 


ARNDT-PALMER 
LABORATORIES 


17730 Dora Street 
Melvindale 


DETROIT, MICHIGAN 


at the convention 
would include 
Henry G. Weaver, 
director of the 


Lyman W. Slack 


dent and general sales manager of 


The convention will open Thurs- 


In the evening, a smoker will be 
held for the men, while a style 
show is being presented for the 
wives. 

Friday, the annual business meet- 
ing will be held. The remainder of 





the day will be devoted to an out- 


ing and golf tournament at the 
Saratoga Spa. In the evening, there 
will be special dealer races at the 
Saratoga raceway, a play at the 
Spa summer theater, and a dance 


|} at the hotel. 


Exhibits of the latest develop- | 
ments in automotive supplies will | 


| be featured at the convention, Bigs- | 


| bee announced. | 


N. H. Legislature 
Completes Action 
On Motoring Bills 


CONCORD, N. H.—UTPS) — The 
biennial session of the New Hamp- 
shire legislature, at which a num- 
ber of automotive measures were 
approved or rejected, closed last 
week after last-minute action on 
several bills affecting the motoring 
public. 

House Joint Resolution 2, calling 
for an interim commission to study 
compulsory automobile insurance, 
was one of six measures which 
died automatically when the House 
adjourned without acting upon 
them. 

The Senate passed House Bill 
466, giving cities, towns, school 
and village districts refunds on the 
state gasoline tax paid on their 
vehicles. There were rumors that 
Gov. Dale would veto the measure, 
which will deprive the state of 
$50,000 to $75,000 annually, but the 
chief executive signed the legisla- 
tion. 

In the fading hours of the Leg- 
Islature, the $7,500,000 toll road 
measure, which had aroused con- 
siderable opposition, sailed through 
to final passage. It provides for 
construction of a 14-mile super- 
highway from Seabrook, on the 
Massachusetts border, to Ports- 
mouth, on the Maine line. 

House Bill 344, relative to dis- 
posal of motor vehicle road toll 
funds, was approved in amended 
form by the Senate. 


Two-Point Attack 
On Resales Starts 


In Rochester 


ROCHESTER, N. Y.—(UTPS)— 
Two moves to hit at curbstone deal- 
ings in new and slightly used 
model automobiles were taken by 
the Rochester Automobile Dealers 
Assn. last week. 

The association, which has 35 
members, voted to favor adoption 
of 180-day repurchase agreements 
between dealers and purchasers of 
new cars, under which the pur- 
chaser agrees that in the event he 
has to dispose of his car within 
six months of purchase, he gives 
the dealer from whom he bought 
it the first chance to repurchase 
at the full purchase price. 


Obituaries 


James F. Sweeney 


ROCHESTER, N. Y. — (UTPS) — James 
Francis Sweeney, 62, associated with the 
automobile business in Rochester since 
1905, died July 7 as the result of a heart 
attack. Until he retired five years ago, he 
was a salesman for Judge Motor Corp. 
(Ford) for about 10 years. Previously he 
operated Sweeney Chevrolet Corp. 

* * . 


Gilbert S. Goodfield 
SEATTLE.—Gilbert S. (Bert) Goodfield, 
49, co-owner with Howard P. Phelps, of 
Seaboard Motors, western Michigan dis- 
tributors for Willys-Overland, died sud- 
denly June 28 while visiting at the home 
of his daughter here. Mr. Goodfield was 

wholesale manager of Seaboard. 


* * * 


W. B. Hutchens 

LINCOLN, Neb.—W. B. Hutchens, 55, 
regional manager for Hudson in the North- 
west division, died here July 5 following a 
heart attack. His headquarters were at 
Des Moines, Ia. After 17 years with the 
Hudson-Jones Automobile Co., distributor 
at Des Moines, he joined the Hudson Sales 
Corp., Cincinnati, in 1939 and was ap- 
pointed regional manager in 1944. 

* * + 


Gregory D. Bass 

RICHMOND, Va.—Gregory D. Bass, 51, 
automobile dealer, died June 29 at his 
home here. At the time of his death, he 
was manager of the Buick Motor Co., 
where he had been connected for the last 
six years 

- * * 


John Blair 
IDAHO FALLS, Ida.—John Blair, 64, 
founder of what is now the Blair-Elles- 
worth dealership here, died at his home 
recently a hemorrhage 
* * * 


William L. Orman 
COLUMBUS, O.—William L. Orman, 61, 
former proprietor of the Bill Orman Auto 
Sales Co. and later sales manager for Orr 
S. Zimmerman Co., died recently. 
* * * 


F. B. Gordon 


HEARNE, Tex. —F. B. Gordon, 40, 
Beaumont automobile dealer, was killed 
instantly when his private plane crashed 
near here. He was enroute to Hearne from 
Beaumont to confer with his business asso- 
ciate in Hearne, L. A. Huey, also an 
automobile dealer. 

* * * 


William C. Rinehart 


ROCHESTER, N. Y.—(UTPS)—William 
Cleveland Rinehart, 63, supervisor of main- 
tenance at the Rochester Products division 


of General Motors, died July 7 


from 


1947 


Automotive Ad Council... 


AUTOMOTIVE ADVERTISERS COUNCIL and guests at the meeting of the council, 
held in Hot Springs, Va. The council is made up of advertising and sales executives of 
manufacturers of automotive parts, tools, equipment, chemicals and accessories. First 


row: S. R. Robinson, U. 


8S. Asbestos; Burt Hotvedt, Blackhawk; Herman Rosenstein, 


Standard Motor Products; T. F. Hall, Walker Mfg.; E. F. Todd, Imperial Brass; Ira 


Saks, Accurate Parts; Herman Teetor, 


Perfect Circle. Second row: Kent Fullerton, 


Allen Electric; George Stout, Perfect Circle; Herman Krebs, Resistofiex; Richard Carr, 
Koppers Co.; L. F. Woolman, The Equipment & Tool Institute. Third row: Don Hague, 
E. I. du Pont; Duane Jones, United Motors; Lloyd Vivian, Ditzler Color division; Lester 
Dobrunz, Wagner Electric; Russ Conley, R. M. Hollingshead; H. M. Wertz, Toledo 
Steel Products; Gene Robers, Weatherhead. Fourth row: A. F. Stevens, Van Norman; 
Dwight Tuttle, Bonney Forge & Tool; M. F. Huseby, Skilsaw; Carl McWade, Skilsaw; 


Russ Case, Chilton; C. 


©. Tapscott, McQuay-Norris; Walter Kirkpatrick, Wilkening 


Mfg.; J. L. Stanford, Thos. A. Edison, Inc.; C. H. LeFevre, Sealed Power. Fifth row: 
H. ©. Mohr, Packard Electric; Pete Ross, 0. R. McDonald, Brunner Mfg. Co.; Jack 
Wiggins, NSPA; J. M. Warnimont, Sterling Tool Products. 


PICTURED LEFT TO RIGHT are the new officers of the Automotive Advertisers 
Council, elected at the group’s meeting in Hot Springs, Ark.: George W. Stout, sales 


promotion manager for Perfect Circle Co., 
ager of advertising and sales 
LeFevre, advertising manager 


vice-president; Walter A. 
promotion for Wilkening Mfg. Co., 
for Sealed Power Corp., reelected secretary, and 


president; ©. 
HH. M 


Wertz, advertising manager for the Toledo Steel Products Co., treasurer. 


Detroit Dealers 
Now AIl Using 


Resale Contracts 


DETROIT.—Virtually all of the 
new-car dealers in the metropolitan 
area of Detroit and a large share 
of those throughout the state have 
unanimously approved and adopted 
a new-car sales contract agreement 
recommended by the Detroit Auto 
Dealers Assn., according to Paul 
T. Graves, executive vice-president. 

Designed to combat new car re- 
sales, the contract agreement has 
been approved by the attorney 
general of Michigan, the secretary 
of state, and the DADA’s legal 
counsel, Wilber M. Brucker. 

The contract, one of the first of 
its kind to go into effect anywhere 
in the country, provides that the 
party to whom a dealer sells a 
new car agrees that if he is forced 
to sell the car within six months, 
he must sell it back to the dealer 
at 10 percent less than he paid for 
it, and in any event the buyer 
agrees to sell to the dealer if the 
dealer wishes to buy the car. 

The customer further agrees that 
if he violates the contract and sells 
to a third party, he will pay dam- 
ages to the dealer in the amount 
sustained by the dealer, up to 24 
percent of the list price of the car. 

The customer further instructs 
the secretary of state to forward 
his title for the car to the dealer 
who, in turn, holds the title in 
retention for the term of the con- 
tract agreement, which is for a 
period of six months. 

Graves said that all these meas- 
ures are legal. He pointed out that 
it is a contractual relationship 
which is a consideration of the sale 
of the new car to the individual. 

If the buyer doesn’t want to sign 
the contract, Graves said, the asso- 
ciation suggests that the dealer 
tell the customer that his order 
will not be canceled but that it 
will be put back into file and de- 
livery will be made to the customer 
at a later date. 


Dealers throughout the country, 


JACK WIGGINS (right) is honored by 
the Automotive Advertisers Council at the 
conclusion of its spring meeting in Hot 
Springs, Va. Walter Kirkpatrick (left), 
manager of advertising and sales promo- 
tion for the Wilkening Mfg. Co. and new- 
ly elected president of the council, is pre- 
senting an engraved wrist watch to Wig- 


gins. 


having heard of the DADA plan, 
have written to Graves asking for 
details about the plan. Printed 
copies and forms for the contrac- 
tual agreement have been sent out 
to all Michigan dealers, Graves 
said. 


Kansas Dealers Assn. Adds 


17 Members to Roster 

TOPEKA, Kans.—Lloyd W. Scott, 
membership chairman of the Kan- 
sas Motor Car Dealers Assn., re- 
ports the addition of 17 new mem- 
bers since June 16. They are as 
follows: 

Corpstien - Weishaar (Interna- 
tional), Valley Falls; Board and 
Moore (Kaiser-Frazer), Lawrence; 
Joe McGinty Motor Co. (Dodge- 
Plymouth), Sabetha; Voth Motor 
Co. (Kaiser - Frazer), Newton; 
Trembley - Moore (Chevrolet), Ar- 
lington; Santa Fe Motor Co. (In- 
ternational), Deerfield; Lipe Motor 
Truck Co. (Federal), Garden City; 
Kerr Implement Co. (Reo), Garden 
City; Lakin Motor Co. (Ford), 
Lakin. 

Morgenstern -Harvey Sales (De 
Soto- Plymouth), Utica; Whitney 
Motor Co. (Ford), Utica; Herb Auto 
Service (Hudson), Marion; Wyss- 
Kuhl Motor Co. (Kaiser-Frazer), 
Junction City; W. E. Brown Truck 
Co. (GMC), Topeka; Greensburg 
Equipment Co. (International), 
Greensburg; Corbin Implement Co. 
(International), Stafford, and Hu- 
goton Auto Co. (Ford), Hugoton. 
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REAR SEAT 
SPEAKER 


You no longer do this 


With E.M.C. you do this 


NO MORE BLARE IN THE DRIVER'S FACE, NO MORE RADIO 
NERVES ... INTIMATE RECEPTION FOR REAR SEAT PASSEN- 
GERS, BALANCED RECEPTION FOR ALL PASSENGERS.. 
HOLLYWOOD BOWL ACOUSTICAL QUALITY ON THE HIGH- 
WAY OR IN CITY TRAFFIC... PRODUCTION NOISES FILTERED 
OUT... SAFE, CONVENIENT, STURDY... PROTECTED BY 
CAST ALUMINUM CONE HOUSING... TWO RADIOS IN ONE 
. AN INGENIOUS METHOD OF SWITCHING PERMITS EITHER 
SPEAKER TO BE PLAYED SINGLY OR BOTH SPEAKERS TO BE 
PLAYED AT SAME TIME FOR MAXIMUM RADIO ENJOYMENT. 
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RECOGNIZED 





THROUGHOUT THE AUTOMOTIVE INDUSTRY AS 
THE TOP QUALITY PRODUCT IN ITS FIELD 


Discovery that the modern automobile body has the tonal range of an acousti- 
cally-engineered sound studio led to the development of the E. M. C. Speaker. 


Sold from 
COAST to COAST 


NOTE THE OUTSTANDING NAMES BELOW 


Alliance, Neb. Wright Brothers 
Asheville, N.C., Harry's Pontiac & Cadillac 
Birmingham, Ala. Shaver Pontiac, Inc. 
Charlotte, N. C. Frank Woods 
Chicago, Ill. Cadillac Motor Car Div. 
Chillicothe, Mo. Robertson Motor Co. 
Clayton, Mo. Clayton Motors 
Dallas, Texas Harry Merrithew Sales 
Davenport, lowa Blackhawk Chevrolet 
Des Moines, lowa _Harring-Wissler Co. 
Glendale, Calif. Fred Kinsley Co. 
Hastings, Neb. A. H. Jones Co. 
Indianapolis, Ind. Boyd Motors 
Hoosier Cadillac 
Jackson Motors 
General Supply Co. 
Greenlease-O'Neill 
Reed Ward Motor Co. 
Lincoln, Neb. Lincoln Motors 
Little Rock, Ark. Van White Pontiac 
Long Island, N. Y., James F. Waters, Inc. 
Los Angeles Earle C. Anthony, Inc. 
Don Lee, Inc. 
Hoskins Pontiac Co. 


Kansas City, Kan. 
Kansas City, Mo. 


Lynchburg, Va. 


Wright Auto Supply 
Becker Motors 

W. R. Stephens Buick Co. 
Moline, Ill. Moline Motors 
Newark, N. J. Fisher Cadillac 
Hopping-Phillips Motors, Inc. 

New York, N. Y. Dexter Motors 
Packard Motor Car Co. 

Oakland, Calif. Don Lee, Inc. 
Oklahoma City, Okla. Henry F. Coffeen 
Omaha, Neb. Andrew Murphy & Sons 
Portland, Ore. Billingsley Motors 
Sacramento, Calif. Faulks Motors 
San Diego, Calif. Don Lee, Inc. 
San Francisco Earle C. Anthony, Inc. 
Don Lee, Inc. 

Gurley-Lord 

Seattle, Wash. Totem Pontiac 
Sioux City, la., Getz Buick Sales & Service 
Sioux Falls,'$.D., Andy C. Thompson Motors 
Springfield, Ill. Metropolitan Chevrolet 
Venice, Calif. Hawley-Condit 
Washington, D.C. McKee Auto Sales & Serv. 
Wichita, Kan. Gridley Pontiac 


Macon, Mo. 
Marietta, Ohio 
Minneapolis 


THIS IS BUT A PARTIAL LIST OF OUR OUTLETS. 
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MAIN BUILDING of the Utter Motor Co., 


Spokane, Wash., represents an investment of over $200,000. A separate body plant, 
@ frame and axle plant, and a building for used car reconditioning occupy part of the firm's 77,000 square feet of plant and prop- 
erty. Service work is carried on in 17,000 square feet of space. Traffic moves in one direction through an L-shaped shop, which 





has 32 service stalis. A unique control tower directs the various service activities. 


process, in its Detroit Moulding di- 
vision. 

The electrostatic * method for 
garnish mouldings, besides produc- 
tion economies, gives a finish that 
is smoother, of constant quality, 
and of uniform thickness, Ferdon 
says. 


Better Mouldings 
Second Electrostatic Spray 


Installed by Young 


DETROIT.—Glenn Ferdon, plant 
manager of L. A. Young Spring 
& Wire Corp., has announced the 
addition of a second electrostatic 
spray unit, utilizing the Ransburg | 












One touch 


of uiblly 


that every car buyer 
recognizes 


done inside a single straight-away, 
double-end booth, which has an 
electrostatic coating field operating 
in each section. Guns are stationed 


to spray the material into the 
electrostatic field. 
Read Jack Weed's ‘‘Backshop’’ for some 


Application of the ground coat is is | highlights in the service field. 
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In First Quarter oes 


Haulers’ Profits Rise, 
; But So Do Expenses 


WASHINGTON.—The volume of | 
business done by Class I motor car- 
riers of property during the first 
quarter of 1947 held at a high level 
as compared with the first three 
months of 1946, but the carriers’ 
expenses also showed marked in- 
creases, accounting for nearly 95 
cents out of every revenue dollar. 


An analysis made public last 
week by the research department 
of the American Trucking Assns., 
Inc., showed gross revenues in- 
creased 36 percent over the 1946 
first quarter, while expenses 
climbed 30.9 percent. The ratio of 
expenses to gross was 94.5 for the 
first three months of this year, 
compared with an operating ratio 
of 98.4 during the first quarter of 
1946. 

The analysis was based on re- 
ports of 1,867 Class I carriers to 
the 100, and showed tonnage and 









PUSH-BUTTON STARTING IS USED ON 
MANY OF THE FINEST CARS IN AMERICA 





the most compact, 
° sive installation of this type on 


There is good reason why every “high priced” car manu- 
facturer—and an increasing number in the low and 
medium priced field—have turned to push-button starting. 


Discriminating car buyers appreciate the convenience and 
safety of a handy starter button within easy sight and reach 
—eliminating the necessity of groping for hard-to-reach 
pedals. On hills, railroad grades or ramps where starting 
is vital and often difficult, push-button starting leaves both 


Push-butten starting, with the Bendix Drive, is 
trouble-free and inexpen- 


the market. 


feet free to operate the clutch, brake or accelerator. 


And alert manufacturers appreciate that with the Bendix* 
Drive, push-button starting can be used at a considerable 
saving in cost due to the elimination of a great many pieces 


of linkage. 


Thus Bendix Drive offers a “quality” feature at 


““produc- 


tion” costs. Let us show you how easy and inexpensive 
it is to add this outstanding sales feature to your car. 


*REG. U.S. PAT. OFF 





“Bendix Drive ECLIPSE MACHINE DIVISION of =a 


“ELMIRA « 


NEW YORK 


AVIATION CORPORATION 





miles operated also increased 

over the first quarter of 1946. 

Intercity tons hauled increased 

29.7 percent and intercity miles 

operated were up 26 percent. 

Aggregate gross revenues of the 
reporting carriers were $313,236,790 
in the first quarter of 1947, com- 
pared with $229,765,523 in the same 
period last year, and expenses 
totaled $295,893,038 as against $226,- 
095,423 in last year’s first quarter. 

Intercity miles operated were 
629,510,371 miles compared with 
499,706,605 in the first quarter of 
1946. Intercity tons hauled were 
36,205,704, compared with 27,924,547 
in last year’s first quarter. 

Operating ratios, which im- 

proved in every region, were: 

New England, 91.2 compared with 
98.5 in last year’s first quarter; 

Middle Atlantic, 92.9 compared 

with 97.4; Central, 95.5 compared 

with 98.6; Southern, 93.7 com- 
pared with 98.5; Northwestern, 

98 compared with 99.1; Midwest- 

ern, 94.8 compared with 102.3; 

Southwestern, 94 compared with 
95.1; Rocky Mountain, 93.9 com- 

pared with 98.7; Pacific, 96.6 com- 

pared with 100.3. 

A separate study for Class I 
Common Carriers of general freight 
showed that 844 such carriers had 
aggregate gross revenues of $192,- 
721,413 in the first quarter of this 
year, as against $137,481,692 in the 
same quarter of 1946, an increase of 
40.2 percent. Their expenses in- 
creased 33.4 percent from $136,314,- 
840 in last year’s first quarter to 
$181,902,860 in the first quarter of 
1947. 

Intercity miles operated were 
404,892,452 compared with 331,533,- 
570 in the first quarter of 1946, an 
increase of 22.1 percent, and inter- 
city tons hauled were 17,016,706, as 
against 14,086,675, an increase of 
20.8 percent over last year’s first 
quarter. Operating ratios were 94.4 
in this year’s first quarter and 99.2 
in the first quarter of 1946. 


May Freight Volume 


Declines 1.3 Percent 

WASHINGTON.—Freight volume 
transported by motor carriers in 
May decreased 1.3 percent below 
April but increased 2.4 percent over 
May of last year, according to sta- 
tistics compiled by the American 
Trucking Assns. 

Comparable reports received by 
ATA from 269 carriers in 42 states 
showed these carriers transported 
an aggregate of 2,357,328 tons in 
May, as against 2,388,494 tons in 
April and 2,301,265 tons in May, 
1946. 

The ATA index figure, computed 
on the basis of the average month- 
ly tonnage of the reporting car- 
riers for the three-year period of 
1938-1940 as representing 100, was 
193. 


Air Freight Hauls Planes 


To Europe First Time 

NEW YORK. — A C-54 cargo 
plane took off from LaGuardia 
field July 5 for Amsterdam, Hol- 
land, carrying two four-passenger 
airplanes consigned to buyers in 
Zurich, Switzerland. This flight 
marked the first commercial ship- 
ment of aircraft across the Atlan- 
tic by air freight. 

One of the planes, a Fairchild 
F-24, was the first of a series of 
four ordered by Willy and Blattner, 


|importers of Zurich. Gifford S. 


Rossi, aviation sales manager of 
the firm, said the three others also 
will go by air freight. The other 
plane in the shipment was a Beech- 
craft. 


New Directional Switch 
Developed by Arrow 

A new directional-signal switch 
—Model N-250 series—has been de- 
veloped by Arrow Safety Device 
Co., Mount Holly, N. J. The maker 
claims that it will give long opera- 
tion, since it exceeds SAE require- 
ments, which call for 175,000 on- 
and-off cycles. 
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The Hearst Newspapers have long tried to 


Stop Destructive 
‘laxation 


FROM A LETTER BY 


William Randolph Hearst 


PUBLISHED IN HEARST NEWSPAPERS ON DECEMBER 20, 1933 


“The burdensome and universally injurious in- 
come tax has been raised to be the Frankenstein of 
our economic life. 


“It is as un-American, as subversive of demo- 
cratic principles, as fatal to free institutions, as the 
recently repudiated policy of Prohibition. 


“It builds impudent bureaucracies to oppress 
and outrage the citizens. 


“It encourages evasion—legitimate avoidance 
and criminal evasion of unjust and resented tax 
extortion. It breeds contempt for government and 
hatred of law. 

“It makes the Government a racketeer and most 
offensive one, doing its best to rob the citizen and 
practically confiscate his property. 

“It makes the citizen to a degree a hijacker, 
doing his best to rob the racketeer. 

“It complicates business, interferes with employ- 
ment, prevents investment in industry and retards 
the return of prosperity. 

“It obviously diminishes drastically the pur- 
chasing power of the community. 

**No one has money to spend at the stores when 
he has to give most of it to the Government. 

“The curse of modern government is the exces- 
sive expenditure and oppressive taxation, with the 
added evils of injustices and discrimination.” 


Qv-RAF a 


A 
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The words at the left were written when the income tax 
was just beginning to climb to its present giddy altitude, and 
our army of bureaucrats in Washington was a relative cor- 
poral’s guard. Today, taxpayers in even the lowest brackets 
will understand the urgency of Mr. Hearst’s message. 

The Hearst Newspapers will continue to fight extravagant 
bureaucracy and oppressive taxation, with all the power at 
their command. 
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CLEVELAND.—At least one-half 
of Cleveland's motorists are driv- 
ing automobiles that date back to 
1939 or earlier. 

So runs a survey conducted by 


Auto Polls in Cleveland 


80 Pct. Plan to Wait for Lower Prices; 
17.5 Pct. Admit to Faulty Cars 
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a decade in age, drivers maintain 
they keep their vehicles in good 
condition. Only 17.5 percent admit 
their cars are in poor condition 


Of new cars, only 6 percent claim 


the Cleveland Press of automobiles ownership of 1946 models and less 


in this city. 
But while many cars are over 


Affidavit No Longer 


Required by Ohio 

COLUMBUS, O.—Atty.Gen. Hugh 
S. Jenkins has handed down an 
opinion to the effect that an “affi- 
davit of good faith” need not ap- 
pear on a chattel mortgage on 4 
motor vehicle before the mortgage 
may be noted as a lien on the cer- 
tificate of title of the vehicle. 

The “affidavit of good faith” is 
necessary only in order to have a 
chattel mortgage recorded by the 
county recorder and since chattel 
mortgages on motor vehicles are no 
longer subject to record by the re- 
corder, the affidavit is likewise not 
a requisite for that purpose, the 
attorney general said. 


than 1 percent of 1947 models. 

At least 80 percent of those sur- 
veyed said they are waiting until 
prices come down before they buy 
a new car. 

Typical of the replies on pur- 
chasing went like this: 

“Ordinarily I traded in my car 
every three or four years. Today, 
I'm driving a 1939 coupe. It’ll have 
to last because I’m not going to 
put the money in the many ‘extras’ 
you: have to take with a new car.” 


Gray Motor Improves 
Gray Motor Co. (Chrysler-Plym- 


outh), W. Frankfort, Ill., has com-|C°. has announced that its new 


pleted a new parts department and 
offices. A body shop and lubrica- 
tion installations are in the pro- 
cess of construction. 








MARKING THE first postwar production of Nash cars outside the United States, 
Nash dealers in Mexico participated in the formal opening of the Mexico City plant and 
then attended their first Nash convention. The sign in the background is the Mexican 
counterpart of the Nash U. 8. outdoor poster and reads, ‘‘You Darling, a Nash.’’ 


| s duced to the domestic trade in 

‘Du Pont Ready to Ship May, 1966. 

Auto Finish Overseas Up to now the shortage of raw 
WILMINGTON, Del.—Du Pont| materials and other production 


problems have made it impossible 
to accept orders outside the US.A., 


automotive finish—-Duco Metalli- 
du Pont said. 


Chrome nitro-cellulose lacquer—is 
now available for overseas distribu- | 
tion. The new finish was 


a | There are profit-making opportunities in 
intro-| AN Want Ads. See inside back cover. 





“I Switched To Dodge’’ 





Charles H. Piebes, Dodge Dealer, White Plains, N. Y. 


“For many years I travelled the United States 


for another leading 


motor car manufacturer. I 


became fully convinced that Dodge was, by far, 
the best dealership in the business. When the 
time and opportunity came I switched to Dodge, 


—became a Dodge 


dealer myself. My prefer- 


ence and confidence was more than justified. 


Dodge is the only 


dealership of its kind in 


existence. It includes two great cars and a fine 
line of trucks in a single dealer agreement. It 


provides three vast markets for new vehicle sales, 
and, also, for parts and service sales. On top of 
this you work under factory policies and with 
factory people that thoroughly represent the 
dealer’s viewpoint and interest.” 


DODGE * PLYMOUTH * DODGE “Job-Rated” TRUCKS 


DODGE—DIVISION OF CHRYSLER CORPORATION 
7900 JOS. CAMPAU, DETROIT 11, MICH. 


'WAA Announces 
Higher Discounts 


On Surplus Tools 


WASHINGTON. — An _ increase 
from 12% percent to 17% percent 
discount on surplus standard gen- 
eral purpose machine tools has 
been granted by the WAA to ma- 
chine tool rebuilders, manufactur- 
ers, exporters, dealers or other dis- 
tributors who purchase for resale. 

The increased discount, which 
applies to fixed price tools gener- 


ally considercd in long supply, 
was authorized in a summary of 
procedures and instructions dis- 


tributed to all WAA zone and re- 
gional offices on the disposal of 
machine tools. 

In the case of short-supply, easy- 
to-sell machine tools, no discount 
or commission will be allowed dur- 
ing the first 10 days of a sale to 
commercial buyers. 

The discount plan, worked out by 
WAA officials after consultation 
with dealers who have been large 
sellers for WAA, recognizes that 
dealers will have an important part 
in speeding up the disposal of long- 
supply machine tools. The commis- 
sion (12% percent) to WAA ap- 
proved dealers for effecting sales of 
machine tools remains the same. 

; The new instructions also pro- 
vided for cataloging of all surplus 
| machine tools as to description, lo- 
| cation and price. Regional directors 
were authorized under the instruc- 
tions to determine short supply 
| items in their regions. Short supply 
items, under the Surplus Property 
Act, must be offered first to priority 
claimants. 


Pontiac Reopens 
Zone at Omaha 


PONTIAC.—L. W. Ward, general 
| sales manager of Pontiac Motor 
division, has announced the re- 
opening of Pon- 
tiac’s Omaha 
sales zone to 
serve the trading 
areas Of Nebras- 
ka, South Dakota 
and Iowa. Thom- 
as A. White was 
named zone man- 
ager. 

The Omaha 
zone, closed since 
1941, will be offi- 
cially reopened 
Aug. 1. On July 
|24, Ward will conduct a meeting 
of the 118 Pontiac dealers in the 
territory at the Paxton Hotel, 
| Omaha. 
| White has been assistant zone 
| manager at Chicago and has had 
long experience in the Pontiac or- 
ganization. He also has been an 
automobile dealer. 


i 
| 
| 
} 





T. A. White 








Accuracy Always 
Testing of Torsional Parts 
Instituted by Olds 


LANSING.—To provide accurate 
equipment for testing torsional 
parts of Oldsmobile passenger cars, 
Oldsmobile has purchased one of 
the latest torsion testing machines 
manufactured, it was disclosed last 
week. 

The new torsion-testing and 
strength -testing machine can 
measure all degrees of twist and 
increments of stress loading, up to 
the point of failure of the speci- 
men. An electronic recorder pro- 
vides maximum accuracy. Twisting 
capacity of the machine ranges up 
to 120,000 inch pounds. 

The machine meets rigid speci- 
fications determined by American 
Society of Testing Materials, as 
well as those established by the 
Army and Navy departments and 
other federal agencies, Oldsmobile 
said. 

The new equipment at present 
is used by the process engineering 
department for testing Oldsmobile 
axle shafts, forged in Lansing at 
the Oldsmobile forge plant. As a 
result of the increased knowledge 
of metal strength made possible by 
this machine, Oldsmobile engineers 
are planning improvement of me- 
| chanical parts of Oldsmobile cars, 
| it was stated. 


Others are profiting from AN Want Ads, 
| why not you? See inside back cover, 
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It means that the whole family uses it. 
It means that the whole family depends upon it. 


It means that the whole family helps pick it out, helps 
decide when a new one’s in order. 


Certainly that happens in the kind of suburban fam- 
ily that forms the heart of the automobile market 
— and the bulk of Better Homes & Gardens readers 
— the family that depends upon one car, perhaps 
two, to cover its wide territory to work, to school, 
to country clubs and shopping districts and churches. 


Better Homes & Gardens was created solely to write 
to families living the spread-out suburban life that 


only your cars made possible. 


How well Better Homes & Gardens reaches your 


market, the following facts show: 


sell - 





through ~ 


CIRCULATION OVER 





BH&G families have high incomes—among the 
highest for all big magazines. 


They spend more for their homes and what goes 
into them than even their neighbors in the same 
block (they’re pace-setters). 


They demand new cars often: 2.8 years was the 
average age in 1940, 


BH&G is written equally to husbands and wives in 
your market, since it takes both to make a home. 
What’s important for you, it also takes both to buy 
your car. 

What other magazine is written deliberately and ex- 
clusively to the heart of your own market? What 
other magazine is addressed to both husbands and 


wives together in your own market? 


There’s even more to the story we'd like to tell 


vou about it soon. 


TIMI ONe 


and Gardens [ghigigcuccd 


3,000,000 








Frazer Rebukes 
Crystal-Gazers 
Who ‘Sing Blues’ 
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SERVICE SECTION 





For the 


Definite Examples of How Individuals Resell 
Point Up Premium Sale Answer 


Record 


cn. cer we Wor Mave ae DETROIT.—For the record, a de-| conditions, stemming primarily 
depression,” Joseph W. Frazer, tailed investigation of resales made| from reconversion problems, labor ref 
president of Kaiser-Frazer, said in by Automobile Manufacturers Assn.| strikes and material shortages. dlit 
an interview while in this city for recently follows: the > tee, fo Ge SD mente = 
a luncheon in his honor, “if the “Production and distribution of| of peacetime * operations experi- aa 
newspapers and the administration| 4, 1, youNG, INC., new Chrysler-Plymouth dealer in East Hartford, Conn., has|new automobiles continue to feel| enced to date, production of 152,- 
in Washington would stop singing recently opened this service station. Young was formerly connected with various finance | the effects of the war and the eco-|171 new cars per month has been 7 
aie sotamiaele * paren be a little| sme — a Se — ee nomic maladjustments following| averaged. In a comparable period 7. 
, , ° ° the war. | 
“There is tremendous buying|‘TO™ Willow Run to this city. |SAK Publishes Treatise = ea Sees Se oat the 
power and demand, and if we have} At the luncheon Frazer an- sm Demand for new automobiles| break of war, a monthly average of 
rontidence people will spend money|nounced that his company had| On Steel Hardenability still outstrips the available sup-| of 314,709 new cars was recorded. 
and the future will be bright »\itaken an option on 30 acres of NEW YORK.—“Hardenability of ply. This is a natural result of (Car production for the first four 7 
added the industrialist. ’ lland adjoining the Rototiller plant| Alloy Steels” has been published| nearly 3% years of suspended pro-| months this year has averaged ab 
Frazer maintained that although site for the erection of a plant | jointly by the Society of Automo-|duction during the war, of the ee Se or 
rices are higher than the cats to build farm tractors. The tractor,|tive Engineers and the American| growing use of the motor car as No Export Quota Change th 
e the thirties the Beane. Be of he said, has just undergone four| Iron and Steel Institute as a book|a business and social tool, and of| “Until recently, the government on 
urchasin wer and wages fron months of tests in Arizona. of complete and current data on/|the serious and recurring setbacks | specified that export of new cars tle 
that pontae ai more ‘aon mate ews. et designing, testing, and ordering|to production experienced through-|in the case of each company os 
for the diff ‘ e steels by hardenability-band speci-|out the industry since the end of} should be held to a five-year pre- th 
an e i. ae ale 6 Obtain New Structure fications. the war. war average. a 
“Soft goods may be high,” he| American Garage (Chrysler-| The treatise, available from SAE| “Of the 7,158 passenger “With export restrictions now 
ee aa aeceaeeadien th re-| Plymouth), Muncie, Ind., has ac- |Special Publications Dept., 29 West! cars ie in the Unit. removed, akon has been virtually of 
a cen con a cee aeicin "he quired an additional building, 50 | 39th St., New York 18, N. Y., covers| ed States since V-E day, 8,114,- | no change in the rate of shipments of 
wanes.” er, by 75 feet, adjoining its present|62 tentative hardenability - band| 420 have been distributed in this | by manufacturers to overseas mar- . 
8 plant and will use this space for| steels, 25 of which appear for the} country and 283,888 abroad. kets. 


The Graham-Paige organization 
is moving its Rototiller division 





a complete revamping of its serv- 
ice department. 





first time. The price is $1 to SAE 
members, $2 to others. 


continues to suffer, from postwar 





“Production has suffered, and 











“On the domestic side, all 
companies distribute new cars 
on the basis of allocation plans 
designed to provide as equitable 
distribution as possible between 





major geographic areas and 
population centers. While distri- Cc 
bution patterns vary between cat 
| manufacturers, the public’s mo’ 
transportation needs as indicat- bee 
ed by usage of cars in various 1s | 
parts of the United States serves Cof 
Customer Group Life Insurance to govern most distribution ann 
“Because of the shortage of new I 
am cars, distribution of our products hib 
has presented many _ vexatious feet 
? ‘ problems. exh 
“In various communities, auto- 150, 
: { mobile dealers themselves have A 
| voluntarily set up local plans of tior 
| distribution to help a number of recs 
| doctors, nurses, public safety offi- Thi 
a ee cials and other essential users get me} 
new cars. While thousands of such the’ 
users have been helped, we well sho 
realize that many people in such T 
categories still lack cars. con 
“Dealers, too, have paid special whe 
| attention to the needs of war vet- ing 
erans, particularly those who non 
|;owned cars and sold their cars wis 
before entering the service. In ad- fill 
Comey Aenea) Cnagaeeee dition, the automobile industry =) 
| has built approximately 12,000 cars If 
equipped with special controls for ‘nat 
|use by disabled veterans. qua 
| “Because of the wide gap be- by 
tween demand for cars and the the 











available supply, a _ responsibility 
has been imposed on the retailers 
of our products to conduct their 
businesses in a way that will best 
serve the public interest. 

“Over the entire country, auto- 
mobile dealers have given excel- 
lent service to the users of the 
industry’s products, thus helping 








owners of millions of prewar cars ing 
to keep them in operation. Cor 
Special Seasonal Plans Sell at Factory Prices is € 
“We find that most dealers have sect 
eile consistently sold new cars to cus- of t 
fe" I~ tomers at factory recommended -~ 
prices, even though the products uc 
could command higher prices in the 
SALES CURVE AHEAD! ie opem mai = 
® “The automobile is the only A 
important consumer product ; 
3 ; ; : 7 made in volume which is being pote 
With new cars flowing in and your list of waiting customers sold by manufacturers and deal- th: t 
; 2 Sn . : ; : ers at prices below what a great a 
running out, it’s high time to get behind time sales. After all, number of people are willing to ae 
‘ ‘ - Practi - 

you want the profit the Universal C. I. T. Retail Plan reserves lee eaaee = aero shal 
for you... and you want to control each sale all the way. With — o es Say One Pins 
this Plan you can... for it enables a customer to buy, finance | “Some new-car purchasers have riod 
and in ae ° a . é Towing end Read Services | taken advantage of the widespread a re 
d insure his car right beside your desk —in one simple trans , | demand fer cass tr vending at lows 
action. In addition, it puts you in a better position to harvest prices ranging up to hundreds of — 
ai - s dollars in excess of the origina! _TI 
service business and repeat sales. There’s no better time than | purchase price. Before the war tion 
: : Se B® arrete is |used cars of current model years the 
now to sign up with Universal C. I. T.—the financing institution | could be purchased at substanti clar! 
that has always put the dealer’s problems first. | ally below their delivered prices © ong 

|as new cars. At the present time. | 
Adequate Insurance Against 23 however, used models of current } Lar 

Nazards te Customer's Car vintage command a premium over 

4 'e e 4 the regular price at which the es Op 
Wout YA “ tablished new-car dealers sell LA 
them. Insu 
“The lively market in the resale ed : 
as ct é VW &. be & A L C i T of 1947 cars by some of their orig- its | 
oa eo eo inal purchasers is a manifestation Ki 
s "2 ; vee : 7 |}of the unbalance of supply and anne 
Universal C. I. T. Credit Corporation demand in our industry. Greater 36th 
Travel Emergency Certifi production, as more materials be- S. J. 
OVER SOO LOCAL OFFICES IN PRINCIPAL CITIES — |come available for car manufac- Plan 
| (Continued on Page 51, Col. 1) prod 
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dling 5,648,000 barrels of crude oil 
per day, 


tional Petroleum Council. 


The latest survey was conducted 
by the American Petroleum Insti- 
tute’s statistical department, with 
the cooperation of the U. S. Bureau 
of Mines. 


Since actual refinery runs have 
recently been averaging only 
about 5,130,000 barrels per day, 
or 91 percent of this capacity, 
the report shows that refining 
capacity is not at present a bot- 
tleneck in the supplying of petro- 
leum products. It states further 
that 79,000 barrels of daily ca- 
pacity is still shut down due to 
refinery strikes, and that a total 
of more than 13,000,000 barrels 
of products could have been 


ASI Applicants 
Running Ahead 
Of 1946 Volume 


CHICAGO.—A total of 238 appli- 
eations for space at the 1947 Auto- 
motive Service Industries Show had 
been received through June 21, it 
is reported by the office of A. B. 
Coffman, show manager. This is 
above the 211 received as of the 
same date last year. 


In 1946 the total number of ex- 
hibitors was 430, and 127,452 square 
feet of space was sold. This year, 
exhibit space is expected to top 
150,000 square feet. 

As of June 21, over 1,100 invita- 
tions for the ASI show had been 
received from non-member jobbers. 
This, of course, does not include 
member jobbers who will receive 
their credential forms from the 
show manager’s office about Aug. 1. 

The invitation applications are 
coming in under the new procedure 
whereby manufacturers are send- 
ing application forms to qualified 
non-member jobbers whom they 
wish to invite. The jobber in turn 
fills out the form and mails it to 
A. B. Coffman, show manager. 


If the jobber’s volume is 75 per- 


cent wholesale and he is otherwise | 


qualified, credentials will be issued 
by the Credentials Committee of 
the ASI joint operating committee. 


SEC Clears Way 
For Sale of 
Tucker Stock 


PHILADELPHIA. — Early offer- 
ing of 4,000,000 shares of Tucker 


Corp. class A stock at $5 a share | 


is expected in those states whose 
security commissions approve sale 
of the issue. The Securities & Ex- 
change Commission approved the 


Oil Capacity Adequate 
Report Shows Refineries Are Topping War Yield 
Although Some Are Strikebound 


WASHINGTON.—U. S. petroleum | 
refineries are now capable of han- | 


according to a_ report | 
transmitted last week to the Na- | 





Tucker registration statement of 
the $20,000,000 issue last week. The | 
Ohio division of securities also ap- 
proved sale of the issue. 

Approval was yet to be granted | 
in Michigan. An official-of the se- | 
curities body in that state said 
that Tucker had submitted some 
data but that no formal applica- 
tion for permission to sell the 
shares had been made. 


SEC granted an acceleration of 
the customary 20-day waiting pe- 
riod required for an amendment to 
a registration statement. This a!- 
lows Tucker to start the stock sale 
July 15. | 

The amendment to the registra- 
tion statement followed requests of 
the SEC for additional facts and 
clarification of statements in the 
original presentation. 


Large Factory Annex 
Opened by Insuline 

LONG ISLAND CITY, N. Y.— 
Insuline Corp. of America has add- | 
ed another 25,000 square feet to} 
its plant facilities. 

Known as ICA Plant No. 2, this} 
annex is located at 19th Ave. and 
36th St., Long Island City, N. Y. 
S. J. Spector, president, stated that | 
Plant No. 2 would specialize in the 
production of automobile satel. | 
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made between Jan. 1 and June 15 
by the strikebound refineries. 


Recent refinery runs are sub- 
stantially in excess of the peak 0: 
the war years, the report points 
out. However, operation of refin 
eries at 91 percent of nationwid 
capacity does not, in the view o: 
the committee, leave much of « 
factor of safety, especially sinc: 
much of the idle refinery capacity 
is poorly located for transporta- 
tion purposes or unable to hand’. 
the high-sulphur crudes which con- 
stitute the main additional supply 
available today. 


The report als6é summarizes the 
additional capacity which is ex- 
pected to be completed each quar- 
ter between Apr. 1, 1947, and June 
30, 1948. This totals 267,500 barrel: 
of daily crude-running capacity of 
which 54,700 was scheduled for 
completion prior to July 1. 

This amount of increased ca- 
pacity is regarded by the report- 

ing group as not as large as 
might have been anticipated in 
view of the large sums which are 
currently being expended in re- 
finery construction. The explana- 
tion is that much of it is of a 
character which improves gaso- 
line yield or quality or permits 
the handling of a wider variety 
of crudes. 


The report indicates that the ex- 
pansion of refinery capacity has 
been held back by “material short- 
ages and by the general govern- 
mental policy, both during and 
since the war, of discouraging or 
refusing approval of building pro- 
jects whose primary purpose was 
increasing refining capacity.” 

The report is limited to ques- 
tions of refinery capacity and 
makes no attempt to analyze trans- 
portation shortages, which are gen- 
erally regarded as the primary bot- 
tleneck in the current oil situa- 
tion. 








BEFORE AND AFTER remodeling operations at Bell Chevrolet, 
before improvements were 


photo shows the building 


IThe Old and the New... 


| Ag 





Ironton, Mo. Top 


made. Below is a view of the 


building after $20,000 had been spent in enlarging the showroom to 45 by 60 feet, 
installing fluorescent lighting and carrara glass front. R. J. Eldson, owner, reports his 
company has represented Chevrolct in the [fronton territory for 30 years. 





Canada Issues 


& 
Data Showing 
I e 
Labor Cost Rise 
OTTAWA.—The increased cost of 
production involved in the manu- 
facture of automobiles and parts 
in Canada is shown in the latest 
report issued by the employment 
statistics branch of the Canadian 
government wherein it is indicated 
that as of Apr. 1, 1947, the average 
hours per week reported were 40.7 





Apr. 1, 1947, were $1.80 as compared 
with 94.1 cents on the same date 
a year ago. The average weekly 
wages as of Apr. 1, 1947, were $41.03 
as against $40.09 last year. 

There were 42,437 automotive em- 
ployes on Apr. 1 this year, of 
which 89.9 percent were men and 
10.1 percent women. A year ago on 
the same date, the percentage of 
men was 89.8 and of women 10.2. 

The aggregate weekly payrolls 
as of Apr. 1, 1947, amounted to 
$1,816,940. 


Frank Madeford (Chrysler-Plym- 


as compared with 42.6 on Apr. 1,|outh), Akron, Ind., has acquired 


1946. 


two lots on which construction of 


The average hourly earnings on'a 60-by-80-foot building is planned. 












TRADE MARK 





EXTERIOR WINDSHIELD SHADE - 


The exclusive ‘“clamp-on’’ visor 


A DIETERICH PRODUCT 


that is installed while the 


DISTRIBUTORS 
WANTED 









MANY EXCLUSIVE 
Sea 


19 


‘MUCDA Retains 
Ex-Governor 


‘For Hearings 


LANSING.—Harry F. Kelly, for- 
mer governor of Michigan, has 
been retained as the counsel for 
ithe Michigan Used Car Dealers 
Assn. in the license revocation 
hearings scheduled for’ July 31 
and Aug. 1-2 here. 

Kelly will advise MUCDA mem- 
bers who have been accused by 
the state of illegal sales of 1946 
and 1947 automobiles. The charges 
were made by Atty. Gen. Eugene 
F. Black. 

The Detroit grand jury investi- 
gation of new-car resales contin- 
ued, meanwhile. Recorders’ Court 
Judge W. McKay Skillman, in 
charge of the grand jury, conferred 
last week with Black on future 
plans. 

Coincidentally, the general coun- 
sel of the Detroit Auto Dealers 
Assn. is Wi'ber M. Brucker, also 
a former governor of Michigan. 








Morin Promoted 


By Oldsmobile 


LANSING. — Harry D. Morin, 
parts and service manager of Olds- 
mobile’s Detroit zone office, has 
been named service promotion man- 
ager of the division, according, to 
D. E. Ralston, general sales man- 
ager. 

Morin has 10 years of service 
with Oldsmobile. He started as a 
service representative in the Kan- 
sas City zone in May, 1937. In May, 
1941, he became service manager 
of the Milwaukee zone. 


Line of 19 Hand Trucks 


Developed by Ace Co. 


Ace Co., 12-40 N. Orange St., 
Ocala, Fla., has announced a new 
line of hand trucks. 

The line includes 19 models of 
varying size and capacity and fea- 
tures the “thrust-absorber” prin- 


ciple of locomotion. ee 








AVAILABLE... 
PU ty 


now! 


KARVISOR sales have grown phenomenally—dis- 
tributors and dealers report amazing profits in their 
areas. And the best is yet to come! This summer 
thousands of motorists will want the cool shady com- 
fort and luxurious car beauty that only KARVISOR 
gives! Get your share of this tremendous market 
with an exclusive distributorship in your district. 
A small inventory investment of standard sized 
KARVISORS starts profits rolling in! Send coupon 





Name 
Company 
City 


Check: | | Distributor 


DEMONSTRATION MODEL SPECIAL OFFER 


DIETRICH PRODUCTS CORP. 
1125 W. Lake St., Oak Park, 


|_| Dealer 


ANTI 


Date 
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t 
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a the goal of giving 
dealers some ideas on ad- 
vertising copy that pulls, 
AUTOMOTIVE NEws is starting 
a new department. 

Periodically, we will re- 
print dealer service ads which 
have done a real job in pull- 
ing in service customers. In 
addition, from. time to time, 
we will try to obtain material 
on dealer advertising which 
we hope will perform a sim- 
ilar service. 

The service is designed 
especially to aid those dealers 
who do not have available 
professional assistance in 
writing advertising. 

a * * 


- Bring Your Horsepower 
-| Back in 8 Hours 
With a B&B Special 


BARRY MANAHER 
Night Service Mgr. 


Completely Installed—$10.00 Down—Balance Monthly 
New Piston Rings + New Con. Rod Inserts + Oil + Gaskets 
Open 7 A. M. to 10 P. M. 


KENMORE MOTORS 


World’s Third Largest Ford Dealers—RI. 6100 


een ceeen a ae DELAWARE No Charge for 


Open 7 A. M, to 10 P. Pickup and Delivery 

KENMORE MOTORS, Buffalo, said that this ad pulled more business of this type in 
one week than the dealership had enjoyed in the previous month. The ad makes sev- 
eral excellent points: Easy terms that nearly everyone can meet, a package job prom- 
ising definite imiprovement, speedy work and a personal touch to make the customer 
feel he knows with whom he will be dealing. 


EALER ads which are re- 

printed on this page have 
been checked with the dealer 
to find how effective they 
were. In this respect, dealers 
who have had success with a 
particular ad or service are 
‘invited to send in clippings 
with a note on the results. 
| In the department this 
| week, we also are reprinting 
‘a series of ads prepared by 
‘Harry J. Detterich, of Hop- 
craft-Keller-Scheifle, Detroit, 
for Tom Boyd (Ford). These 
_ads are designed for the deal- 
er who wishes to do some- 
thing a little bit extra and 
make an appeal that is a bit 
out of the ordinary. 

While these ads were writ- 
ten for a Ford dealer, and the 
/agency has plans for syndi- 
cating them among Ford deal- 
ers around the country, we 
believe they offer all dealers | 
/an interesting study that may | 
|be helpful. 
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You Can Now 


BUDGET PLAN 
All Your Automobile Repairs 
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rein eens eeie ee ft 2 8 hae oes /percent more than the first. 
—- ™“- ‘In view of this, it was de- 
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cided that in the future each 
ad would be run at least 
| twice. 

We believe that a study of 
the ads on this page, along 
with the captions, will give 
VALLEY CADILLAC features its budget plan of payment, has six action pictures dealers valuable help in writ- 

Which inserts in its ads. The above sample was a full-page spread which Manager | ing their own ads. 

Frank Houlihan says is going a good job for the firm. Valley runs two-column, full- | 
length ads often, bits the readers occasionally with a full page. There is considerable 

competition for service work in Rochester, N. Y¥., and the two dailies here run a very 

high proportion of automobile advertising. | 


The Light Touch... 





333 East Avenue 
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YOU HAVE EVER SEEN 
° WASH CAR 





RS, 


DODGE—PLYMOUTH _ 
1285-1291 Main at Bryent—GA. 8000 





TOM BOYD, » | 


TWO OF the ads prepared for Tom Boyd, Detroit, to catch the attention of readers 
with a neat bit of whimsical humor. Note the arrows with the selling messages point- 
ing to the dealership. 





1940) beet selberven 
vee 


fame Serene on Al Matas ot Sw 





BROST MOTORS, Buffalo, got « cood | 
volume of appearance business out of this i¢ 
ad. Simple but effective treatment of the | 
headline and illustration makes the ad | ! 
sparkle in keeping with the subject matter. 
Price is attractive. 


Sa 
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‘work and overnight service. 
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WALLWORK HAS a homey touch in his ‘‘Wallwork News" ads which keep the 
farmers in his territory on friendly terms with the dealership. The farmers like to ser 
their names there. The series, which runs every Sunday throughout the year, is a com- 
bination service-reminder ad and an excellent public-relations job. 


Bonus Ad 

To attract convertible top re-| 
placement business, William Hand- | 
ville, proprietor of B & H Auto | 
Service, Syracuse, placed a bonus 
ad in local newspapers worth $5 
toward any new convertible top 
to be made in the company’s shop. 
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(FOR TEN DAYS ONLY) 
WASH, LUBRICATE, X-CROSS 
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WITH NO STRINGS TIED TO IT, 
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| Fairchild Motor Corp., ran in the Sunday paper | 
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In the Hopper 


weeks to 26 weeks and transferred 
$28,000,000-plus from the unem- 
ployment trust fund held for 


Overriding of Veto Seen 
On Wis. Highway Bill 

Gov. Oscar A. Rennebohm has 
received the biggest and most im- 
portant highway bill approved ,by 
the 1947 session of the Wisconsin 
legislature, the state trunk high- 
way extension bill which was pass- 
ed with legislative majorities large 
enough to override the veto about 
which he has already hinted. 

The measure provides for com- 
plete segregation of Wisconsin 
highway taxes and their dedication 
to highway uses, for a 10 percent 
expansion of the 10,000 mile state 
trunk highway system, and for 
substantially increased state aids 
for local roads and streets. It 
went through the legislature with 
the support of highway user groups 
and local government associations. 

+ * + 


Ohio Cuts Jobless-Pay Tax 


By $25 Million a Year 
Gov. Thomas J. Herbert has 


















ington to a new Rhode Island 
cash sickness compensation fund. 


A new Rhode Island cash sick- 
ness reserve fund was created at 
the same time into which will be 
paid all employe contributions and 
taxes after June 30, 1947, and all 
interest earned by the fund. The 
bill also reduced the employe con- 
tribution tax for cash sickness 
from 1% to 1 percent. 


Under the Rhode Island act, the 
decrease in an employer’s payroll, 
if any, will be computed each 
quarter, averaged for the full three 
to five years. This average de- 
crease will be the basis for cal- 
culating his rate reduction accord- 
ing to a table. The maximum drop 
allowed from 2.7 percent, the pres- 
ent statewide rate, will be down 
to 1.3 percent. 


As a safeguard against exhaus- 


Rhode Island’s account at Wash- | 


|tion of the unemployment com- 
pensation fund, the act provides 
|that there shall be no reduction 
in the rate for anyone unless the 
amount of money in the fund on 
April 1 of any year is 8 percent 
or more of the taxable payroll of 
all Rhode Island employers during 
the previous calendar year. 
* 


Union Curb Eased 
N. H. Allows Closed Shop 
On Two-Thirds Vote 





A bill restricting labor unions has 
been signed into New Hampshire 
law by Gov. Charles M. Dale. 

Sponsored by Rep. Philip S. Wil- 
ley, the bill was entitled “an act 
to protect freedom in employment” 
and originally outlawed the closed 
shop entirely by preventing em- 
ployers from making union mem- 
bership a condition of employment. 
Prior to its passage, however, sev- 
eral liberalizing amendments were 
added. 

As enacted and signed into law, 
the new measure permits. the 
closed shop where two thirds of 
the employes desire it, providing 
























signed into Ohio law a bill which 
will cut employers’ contributions to 
the state unemployment compensa- 
tion fund by an estimated $25,000,- 
000 annually. 

The new measure provides that 
the minimum unemployment fund 
tax rate be reduced from .7 of 1 
percent to 3 of 1 percent, while 
the maximum is cut from 3 percent 
to 2.7 percent. 

+. 


Rhode Island Cuts 
Jobless Pay Taxes 
By $5 Million 


PROVIDENCE, R. I—A merit 
rating bill which will cut unem- 
ployment compensation tax pay- 
ments of Rhode Island employers 
by as much as $5,000,000 a year 
was given final approval by the 
Rhode Island ‘legislature just prior 
to adjourning its 1947 session. 

Besides reducing employer pay- 
ments into the unemployment 
compensation fund, the bill also 
increased unemployment benefit 
payments to workers from a min- 
imum of $6.75 and a maximum of 
$18 weekly to a minimum of $10 
and a maximum of $25. It also 
increased the maximum benefit 
period in any one year from 20% 


AUTO BOOKS 


That Should Be in 
Every Dealer’s Library 


beoks should be in the library 
dealer—a 








AUTOMOTIVE MECHANICS. Wm. E. 
Crouse. A comprehensive and basic course 
on the subject of fundamental automotive 
mechanics. Cloth binding, $4.50 postpaid 


DEALER BUSINESS COUNSEL. Financia! 
and operating facts for the guidance of 
automobile dealers. By J. B. Van Tassel, 
Dealer Business Consultant. $2 postpaid. 


DETROIT IS MY OWN HOME TOWN. 
Malcolm Bingay. A story of Detroit and 





sidelight history of the fabulous motor 
car business. $3.75 postpaid. 


FABULOUS HOOSIER. By Jane Fisher 
A story of Carl Fisher, early pioneer oi 
the automotive industry. $3 postpaid. 


FASTEST ON EARTH. By Capt. George 
Eyston. Complete history of every land 
speed record from 1898 to the present. 
Paper-bound, $2; cloth-bound, $3. 


FLOYD CLYMER’S MOTOR SOCRAP- 
BOOKS. Order Edition No. 1, 2 or 3 ir 
paper cover, $1.50 each. Deluxe cloth 
bound, $2.50. Steam-car edition, §2, o 
cloth-bound, $3 postpaid. 


HENRY FORD—HIS LIFE, HIS WORK, 
HIS GENIUS. By Wm. A. Simonds. Re 
printed by Floyd Clymer. Deluxe edition, 
$4 postpaid. 


INDIANAPOLIS RACE HISTORY—1909 
TO 1946. 852 pages, 1,000 illustrations. 
Deluxe edition, $5 postpaid. Paper bound, 
$3.50. 


LABOR MONOPOLIES OR FREEDOM. 
By John W. Scoville. Popular edition, $1 
postpaid. 


MOTOR MEMORIES. A saga of whirling 
gears by Eugene W. Lewis. $3.50 post- 
paid. 
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any way you look ¢ 
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Year after year, Bear Dy-Namic Balancing 
is the recognized official service at Indian- 
apolis Speedway—used and 


PREFERRED by RACING MEN 







No FLASH IN PAN is Bear’s performance on track or highway—years of 
leadership have PROVEN beyond doubt—that the way to balance 
accurately and most profitably is OFF the car! 


Year agien gece, MORE BUY BEAR THAN ALL OTHERS COMBINEL 
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that the voting group numbers 50 
percent of all plant employes. It 
empowers the state labor commis- 
sioner to hold elections by secret 
ballot to determine whether a 
closed shop is desired by the em- 
ployes and directs that such elec- 


tions shall not be held more often 


than once in two years. 

The act also requires that labor 
unions in the state shall submit 
detailed reports of their finances 


annually. 
+ * * 


Unemployment Pay Taxes 
Slashed 20% by Tenn. 


A new law giving Tennessee em- 
ployers a 20 percent cut in payroll 
taxes for unemployment compen- 
sation recently went into effect. 

The new statute also increased 
maximum unemployment compen- 
sation benefits to $18 per week for 
20 weeks. The previous maximum 


was $15 a week for 18 weeks. 
* + * 


Gas Tax Increase Loses 
Again in New Hampshire 


Another attempt to increase the 
state gasoline tax in New Hamp- 


NEW ELECTRICAL PICK-UP 
and PROPER WHEEL POSI- 
TION off-the-car; plus 
MORE POWER to really 
rev’ it up at all speeds 
means Bear ACCURACY 
wins repeat customers! 


GETS THE Wee) 


EASIER WORKING POSITION; plus 
greater confidence in work; plus 
no worry about whether car con- 
ditions are affecting wheel balance; 
plus easier to operate and less apt 
to get out of order; these give 
Bear the mechanic’s verdict. 


wheel off, the proven best way to sell 
MORE BRAKE SERVICE, STEERING PARTS 
and SHOCK ABSORBERS; EXTRA PROFITS 


because unchallenged is the 
Business Building Power 
ofthe Bear Sign backed 
by National 












21 
| shire has been killed in the legis- 
| lature. 
| The new move was in the form 
of an amendment to a Manchester 
bridge repair fund proposal, which 
was rejected in the House by a 
| vote of 255 to 66. 


Ford Extends Ky. Lease 


The Louisville (Ky.) branch of 
Ford Motor Co. has obtained a new 
lease on the Merchants & Manu- 
facturers Bldg. for an additional 
year at a rental of $1,500 a month. 
The company uses the property, 
which is adjacent to its Louisville 
assembly plant, for storage of 
parts, equipment, etc. 

* * 


Wis. Extends Refund Date 


A bill increasing the time of fil- 
ing claims for gas tax refunds from 
three months to six months has 
been signed into Wisconsin law 
by Gov. Oscar Rennebohm. 








‘“‘We were very gratified by the results 
achieved through the insertion of our small 
ad in your newspaper. The parts we had 
for sale were quickly disposed of, to a 
purchaser we would not have reached 
otherwise. You may rest assured that we 
will avail ourselves of your Want Ad ser- 
vices as future requirements necessitate.’’ 
-—Meyer Motor Sales Corp., Richmond, Va. 
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Long Provides Jeeps 
To Aid Flood Victims 

Dave Long, of Long’s Auto Serv- 
ice (Willys-Overland), Keokuk, Ia., 
turned his Jeeps and Jeep station 
wagons into mercy vehicles during 
the recent floods of the Mississippi 
and Des Moines rivers, which 
caused millions of dollars of dam- 
ages to crops in the Midwest. 

Long, members of his staff, and 
law enforcement officers and help- 
ers utilized the Jeeps to run water 
and food into nearby Alexandria, 
Mo., which was badly inundated. 


* * ” 


Dealer Finds Only 4 Resales 


In First 100 Cars Sold 


W. C. Starr Inc. (Chrysler- 
Plymouth), Decatur, Ill, recently 
announced a breakdown in the tab- 
ulation results of its first 100 post- 
war cars sold. 

Twenty-eight of these went to 
veterans, and of the batch of 100, 
96 are still in the hands of their 
original owners. Another fact is 
that 30 of the deliveries were made 


without tradeins. 
+. * * 


Rotary Chooses Cooper 


Head of Western Area 

Walter B. Cooper, part owner of 
Poudre Chevrolet Co., Fort Collins, 
Colo., was elected a district gov- 
ernor of Rotary International for 
the fiscal year 1947-48 at the Rotary 
convention recently held in San 
Francisco. 

Cooper has been active in the 
automobile field since 1923, first 
in Denver and since 1929 in Fort 
Collins. He is president of the 
Colorado Motor Car Dealers Assn., 


PRECISION 
REBUILT 
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Doings 


a past regional chairman of the 
Chevrolet dealers planning com- 
mittee, and is vice-chairman of 
the Colorado state highway advis- 
ory board. 

+ * * 


New Headquarters 


Planned by Mullen 


Frank 8S. Mullen, Inc., Charles- 
ton, W. Va., Hudson distributor 
for 19 West Virginia counties, has 
announced planned construction of 
a new sales and service headquar- 
ters on Broad St. with work to 
begin in late summer. 

Mullen now has service and parts 
at 149 Court St. and new-car sales 
at Virginia and Hak. 


* * * 


Wis. Issues Permits 


For Garage Buildings 


Building permits have been 
granted for the following new ga- 
rages and additions in Wisconsin 
during June: 

Addition to garage for A. F. & 
L. Motor Sales, Milwaukee, to be 
about 17 by 120 feet, to cost $1,500. 

Garage for White Truck Sales 
Co., at La Crosse, about 80 by 80 
feet, of solid brick, one story. 

* + * 


Also Sells Cars! 


Gym, Swim, Tennis Is Part 
Of Franke Sales Co. 


One of the most unusual struc- 
tures completed in the Greater St. 
Louis area since the war is the 
new building of the Franke Autc 
Sales Co., half of which is in St 
Louis County and half of whicb 
is in Jefferson County. A 200-seat 
auditorium is provided on the sec- 


ENGINES 





SIMMS AUTOMOBILE CO., 5959 Delmar Bivd., St. Louis, an Old 
Dennis Siroms, now occupies its new two-story home. It has 


operated by 





if i chdeidieladede dal ; 
i LTE 


dealership 


work control tower, from which an operator directs activities of service departments by 


two-way system, 


green lights. 


ond floor, designed for use by boys’ 
and girls’ 4-H clubs of both coun- 
ties, and by farmers’ clubs in the 
vicinity, without cost. The audi- 
torium is equipped for motion pic- 
ture projection and sound amplifi- 
cation. The firm also operates a 
six-acre lake, a tennis court and 
baseball diamond for residents in 
the neighborhood. 

The new building contains 16,000 
square feet of space and is di- 
vided into five operational depart- 
ments; auto and trucks, parts, 
tractors and farm implements, and 
service and appliances. A centrally 
located balcony main office over- 
looks the sales areas on one side 
and service areas on the other and 
all operations may be observed and 
controlled from the office at all 
times. Filling station equipment at 
one end of the new establishment 
is leased to the Phillips Petro- 
leum Co. 


Orlando Assn. Headed 


By Stebbins, McKellar 


Edwin A. Stebbins is the recent- 
ly elected president of the Orlando 











ORDER NOW! IMMEDIATE DELIVERY 
On All Models Cars and Trucks 1929-1946 





MERCURY 


* CHEVROLET 


DODGE—CHRYSLER 


DESOTO—PLYMOUTH * 


A-B, and 9N TRACTOR + & 0 
V-8's-60-85-90-100 H.P. a 
onchange 


and 6 cylinder Available 


DEALERS SELLING rebuilt engines WILL MAKE 


VISUAL INSPECTION and decide if old engine 
is rebuildable, or junk, and tag return engine 


accordingly. 


BLOCK DEPOSITS ARE REFUNDED IN FULL 
except wher there are missing parts; or when 
trade-in engine is visually a junk engine, allow- 
ance of $5.00 will be given. A junk engine is one 


Block Deposits $15.00 to $25.00 


NO CHARGES OR DEDUCTIONS: For valve port 


that is not in rebuildable condition, that has been 


damaged through freeze cracks or when a con- 


necting rod has broken and damaged the block 


or when engine is heavily rusted. 


and other repairable cracks—oversize cylinder 
bore—cast iron or steel sleeves—valve seat inserts 
—undersize crankshaft—camshaft—connecting rod 
—broken studs—dirty engine. 


NO CHARGE BACK FOR NEW BLOCKS 


ALL ENGINES GUARANTEED 


We will ship rebuilt engine before receiving trade-in 


LARGEST ENGINE REBUILDERS IN THE WORLD 
Write for Price List or Call Plateau 2400 


Automotive Rebuilding Company 


5200 Virginia Avenue 


A. C. (ANDY) BURGER, President 


St. Louis 11, Missouri 


and regulates volume of work with red, 


yellow and 


(Fla.) Automobile and Truck Deal- | 


ers Assn. 


Other officers include J. C. Me- | 


Kellar, vice-president; 


George C.| 


Cochrane, secretary-treasurer, and | 


William J. Doerr, director. 
. * 


McColister Chevrolet Opens 


Shop on 18th Birthday 

McColister Chevrolet Co., 901 S. 
Ervay, Dallas, Tex., recently cele- 
brated its 18th anniversary with 
an open house. The new Chevrolet 
truck line was introduced and for- 
mal opening was observed of a 
new $60,000 service department 
which adds 25,000 square feet of 
floor space. 

Ira L. McColister, co-owner, said 
the firm is Dallas’ oldest Chevrolet 
dealer. W. W. Calhoun is asso- 
ciated with McColister. R. H. Car- 
ter is truck sales manager. 

* + * 


Ga. Governor Attends 


Gunn Motors Opening 


When Gunn Motors, Inc., Bain- 
bridge, Ga., held a formal opening 
of its new $200,000 building recent- 
ly, Gov. M. E. Thompson of 
Georgia, and many other promi- 
nent guests were present. The con- 
cern handles Chrysler, Dodge and 
Plymouth. 

J. B. Gunn is president of the 
firm, Thomas H. Gilbert manager 
of the parts department, W. L. 
James manager of the service, and 


| models. 
| Ford @ Chevy ¢ 





KEYSTONE TRAILER SALES 
Presents the New Model “D” 
KEYSTONE “LIGHTNING” 

BUMPER HITCH 
FOR UTILITY TRAILERS 





MODEL D 


Here’s the NEWLY DESIGNED Keystone 
“‘Lightning’’ bumper hitch with additional 
slots for easier adjustment. 


@ Can be attached and detached instan- 


taneously. 
e Fully adjustable to fit practically ali 
car bumpers including ‘46 and ‘*47 


Plymouth @¢ Dodge 


| Chrysler @ DeSoto @ Mercury @¢ Hudson 





Gus Maxwell and Hoke Bush, man- 


agers of sales. 
* * + 


Parking Lot Bought 
By Whiting-Buick 
Whiting-Buick Inc., Rochester, 
N. Y., has purchased for $22,400 
property adjoining its building. 
The property will be used as a cus- 
tomers’ parking lot, according to 
Thomas N. Nagle, president. 
Arthur H. Bartlett is vice-presi- 
dent-general manager of Whiting- 
Buick; Albert E. Quinton is secre- 
tary, and Frederick R. Huberlie is 
treasurer. 


New Buildings 
Score of Projects Get 
Wis. Go-Ahead 


Wisconsin has given approval to 
plans submitted for the construc- 
tion of new buildings for automo- 
tive use, as follows: 

Auto body shop at Madison for 
Kayser Motors; quonset car stor- 
age building for Delavan Motors, 
Delavan; garage. building for Rich- 
ard G, Thompson, Delafield; addi- 
tion to garage for Lasch Motors 
at Shawano; garage, Handel Motor 
Co., Medford; garage, Charles 
Cournoyer, Marshfield; garage, 
Keuper Chevrolet Co., Stoughton. 

Also, garage, Warren Shankley, 
Arcadia; garage, Roy Anderson, 
Eleva; garage, Seidel Motor Co., 
Merrill; addition to garage, Peter- 
son Bros., Washburn; addition to 
garage, Charles B. Schmidt, Apple- 
ton, $11,790; garage, Medford Mo- 
tors, Medford; garage and ware- 
house, R. J. Meisenheimer, West 
Allis, $11,000, and service garage, 
Ervin Kandzora, Prospect, $3,000. 

* & * 


Haring Emphasizes 


Downtown Location 


O. E. Haring (Chrysler - Plym- 
outh), New Orleans, who recently 
conducted a large advertising cam- 
paign emphasizing his downtown 
location, has found that his serv- 
ice trade has increased appreciably. 

Haring therefore is increasing 
his campaign by mailing a card 
with a map of his location to all 
buyers of Chrysler products. 





Cadiliac (Buick ¢ Lincoln @ Packard 
takes 2 couplings with a cross bar). 
Made of sturdy pressed steel, %” thick, 
+” wide. 

STRONG . STURDY 
DEPENDABLE + SAFE 
Acclaimed by Trailer Rental and Sales 
Co.’s and utility trailer owners as ‘‘The 

Perfect Bumper Coupling.’’ 


Ball Not 

Now avaliable for Furnished 
Immediate Delivery. 

List Price $6.45 


Send Check or Money Order To: 


Keystone Trailer Sales 
5501-29 Lancaster Ave., Dept. AN 
Philadelphia 31, Pa. 
Dealerships and Distributorships Available 








FASTER-FILLING 
NON-SPILLING 





No spilled gaso- 
line, no wasted 
time! Fifteen makes of automotive vehicles now 
include VENTALARM signal as standard fac- 
tory equipment. That means fast-fills -~ no 
spills. 

*T.M. Reg. U.S. Pat. Off. 


SCULLY SIGNAL CO. 
88 First Street 
Cambridge, Mass. 








«oe 


Driver Cabs and Station 
Bodies for Jeep Vehicles 
$136 
FOB Cleveland, Ohio 
Immediate Delivery Anywhere 
in U.S.A. 


Wagon 


Station Wagons Inc. 


+ 
i 
; 
7 





6619 Euclid Ave. Cleveland 3, Ohio | 
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Dealer 





Rhodes Heads Dealers 


In Jamestown, N. Y. 


Leonard N. Rhodes of Leonard 
N. Rhodes Motor Sales, was elect- 
ed president of the Jamestown (N. 
Y.) Retail Automobile Dealers 
Assn. at the annual meeting re- 
cently. Carl V. E. Gustafson, of 
Chadakoin Motors, Inc., was named 
secretary-treasurer. 

Plans for a fight against the 
so-called “gray market” in new 
automobiles were laid at the meet- 
ing. An association spokesman said 
it was not the intention of the 
dealers to scare people who are 
in the market for new automo- 
biles, but rather to prevent new 
ears from falling into the hands 
of operators who pay big money 
for the machines and sell them 
for even more. 

* * = 


Ford Memorial Committee 


Among Ky. Incorporations 


Recently incorporated Kentucky 
companies include the following: 

Dealers Ford Memorial Commit- 
tee, Louisville; nonstock; to solicit 
funds for a memorial to Henry and 
Edsel Ford. Incorporators: Ralph 
Grooms, Lee P. Miller and Edward 
A. Dodd. 

Dunville Motors, Inc., Madison- 
ville, $37,000 capital stock. Incor- 
porators: Charles F. and Dorothy 
Dunville and W. H. Ogden. 

Owensboro Central Garage Inc., 
Owensboro, capital stock $100,000. 


Incorporators: Arnold Kirk, Fisher 


Tichenor and Carl B. Harrison. 


Big Four Auto Sales, Inc., Louis- 
ville, $1,000; M. H. Austin, J. S. 
Yokley, William E. Buzan and L. 
Carlock. 


Advance Motor Co., Inc., St. 
Matthews, $100,000; Charles W., 
Dewey W. and Genevieve S. Wey- 
land. 


* * a 


Incorporations 
Number of Charters 
Issued by Wis. 

Records of the Wisconsin secre- 
tary of state show the following 
new corporations in the automotive 
field: 

Hi-Way Motor Co., Reedsville, 
with a capital stock of 16 shares at 
no par value. Incorporators: Ray- 
mond and Esther Groh and Ed 
Streckert. 

Peterson Supply Co., Mt. Horeb, 
with a capital stock of 400 shares 
at a par value of $100 per share. 
Incorporators: Leonard Peterson, 
George Lee and Leonard A. Thomp- 
son. 

Corporate name of Roffers Mo- 
tor Co. changed to Roffers Chev- 
rolet Sales, Inc., at Ashland. 

Browne Motors, Milwaukee, with 
a capital stock of 100 shares of 
stock at a par value of $100 per 
share. Incorporators: H. O. Wolfe, 
Z. F. O’Leary and Unice A. Myers. 


Smith White Truck Sales, Inc., 
Madison. Incorporators: R. O. 
Smith, A. E. Anding and A. J. 
McAndrews. 


* * * 


Kiker Opens Dealership 


For Studebaker in Florida 


Fred Kiker’s appointment as 
dealer in Volusia county for Stude- 
baker was revealed recently with 
opening of his headquarters at 
Daytona Beach, Fla. in a new 
building of masonry construction. 

Kiker has been with the Stude- 
baker organization 23 years, the 
last three years as assistant re- 
gional manager of the Atlanta 
branch. This region comprises 
seven Southeastern states. 

+ * + 


Lafayette Motors Opens 


For Chrysler in Detroit 


Lafayette Motors Inc. (Chrysler- 
Plymouth) has opened its doors 
for business in Detroit. This deal- 
ership is located only a mile from 
the city hall and possesses a 225- 
foot frontage on Lafayette Ave., 
one of Detroit’s main arteries. 

Joseph Zerilli is president; George 
Oeftger, vice-president; L. DeLi- 
guori, treasurer. Oeftger was for- 
Merly service manager of the 
Chrysler Detroit factory branch, 
and DeLiguori has been associated 








with Chrysler and its predecessor, 
Maxwell, for 34 years. 
* * * 


Indrio Motors Opens 


In Fort Pierce, Fla. 


Opening of a Hudson dealership 
in Fort Pierce, Fla., is announced 
by H. J. Canny and H. L. Fortner 
under the firm name of Indrio 
Motors. 

The concern will be at 608 S. 
Fourth St. 


* * + 


Great Lakes to Handle 
Ford Tractor in Michigan 


Appointment of Great Lakes 
Tractor and Equipment Co., Dear- 
born, as Michigan distributor for 
the new Ford tractor and Dearborn 
farm equipment is announced by 
Frank R. Pierce, president of Dear- 
born Motors Corp., Detroit. 

President of Great Lakes Tractor 
and Equipment Co. is William H. 
Breech, who revealed that his firm 
has purchased the buildings and 
assets of Romy Hammes Equip- 
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ment Sales, Inc., Dearborn. Arthur 
H. Kitson is general manager of 
Great Lakes, while Edward H. Wy- 
man is comptroller. 

+ + + 


High School Class Uses 


Parrish Chevrolet Car 

Claude Parrish Chevrolet Co., 
Liberty, Mo., has placed a new car 
at the disposal of the local high 
school. 

The automobile is used in a class 
teaching driving fundamentals and 
highway safety. Kenneth Cokely is 


instructor. 
+ * + 


Hollingsworth Given 


Nash 10-Point Award 

Hollingsworth Motor Sales, Inc., 
Newtonville, Mass, has been 
awarded the Nash 10-point certifi- 
eate for fine service. 

Thomas D. Hollingsworth is 
president and Leslie W. Hollings- 
worth is treasurer. 

+. * s 


Ohio Chevrolet Dealers 


Honor Young at Outing 


Chevrolet dealers in northern and 
central Ohio honored A. F. (Doc) 


Young, Flint regional manager of 'years. In honor of the occasion, 





ONE OF THE leading Kaiser-Fraser dealerships in Detroit is that of Leroy Wilson, 
11524 Oakland Ave. Wilson has remodeled this garage building, installed a raised show- 
room floor and a large service department. 


Chevrolet for more than 20 years,| North Randall staged an “A. F. 
in a day of festivities at Randall| Young Handicap” horse rase. 
Park, Cleveland. ys 

Host for the occasion was War- Smith Changes Name 
ren Peel, Cleveland zone manager,/ George P. Smith Motor Co., 
assisted by H. R. Rogers. Young) South Boston, Va., of which M. A. 
has been with Chevrolet for 30|Goode is president, has changed 
its name to Smith Motor Co., Inc. 








Collier's 





Millions of car owners all over the nation saw Collier’s sensational Safety 
Spread in the July 12th issue (on the newsstands July 3rd). 
It presents a great Service opportunity for everybody in the industry— 


Service to national, state and local governments in promoting safer driving 


—Service to the public, young and old, in cutting down motor accidents 


and saving lives—above all, Service to drivers by putting their cars in shape 


to avoid mishaps that are so needless yet so costly. 


Tie in your vacation-time promotion with Collier’s country-wide safety 


campaign. It means good business in every sense of the word. 


Want to see actual samples showing how automobile dealers and service 


station operators tie in with Collier’s P. S. program? For complete informa- 
tion write to Collier’s, 250 Park Avenue, New York 17, N. Y. 





Preventive Service 


for 


Motor Car Owners 


Sponsored by Collier's 


For Pleasant, Safe Driving 
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“a ° : 2 = Cartoonist Kempf, a W: dealer, welcomes suggestions for his week- ‘ 
The Other Side of the Picture iy envteen asipe’ Witte bien care of Kempf Motor Co., Kearney, Neb.) By Fred Kemp/ 
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Asserting that “no survey ever 
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the Sales Executives Club of New| and nationally, a research bu- + — and slide films on — 
York. | reau to collect information and e subjec | a. t 








Drive to Sell Selling 


Basis of the federation’s activity! provide factual material for showed more than 4 ‘percent. of 


will be a 15-point program center-| .,.akers; a national legislative ’ : Can: 
. . ce ; any class of college students evi- 
NFSE Head Reveals Plans to Instill Enthusiasm ing around “Better Standards of| committee in Washington headed |dexcing the slightest interest’ in first 
For Sales Field A Students Living for Mveryone Through Det-| 1. alfred Schindler, former un- | sellin career,” Flack said the T 
or Sates Field Among . ter Selling,” stated Flack, advertis-| >Y Schindler, un- | selling as a ” Flac pe 


ing manager and trade relations| dersecretary of commerce and federation’s drive would remedy 
nt weet a Gene Flack. jnuitan conned for Loose-Wiles Biscuit Co.| first vice-president of the NFSE, 3 a lay ee tee _ a 
thusiasm into the profession of | of the National Federation of Sales The projected program will in- "4 @ library of literature per- | 1) i. 

selling” and emphasize its impor-| Executives, in an address before! clude speakers bureaus locally — taining to selling, as well as mo- National essay contests will also 

pect —_—— a ith Po ee ee er ee oan Mee ~~ | be relied on to stimulate student 

interest in the contribution of sell- 
ing to the economy, he said. 

Flack explained that speakers 

would “go out to do missionary 

work with community organiza- 

tions and business groups” and ad- 


* 0 dress assembly meetings of high 
€ ere 0 a ain < school and college students. In 
0 turn, he added, professors of mar- 


| keting and business will be invited 
|to participate in meetings of local 
sales executive clubs. 

| Also planned is collaboration with 
the National Distribution Council 
and the Committee for Economic 
Development to survey and define 
“distribution” and establish distri- 
bution indices. Pressure in favor 
of a new national census and prep- 
aration of a comprehensive study 
of salesmen’s compensation were 
also promised by Flack. 

During his address, Flack as- 
| Serted that union standards for 
salesmen which follow those set 
for production workers would 
work contrary to labor’s inter- 
ests. He said that seniority rights 
have no place in labor contracts 
involving salesmen, nor can. man- 
agement be hamstrung by stipu- 
lations calling for approval of 


NEW YORK.—Plans during the 
coming year to instill “new en- 


















sales meetings and advertising trave! 
campaigns. Where contracts of hotel 
this kind had been signed, he Peo 
said, in all instances the com- but t 
panies lost their best men as a alone 
result. no m 
“Every salesman keeps 33 men pellin 
busy on the production line,” he round 
pointed out, “and labor leaders new 
must be impressed that it is to ened 
their best interests to work with thing: 
management in keeping the sales them- 
force working at its best poten- why | 
tial.” why t 
Adoption of better standards for Am¢ 
salesmen would eliminate much of have t 
the friction between salesmen and famou 
management which presents fertile Ameri 
ground for union organizers, he count! 


said. vards 


° Flack said that an extremely sore | with 
U every 4. 0 point in the preparation of con- _ ! 
avenu 


tracts with salesmen, especially 





> where unions were involved, was pealin, 
A , o the question of allocation of de- 
ee ate td. e a. sirable territories according to TEN 
. seniority. & — 
. ; “Seniority means nothing in World 
oa i My hy & 0 this profession,” he declared. “It | ,,.,. , 
4 0 would mean that the only chance alters 
= , x for a salesman to reach the top to eee 
ee in his profession would be to who 4 
—S outlive the rest of the sales force aan 
eee —and I have never heard of a Berlin 
, : case where the oldest salesman Wenles 
It takes all kinds of people to make a world—including those who is the best.” an 
i . ing from wave to wave in outboard racers. But... Flack announced that the na- Metro} 
vere iged slap banging 7 . tional headquarters of the NFSE son, a 
and this ‘“‘but’’ is important to you. . . there just aren’t any people would move ta Mew Yerk from ere 
enjoy a rough-riding automobile. When it comes to motoring, St. Louis this summer. He added | O 
whe engoy e . ” , : that Robert A. Whitney, who has | Ae eel 
every body says, ‘“The smoother the better!’’ That’s why leading auto- been serving as head of the book | appoin 
——. i a pote’ Got gon motive manufacturers use Delco Hydraulic Shock Absorbers. They division of the Encyclopedia Si- 5 a 
oc sorber fo meet every re~- : + 4s : tannica, wou ecome the organ- 
quirement of epringing and euspen- know that Delco Products engineers have specialized for years in shock Scaleeaie aibmatiiienn: Menai. ce 
sion: Single Acting, Direct Acting, absorber equipment, and that they stand ready to cooperate with auto- Next national convention of the | ica ho 
Double Acting; inartin, Conteg'— motive designers to find exactly the right equipment for any vehicle. Sonecinta or ants, ten ow first fo 
and special applications for cars alia ; 7 in New tor uring June, . lating 
with Individual Wheel Suspension. Delco Products Division, General Motors Corporation, Dayton, Ohio. chnniemeplinenetihane gong te 
Eddyville Remodels No | 
Eddyville (Ia.) Motor Co. has be- outsid 
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AUTOMOTIVE WASHINGTON 
Americans Begin to Tour 


i> 7 |Wonders of Homeland 


By William Ullman 
Washington Correspondent 


BEFORE THE WAR, millions of Americans knew the 
highways and byways of foreign lands better than their own. 
During the war, more millions in uniform saw the far cor- 
ners of the earth but still had not explored their own Amer- 
ica beyond a few miles from home. That, however, is goin 


ites gues. ae , a a artists, and in the field of the 


. P theater, stage and screen, pro- 
time in the history of the| fessional, semiprofessional and 
world’s most travel-conscious folk.| amateur, America leads the way. 
Millions of Americans are already| The development of the summer 
on tour or planning motor car ex-| or barnyard theater has been 
cursions to see the United States,| especially noteworthy and the va- 
Canada and Mexico, many for the! cationist will find it prospering 
first time. | in almost every section of the 

The vastness of this year’s | 


country. 

American hegira is shown by offi- | millions of Americans have stood 
cial figures. It 

is estimated 
that at least 
60,000,000 Amer- | 
icans will take | 
vacation trips, 
and they’ll 
spend approxi- 
mately $10,000,- 
000,000. Of this 
total, about $6,- 
000,000,000 will 
be spent by 
folks seeing the 

country by automobile; and 20,- 
000,000 cars will be used. 

These totals compare with an| 
estimated 70,000 who are planning 
expensive European vacations this 
summer, mainly to the Scandina- 
vian countries, France, Holland and 
England. Germany, long a mecca 
for American tourists, is out of the 
picture, as are many other areas. 
About 2,500 of those who will go 
abroad will take cars with them. 

Whether this year’s U. S. travel- 
ers, in uniform or out, have seen 
the world’s wonders from the Cape 
of Good Hope to the Emperor's 
Palace at Tokyo, they will find that 
their own country can surpass 
within its own confines all of the 
Old World’s beauty, tradition, 
scenic wonders and colorful folk 
lore. Here as nowhere else in the 
world are accommodations for the 
traveler in abundance, from luxury 
hotel to tourist cabin. 

People travel for many reasons, 
but those who travel for scenery 
alone are in the minority. Scenery, 
no matter how beautiful or com- 
pelling, is only part of a well- 
rounded journey. New impressions, 
new ideas, cultural vistas broad- 
ened by contacts with people and 
things which are representative of 
them—these are the main reasons 
why men and women travel, and 
why they should travel. 

Americans, GI and civilian alike, | 
have traveled far and walked many | 
famous thoroughfares. These same | 
Americans will discover in this 
country many streets and boule- 
vards as colorful, quite as filled 
with that quick and varied life 
and movement which made the 
avenues of the Old World so ap- 
pealing. 


William Uliman 


* 


TENS OF thousands of Ameri- 
cans have found a strong appeal 


abroad in masterpieces of Old 
World culture. Yet many of them 
have never been in our own great 
galleries and museums, from coast 
to coast. One wonders how many} 
who dutifully tramped through the 
famed galleries of London, Paris, 
Berlin, Vienna, Rome, Florence and 
Venice, have seen our own Na- 
tional Frick, Corcoran, Boston, 
Metropolitan, Morgan, Bache, Nel- 
son, and scores of other notable 
collections. 

One wonders, too, how many who 
have made the inevitable and dis- 
appointing pilgrimage to Stratford, 
know that in the Fulger collection | 
at Washington, and the Hunting- | 
ton collection at Pasadena, Amer- | 
ica holds priceless Shakespearean 
first folios and other treasures re- | 
lating to the greatest name in ms BORG 


literature of the world. 
UNIVERSAL JOINT 


No longer is it necessary to go 580 TS *° 
outside the borders of our own oe 
country to hear the best music, 

to see and hear the most famous | 


Operas performed by the greatest 


TRANSMISSIONS 
TIMING CHAINS 
OVERDRIVES 
SYNCHRONIZERS 
CLUTCHES 


LONG MANUFACTURING + 
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Cologne, Rheims, St. Pauls, West- | 
minster, Salisbury, Chester, most of | 
which, by the way, suffered some | 


war damage. Far fewer travelers 
make it a point to see our own in 
New York, Boston, Washington, 
Chicago, St. Louis and elsewhere. 

And America has a rich endow- 
ment of churches of historic inter- 
est, such as Trinity in New York, 
Christ Church in Alexandria, Va., 
Pohick, also in Virginia, and many 
more, including the wonderful old 
missions of the southwest and Cal- 
ifornia. 

* * ok 

AMERICA lavishly offers every- 
thing. We'll stack Lake George 
against Lake Maggiore any time. 
Mount Rainier’s majesty easily 
matches that of the Matterhorn. 
One who has seen the Mona Lisa 
knows that for spiritual quality it 
|}eannot be mentioned in the same 
| breath with St. Gaudens’ “Grief,” 
jand the comparison is a fair one 
}even though the artistic mediums 
|are different. 
| But for 10 Americans who have 
seen the Mona Lisa at the Louvre 
in Paris, only one has seen the 
St. Gaudens masterpiece in Rock 


reverently before inspiring beauty |Creek cemetery in Washington. 
of such Old World cathedrals as| Into beautiful and awe-inspiring 


Executive Offices, Chicago. These units form Borg-Warner: 
WARNER SERVICE PARTS + 


CALUMET STEEL «+ 
LONG MANUFACTURING CO., LTD. * 
* MORSE CHAIN * 
ROCKFORD CLUTCH 
PARTS * WARNER GEAR * 


DETROIT GEAR + 
MARBON * 
MORSE CHAIN CO., LTD. 
SPRING DIVISION °¢ 
WARNER GEAR CO., 


AT THE OLDSMOBILE dealer meeting in Atlanta recently to hear divisional sales 
and production plans were, left to right, W. H. Wray, Gastonia, N. C.; S. E. Skinner, 


xeneral manager of Oldsmobile; Charlies H. Jenkins, 


Aulander, N. ©.; Roger Holler, 


Holler Chevrolet Co., Orlando, Fia.; George King, King Motor Co., Ft. Lauderdale, Fia. 


Mammoth Cave or Carlsbad Cav- 
erns one could tuck a Balkan 
kingdom and have plenty of room 
left over. One can drive an auto- 
mobile through the trunk of a Cali- 
fornia big tree; see the dainty sil- 
ver service made by Paul Revere; 
walk the sacred halls at Mount 
Vernon in the footsteps of George 
Washington; live again the gra- 
cious ante-bellum days in Charles- 


UNIVERSAL JOINTS 
DRIVE SHAFTS 
CARBURETORS 
RADIATORS 

TAPERED WHEEL DISCS 


ton and Natchez; see the original 
Gutenberg bible and the manuscript 
of the Gettysburg Address; swim 
in warmth in a snow-banked moun- 
tain pool; see a Fragonard and a 
West and a Sargent and a Devas 
and a Picasso side by side. 

All of these things, and many, 
many more one can do in Amer- 
ica if one travels with eyes, ears 
and mind open. 


PRODUCTION 


& BECK 
DETROIT VAPOR STOVE + 


BORG 


NORGE * NORGE-HEAT 
SUPERIOR SHEET STEEL DIVISION + 
ITD. * WISCONSIN TRANSMISSION 


MARVEL-SCHEBLER CARBURETER * 
NORGE MACHINE PRODUCTS 
WARNER AUTOMOTIVE 


BORG-WARNER INTERNATIONAL 


INGERSOLL STEEI 
MECHANICS 
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to a tanker-loading terminal at/ business and will be used for stor- 


ut Oo Finan c e New P ipeline Guanta. age of brass, copper, steel and 
A Fir Socony - Vacuum representatives | Other raw materials. Frank M. Fox 
st Section of Socony Tube added that a large portion of the| iS general manager. 
Amco Eyes Sales Growth Titled “Liberty and Taxes,” the Opening in Venezuela new pipeline’s output will be util- Sten PRE ce 
booklet is published by the Foun-| new yORK.—Crude oil for re-| 24, 4t the company’s Paulsboro,| Export Shipment Upped 


































Through Thermoid Deal 

Coincident with plans for expan- 
sion to enable Asbestos Mfg. Co., 
Huntington, Ind., to sell a com- 
plete line of asbestos and rubber 
products in the automotive re- 
placement field, Neville C. Foss, 
president, has revealed the sale of 
25 percent of its common stock to 
Thermoid Co., Trenton, N. J. 

A major manufacturer in both 
the automotive rubber and asbes- 
tos markets, Thermoid’s interest 
is expected to improve materially 
Amco’s stability and business po- 
tential, Foss said. He explained 
that Thermoid was preparing to 
offer its common stock for Amco’s 
common and preferred on the basis 


dation for Economic Education, N. J., and other East Coast re- 
Inc., with offices here. oe 2 the United States will/ fineries in production of gasoline, To 9% by Piper Cub 
Among Smith's conclusions are |" owing soon through the first | fuel oil, wax, kerosene, lubricating} LOCK HAVEN, Pa. — Slightly 
section of a new pipeline from its} oils and greases. more Piper aircraft have been ex- 


that federal taxation should never 
be hidden, and payment should be Guico field in eastern Venezuela, renanenastaseesneneaneenG seen ported this year than during 1946, 


“painful rather than painless”; that | the Socony-Vacuum Oil Co., Inc., according to a recent an 
government should amos no ex- announced last week. Som tea E. Pachineen, Piper Atsenadt Gone 
penditure for which it does not The first section extends 40 miles cance ws etion export manager. 

receive equivalent value; that dou-| from the Guico field to the line’s tive metal | ee fae ti oa percent of the planes built 
ble taxation be stopped, and that| main camp, tank farm and pump- completing the addition of a stor- or 7 ar 5 eee yg asenes, Walle 
voters of one period not be per-| ing station at Anaco. When entirely| age warehouse. The bi on = bob "aa 
mitted to tax those of another| completed, the new pipeline will This expansion was made neces-| Cubs joa "Salen biguiien "tea 
period. extend 103 miles from West Guico| sary by the increased volume st South Africa. 


Passenger Car Registrations, All States for April, 1947-1941 
— 








of two Thermoid for one of Amco’s a 
preferred and one Thermoid for . . | a. 5 
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mont, O., manufacturer of stand-| qo; ; 
gia 47; «612; —104| 57; 105 1743 l | l 
ard tools and special drop forged "41 597! 84) i796] i its 99, 27 a3 1353, 7 - in Yo oa iss “31 303; $8 $89 380 i701 3 4 e788 
parts, with Bingham Stamping Co.,| Missouri "47, 421, 89] 2125 » a 117 = a 7 3 ra 66, 37| 236) 258) 364 79; 761] 375) 188) $2 7217 
41! 1200! 171) 4897) 397 | _300 1 | 70} 824) 252 asl 167{_ 1684) 849! 231 31 14221 


Toledo, manufacturer of brake lev- 
er assemblies for automobiles and 
trucks, and other stamping prod- 
ucts, has been made effective by 
stockholders of both companies. 

Combined future operations will 
be conducted under the name of 
Bingham Stamping Co. 


585| 1991 
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; 28 22817076 ; 
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Passenger Car Registrations, 34 States for May, 1947-1941 
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l 
Van Norman Registers Issue | | | | : | 
Of $2,500,000 Debentures ‘ a| by | § ¢ 
Van Norman Co., Springfield, STATES : = $ , § : : Bir elali zis] 4 
Mass., has filed the following reg- ; 3 P| OB 2 s| 8 elaig|/4]e8@1/%/]s/2!18/3 
istration with the Securities Ex- = & 6§|'6ié6ia8 £ = s sis = £ =| § 2 é = z 
change Commission at Phliadel- as ae a ae a a ne = ae ee Gt oe cee ee 
phia: States for * 2589) 31410 655 9616 1617| 4767] 1724] 1102| 5045) 4948| 8436) 1797) 14588) 9812) 4624) 1101 
$2,500,000 of 15-year sinking fund it : ai ateral_ 8a 3a21| sabes) 10989 Z| an 14491 38777 | | 5280) | = 5523| 6162] 16082| 4237] 33161| 19860| 7344| 1354 1i6| 253368 
3 percent debentures to be sold to ‘sil 594) Ga 2749 i 2) 3591 48t/ x 7! ig8 = 171 196] 468781 10971 «5901 giv] gol sah 
public underwriting group, headed | ifaryiand "47 287/60) 1172/91/85) 9296, G75) B/N uf 102) 164) 199] 391 469) 265) 138) 38 ae 
by Paine, Webber, Jackson & Cur- "41 611/92] +1912) 282 472! 764 12| 14| _—80|_~—«:196) 528) 183] 1148} 557] 228) 86 ‘| tats 
tis of Boston. Proceeds will be| New Hampshire °47/ 59 y 180) 25) | 7 al 170) ” i oon. owe 32; +20 92 a) 29 46 
used to repay a $1,000,000 bank ‘41|_— 151 23| 400) 45) 27 98| 237) 401 | 9! 37| 30} 129) 33 227| 148| 37| 14| 1888 
loan; to pay about $789,500 in| Texas a7] 834 yal) 3000" 361 199 wal 2117] 1083) 349) 132 my 386/359, S11] 188) 1177) s90| $29) 103 11609 
federal income and excess profits| Washington "a| 251) 58 615 73 7 aia 5451 1389! _ 236] 2528! 1384; 509) * 60 ae 
taxes assessed against the  com- a] Bel os atl toto 2 se a ee a: 
pany for 1941 and 1942, and for “34 States for a 11598 $7087 4936 S364) 11238) 26060) 1 
additional working capital. Mey oe _7a870| 12081 iat 6963| 17330 1300] 47978 778] | ssa rH 387| _654i| 7102 19118] 4890] 389521 229601 S713|_16s6| 119] sos0TR 
ear 1 25770| 74188|190913| 8726) 37686| 13906 41543) 42296) 68548) 16104/119037| 75870) 38690/ 8266 
Federal Tass Sieeeien te a 151808| 279411438008| 66772) 180] 30146) 96a7|279296 Be a0, aa 307 (116227 26981 (218839) 149818 46718 9139] 139211781432 
Liberty, eye Zeenemnies Co ial Car R AllS for A ™ 
thet) al cat munaon, ¥. mmerci egistrations, tates for P ana -1941 
Y.—Federal taxation is the prin- 
cipal danger to the maintenance of | 
individual liberty in America, says : 
Bradford B. Smith, economist and y ” 3 | | | ; 
writer, in a new study of the tax 5 
question off the press this week. erates j 5 ; q : & 4 a So 8 3 3 = : S| * = 
orescence oie esinamneapaenenencaeeesoe : : = 2 o = 
rE RIGS EE ale etal a alala i) alelaial al elal 
SKF Expansion < a Bie}; me) oso} ea) etal} s | a) al|ael|e | ei el a « 
ene 44 States for 47  455| 420] 18893] 873)  450| 10675) 507| 16899) 81) 4400 
Costs $4 Million April ‘4i| 3981 $os| “ba7sl 6081 277i “rirol 2er| ‘9ase| 821 “sor| ail S078} Soa] | “zesi Sel izisi “| “S8sl Stes] Sorl aeons 
PHILADELPHIA.—A_ two-year | “°orei# | a a a a | | | 3) 94 2435 
modernization and expansion pro- | Touisiana 41 2) 311, io = ee a at 13] 62 a ii 
gram will find SKF Industries, Inc., 41 4 | fis 40 ae ae|)6h6fd)llUe ll a | = | | a 2. hdl 
spending more than $4,000,000 to | Missouri °47| 1) (maria fs 4 3 ms hylhUmm hm | 2a [tor] 1) 38) 89) 1) 2a: 
equip its two Philadelphia plants 41| | 1} 549 29 98} 505 515 38) 7 186} 33| 51 15) 169) 5) 9919 
with new machinery capable in | Rhode Island a7 6| 3] Bs | 7) 44] 2| 66] | 25) 1 27) 5] l 7 i. «an 4) 12) pe 
some instances of operating from “4i| 16| 29! 3 a 33] | _-48 2| 10| 2| 1| 5 3| 14 2| 178 
two to six times faster than stand- | T¢=** "| ee 3 ig) 10) 748 i | | 256] | 83) 223) aes 
ardized equipment long used in | —aq-Sitco7 ai Bs ies : 443 10} 821 | 30) a 248) 20| | 23} 56| } 28| 293) 5| «2155 
thé anti-friction bearing industry, | April or dl til -eioa| oon ae ttae| sani iisaa] sel ‘seal Sail iaast i Tay taza Ga Meus a6) RAT An i 85148 
according to Thomas W. Dinlocker, 47 ia iia 79919 : 
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vice-president. 1065 


While the bulk of the expendi- 
tures will go for new machinery 
required in the production of anti- 
friction bearings, the program is 


Commercial Car Registrations, 31 States for May, 1947-1946 












aimed primarily at stepping up 
production of spherical roller bear- g 
ings, of which SKF is the nation’s es Ps 4 oe 2 
largest single manufacturer, Din- S ~ iia 
locker onidl STATES : ; 3 e 3 $ “ s| 8 § 
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of Simca Fiat automobiles recently | Maryland 47 saya 7| 13) 304) 2) $26 a3 ia ag ap - SS OH 
arrived in Los Angeles harbor. The aol S| Steal a] dada | | 9 . 82/ 10 9 | is) ‘| 381 sale] aae 
shipment totaled 330 units, the | Massachusetts 47 15 16 aa 13 = bre : 59 100 4} 13 ge 
+48 2 4 4 2 55 1 865 
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United States at ti See ee ee ae re a 

nite es at one me. New Hampshire °47 Ll Ba 3 a 3 ii 281 ] ] ] 
nae mere Sees ee ee ee commen | 4 | ee 
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Vance Buick Cuts Stock fal 33i 61{ 748 48 <i 651, 48| 408] | 1621 171  340/ Fi 5 BT 3 i 731 27] 3| Son a318 
Vance Buick, Inc., Charlottes- | “$i States for a 219! 188) 7926) ol 6378| 273) 10173) i 2543) 158) 5831) 464) 11) 807 32; 2164 18 —yig)—a203| 53a 181 
ville, Va., of which Joseph F. Vance | May ’ e on 8264) 393| 5459| 241] +5725) 1177| 202) 3284! aa { 439] 22] 1184] | 540! 1496] 136| 29402 

is presiden has decreased its| Year to a 3875| 1788) 48301; 2098) 76591 20141 1888 96 21 
P t, Date 46 igo] 1337 1337 siria| sisal 1858| 81767] 1446| 44921 bt 3591 S| 21808| 3192 3192 Baa 34 "gi 4 3300 19828 it? i37e97 


maximum authorized capital stock 


fram $44,500 to $42,500. (Compiled by R. L. Polk & Co., Detroit. Reproduction rights reserved. ) 
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AUTOMOTIVE NEWS, JULY 14, 1947 


Used Car Auction Prices 


OKLAHOMA CITY 
(A. L. Pollock) 
(Auction held on Wednesdays. Prices for 


ly 2.) 
7” BUICK 
'46—4 door, $2,375. 
'42—4 door, $1,350. ; ‘ 
'41—4 door, $1,325; convertible, $1,075: 


4 door, $995. 

*40—2 door, $950; 4 door, $1,000; 4 
- CHEVROLET 

'47—4 door, $2,150; 2 door, $2,110; 
2 door, $1,725; 4 door, $2,245; 4 door, 
$2,180; 2 door, $2,125; 4 door, $2,265 ; 
coupe, $1,885; 2 door, $2,440. 

'46—Pickup, $1,425; 4 door, $1,620; 
2 door, $2,025; club coupe, $1,710; pickup, 
$1,580; aera Pe is door, $1,800; 
9 door, ’ ; truck, 420. 
¢ oe door, $1,880; 2 door, $800; 2 


door, $1,440; 2 door, $1,060; 4 door, $990 ; 
2 door, $1,190; 2 door, $1,070. 

'41—2 door, $1,175; 2 door, $1,010; 2 
door, $930; pickup, $760; 2 door, $985; 
convertible, $1,300; 2 door, $605; 2 door, 
$1,060; 4 door, $700; club coupe, $1,070; 
4 door, $975; coupe, $1,185; 4 door, $1,- 
010; 2 door, is $1,000; coupe, 

100; 2 door, . 
a7 4 door, $550; coupe, HH 2 ae 

”); 2 door, $600; coupe, ; conver- 
ole, $1,000; coupe, $475; 4 door, $830; 
1%-ton, $590; semi-pickup, $1,000; 4 door, 
$610; 2 door, $700; 2 door, $910; 2 door, 


». 
— CHRYSLER 
1424 door, $990; 4 door, $1,410. 
40—4 door, $900; 4 door, $800. 
DE 


soTO 
"39—4 door, $505. 
'88—2 door, $350. 
DO 


GE - 
'46—4 door, $1,740; pickup, $1,155. 
"39-—Coupe, $675. 
FORD sa 
47—Convertible, $2,300; 2 door, $2,125; 
1%-ton, $1,810; 1%41ton, $1,680. 
*46—-2 door, $1,750; club coupe, $1,790; 
4 door, $1,880; convertible, $2,040; 2 door, 
$1,680; 2 door, $1,590; convertible, $1,960; 
pickup, $1,350; 1%4-ton, $1,710; 4 door, 
$1,725; 4 door, $1,645; coupe, $1,625. 
’42—2 door, $985; 2 door, ,200. 
*41—2 door, $1,000; club coupe, $1,000 ; 
2 door, $970; coupe, $765; coupe, $1,220; 
2 door, $1,210; 2 door, $1,135; 2 door, 
$1,010; coupe, $980; coupe, $890; 2 door, 
$930; 2 door, $1,810; 2 door, $985; 2 
oor, $960. 
. vite door, $975; coupe, $960; coupe, 
$905; 2 door, $830; 2 door, $900; 4 door, 
$1,040; coupe, $860; 2 door, $825; 2 door. 
$930; coupe, $1,065; coupe, con- 
yertible, $1,050; 2 door, $1,050. } 
29-—Convertible, $900; 2 door, $725 ; 
® door, $740; 4 door, $640; pickup, $575; 
2 r, $775. 
en HUDSON 
“41 —-Comvertitte, 55/000. 
"42—4 door, i 
. LINCOLN 


’42—-4 door, $1,370. 
» wencusy 
os ont ach : convertible, $2,155. 
*42—2 door, $1,235. 
’41—Business coupe, $990. 
'40—4 door, $875; 2 door, $600. 
NASH 


"46—4 door, $1,990. 

OLDSMOBILE 2 
'46—Club coupe, $2,020; 4 door, $2,175. 
'42—4 door, $1,085. 
'41—2 door, $770. ee 
40--2 door, $710; 4 door, $650; 2 door, 


S850. 
*29—2 door, $650. 
PACKARD 
'42—4 door, $1,250. 
'40—4 door. $800. 
PLYMOUTH 
door, $2,010. ae 
'46—2 door, $1,775; 4 door, $1,465; 4 
door, $1,475; 4 door, $1,525; 4 door, 


$1,590. 
’42—4 door, $965; 4 door, $690. 
"40—4 door, $600; pickup, $720. 
PONTIAC 
'46—4 door, $2,080; 2 door, $2,000. 
'42—4 door, $880; 4 door, $1,010. ¥ 
’41—2 door, $1,015; club coupe, $895. 
door, $650. 
STUDEBAKER 
’47—4 door, $2,225. 
’41—2 door, $710. 
’40—Coupe, $470. 
WILLYS 
’36—Pickup, $250. 


INDIANAPOLIS 

(Ken Schaefer Co.) 
(Auctions held Thursdays. Col. R. V. 
Martin, auctioneer. Prices listed are for 


July 3.) 

BUICK 
’47—Convertible, $3,430. 
'46—Super 4 door, $2,020. 
‘42—-2 door, $1,480. 
‘41—4 door, , 
'40—2 door, $890; 4 door, $800. 
’*39—Convertible, $1,080; convertible, $1,- 

010; club coupe, $710; 4 door, $710. 
CHEVROLET 
‘47—FM 4 door, $2,060. 
'46—2 door, $1,675. 


*47—2 


'42—Club coupe, $1,200; 2 door, $1,175; 
4 door, $1,010. 
’41—Club coupe, $1,225; 2 door, $1,050; 
2 door, $980; 2 door, $850. 
i '40—4 door, $935; 2 door, $880; coupe, 
S810. 
’39—2 door, $885; 2 door, $595 
CHRYSLER 
'47—-Windsor convertible, $2,910. 
‘42—-New Yorker 4 door, $1,425 
DODGE 
if6—2 door, $1,960. 
‘42—4 door, $1,200. 
} FORD 
417—-Convertible, $2,335; convertible, 
$2 B30; convertible, $2,305; convertible, 
2.295. 
'46—Convertible, $2,110; convertible, 
$2.050 ; 2 door, $1,600. 











ADJUSTABLE PARTS BINS! 
WRITE FOR DESCRIPTIVE FOLDER 
SPERBER MFG. CO. 


1815 Trembly Ave. 
DETROIT 11, MICH. 


*42—2 door, $1,220; 2 door, $1,010. 
“41—2 door, $1,060; 2 door. $1.050; 
coupe, $985; 2 door, $930; 2 door, $900. 
"40—2 door, . 
‘39—2 door, 5. 
KAISER 
"47—4 door, $1,680. 
LINCOLN 
*39—4 door, $910. 
MERCURY 
*47—Convertible, $2,400. 
’42—Club coupe, $925. 
"41—4 door, $1,010. 
NASH 
"41 door, 5. 
"392 door, $350. 
aie OLDSMOBILE 
46—2 
2 

























door, $2,615. 

door, $1,900. 

door, $1,160. 

door, $925; 4 door, $910 

4 door, $1,070; convertible, $1,040; 
5 


convertible, $925. 
PACKARD 
'42—Clipper 4 door, $1,055. 
PLYMOUTH 
’47-——Convertible, $2,250; 4 door, $2,005. 
*46—Station wagon, $1,855. 
*42—-2 door, $880; 2 door, $1,055. 


$805. 
'40—4 door, $780; 2 door, 

door, $725; 2 door, $660. 
*39—4 door, $770. 

PONTIAC 
*47—Club coupe, $2,080. 
*46—Convertible, $2,370. 
’41—2 door, $1,150; 4 door, 
door, $1,100. 
’40—4 door, $575. 
"B8—4 door, $455. 

STUDEBAKER 

$2,210. 


$1,135; 


— 


*47—Commander coupe, 
*42—4 door, $930. 
WILLYS 
’46—Jeep, $530. 
’42—Coupe, $510. 
TRUCKS 


R 
Chevrolet: °46 Half-ton pickup, $1,300; 
’41 Half-ton pickup, $400. 


Half-ton pickup, $1,410; °46 Panel, $1,325. 
Ford: ’41 Half-ton pickup, $800; °41 
Half-ton pickup, $450. 
GMC: °’40 Dump truck, $350. 
IHC: ’47 K-5 C and C, $1,550. 
Studebaker: °47 One-ton pickup, $1,570; 
46 Half-ton pickup, $1,320. 


BIRMINGHAM, ALA. 
(Dixie Auto Auction Salea) 
(Sales held every Monday and Friday. 
E. M. McElroy and R. A. Waldrep, man- 
agers. Doc Liles, auctioneer. Prices are 

for June 23.) 
BUICK 


-Sedan, $990. 
’41—-Sedan, $730. 

CHEVROLET 
’47-—-SM 2 door, $1,975. 
*42—FL 2 door, $1,150. 
*41—2 door, $1,250; 2 door, $875. 
’40—2 door, $750. 

CHRYSLER 
’46—Windsor 4 door, $2,400. 


"42 


*42—Royal 2 door, $1,500. 
CROSLEY 

'47—Sedan, $840. 
DODGE 

‘46—2 door, $1,950. 


'41—4 door, $760. 


FORD 
"47—2 door, $2,000; Sportsman, $2,375. 
*46—Convertible, $1,900; 2 door, $1,800; 
club coupe, $1,640. 
’41—Coupe, $900. 
PLYMOUTH 


’47—2 door, $1,900. 

’41—4 door, $1,065. 

"40—2 door, $900. 
PONTIAC 


’46—(8) 4 door, $2,200; 


. STUDEBAKER 
'47—Half-ton pickup, $1,500; 
coupe, $1,900. 


TOLEDO, OHIO 

(Doc Greiner) _ 
(Auctions held Thursday. Prices are for 
July 3. Colonel a Marker, auctioneer.) 


K 
*47—Convertible, $3,450; RM 2 door, 
$2,800; RM 4 door, $3,000. 
’46—Super 4 door, $2,300; * Super 4 


door, 


(6) 4 


club 


door, $2,380. 
'40—4 door, $1,080. 
CHEVROLET 
'’47—FL 4 door, $2,350; SM 2 door, 
$2,075. 
'46—SM 4 door, $1,675; FL 2 door, 


$1,975. 
*42-—-2 door, $1,285. 
har $1,040; coupe, $1,075; 2 
door, $1,035. 
’40—2 door, $835. 
CHRYSLER 


’42—-NY 4 door, $1,330. 
DE § 


OTO 

’41—4 door, $990. 

DODGE 
’40—Pickup, $880. 

FORD 
’47—-Sportsman, $2,650. 
’46—2 door, $1,655. 
'41—Pickup, $430. 


’40—Convertible, $1,125; 2 door, $1,155. 
MERCURY 
’39—Convertible, $750. 
OLDSMOBILE 
'46—(78) 4 door, $2,165. 
*41—4 door, $1,075. 
PACKARD 
’42—Convertible, $2,500. 
*40—4 door, $800. | 
PLYMOUTH | 
'47—4 door, $1,995. 
’46—2 door, $1,675. 
’41—-Coupe, $775. 
PONTIAC 
’46—(8) 4 door, $2,200; 4 door, $2,010 
STUDEBAKER | 


*47—Champion 2 door, $1,970. 
VALDOSTA, GA. 


(Tom Hewitt Auto Auction Sales, auc- 
tions every Friday. The prices quoted be- 
low are said to be representative of sellings 
for July 4.) 

BUICK 


"46—2 door, $2,550. 
’88—4 door, $400. 
CHEVROLET 

’47—FM 2 door, $1,860. 

"46—Tractor, $1,300; SM 4 door, 
660; %-ton panel, $1,385; FM 4 
$1,780. 

*41—-2 door, $960 


$1,- 


door, 












*41—2 door, $1,055; coupe, $815; coupe, 
$755; 4 


Dodge: '46 One-ton pickup, $1,360; °46 
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oan eae" — | Champion Co. Is Facing 
o_coereete RBS Expanded FTC Charges 


*47—Convertible, $2,200. 

*46—Coupe, $1,725 ; ¥%-ton; $1,170; sta- 

’46—Coupe, $1,735; %-ton, $1,170; sta 
tion wagon, $1, ; door, $1,585; 
door, $1,665; 2 door, $1,700; 2 
$1,500; 2 door, $1,650. 

’40—2 door, $1,025; 2 door, $400. 

MERCURY 


*40—2 door, $735. 


WASHINGTON. The Federal 
Trade Commission disclosed last 
=e week that it has amended its 

previously filed complaint against 
Champion Spark Plug Co., Toledo, 
to broaden its charges of price dis- 


the United States, supplies “prac- 
tically the entire original equip- 
ment requirements” of Ford Mo- 
tor Co., and its products are also 
used for original equipment by 
Hudson, Studebaker, Packard, Gra- 


NASH crimination in violation of the|ham-Paige, Willys-Overland and 
'40—2 door, Pe corn Robinson-Patman and FTC acts,| other motor manufacturers, ac- 


cording to the amended complaint. 
The company also sells more spark 


and to add a new count alleging 


46—Coupe, $1,700. the use of exclusive-dealing con- 


’41—Coupe, $575. 


'40—4 door, $760. tracts in violation of Section 3 of| plugs for replacement than for 
"41—(6) 2 d eso. » the Clayton act. original equipment. 

oe ~ STUDEBAKER Champion practices challenged as| The price discrimination count 
*47—Commander 2 door, $2,400. unlawful by the amended com-|of the amended complaint sets 
"47—Champion 2 door, $2,175. 


forth three types of price variation 
alleged to be violative of the Rob- 
inson-Patman Act: 


Selling spark plugs for original 
equipment at a price far less than 
that charged purchasers who use 
or resell the products for replace- 
ment use. 


Selling at “widely varying prices” 
to various types of purchasers for 


plaint are as follows: 


Selling spark plugs of like grade 
and quality to various classes of 
purchasers at “widely varying 
prices,” ranging from 6 to 26 cents 
per plug, this practice allegedly 
constituting price discrimination in 
violation of section 2a of the Rob- 
inson-Patman act. 

Paying “special 


NEW ALBANY, IND. 
(Schaefer-Connell Co., Inc., 108 W. Main 
St., Col. R Martin, auctioneer. Auc 
tions held every Monday. Prices are for 
June 30.) 


BUICK 
"47—Convertible, $3,285. 
"46—RM 4 door, $2,455. 
*37—Convertible, $385. 


CHEVROLET 


'47—FM 2 door, $2,060; FM 2 service 


sales 


doo 


ar aee: FM 2 door, $1,995; SM 4 door | compensation” to certain purchas-| resale. 

960. ers when such payments are not Selling “special brand” spark 
, am ° . ° ¢ oor ; “ 

$1850. 7 door, $2,005; FL 2 door | available “on proportionally equal] plugs at prices lower than the 


terms” to other purchasers, in vio- 
lation of section 2d of the Robin- 


414 door, $1,015; convertible, $1,010: 
2 door, $1,000; 2 door, $810. 
*40—2 door, $990; 2 door, $965. 


prices for the regular Champion 
brand when the two brands are 


1999 . _|30n-Patman act. “of like grade and quality.” 
grin °°°% $810; coupe, $640; coure | “Negotiating contracts granting to| According to the amended com- 
. CHRYSLER certain purchasers a “special low! plaint, the respondent sells its 
oto don. price” in return for an agreement|Champion plugs to automobile 
" "DE SOTO to use or sell Champion spark| manufacturers and others for orig- 
'41—-4 door, $1,085. plugs exclusively, in violation of|inal equipment use at a price of 
Gs FORD section 3 of the Clayton act. 6 cents per plug while charging 
-{7—Sportsman, ne a Fixing and maintaining “vary-| purchasers for replacement use or 
a ee eees = Cooling and discriminatory resale|resale prices ranging from 21 to 
'42—Club coupe, $1,180; club coupe,| prices” for its pioducts in viola-| 26 cents. Declaring that the 6-cent 
$1,150. | duce, $00: ‘ties. te tion of section 5 of the Federal| price is less than cost, the amended 
‘392 door, $680: coupe, $525. Trade Commission act. _ complaint asserts that purchasers 
LA SALLE The respondent corporation, de-| who pay the higher prices are thus 
'89—4 door, $425. scribed as one of the three largest | “compelled” to “subsidize” in part 
’*88—4 door, . manufacturers of spark plugs in|the purchasers who enjoy the lower 


’42-2 door, $1,000; club coupe, $1,000. price. 


*40-—Convertible, $950; convertible, $625. ’ PONTIAC Champion was given 20 days to 
47—(8) 2 door, $2,450; (6) 4 door, 

“/"—18) Re cate sr eyo Geel $2,340; (6) 2 door, $2,310; (6) coupe.| #28wer the amended complaint. 
$2,325. “— 

41—Club coupe, $1,010. 38—Coupe,_ $410. Rich-Good Motor 

PACKARD p STUDEBAKER ; 

'41-—Convertible, $510. a ,Rich-Good Motor Co., Inc. Dan- 

; _ PLYMOUTH Chevrolet: °45 1%4-ton Huckster, $575; ville, Va., with maximum capital 

'46—Station wagon, $1,800. ’42 Half-ton_ pickup, $1,000; ’42 Half-ton| 1,000 shares without par value, has 
st G, Gose, $1,050; 2 door, $825; 4 pike. $985; 2 Half-ton pickup, _. been formed to conduct an automo- 
door, \ odge: °*47— - ter-t i ¥ ‘ 

"40—Coupe, $500. $1,500! '46—14-ton panel, $1325, - ”’| bile sales business. Hal C. Rich, 

'89—4 door. $1,000. Ford: '47—Half-ton pickup, $1.560. Bassett, Va., is president. 



















REDUCES GLARE 


ANNOUNCING 
KEEPS 
WINDSHIELD 


Re WIS O-SMADE 


. THE PERFECT AUTOMOBILE VISOR 
EASILY WITH ALL THE FEATURES 


INSTALLED 


NO HOLES 
TO DRILL 


need VIS OSHADE 


VIS-O-SHADE has already achieved immediate ac- 
ceptance by dealers and motorists alike. The reason 
. .. VIS-O-SHADE is the one automobile visor that 
features quality plus! Exceptionally well-constructed 
welded steel frame covered with weatherproof, dur- 
able leatherette with zipper closure. The underside 
is a dark forest green; the top is finished in black, 
with silver trim, and may be refinished in any color 
to match the car. Installation is easier with VIS-O- 
SHADE too—its exclusive, clamp-type elbow bracket 
fastens quickly’to the car’s rain gutter; stays firm 
and tight without rattling or loosening. VIS-O- 
SHADE is the visorYOU will want to sell. Write to- 
day for specifications and information. 





Safety Insured “Og, 
fa) E, 
eng Rlburg ora 
rie s 
VIS-O-SHADE CORP. °°.) %, 
1625 E. 75th Street + Chicago 49, Illinois Yay 
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So Are Jurisdictional Tieups.. . 








‘Wildcat Strikes’ Banned) — 


By New Mich. Law 


Pennsylvania, while the Massa- 
chusetts governor is empowered to 
seize the vital industry in the event 
of a strike. 

Under the Michigan law, whose 
effective date was set for Oct. 12 
to give parties concerned time to 
conform with it, mediation must 
first be attempted before a strike 
vote can be held. 

* * * 

OST of strike votes in industrial 

4 controversies will be shared by 
employers and employes. In an 
election to decide a jurisdictional 
dispute the cost —— be borne by 
the unions involved. 


“I believe,” Gov. Sigler com- 
mented, “the law is a step in the 
right direction because it furnishes 
a legal method for settling disputes 
between labor and management 
without denying the right to strike 
and the established rights of labor, 

































URISDICTIONAL strikes and so- 

called “wildcat walkouts” will be 
illegal in Michigan after Oct. 12, 
under provisions of a new law 
signed recently by Gov. Kim Sigler. 

The measure, which drew ve- 
hement opposition from leaders of 
the UAW-CIO and other unions, 
provides penalties of a $1,000 fine or 
six months’ imprisonment or both 
for violation. It is aimed particu- 
larly at instigators of unauthorized 
work stoppages. 

Before any strike can be called, 
the state labor mediation board 
must conduct a strike vote with 
the employer’s last offer printed 
on the ballot. 

A strike, to be valid, must then 
be approved by a majority of the 
employes in the bargaining unit, 
not merely a majority of those vot- 
ing. In addition, a 10-day strike 
notice must be filed with the state 
labor board. 

If a jurisdictional dispute occurs, 
the unions involved are compelled 
to agree to a representation elec- 
tion conducted by the state. Either 
the employer or the employes may 
request such an election. 

ie * a 
As individual, labor organiza- 
tion or employer may file a 
court suit for “equitable remedy of 
relief” in the event of a’ violation 
of the act. 

The law bans public utilities 
shutdowns, requiring the union to 
accept arbitration if necessary. It 
outlaws mass picketing at plant en- 
trances. 

Gov. Thomas J. Herbert of Ohio, 
meanwhile, vetoed a labor-contro! 
measure copied in many respects 
from the federal Taft-Hartley law. 
The Ohio house almost immediate- 
ly sustained the veto. 

The Ohio proposal would have 
restricted picketing, outlawed sec- 
ondary boycotts and “featherbed- 
ding” practices, and required an- 
nual financial reports by unions. 

Gov. Herbert said that Sen. 
Taft, Ohio Republican and co- 
author of the federal labor law, 
agreed with his contention that 
the proposal was “unworkable.” 

Legislation curbing public util- 
ities strikes was enacted in Penn- 
sylvania and Massachusetts. Such 
disputes must be arbitrated in 


Even Royalty 


Standgin Line 


For Cadillacs 


BUFFALO.—Kings and _  poten- 
tates are having a hard time get- 
ting new Cadillacs, and it’s tough. 

The King of Egypt, Farouk I, 
has ordered 100, but he’s only got- 
ten delivery on 25. 

Who’s buying Cadillacs among 
the royal and the elect was dis- 
closed in Buffalo by General Man- 
ager John F. Gordon and General 
Sales Manager Don E. Ahrens. 
* The Prince of Wales has received 
his, a special 1947 job, and it’s 
very snazzy; there’s nothing like | 
it. Gen. Douglas MacArthur has | 
his, and so has Winston Churchill. 
Pope Pius XII has two or three. 

President Miguel Aleman of 
Mexico has three brand new ones. 
Joe Stalin has ten or eleven. 

Eleven new ones have been de- 
livered to the White House. Thirty- 
six out of 48 governors have theirs, 
and so have all the presidents of 
South America. 

In the West Coast movie colony, | 
420 top names are driving new 
Cadillacs. 

Gordon and Ahrens, who were | 
the guests of Chester J. Maxon, 
Cadillac distributor, said this isn’t 
to be taken to mean that new 
cars are not being apportioned 
fairly to everyone who wants one. 


Ex-G. I’s are buying them. 
There is a large demand from 
working people whose _ average 


weekly earnings do not exceed $60 | 
a week. 

“Our order bank is increasing 
every month,” said Gordon. “If we 
took no more orders right now, 
we would have orders that would 
carry us well into 1949.” | 








Oeincany, 


TIRES 
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ONE OF THE finest showrooms in the Rio Grande Valley is claimed by the McAllen 
Motor Co. (Studebaker), McAllen, Tex. The new structure offers 11,500 square feet of 
floor area and represents an investment of $60,000. George Wiederhold heads dealership. 


except in the case of public utilities; rarely do we find a law that 
wherein the employes are quite|is perfect when first adopted. 
properly considered public servants | Should there be defects in this law, 
and do not have the right to strike.|time will properly disclose them 
“Controversies between labor | and correction can be made by the 
and management must eventually | legislature.” 
be settled by rules of law rather Union attorneys indicated each 
than by the prejudices and sel- | section of the new law would be 
fishness of individuals. tested in state and federal courts. 
Gov. Sigler approved the bill|The strike-curbing provisions will 
after discussing it personally with| be challenged as a violation of the 
such labor leaders as Walter P.|“involuntary servitude” clauses of 
Reuther, UAW president. But, in|the Michigan and U. S. constitu- 
rejecting Reuther’s arguments in| tions, they said. 
opposition, Sigler said: “Very —Mac Gorpon 
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Eaton Purchases 


WAA Mich. Plant 


BATTLE CREEK, Mich.—Eaton 
Mfg. Co. has announced the pur. 
chase from WAA of the govern- 
ment-built plant adjoining Eaton's 
present Battle Creek properties for 
a sum of $801,659. 

This property, when added to a 
government-built plant procured a 
year ago, will provide the com- 
pany additional space of 360,000 
square feet, and will more than 
double the prewar space at Battle 
Creek. 


Remodeled Ford Plant 


Opened by Campbell 


Curt Campbell, of Albany, Calif.. 
has formally opened his remodeled 
Ford showroom and service facili- 
ties. Approximately $35,000 was 
spent in remodeling and complete- 
ly revamping the entire premises. 

Campbell has been associated 
with the Albany dealership since 
June, 1939. In May, 1946, he pur- 
chased his partner’s interest in the 
business. 


You get the best results in our Classified 
Section, inside back cover. 
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Highways and Safety . . 


States Use 3 Methods | 
To Ease Parking Jam 


A Rew survey by National High- | 


way Users Conference reveals 
that state legislatures are taking 
three general lines of approach to 


the parking problems of their cities | 


—1. The further use of parking 
meters; 2. the setting up of mu- 
nicipal facilities to provide off- 
street parking, and 3. authoriza- 
tion of local investigations into the 
overall problem. 

Plans for making more off-street 
parking available embrace every- 
thing from parking lots to storage 
garages. In some cases cities are 
authorized to condemn land for 
such projects. 

Parking lots and garages have 
been authorized by the legisla- 
tures of six states. California en- 
larged the powers of Vehicle 
Parking Districts to permit the 
operation or lease by municipali- 
ties of public auto parks in addi- 





> 


| 


| 


|lic parking lots and garages in 
| Philadelphia. 
|boards of township commissioners 
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tion to lots and garages. Florida 
authorized parking lots and off- 
street facilities in Jacksonville, 
Miami, Lakeland and West Palm 
Beach. 

In Maryland the construction and 
operation of public facilities includ- 
ing the erection of parking garages 
has been authorized in Baltimore, 
while in Minnesota similar facili- | 
ties have been authorized for Min- 
neapolis. New York permits the op- | 
eration of parking garages and | 
storage facilities in the city of | 
White Plains. 

In Pennsylvania considerable leg- 
is‘ation has been enacted author- 
izing the condemnation of land and 
erection of facilities for use as pub- 


Other laws allow 
to acquire land for parking lots, 
j}and also empower boroughs and 


‘second class cities to create park- 


ing authorities for the administra- 
tion of such facilities. 
- - oe 


ARKING meters, as a means of 
increasing the turnover of park- 
ing space have been authorized in 
seven states. Florida authorized 
such facilities in Key West. Kansas 
permitted the widening of streets 
in second-class cities to provide 
more on-street parking space. 
| Maryland permits parking meters 
‘in Thurmont under the operation 
of the police department. In Spring- 
field, Mass., such meters are au- 
thorized and parking lots may be 
established in the public park area. 

New Hampshire now permits 
parking meters in any city upon 
approval of the city council, the 
revenue therefrom to be used for 
the construction and maintenance 
of public parking areas. In 
North Carolina all towns of more 
than 20,000 population may in- 
stall and operate meters, while 
the towns of Statesville and 
Shelby have allocated the pro- 
ceeds from such meters for recre- 
ational facilities. 

Rhode Island permits the instal- 
lation of parking meters in Provi- 
dence, South Kingston and Woon- 
socket, while Tennessee authorizes 











the use of parking meters in Tren- 
ton. 

Investigations of the overall 
parking problem have been au- 
thorized in Pennsylvania where 
county transit and traffic commis- 
sions may be created in second 
class cities to conduct a survey and 
report on traffic movement to the 
end that a coordinated system of 


parking facilities may be devel- 
oped. 
Legislation providing for off- 


street parking facilities is pending 
but has not yet received executive 
action in California, Michigan, 


Ohio, Oregon and Tennessee. 
* a a7 


Urges Inspection 
Marcus Pushes Wis. Proposal 


For Forced Checking 

Compulsory mechanical inspec- 
tion of some 800,000 Wisconsin pas- 
senger automobiles and trucks has 
been recommended to the state 
legislature by Commissioner Ben 
L. Marcus of the motor vehicle 
department as a measure to re- 
duce the high and growing death 
toll of highway accidents. 

“Last year there were some 35,- 
1000 motor vehicle accidents re- 


RUBBER COMPANY 


5675 EAST ANAHEIM TELEGRAPH ROAD, 


LOS ANGELES 22, CALIFORNIA 
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corded in Wisconsin, in which 
more than 700 lives were lost. 
Many of those lives could have 
been saved by a system requiring 
mechanical adequacy in the ve- 
hicles using the highways,” he said. 


Marcus advised legislators to in- 
stall a system of inspection in li- 
censed private garages, rather than 
authorizing the construction of 
public inspection stations, which he 
said would be extremely costly. 

The inspection bill has won the 
blessing of a special legislative in- 
terim committee and the senate 
committee on highways. It was in- 
troduced at earlier sessions of the 
legislature at the request of the 
Wisconsin Automotive Trades 
Assn. 

Under its provisions each motor- 
ist would submit his automobile 
to inspection once or twice yearly, 
at the option of the motor vehicle 
department, and pay the inspec- 
tion station a fee of one dollar, 
ten cents of which would be re- 
turned to the state treasury for 
supervisory costs. Owners of truck 
fleets with more than 15 units 
would be exempt and could qual- 
ify their own inspection services. 

+ # + 


Denver Car Revenue 


Headed for Record 


Denver appears headed toward a 
peak year in the collection of reve- 
nue in the city motor vehicle de- 
partment. 

Joe Onofrio, head of the depart- 
ment, announced vehicle tax, title 
and license fees collected through 
June 1 of this year totaled $1,198,- 
711, an increase of $290,779 over 
the same period of last year and 
more than the total collected dur- 
ing 1946. 

- * ” 


Ga. Governor Rescinds 
Driving for 15-Year-Olds 


An executive proclamation made 
by Gov. M. E. Thompson, of Geor- 
gia, permitting 15-year-olds to 
drive, has been cancelled. 

Gov. Thompson proclaimed that 
the original 16-year-old license law 
would be enforced. Former Gov. 
Ellis Arnall lowered the driving 
age to 15 during the war emeér- 
gency. 

* > > 





Compulsory Inspection 


Starts in Virginia 
RICHMOND, Va. — Virginia’s 
first compulsory vehicle inspec- 
tion was started by a special 
proclamation by Gov. Tuck and 
will continue through Aug. 31. 
Inspections were suspended in 
1942 because of wartime short- 
ages and emergency conditions. 
“The successful carrying out 
of the Virginia traffic safety 


program is dependent to a large 

extent upon proper mechanical 

maintenance of motor vehicles 

which 

streets and highways of 
ginia,” Tuck said. 


are operated over the 
Vir- 






was actively in 
the business 
from ite very 
inception — filled 
with many an- 
ecdotes and side 
line pictures 
that only a 
man who was 8 
|sales manager for a top-line bear- 
ing and axle manufacturer could 
|possibly know. Eugene W. Lewis 
|tells of the hey-day of the auto- 
mobile business from a personal 
angle and from his intimate asso- 
ciation with the men who made 
the business what it is today. Re- 
live the building of the great Gen- 
eral Motors, Ford and Chrysler 
Corporations with this man who 
lived the “first fifty” years as a 
key figure in the industry’s growth. 
Motor Memories, a Saga of Whirl- 
ing Gears, $3.50, Automotive News 
Book Department. 
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Service and Used Car TC 


{ Regular Monthly Section for Dealers, Jobbers and Maintenance Men who Service and Lubricate 


finericas 25 Million Motor Vehicles and Recondition Over 3 Million Used Cars Annually 


-wIXTY million motorists are now 
in the process of taking their 
annual vacation—or will during the 
next two months. According to the 
AAA, they will be spending close 
to $6.7 million—a large part of 
which the gasoline stations and re- 
pair shops of this country will 
eventually take to the bank. 

Statistical experts estimate that 
tourists will spend an average of 
$7 a day or $112 for a 16-day vaca- 
tion. More Americans are planning 
to drive further than they have 
since before the war—the average 
vacation trip in 1946 was 2,567 miles, 
and this year it will be closer to 
3,500 miles. These gadabouts will 
spend approximately $5 a day on 
their car while on the road. 

The 259 people who lost their 
lives in auto accidents over the 
Fourth of July weekend plus tens 
of thousands of recorded automo- 
bile accidents bring into sharp 
focus the responsibility that rests 
on the automobile industry to 
make every endeavor to get those 
oldster cars in safe running condi- 
tion. Otherwise the great throng 
of pleasure-bent vacationists may 
set a new high record for acci- 
dents and deaths that will bring 
@ repercussion in restrictive leg- 
islation drastically restricting the 
industry. 

Every dealer has a part of that 
responsibility and should do every- 
thing in his power—in addition to 
providing service at reasonable 
rates—to get as many of these old 
cars into his shop for inspection 
and repair of the steering, brakes 
and other faulty items thet are the 
basis of much of the present high 
accident rate. 

* e * 

JACK BURKE, Chevrolet truck 

major domo, tells me that they 


have found the guy who owns the 
oldest Chevrolet truck in | existence 





GARY ARNOLD, former Pontiac assist- 
ant parts manager, and his brother, Hank 
—whe took over a parts wholesaling busi- 
ness in Traverse City, Mich., about a year 
ago—are all dressed up hirsutely and his- 
torfeally for the big Centennial Celebration 
the town put on June 29 to July 5. Gary, 
with his Abe Lincoln chin-fringe, looks as 
if he might do a “Gettysburg Address’’ 
with little makeup. All of the businessmen 
of the city had to grow the soup-strainers 
and flea-catchers or be thrown into Grand 
Traverse Bay the night of the big parade. 


found in their nationwide search 
—one of the original 384 that were 
built back in 1918—still working 
every day out in Jordan, Mont. 


T’'ve got a bid in now to go out with 


Jack and carry his bags or some- 
(See BACKSHOP, Page 40, Col. 1) 











WORKING OUT the details of Chrysler Corp.’s new service training plan are, left to right, T. H. Bullard, service promotion 
manager, Export division; R. W. Utley, director of service, De Soto; W. A. Hilman, director of service, Chrysler; R. B. Chris- 





tiansen, service manager, Fargo division; B. B. Settle, director of service, Dodge; J. A. Dykes, service engineer; K. N. Gougeon, 
sales promotion manager, Parts division; L. R. Brown, staff assistant, Highland Park; W. B. Rice, director of service, Plymouth; 
J. H. Gill, service promotion, Plymouth; R. ©. Somerville, general sales manager of Plymouth; H. B. Heberling, assistant genera! 
sales manager, Plymouth; A. B. Dowd, merchandising manager, Plymouth; K.°G. Pound, director of distribution, Plymouth; J. J. 
Gleeson, service engineer, Plymouth, and Wm. Landon, technical manager, Plymouth. 


Mechanic Training Drive 


Launched by Chrysler 


DETROIT.—A new, nationwide 
automobile service training pro- 
gram, involving over 50,000 me- 
chanics throughout the country, 
was announced jointly last week 
by the directors of service of the 
Chrysler Corp., W. B. Rice of 
Plymouth,- B. B. Settle of Dodge. 
R. W. Utley of DeSoto and W. A 
Hilman of Chrysler division. 

The plan will cover all service 
personnel of Plymouth, Dodge, De- 
Soto and Chrysler dealers. After 
completion of the first 12 consecu- 
tive subjects, including a series of 
tests, the mechanic will qualify for 
a certificate indicating that he has 
received the training. 

When he completes 24 consecu- 
tive subjects, he will be awarded 
an additional certificate which he 
can display, attesting to increased 
efficiency in automotive service 
methods. In addition, completion 
of 24 consecutive subjects will 
qualify the mechanic for recog- 
nition as a “master technician” 
when other requirements are ful- 
filled. 


AAA Reinstates 
‘Take It Easy’ 
Safety Program 


WASHINGTON.—Declaring that 
an alarming resurgence of speed 
and recklessness was taking place 
on America’s highways, the Amer- 
ican Automobile Assn. last week 
announced it was renewing its 
“Take It Easy” safety program. 

Designed to bring home to mo- 
torists and pedestrians the prime 
importance of individual responsi- 
bility for traffic safety, the cam- 
paign will be carried on in cooper- 
ation with affiliated motor clubs 
throughout the country. 

“Surveys of actual driving condi- 
tions, made by our affiliated clubs 
and by our field reporters who cov- 
er more than 500,000 miles of high- 
way annually, show definitely that 
there has been a sharp decline in 
eareful and prudent driving hab- 
its,” said H. J. Brunnier, AAA pres- 
ident. “If present trends continue, 
we will lose all the gains made 
last year when 6,500 lives were 
saved despite the fact that vehicle 
mileage was the highest on record. 

“Safety activities were stepped 
up all along the line last year and 
there is every reason to believe 
that these activities were respon- 
sible, at least in part, for the better 
record. Traffic casualties are con- 
tinuing to run below the compar- 
able periods for both last year and 
1941, but each month the margin 
of improvement grows smaller. The 
fact that we were able to stem the 
tide of accidents last year demon- 
strates that it can be done again.” 

















The program is founded on 
teaching and understanding of the 
fundamentals of engineering prin- 
ciples, so that service diagnosing 
is made easier for the mechanic. 
The plan is intended to keep me- 
chanics informed on the best and 
‘atest service methods. It is be- 
lieved that this is the first time 
in the history of the automotive 
industry that training has been so 
approached. 

Planning of the program has 
been carefully worked out by coun- 
seling with selected dealer service 
managers and mechanics. The 
framework of the course is built 
around a series of instruction kits, 
one of which is to be released every 
month. 

Each service kit is devoted to a 
“tell, show and do” presentation of 
a basic service problem, selected 
from surveys of dealer requests for 
information. For the “tell” part 
of the training session, the first 
item in the kit is a 20-minute 
sound slide film, outlining basic 
principles of an automobile service 
operation, how to recognize the 
problem and how to make the nec- 
essary corrections. 

In the “show” part of the ses- 
sion, large blowup charts and 
full information as to procedure 
for the instructor are supplied, to- 
gether with a list of parts. and 
tools required for a demonstra- 
tion. The mechanic is then al- 
lowed to perform the service 
operation himself, representing 
the “do” part of the session. Fin- 
ally, a reference booklet sum- 
marizing the entire subject is 
supplied for the mechanic’s per- 
sonal reference. 

At the end of each service ses- 
sion, the mechanic checks his 
progress by means of a series of 
questions. Questionnaires, when 
filled out, are returned to the fac- 
tory for review and grading and 
become a permanent record at the 
factory, acting as a basis for fu- 
ture awards of certificates to the 
dealer and his mechanics. 

As soon as a dealer enrolls, each 
of his mechanics is given an en- 
rollment card, and the dealer is 
supplied a large certificate stating 
that his mechanics are engaged in 
a program dedicated to the ad- 
vancement of technical automotive 
service knowledge. After a dealer 
has carried out the prescribed 
schedule of training for 12 con- 
secutive subjects, he is entitled to 
display a large certificate attest- 


ing to the fact that the employes 7 


in his service department have sat- 
isfactorily completed the first | 
group of sessions. 
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that was far from the quality 


NSPA Approves 
ASI Show Plan; 
Parley Dec. 5-6 


CHICAGO.—Approval of the Au- 
tomotive Service Industries Show 
plan was expressed last week by 
the National Standard Parts Assn. 
in connection with an announce- 
ment that its 1947 convention will 
be held here Dec. 5-6 at the Hotel 
Sherman. 

Commenting on the ASI setup, 
to which the Motor and Equipment 
Wholesalers Assn. has objected, J. 
L. Wiggins, acting executive vice- 
president of NSPA, said that the 
plan of closing the show for the 
first three days to all except whole- 
saler members will give them “an 
opportunity to contact exhibitors 
without outside interference.” 

Surveys of attendance at past 
shows, Wiggins added, indicate 
that the great majority of mem- 
ber wholesalers have completed 
their business at the show by the 
end of the third day and have de- 
parted. 

“Invited non-member wholesaler 
guests may attend during the last 
three days, as has been the cus- 
tom, provided they are approved 
by the show credentials commit- 
tee,” he said. 

Wholesalers and manufacturers 
will hold separate divisional ses- 
sions the first morning of the as- 
sociation’s convention. In the after- 
noon, the combined membership 
will join in a general session. The 
same procedure will continue in 
the morning and afternoon of the 
second day, Dec. 6, Wiggins said. 


Need to Plan for 
Reconditioning 
Used Car Retailing 


By Dealers on Rise; 
Few Factory Schools 


DETROIT.—Although only 
a comparatively few dealers 
are doing any reconditioning 
of used cars as yet—because 


|they can sell all the clean 
tradeins “as is” to their customers, 
and because wholesalers are still 
taking the “rough” jobs at a good 
price—indications point to the ne- 
cessity for resumption of used car 
reconditioning in some areas soon. 

In a recent survey by AvuTomo- 
Tive News of dealer activity, only 
eight percent of the dealers re- 
ported that they were still whole- 
saling all cars, with the balance 
about evenly divided as to retail- 
ing all and those doing both re- 
tailing and wholesaling. 

A good proportion of the deal- 
ers of all sizes in the Southwest 
reported that they were retail- 
ing all of the cars they took in 
on trade, while smaller dealers 
in scattered sections of practic- 
ally every state, also reported 
that they sold all of their trade- 
ins at retail. 

With this condition facing them, 
the factories have been a little 
slow in getting their used car re- 
conditioning schools in operation, 
although to a great extent the same 
technics that are needed to be 
grounded today in reconditioning 
procedures will work practically as 
well in customer appearance serv- 
ice. 

Hundreds of thousands of own- 
ers have resigned themselves to 
driving the old bus through an- 
other winter at least, and a large 
proportion of these can be sold on 
having their car cleaned and pol- 
ished, the head linings and uphol- 
stery cleaned and dyed, bump 
work done, moldings replaced and 
in many cases a new paint job. At 
least, those with a fair paint job 
left can be sold an exterior cleanup 
and a glazed wax job. 

While practically all of the fac- 
tories are planning to put out 
reconditioning schools between 
now and late fall, Pontiac is the 
only manufacturer which has its 
school in operation. The Pontiac 
school has been “on tour” for ap- 

(Continued on Page 41, Col. 3) 





Lower Prices on Rebuilds 


DETROIT.—With both independ- 


jent and franchised dealer service 


shops beginning to advertise re- 
ring jobs as low as $29,75, many 
large engine rebuilders and their 
suppliers are beginning to realize 
that the engine rebuilders as well 
as the service shops must overhaul 
their businesses if they are going 
to be able to meet competition. 
The rebuilder not only must meet 
the competition of the other re- 
builders in his economic shipping 
area, but must also meet prevail- 
ing quality engine overhaul prices 
as well, if he wishes to continue 
the high volume of business he has 
been enjoying for the past few 


ears. 

Engine rebuilders have been 
able to get practically any price 
for their rebuilds within reason 
and sell all their shops could turn 
out. Many have been able to get 
by with replacement of worn 
parts where new parts should 
have been used and workmanship 





Are Held a Necessity 


standard set by rebuilders before 
the war. 

If present high rebuild prices are 
an indication of present costs, re- 
builders will have to increase the 
efficiency of their shop and possibly 
go back to taking one overall profit 
on the engine to maintain present 
volume. 

The big market for rebuilt en- 
gines is in the older cars, owned 
mainly by the very people who can 
least afford present rebuilt engine 
prices. These owners are starting 
to turn to re-ring jobs and engine 
overhauls at a great saving over 
present rebuilt engine prices, it 
appears. 

Quality in parts replacement and 
workmanship must also be raised 


|to a higher standard if present re- 


builders are not to kill the “goose 
that lays the golden egg,” many 
keen students of rebuilt engine 
merchandising claim. 
These men point out that if 
the car or truck owner gets a 
(See OVERHAUL, Page 38, Col. 1) 
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tion. 


genuine Oldsmobile parts on de- 


we have no real case to plead in| 
seeking business. 


five money-saving characteristics. 
They are: 
1 


w 


~ 
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SERVICE SECTION 





LOS ANGELES.—Keeping tab on 
8,300 different parts for current 
and former model cars requires 
efficient stock control and a vis- 
ible means of checking inventory 
against needs. Kaiser Bros. (Olds- 
mobile), Los Angeles, a wholesale 
parts seller whose territories spread 
from the Mississippi westward, has 
found such a system of stock con- 
trol in application of the new Rem- 
ington Rand computing chart sys- 
tem, according to Harry Sailow, 
manager of the Kaiser parts divi- 
sion. 

Accurate control of inventories 
with a minimum of clerical work 
has been achieved in the Kaiser 
organization, Sailow points out, by 
use of individual Kardex files upon 
which is entered such information 
as is needed for every situation 
involving that item. 


Data concerning the purchase 
and consumption rate, probability 
curve and a four and eight-year 
record of past sales are all in- 
cluded in itemized notations in the 
Kardex file which is small, com- 
pact and readily accessible. 

“By watching the probability 
curve,” Sailow pointed out, “we 
do not underbuy when demand 
is about to accelerate nor over- 
buy when it is starting to turn 
down. This prevents us from be- 
ing overstocked when dealers | 
need parts or left with obsolete | 
parts for cars which might be 
rapidly leaving the roads.” 

Kardex is a stiff paper file pocket 

into which data cards containing 
individual information are insert- 
ed. Once installed in the file, the 
Kardex pocket needs never to be 
removed. Additional information, | 
or altering of information already 
included on the card, is brought | 
about by simply lifting the card | 
from its Kardex pocket and typ- 
ing or writing in whatever data is 
desired. 

In this way, the file is kept in 
order with minimum chance of 
incorrect replacement while dirty, 
soiled or incorrectly noted infor- 
mation can be speedily removed 
and replaced with the right infor- 
mation merely by the reinsertion 
of a new data card. 

Cards are used also to aggres- 
sively promote parts sales to deal- 
ers and garages by consistent di- | 
rect mail advertising to more than 
4,000 dealers and by advertising in 
the leading automotive dealer pub- 
lications having western circula- 





“Actually,” Sailow says, “the only 
real edge we have on competition 
is our superior ability to furnish 


mand. Our reputation, our grow- 
ing sales volume, and our profits | 
rest on this. If this be destroyed, 





“Stock control that is simple, 
practical, and effective in avoid- 
ing having either too much or 
too little of each item is the only 
way we know to be able to keep 
our customers coming back and 
our profits coming in. That is 
why our visible stock control 
record with an amazing comput- 
ing chart is the focus of our en- 
tire parts division operation.” 
Sailow credits the system with 


. It is saving directly in clerical 
cost of stock record mainte- 
nance, for one clerk with slight 
assistance of another girl, con- 
trols the record. 


2. It is saving directly in lower | 


investment in parts stocks of | 
individual items, for turnover 
has increased. 
. It is saving in more rapid serv- 
ice to customers and more rapid 
handling of inquiries, for stock 
position is revealed by a glance 
at a signal. 

It is saving in our purchasing | 
operations by making ordering | 
more rapid and certain, and 

It is saving in our warehousing 
operations by reducing the 
amount of stock and working 
capital required. 
Kaiser stocks about 8,300 differ- 


ent Oldsmobile parts for current | 
and former models, Sailow claims. 


Each of these items is controlled | 






The Chart that Warns 


Olds Dealer in L. A. Finds Kardex Stock Check 
Foretells Shortages in Inventory 





by an individual Kardex pocket. 

In the upper portion of the 
pocket is a card of purchase and 
consumption record. It shows what 
was bought and received against 
each order and gives a four-year 
record of monthly and an eight- 
year record of annual sales. 


Parts demand for replacement 
use conforms to the normal prob- 
ability curve and this record of 
usage gives Kaiser the facts it 
needs to adjust its purchase quan- 
tities to changing rates of demand 
as models age. 

Demand for parts naturally starts 
at a low level when a model is 
new, rises to a maximum, and then 
tapers off as that model is junked. 
By watching the changing trend 
of usage and mentally comparing 
it to the probability curve, Kaiser 
does not underbuy when demand 
is about to accelerate nor overbuy 
when it is starting to turn down. 


This prevents being understocked 
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when dealers need parts or hung 
up with obsolete parts for cars 
which are rapidly leaving the 
roads. 

In the lower pocket, the file 
has a disbursement card to 
which are posted receipts, dis- 
bursements, and balances. The 
file uses a title inset that is die 
cut with a circular hole at the 
left. The purpose of this hole is 
to permit a supplementary green 
warehouse stock record to be 
seen, when it is in use. 

Both shelf and warehouse stock 
are kept on some items. On these, 
they disburse from the warehouse | 
stock to the shelf stock, and so | 
they know at all times how much 
stock remains either in the ware- 
house or on the shelves and there- 
by disburse from either point ac- 
cording to need, according to 
Sailow. 


The title insert shows item num- 
ber and description and carries a 
day of the month scale as well as 
a die cut for the insertion of the 
chart. This Graph-A-Matic Com- 
puting Chart is folded according 
to changing monthly usage to 
translate quantity on hand into 
stock ratio and weeks supply. 

For example, if a part is mov- 








READY ACCESSIBILITY is a feature of the Remington Rand Kardex and Graph-A- 
Matic system, which controls more than 8,300 different parts handled by Kaiser Bros., 
wholesale Oldsmobile parts dealer in Los Angeles. By use of the Graph-A-Matic color 
guide scale, depleted stocks can be detected at a glance and reordered before supply be- 
comes critical. Pictured above is Harry Sailow, manager of the Kaiser parts division, 
checking phoned-in orders against stock-on-hand with the ald of a clerk. 





ing at the rate of 32 pieces a 
month, the chart is folded to 
show the figure 64 at the heavy 
line indicating order point. This 
is one month’s supply, plus one 
month’s reserve as a safety fac- 
tor in the event that delivery is 
not received within the normal 
one month lead time. 
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Chevrolet for Training 


Businessmen of Grants Pass, 
Ore., have donated a Chevrolet car 
for use in instructing high school 
students in safe driving. The pro- 
gram is sponsored by the Grants 
Pass junior chamber of commerce, 
which took delivery from Ted Kelt 


of Hannum & Kelt (Chevrolet). 
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Wheel Aligners 
Plagued by Water 
Inside Tubes 


DETROIT.—A number of wheel 
balancing operators, according to 
the June issue of the Bear Twne- 
Up, are experiencing trouble be- 
cause of water in the tubes of the 
tires they are trying to balance. 
In one case, the operator drained 
out nearly a half cup. 

With that much water running 
around inside a tube, it is well 
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MEMBERS OF Parts & Service Club, Peoria, Ill., composed 


of service managers of 


nigh impossible to get a correct | Chrysler, De Soto, Dodge and Plymouth dealers of the vicinity, meet there to hear M. E. 
Wood of Bear Mfg. Co. talk on wheel alignment and see the films ‘‘Get the Angles’ and 


static or dynamic balance, it was 
stated. 

The water, no doubt, gets in the 
tubes from air compressors that 
have not been drained regularly 
and thus pick up some water with 
every filling of air. Unless drained 
properly, enough will remain to 
cause trouble in balancing. 

Tire men recommend taking the 
valve out from the stem, catching 
the tube in the middle opposite 
the stem and rolling the tire to 
to squeeze the water out through 
the valve stem. 





The 


HOUDAILLE* 
Viscous Damper 


NOW IN REGULAR 
PRODUCTION FOR 
FOUR DIESEL 
ENGINE BUILDERS 


in exclusive development of Houde Engi- 
neering Division, Houduaille-Hershey 
Corp.,— patents pending. 


“A Man’s Game,’’ Bear's film on the Indianapolis 500-mile race. 


Bowers Gets Houston Plant | 


For Battery Operation 


HOUSTON, Tex.— The Cameron 
Iron Works plant here has been 
leased by Bowers- Battery and 
Spark Plug Co. of Reading, Pa., 
and a battery plant to produce 
1,000 batteries a day will be estab- 
lished. 


Bowers officials said the estab- 
lishment of the plant in Houston, 
which includes 55,000 square feet, 


was part of an expansion program ' 


launched shortly after the war 
ended. Harold L. Deprill has been 
named manager of the Houston 
plant. 


Community Motors 


Community Motor Corp., Stan- 
ton, Va., of which R. W. Line- 
weaver is president, has enlarged 
its purposes, according to an 
amendment to its charter, filed 
with the Virginia corporation com- 
mission by the corporation. 





The Houdaille Viscous Torsional Vibration Damper 


SERVICE SECTION 








Wholesaler Advice 


NSPA Distributes Shop Management Manual 
For More E ficient Operation 


CHICAGO.—A 20-page booklet, 
“Shop Management,” described as 
an “important manual for whole- 
saler executives,” has just been 
distributed to members by the Na- 
tional Standard Parts Assn. It was 
produced by the NSPA engineer- 
ing and operations department and 
is declared to be one of a series 
which ultimately will embrace 
every phase of business control in 
the field of automotive distribu- 
tion. 


Contents of the manual include 
a shop control method, along with 
recommended standard forms for 
a service shop order; a machine 
shop work order, and a material 
requisition, with all procedures de- 
scribed in detail. 

Under the association’s proposed 
method, shop control is adminis- 
tered by a shop manager, the job 
being part time or full time, de- 
pending upon the volume of shop 
business. A _ distinction is made 
between the manager as one con- 
cerned with shop sales, earnings 





has been widely tested and is now being used on pro- 


power and higher speed. 


duction models by four diesel manufacturers. It has 


proven equally useful on gasoline engines of lower 


Since it is untuned, the Houdaille Damper effec- 


tively minimizes BOTH major and minor critical 


orders of vibration. It is simplicity itself. There are 


no wearing parts, no service and replacement prob- 


lems. The viscosity curve of the synthetic fluid used 


materially affected by temperature. 


is relatively flat so that the Damper’s operation is not 


The Houdaille Viscous Damper is readily adaptable 


to any internal combustion engine. Our engineers 


will be glad to discuss its specific application. 








HOUDE ENGINEERING DIVISION OF 


HOUDAILLE-HERSHEY CORPORATION 


MAKERS OF HYDRAULIC CONTROLS 


BUFFALO 11, NEW YORK 


and profits, and the shop foreman, 
whose function is described as in 
the realm of machinery, tools and 
mechanics. 

“Many automotive wholesalers’ 
shops are operated without suffi- 
cient factual knowledge of shop 
performance and workmen’s pro- 
ductive efficiency,” an introductory 
comment in the booklet points out. 
Without this necessary knowledge, 
little can be done about gauging 
profit or losses, thus leaving man- 
agement with too much guesswork 
in administering the affairs of the 
shop. 

“Losses can occur from improper 
control of material used in shop 
jobs. . . . Losses from labor effort 
also exist when shop control is not 
on the job. Such losses are incurred 
by improper labor time reported 
and time lost waiting for a job 
assignment.” 


Weekly Listing 
Of All Services 
Nets Big Trade 


PITTSBURGH. — Common sense 
advertising and businesslike sched- 
uling of appointments is maintain- 
|ing excellent business for Squirrel 
|Hill Auto Sales (Chrysler - Plym- 
|outh), reports H. H. Ferderber, 
| owner. 


| Every season, Ferderber runs an 
'8% by 11-inch ad every Thursday 
in the local paper for one month, 
advertising, viz: “Spring Mainte- 
}nance Special.” 

| “Here’s what we do,” reads the 
ad, which advertises price as for 
labor only, and lists 25 services. 

“My average sale on these items 
runs $17-$18 per car,” reports Fer- 
derber. “Usually customers bring in 
their car for a one-part job, won't 
have all this work done. 
| “When, however, they see the 
|complete job grouped together, it 
sounds inexpensive, and customers 
want the special.” 

Customers’ telephone numbers 
are taken as they arrive. When 
business crowds, appointment cards 
are issued assuring service at a 
definite time. 


hack to hal 


Mail Courses in Mechanics 


OK’d for Veterans 


WASHINGTON. — Eligible _ vet- 
erans can take mail courses in all 
phases of automobile mechanics 
and repairing at a number of cor- 
respondence schools under con- 
tract with the Veterans Adminis- 
tration to offer such training un- 
|}der the GI Bill of Rights. 
Among these schools are Ameri- 
ean Technical Society, Chicago; 
Hays Institute of Combustion En- 
gineering, Chicago; International 
Correspondence Schools, Scranton, 
Pa., and Utilities Engineering In- 
stitute, Chicago. 

In addition to these schools, VA 
has contracts with approximately 
|130 state-approved schools, col- 
|leges, universities and other types 
jof training establishments to give 
| veterans correspondence courses at 
| government expense. 
| A veteran’s period of eligibility 
| (the length of time he is entitled 
to education or training under the 
|GI bill) is charged at the rate of 
one-fourth of the time he spends 
|pursuing his course. He may not 
ireceive subsistence allowances 
while studying by mail. 


2-Seat Swift Plane 
Cut More Than $1,000 


DALLAS, Tex.—Reduction of 
more than $1,000 in the retail price 
of the two-place Swift airplane 












* Pronounced Hoo-dye 





;and plans for immediate resump- 
'tion of production and delivery 
schedules were recently announced 
by Texas Engineering & Mfg. Co. 
here. 

| Robert McCulloch, Temco presi- 
} dent, and H. L. Howard, executive 
| vice-president, said the Swift price 
has been trimmed to $3,750 for 
the deluxe model and $3,250 for the 
standard. 
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WASHINGTON. — Gasoline con- 


sumption based on reports from) 


the different states averaged 76,-. 


125,000 gallons daily in the first} 


two months of 1947 as against 67,- 
589,000 gallons daily 
responding 1946 period, an increase 
of 8, 12.63 percent, it was dis- 
closed here last week by the Amer- 
ican Petroleum Institute. 

Total consumption in the period | 
was 4,491,391,000 gallons, 
3,987,733,000 gallons 
1946 period, it was stated. Domes- 
tic demand for motor fuel totaled 
4,519,536,000 gallons, or an increase 
of 8.6 percent from the first two 
months of 1946. 

February gasoline consumption 


in the cor-| 


against | 
in the same} 


America on Wheels 


API Report Shows U. 8S. Gas Consumption Up 13 Pct. 
Over Jan.-Feb. Period of Last Year 


| 5.24 percent in the two-month pe- 


| made in accordance with the pro- 





this year rose sharply over totals 
for the corresponding period of 
last year. 77,594,000 gallons daily 
were consumed this February as 
against 69,240,000 gallons daily for 
the corresponding month last year, 
an increase of 12.07 percent. Feb- 
ruary total consumption amounted 
to 2,172,626,000 gallons. 

California led all other states in 
total gasoline consumption and 
percentage increase in the two- 
month period, reporting 562,061,000 
gallons for the January-February 
periods, as against 447,584,000 gal- 
lons for the same period in 1946. 
Michigan consumption was up 24.58 
percent while Ohio showed an in- 
crease of 15.91 percent, it was 
stated. 

Among other major gasoline- 
consuming states, [Illinois rose 
13.39 percent to 231,524,000 gallons 
for the two-month period. New 
York and Pennsylvania showed re- 
spective gains of 12.85 percent and 
11.4 percent. 

Texas consumption was down 


GE’s Lamp Division Adds 


Two Trailer Transports 

CLEVELAND. — The _ General 
Electric lamp department has 
added two new giant truck-trailer 
motor transports to its fleet of 30 
operating out of Cleveland, accord- 
ing to H. L. Townsend, manager 
of the lamp department operating 
division. 

Dispatched from Cleveland as 
far west as St. Louis, as far south 
as Memphis, Tenn., and as far east 
as Boston, these new highway 
freighters, each having a 10-ton 
capacity, will transport lamp bulbs, 
lamp machinery, lamp parts, and 
packing material among GE lamp 
factories and warehouses. 


Larracuenta to Manage 


Exports for Teleoptic 

RACINE, Wis.— Boris Bobroff, 
president of Teleoptic Co. here, 
manufacturer of Teleoptic direc- | 
tional signals and auxiliary light- 
ing equipment, announces the ap- 
pointment of Robert Larracuenta 
as export manager of the com- 
pany. 

Born in Puerto Rico, Larracu- 
enta came to this country in 1930 
and has been in the export busi- 
ness for the last 10 years. Offices 
of the Teleoptic export department 
are at 509 National Bank & Trust| 
Co. Bldg., South Bend 24, Ind. 


Liggett Spring Opens 
214-Acre Tulsa Plant 
TULSA, Okla.—Liggett Spring & | 
Axle Co., of Monongahela, Pa., and | 
Elkhart, Ind., announces the open- 
ing of the new 2%-acre plant of 
Liggett Supply & Equipment Co. 
at 3636 Dawson road here. 
Charles E. Dexter jr., president | 
of the firm, says the operations 
here will not only duplicate those 
of the assembly plant in Elkhart, 
but will include some fabrications. | 





Wiggins & Kingston 
Opens New Structure 

The new home of Wiggins & 
Kingston (DeSoto-Plymouth), a 
modernistic structure in Fort My- 
ers, Fla., has been opened to the 
public. 

The building’s 10,800 square feet 
of floor space includes a 35 by 38 
foot showroom with terrazza floor. 
Three service entrances to the 
building have electrically controlled 
doors. 
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riod but registered a gain of 5.39 
percent over February of last year. 
Kansas reported the only other de- 
cline in the first two months, off 
10.87 percent to 89,432,000 gallons. 

The Institute report noted that 
figures are based upon returns 


visions of the various state gaso-| 
line tax or inspection laws. 


Night Service Begun 
At Conshafter & Farr 








BUFFALO. —- To provide evening 
service for customers and an extra 
holiday each week for employes, 
Conshafter & Farr, Inc. (Dodge- 
Plymouth), 3006 Bailey Ave., has 
adopted a new schedule for the 
summer. 

The dealership will remain open 
Friday evening until 9 o’clock for 
the convenience of customers who 
find it impossible to bring cars in 
during the day. It will be closed all 
day Saturday. 








MANAGERS OF wholesale parts and accessories departments of Chevrolet dealers In 
the Detroit zone attend a two-day session of the Chevrolet P & A ‘‘School of Experi- 
ence,’’ in Hotel Leland, Detroit. Instruction included presentation of the latest merchan- 
dising methods employed by Chevrolet dealers. Shown inspecting one of the exhibits 
are, left to right, Paul Thorpe, Homer Chevrolet Co., Detroit; Frank Janio, Jerry Mc- 
Carthy Chevrolet Co., Detroit; Bill Leydorf, Kopf Motor Co., Toledo; Ray Weeks, 
Chevrolet regional school instructor; R. A. Livingston, national P & A school instructor. 


|ization, which has set a member- 


Service Chiefs Form 
ship goal of 65. 
Officers have been elected as fol- 


Cincinnati Association , . 1 elected 
ows: president, au rueber, 
CINCINNATI — Managers of Metropolitan Motor Co.; vice-presi- 


service departments of new-car| gent, Charles Hannon, Bennett 
dealerships here have formed an Cadillac Co.; secretary, Lee 
association to be known as the/ Vaughn, Jennings Buick Co.; 


Auto Dealers Service Directors;|tveasurer, John Walsh, Lenox Mo- 
Assn. At present service managers |tor Co. be 
representing 30 dealers in greater You get the best results in our Ciassified 
Cincinnati have joined the organ-| section, inside back cover. 


if gasoline were sold in tubes... 


you would probably find everything you want to know about quality and 
ingredients printed right on the tube. However, the usual gasoline “‘package”’ 
is a gasoline pump. So oil companies everywhere put “Ethyl” trade-marks 
on their pumps to show you that their best gasoline contains ‘Ethyl’ 
antiknock compound. This famous ingredient, which is made by the Ethy] 
Corporation, is added to gasoline to improve power and performance. 
To get more out of your car, buy your gasoline from pumps marked 
with the familiar yellow-and-black emblem. Ethyl Corporation, New York. 


look for the ETHYL trade-mark 


Real, Service! 
9 Valley Cadillac Men 
Boast 192 Years 


ROCHESTER, N. Y.—Stretched 
end to end, the years of service 
with Cadillac organizations by 
nine Rochester men would start 
back before the French and In- 
dian wars. 

The nine, now all affiliated with 
Valley Cadillac here, have accu- 
mulated a total of 192 years serv- 
ice. Bob McGuidwin tops the list 
with 42 years. In his two-score 
years with Cadillac outfits he has 
been a sales and service manager. 

Next comes Charles Wiley, shop 
foreman, with 32 years, followed 
by Danny Webb, mechanic on the 
front-end machine, and Ed Mitch- 
ell, service inspector and service 
salesman, with 25 each. 

Johnny Iria, a mechanic, is fifth 
with 20 years, and George Guest, 
a service salesman, is sixth with 
15. Next come Walt Hurrman, 13 
years; Bill Gouldrick, 10 years, and 
Carl Wickman, 10 years. 

Leland O. Smith, Chrysler dealer 
in Valdosta, Ga., has been elected 
a member of the board of directors 
of the First National Bank of 
Valdosta. 














NEW PRODUCTS 


New Masking Tape 
Applied Like Paint 

Ramsell Products, Inc., 1419 Wal- 
nut St., Des Moines, Ia., has an- 
nounced the marketing of a new 
product entitled “Paint-Shield,” a 
liquid masking tape. 

The manufacturer states that 
“Paint-Shield” can be applied like 
paint and removed like tape. It also 


See Page 52 for other New 
Products items. 


gives 100 percent protection to all 
paints and eliminates scraping, 
Ramsell said. 


* * + 
Non-Stain Cutting Oils 
Announced by Socony 


A new line of cutting oils which 
prevents discoloration during the 
machining of high - conductivity, 
oxygen-free copper for radar and 
electrical equipment has been an- 
nounced by the Socony-Vacuum 
Oil Co., Inc. 

Designated as the “Cuprol’” line, 
the new oils are being produced 
in two grades—one for high-speed 


operations, such as automatic 
screw machines, and the other as 
a replacement for and possessing 
the same viscosity as lard oil. 
Choice between the two is gov- 
erned by cutting speeds of the 
machining equipment, according 
to Socony-Vacuum’s Technical di- 
vision. 


* * * 


Skilsaw Introduces Line 


Of Pneumatic Tools 

Proceeding with postwar plans of 
expansion Skilsaw, Inc., 5033 Elston 
Ave., Chicago, recently announced 
its entrance into the pneumatic tool 
field with a new line of 28 models. 
These include pneumatic hammers, 
drills, screwdrivers nut runners and 
die grinders. 

With the acquisifion of proper 
manufacturing facilities in Aurora, 
Iil., all pneumatic tools will be pro- 
duced there, leaving the Chicago 
plant free to continue production 
of the electric Skil Tool line. The 
drills, screw drivers and nut run- 
ners are extremely compact and 
light with no model longer than 7% 
inches or heavier than 2% pounds, 
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The combination spotlight and 


the maker said. The pneumatic 
grinders are available in three 
models, intended for die grinding, 
burring, rotary filing and use with 
wire size drills. 

* * * 


Fast Battery Chargers 


Are Announced by GE 


Two light-weight battery 
chargers that will charge the 
average run-down battery on the 
farm or in the home in 24 hours 
or less have been announced by 
J. 3. Lengyel, manager of the 
General Electric Tungar and 
Metallic Rectifier division, 
Bridgeport, Conn. 

Known as the “Overnite” and 
the “One Day,” the new selenium- 
rectifier-type chargers are con- 
structed so that they may be used 
without removing the discharged 
battery from the vehicle during 
the charging operation. 


New Line of Lights Offered 
By Yankee Metal Products 


A new line of accessories for 
dealers was announced last week 
by Yankee Metal Products, Nor- 
walk, Conn. Further information 
is available from the company. The 
Back-Up Lite is designed for easy 
installation on ’46 and ’47 cars. 
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Business Isn’t This Good! But... 





Side-Vue mirror features a free 
turning light at any angle in a 
full 360 degrees, and has concealed 
and protected wiring in support- 
ing bracket. 

Also included in the new line 
are Big Boy stop lights for bus, 
truck and trailer, available in 
flange or bracket type mounting, 
and the twin arm Tear Drop Side- 


Vue mirror. 
* * + 


Pri-Met Designed to Coat 
Non-Adhesive Metals 


Pri-Met, a war development, has 
been offered for application on 
metals which have usually been 
considered difficult to coat, from an 
adhesion viewpoint, such as brass, 
tin, lead and cadmium. 

Pri-Met may be employed to pro- 
vide temporary protection to metals 
before painting, and as a metal 
surface conditioning agent it is said 
to replace conventional acid wash 
coats and virtually eliminate cor- 
rosion creeping under the paint film. 
Address inquiries to Brooklyn Var- 
nish Mfg. Co., Inc., 50 Jay St., 
Brooklyn 1, N. Y. 

* aa * 
New Bendix Auxiliary Pump 
Weighs Only 81% Pounds 


A new auxiliary vacuum pump 
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7 Easier to handle. . 
out on time 






Available 
everywhere... 
call your N.A. 
P.A. jobber 
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Eight Quick Reasons To 
Switch To Martin-Senour 


1 Higher painting profits 


Exact color match to car maker's 
Top quality, top dura- 
No time wasted mixing 


Potented pour-top can 







No come-backs, no head- 





















. jobs 











DO THE THINGS YOU LIKE 


There’s no restraining our cartoonist ... when it comes to Martin- 
Senour’s automotive finishes. We don’t promise you'll own a yacht! 
But you do get car finishes that match exactly. You don’t waste 
time mixing or matching. And you do a job only once. This means 
you paint more cars per man-hour and make more profit per car... 
that you have more time for leisure and more money to en- 
joy it. Here’s all you do. Just check color, make and model 
in the unique M-S catalog . . . phone your nearby N.A.P.A. 
jobber. Get the right finish fast. Soon we hope to supply 
M-S automotive lacquer finishes in unlimited quantities. 


MARTIN-SENOUR 


2520 Quarry Street, Chicago 8, Illinois 
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which combines a pump, an oil 
separating tank and reservoir in 
one compact unit weighing only 
8% pounds has been announced 
by Bendix Products, South Bend. 

This pump is designed for use 
on gasoline engine-driven trucks 
and tractors where it is said to 
maintain a high degree of vac- 
uum even when the vehicle is 
operated for long periods with 
wide open throttle. The construc- 
tion and principles of operation 
are similar to the larger Bendix 
Convac pump for diesel truck 
operation. 

+ * + 


Flexible Shaft for Grinding 
Offered by AristoCraft 

The flexible shaft machine 
known as the AristoCraft Power 
Shaft, recently added to the line 
of Aristo Power Tools, Inc., may 
be efficiently used for disc and 
drum sanding, drilling, wire brush- 
ing and polishing, as well as grind- 
ing. A wide variety of correctly 
designed and readily applied at- 
tachments are available for these 
applications. 

An exclusive design feature per- 
mits lifting the motor assembly 
from the dolly-stand on which it 
is mounted. The motor assembly 
base has four rubber feet to per- 
mit standing on bench, floor, or 
wherever required. This special 
motor base also enables the opera- 
tor to suspend the motor assembly 
overhead by rope or chain for 
operations such as cleaning and 
polishing of car tops. Literature on 
the AristoCraft Power Shaft and 
its attachments, including full 
specifications, may be had by writ- 
ing Aristo Power Tools, Inc., 601 
W. Washington Blvd., Chicago 6, 
Illinois. 

+ > * 
Amperage Capacity Selector 
Offered by Paranite 

A Conductor Selector providing 
a quick means of selecting a con- 
ductor of adequate amperage 
carrying capacity under the vary- 
ing wiring conditions encountered 
has been developed by the Para- 
nite Wire and Cable division of 
Essex Wire Corp. 

Operating on the slide rule prin- 
ciple, it eliminates involved mathe- 
matical calculations. The Paranite 
Conductor Selector is available to 
architects, engineers, layout men, 
contractors and maintenance en- 
gineers by writing to the Paranite 
Wire and Cable division of the 
Essex Wire Corp., Ft. Wayne, Ind. 

« * * 


Free Motor Rythm Samples 
Offered by Hollingshead 


A special deal for retailers has 
been announced by R. M. Hollings- 


| head Corp., Camden, N. J., in con- 


nection with the merchandising of 
Motor Rythm. The retailer is of- 
fered a metal display. stand and 
48 four-ounce cans of Motor Rythm 
at no extra charge with a pur- 
chase of 48 pints. 

The company states it has found 
that sales of Motor Rythm for use 
in gasoline can be greatly stimu- 
lated by free sampling to the car 
owner. 

+. ~ - 


‘Tels’ Reveals Leaks 


In Cooling Systems 

By revealing leaks in the cooling 
system, a new scientific service in- 
strument, Tels, helps prevent over- 
heating and loss of anti-freeze. 
Tels reputedly duplicates normal 
operating pressures at which leaks 
usually occur and shows the exis- 
tence of leaks that cannot be de- 
tected when the engine is idling 
or not operating. 

Tels can be used on any type 
of liquid-cooled engine—car, truck 


|or tractor—gasoline or diesel, and 
is available from James Industries, 


Inc., 248 Municipal Bldg., Skanea- 
teles, N. Y. 


* * * 


Air Reduction 


Air Reduction Sales Co. has an- 
nounced a new 22-page, dual pur- 
pose catalog which lists and ex- 
plains the complete line of Airco 
acetylene generators both station- 
ary and portable. In clear, concise 
language it outlines the advan- 
tages of each. The stationary 


|acetylene generators covered are 
| the 300 pound both single and dou- 


ble rated and the 500 pound double 
rated. The portable acetylene gen- 
erators range in size from 15 to 
50 pounds. Write to 60 E. 42nd St., 
New York, N. Y. 



























as = het om A le a ah = ob 


~~ /. — — 


~ 


St SS Oe oe ee oe 


Y 








CTION 


an oil 
rvoir in 
ng only 
1ounced 
h Bend. 
for use 
trucks 
said to 
of vac- 
hicle is 
ls with 
nstruc- 
eration 
Bendix 

truck 


ding 


machine 
| Power 
the line 
ic., May 
isc and 
> brush- 
s grind- 
orrectly 
lied at- 
or these 


ire per- 
ssembly 
vhich it 
ssembly 
to per- 
loor, or 
special 
> opera- 
ssembly 
ain for 
ng and 
iture on 
aft and 
ig full 
xy writ- 
ne., 601 
cago 6, 


2ctor 


oviding 
a con- 
erage 
e vary- 
untered 
» Para- 
sion of 


le prin- 
mathe- 
aranite 
able to 
t men, 
ice en- 
aranite 
of the 
1e, Ind. 


ples 
l 


rs has 
ollings- 
in con- 
sing of 
is of- 
id and 
Rythm 
a pur- 


; found 
for use 
stimu- 
he car 


ooling 
ice in- 
tL over- 
freeze. 
10rmal 
| leaks 
> exis- 
be de- 
idling 


y type 

truck 
1, and 
istries, 
canea- 


aS an- 
1 pur- 
id ex- 
Airco 
ation- 
oncise 
\dvan- 
jonary 
d are 
i dou- 
jouble 
> gen- 
15 to 
id St., 








SERVICE SECTION 
Used Car Dealer Notes... 


9 Percent Profit Limit 
Studied in N.Y. City 


NEW YORK.—A proposed local 
law for regulation of used-car deal- 
ers has been introduced in the 
New York city council by Council- 
man L. Gary Clemente, Queens 
Democrat, in a move to curb the 
sale of slightly used new cars at 
exorbitant prices. 

Designed to safeguard the pub- 
lic “against fraud, extortion, ex- 
orbitant rates and similar abuses 
such as excessive bonuses or pre- 
miums,” the measure would limit 
used car dealers to a 5 percent 
profit over the list price on the 
sale of any car less than a year 
old. 

Dealers convicted of violating the 
law would be guilty of a misde- 
meanor. A fine of $1,000 could be 
imposed on violators or a_ six- 
month’s prison sentence or both. 

A used-car dealer would be de- 
scribed as “any person who sells 
more than two used cars in the 


by Victor A. Macomber, executive | 
secretary of the Utica Automobile | 


Dealers Assn. 
Daniel B. Myers, executive secre- 


tary of the Used Car Dealers Assn.., | 
said new car dealers “are merely | 


passing the buck in an attempt to 
square themselves with the public 
for the high prices of new cars.” 

The used car group objected to 
the plan under which purchasers of 
new cars would be asked to sign 
an agreement promising not to re- 
sell their cars, except to the orig- 
inal dealer, for one year. 


James Motor 
James Motor Co., Inc., Reidsville, 
N. C., has been granted a charter 
to conduct a general automobile 
sales business. Authorized capital 
stock is $100,000. Principals are J. 


W. James, W. J. James and Mary 
James. 


space of one year from the date of | — — 


the first sale.” 
* * + 


Parking License Law 


Passes N. Y. Council 


The New York city council has | 
approved a local law providing for 
the licensing of the city’s 10,000 
garages and parking lots. Under | 
the measure, which awaited action 
last week by the city board of 
estimate and Mayor William 
O’Dwyer, each garage or parking 
lot owner must obtain a license to 
operate his business from the city 
department of licenses and observe 
regulations set up for the operation 
of such parking places by the city 
commissioner of licenses. 

This measure was introduced at 
the request of City License Com- 
missioner Benjamin Fielding fol- 
lowing reports from many parts 
of the city of abuses that have 
developed in the parking of auto- 
mobiles. 

Under the proposed law, garage 
and parking lot operators are re- 
quired to file a schedule of rates 
with the commission and to post 
the schedule conspicuously at their 
place of business. They must also 
post a sign indicating the capacity | 
of the parking place and must not 
accept vehicles for parking in ex- 
cess of the capacity. 

License fees would range from $5 
for a place with room for 25 ve- 
hicles to $100 for a place with ca- 
pacity of 100 or more. Violations 
of the measure would be punish- 
able by a fine up to $250, 30 days’ 


imprisonment, or both. 
* *” + 


| 


Worcester, Mass. 


The License Board of Worces- 
ter, Mass., has ordered a survey of 
used-car dealers in this city to de- 
termine if any are dealing in new | 
cars. 

The board named Police Sgt. Wil- | 
liam V. Massei to the investigation 
after Alderman-at-Large John J. 
O’Brien asked for such a survey. 
O’Brien had petitioned the License | 
Board to revoke the licenses of | 
used-car dealers selling new auto- | 
mobiles. | 

The alderman said the license 
board has authority to prevent the | 
used car operators from selling an | 
auto less than six months old. 
O’Brien said some dealers were 
“gouging the public,” by selling new 
cars at exorbitant prices. 

ea + * { 
Miami | 

W. E. Nichols, head of the Miami 
city licensing department. indicated 
last week that dealers in used cars | 
face charges of selling without a 
license if they are discovered to be | 
disposing of new cars on used car 
lots. Nichols indicated there would | 
be no cause for action if the new | 
cars had changed ownership prior | 
to being offered for sale, but if | 
dealers advertise “new” cars, they 
will be required to take out an/| 
additional license. 

” * + 


Utica, N. Y. 
The newly formed Used .Car 
Dealers Assn. of Utica and York- | 
ville has voiced objection to criti- 








‘cism leveled at the used-car trade 





KARL M. GREINER, Packard parts and service manager, tells a two-day regional 
meeting of parts and service managers at San Francisco that the Packard factory parts 
inventory is now two and one-half times greater than at any time prior to the war. 
Seated left to right are: J. A. Carr, special assistant to Greiner; Greiner; F. 0. Russ, 
West Coast regional parts and service manager; Joe Froiseth, Packard West Coast re- 
gional manager; Le Roy Spencer, vice-president, Earle C. Anthony Inc., California Pack- 
ard distributor. Standing, left to right, are: S. H. Bowyer, Phoenix zone manager; R. 
W. Van Pelt, Portland zone manager; Craig Maudsley, assistant Coast regional man- 
ager; Joe Hinote, Reno zone manager; Lyman Thomas, Seattle zone manager; George A. 
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‘Factory Job’ 
Garage Uses Infra-Red Oven 


For Paint Drying 

CINCINNATI.—A “factory meth- 
od paint job” at $49.50 has been 
offered for any make of car by 
Auto Frame & Body, Inc., 318-320 
W. Ninth St. here. 

The concern’s newspaper ad 
showed a picture of an infra-red 
bake oven used to dry the new 
enamel. The ad stated that the 
oven, similar to those in assembly 
plants, is the only one available 
to motorists in the Ohio valley. 

“Cars are painted by spray 
method in an air-cleaned, dust- 
free compartment,” the ad said. 

The one-day service feature was 
emphasized by Auto Frame & 
Body, which is located across from 
the city hall. 


Wagner, Los Angeles resident manager, Earle C. Anthony Inc.; Hilary T. Martin, resi- Semeenatiiaseneecennmmnninenesiaiepneents 
dent mavager, Earle C. Anthony Inc., San Francisco. 
—| Tom’s Opens Body Shop 


Texas, N. M. Agr ee | two states, it was announced here; Thomas A. Amatucci, of Tom’s 


: last week. Auto Service, Chrysler-Plymouth 
On License Pact The proposed agreement dis-|dealer in Washington, D. C., re- 
AUSTIN, Tex.—Texas and New 


cussed at the El Paso meeting car-| ports the concern is now in full 

ries provisions for passenger ve-| operation with a newly installed 
Mexico officials have tentatively |hicles, private carriers, automobile| body and paint shop. The three- 
agreed to a reciprocal license plate |dealers and motor vehicle trans-| story brick building contains 5,500 
plan for vehicles operating in the ‘portation of property. square feet on each floor. 
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= Now customers of Quaker 
State dealers can stop worrying 
transmission and rear 
axle gears. When their gears 
are lubricated, 
lubricated. Here’s the idea... 


3 e@ Quaker State's re- 


search men determined 
to make a different kind 
of gear oil. Gear oil that 
would be specifically re- 
fined and compounded 
to achieve maximum 
stability and lubricating 
efficiency. Gear oil that 
would do a better job 
and do it longer. 


ale 


: the facts— | 


evidence—that this new 
Stabilized Quaker State 
Quadrolube can be a 
money-maker 
-™ trouble-saver for you. 

' Send for booklet that 
| tells why—and proves it! 


Fiell 
‘Gs > 
ae a ae ae 


ia Under the grind of hard service many gear 
oils break down too soon—lose much of their 
lubricating and protective values—leave dirty 
residues on gears and bearings. Such gear oils 
are too unstable—can’t ‘“‘take it.” 

















they really are 























' @And they did it! Stabilized Quaker State 
Quadrolube is inherently stable. It does lubri- 
cate gears better and longer. Does keep gears 
and bearings cleaner. Remember—its base oils 
are made entirely from pure Pennsylvania 
grade crude oil, famous for stability. 






| STABILIZED 


QUAKER STATE 


QUADROLUBE 
AND SUPER QUADROLUBE* 


* Specially compounded for the lubrication of hypoid gears, 


and 


No gear lubricant can be better than the oil it contains. The base oils in Quaker 

State gear lubricants are made from pure Pennsylvania grade crude oil, Quaker 

State offers a complete line of automotive lubricants scientifically made from 
¢ the finest raw materials obtainable, 


Otl REFINING CORPORATION @ OIL CITY, PENNSYLVANIA 





Letterbox 


(Continued from Page 4) 


mental to the reputation of new- 
car dealers as a whole.” Rayl’s 
then gives a statement of policy 
of fair dealing, along with its 
delivered prices. 


Example: Holland 

George Slocum’s comments in 
his June 16 column relative to lit- 
tle Switzerland and bigger Sweden 
are convincing. We all enjoy low 
taxes. 

However, just for the purposes 
of the record, shouldn’t we also 
include tiny Holland? Her citi- 
zens were as anxious as the others 
to avoid war by simply not choos- 
ing to fight. 

No war mongers were going to 
frighten her into military prepared- 
ness. 

Certainly her policy paid off 
paid off in the almost complete 
destruction of her country within 
30 days and paid off in five long 
years under Hitler’s heel while 
others, slightly more willing to 


ots GY See ee | 


bear high taxes, bled for her lib- 
eration. 

Some national defense doesn’t 
seem quite as onerous when you 
add Holland to the very convinc- 
ing picture you painted of Switzer- 
land and Sweden. 

Or should we just confine the 
column to automobiles? — Verne 
Orr, Jr., Verne Orr Motors (Chrys- 
ler-Plymouth), Pasadena, Calif. 


‘Our Consumer’ 

In reply to Automotive News cir- 
culation department’s request for 
vocational classification, Leonard 
Deplazes, R. F. D., York, N. D., 
wrote: 

“T guess I am an automobile 
hobbyist. Farming is my classifi- 
cation. I do some automotive re- 
pairing and service work. 

“IT am probably what you would 
call a consumer. I sure enjoy your 
newspaper and think Slocum’s edi- 


torials are good. Your paper helps 


es a ge 
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me to understand the other side 
of a very interesting business. 


Like It 


Having recently started mail- 
ing cach week’s issue in enve- 
lopes, Automotive News queried 
some of its readers about deliv- 
ery. Here are a few of the re- 
plies: 7 
Better than previous, and it | 

comes in much better condition. 
Howarp M. Fercuson, Chicago. 
+ * * 


.. . And in better condition, not | 
all torn up and unreadable.—-J. R. 
McCuTcHEON Morors, Glendale, 
Calif. | 

jee) 

We are very well pleased with | 
the present delivery.—Kartan & | 
Crawrorp (Dodge-Plymouth), 
Washington, D. C. 


+ * + 


100 percent improvement. 


rer Motor Co., Centralia, Ill. 
+ + + 


We like it this way.-Davw 


| third vice-president; Dorothy MeGuire, 


| head makes the best of a gla: 
es a eK rae 
|miss it. We enjoy every phase of 
its setup, and frankly we would be 
J. | lost without the News on our desk. 


Brisuer, INc., Los Angeles. During these trying times it has 
* * * loften turned a wrathful customer 


When we don’t receive Automo- |into one of understanding, thus 
tive News on schedule, we sorely |saving us considerable time - con- 


ec oe 


BEA KI 


SERVICE SECTION 


THE NEW HOME of the Brodhead Motor Co., located at Eighth St. and St. Louis 
Ave., East St. Louis, Ill., is one of the most modern in the city. Every device to speed 
up servicing and repair work has been installed. Officers are Willias Brodhead, president; 

| Ethel R. Theiss, vice-president; Willis Brodhead, second vice-president; H. C. Rechtien, 
secretary, 
shortage by putting a new slant on Ford’s slogan. 


and L. E. Adams, treasurer. Brod- 


suming explanations. — Wmo. H. 
Cook, manager, Sortor Chevrolet 
Co., New London, Conn. 
* * * 
Better. Very good. — PeNnsacoia 
Buccy Works, Pensacola, Fla. 
* om + 
Much better.—Lincotn Ena. Co., 
Los Angeles. 


Good Sales in U.S. 
Claimed by Briton 


For Accessories 


MONTREAL.—Because of their 
‘high quality reputation, British 
automotive accessories are still 
finding a wide acceptance in the 
United States, even in a competi- 
tive field, according to Baron Rolf 
Beck, chairman and managing di- 
rector of the Slip Group of Com- 
panies, London, England, who has 
just completed a business tour of 
the U. S. and eastern Canada. 

Accompanied by Baroness Beck, 
the Baron whose title is Austrian, 
although he has been a British 
subject for 15 years, covered 12,000 
miles in seven weeks in a 1947 
Rolls-Royce, the third to come off 
the line in the United Kingdom and 
the first to appear on this side of 
the Atlantic. 

The car created a sensation in 
some parts of the United States, 
Baroness Beck said today. A Texas 
farmer collided with it, then look- 
ed at the car and said: “If i'd 
known it was a Rolls I wouldn’t 
have done that to it.” 

The Baron is here to sell British- 
made automobile accessories and 
reported today that he got more 
orders in the United States than 
he can fill right away. 


Grease Guide 


Master Lube Chart Issued 


By Chek-Chart 
CHICAGO. — Titled “Automotive 
Lubrication Handbook,” Chek- 
Chart’s new master lubrication 
reference book covers the entire 


| field of automotive lubrication and 


even includes a bicycle chart. 


The handbook’s 422-pages con- 
tain all the diagram and general 
lubrication instruction pages which 
are included in Chek-Chart lubri- 
cation guides and services. 

Ray Shaw, president of Chek- 
Chart Corp., 624 S. Michigan Ave., 
Chicago, stated, “It is part of a 
carefully planned all-inclusive serv- 
ice to provide a master lubrication 
reference which is constantly cur- 
rent and complete.” 


Single copies of the handbook 
are $50 each postpaid. Free 10- 
day inspection is offered. 


4 Painting Courses 
Set by DeVilbiss 

TOLEDO.—Intensive training at 
the DeVilbiss spray painting school 
here is available without charge 
to auto refinishers operating De- 
Vilbiss spray equipment, the com- 
pany announces. 

Courses of one week duration 
will open on the following dates: 
July 7, Aug. 4, Sept. 8 and Nov. 3. 
Lectures, demonstrations and ac- 
tual practice will be devoted to 
latest methods and techniques of 
spray application. 


You get the best results in our Classified 
Section, inside back cover. 











St. Louis 
to speed 
president ; 
Rechtien, 
pr. Brod- 
s slogan. 


Vm. H. 
nevrolet 


INSACOLA 
"la. 


NG. Co., 


J.S. 
ton 


5 


‘f their 
British 
re still 
in the 
‘om peti- 
on Rolf 
zing di- 
if Com- 
vho has 
tour of 
ada. 
s Beck, 
ustrian, 
British 
d 12,000 
a 1947 
ome off 
liom and 
side of 


ition in 
States 
A Texas 
n look- 
“If Ta 
vouldn’t 


British- 
ies and 
tt more 
2s than 


sued 


omotive 
Chek- 
rication 
entire 
ion and 
art. 
Ss con- 
general 
s which 
t lubri- 


Chek- 
n Ave., 
't of a 
ve serv- 
rication 
ly cur- 


ndbook 
ree 10- 


ning at 
r school 
charge 
ng De- 
ie com- 


uration 
dates: 
Nov. 3. 
nd ac- 
sted to 
jues of 


Classified 

















SERVICE SECTION 





LONDON.—(UTPS)—The garage 
industry in Britain has now passed 
on to the reduced working week 
of 44 hours, and, generally, antici- 
pates no great change. 

Necessity has been to so adjust 
working hours as to maintain a 
full working staff throughout the 
week and more especially at the 
weekends. In the majority of gar- 
ages, the method adopted has been 
to divide the staff into two—half 
working a five-day week of 44 
hours and the other a 5%-day week 
of 44 hours, on alternative weeks. 

By this method, adjusting the 
period of working hours daily, gar- 
ages will manage to maintain a 
full working staff on Monday to 
Friday and a half staff working 
each Saturday morning, thus en- 
suring continuity of employment 
and service. 

Mechanics have been very co- 
operative on the whole, the more 
so since the system means, for the 
most of them, added opportunity 


British Auto News 


Shops Cut Work Week to 44 Hours; 
More Cars for Homeland? 





for overtime. 
Most firms have so much work | 
on hand that they are already | 


Another 11 Firms | 
On Coast Sign | 
To Supply Ford 


LOS ANGELES. — Eleven more 
California manufacturers received 
a total of 24 new contracts in the 
10-day period between June 20 and 
July 1 to supply the Ford Motor 
Co. with parts under Ford’s $50,- 
000,000-a-year West Coast purchas- | 
ing program, it was announced by | 
Lou C. Disser, Ford purchasing 
representative on the Coast. alice 

“Placing of 24 contracts within | 
a single 10-day period shifts our 
purchasing program into high | 
gear,” Disser asserted. “It is fur- | 
ther proof of the rising interest | 
and excellent cooperation of West 
Coast manufacturers and_ gives} 
strong promise of the success Of | 
Ford’s West Coast purchasing pro- 
gram.” - 

Disser said that progress made 
in June would probably cut by 
several months the previous esti- 
mates of the time it would take to 
set the plan in full operation. 

“Heretofore, it has been esti- 
mated that two years would be | 
required before California manu- 
facturers would be mass-producing, 
and Ford would be purchasing, the 
projected $50,000,000 worth of auto} 
parts annually,” he said. “I am | 
now confident that we are going 





| 





to revise this schedule sharply | 
downward.” 
Business contemplated by this | 
program is in addition to some | 


$22,000,000 now being spent by 
Ford each year in purchases from 
established suppliers on the West | 
Comat.” . | 





ip: 4 
Priceless Cargo 
Superior Wins AAA ‘Oscar’ 
For Safety Movie 

WASHINGTON.—The American 
Automobile Assn. has presented to 
Superior Coach Corp. of Lima, O., 
the AAA trophy for a traffic safety 
movie, “Priceless Cargo,” which 
was produced last year by Superior 
in the interest of promoting safer 
transportation for the nation’s ur- 
ban and rural school children. 

The film was selected as the best 
movie in its class by the National 
Safety Council, sponsor of the con- 
test. 

Lou E. Holland, chairman of the 
ATA traffic safety committee, made 
the presentation for the associa- | 
tion. Accepting in behalf of the 
company were H. W. Potter, as- 
sistant executive vice-president, 
and G. F. Rossman, sales promo- 
tion manager. 

The meeting, which was followed 
by a showing of the prize-winning 
film, was attended by 53 of the 
nation’s foremost safety experts, 
and by representatives of 17 na-| 
tional traffic safety organizations | 
forming the National Committee 
on Films for Safety. | 


Others are profiting from AN Want Ads, | 
Why not you? See inside back cover. 
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working a considerable amount of 
overtime, the earnings of the aver- 
age mechanic being now limited 
only by his readiness to work over- 
time. Only result of this change 
may be an increased amount of 
such overtime with a consequent 
increase in charges to the cus- 
tomer. 
* + + 


Rumor in British trade suggests 
that new cars rejected by export 
trade may be circulating in this 
country within a very short time. 

No accurate information is avail- 
able, but trade men agree that 
persistent comment has suggested 
that export rejects unsuitable for 
the markets concerned may be re- 
turned to the home trade as a form 
of bonus. 

Indications are that eight and 
10 horsepower cars are not catch- 
ing on in certain markets and that 
deliveries are being either suspend- 
ed or reduced. 


Adds wings to dollars 
flying to, 
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Texaco Sky Chief keeps 
customers coming back for more. This 
high-performance gasoline is building 
high-dollar volume for Texaco Dealers 


everywhere. 


And ... backing up Texaco Dealers 
all over the U.S. is advertising like the 
above. This current magazine advertise- 
ment alone will reach more than 40 


million people! 


















TUNE IN... . Texaco Star Theater presents the Tony Martin show every Sunday night. See newspaper for time and station 





PELTON MOTORS, INC., Los Angeles Dodge and Plymouth, Dodge Truck and Mopar 
Parts distributors, has streamlined its parts operation. Parts are delivered to the re- 
ceiving department, pass through the storage and issue departments into the shipping 
area where specially designed shipping tables are located—facilitating immediate han- 
dling. Saving of time in filling orders has been reduced to the minimum and ‘‘service’’ 
is the watchword in dispatching orders. 





Plymouth), Muncie, Ind., is in the 
final stage of completion of an ex- 
pansion program. 


Expansion at Muncie 





Holmes and Maddox (Chrysler- 
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Week after week you see Texaco ad- 
vertising in magazines, in farm journals, 
on thousands of billboards, on the popu- 
lar Texaco Star Theater radio program. 
In addition, Texaco Dealers are pro- 
vided with window displays, direct mail, 
book matches, and many other, on-the- 
spot, selling helps. 


It’s no wonder that Texaco Dealers are 
such busy dealers! THE TEXAS COMPANY 


HAVOLINE and TEXACO MOTOR OILS - 
CHASSIS LUBRICATION - 
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Technical Training 
Aro Opens Training School 
For Field Personnel 


BRYAN, O.—A technical school 
for training sales and service per- 
sonnel of Aro Equipment Corp. 
has been opened by the company 
at its general headquarters and 
plant here. 

The school will train direct field 
representatives of the company and 
jobbers’ salesmen, with a program 
devoted to technical aspects of the 
company’s lines of lubricating 
equipment and air tools. The pro- 
gram includes lectures and instruc- 
tion in a typical classroom, as well 
as laboratory work where lubri- 
cating equipment and air tools are 
disassembled and tested. 


School classes on _ lubricating 
equipment alternate with classes 
on air tools. The classes are one 
week in length. John Marquis is 
the instructor in charge, assisted 
by the executive personnel of the 
company. 


Each of the attending students 
is given examinations after each 
day’s work, and receives a diploma 
and pin on completion of the 


course. 
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Lower Retailing Costs? 


Standard Oil Official Says Gas Marketing 
Typifies Long-Term Prospect 


NEW YORK.—A long-term 
trend toward lower distribution 
costs, as exemplified by gasoline 
marketing, was forecast by A. A. 
Stambaugh, vice-president of the 
Standard Oil Co. of Ohio, before 
a conference here of the American 
Management Assn. 

In the petroleum industry, he 
declared, “pipelines for the gath- 
ering of crude oil, trunk lines to 
the refineries, and product lines 
to nearby terminals in many areas 
have more than cut in half the dis- 
tribution cost of petroleum prod- 
ucts.” 

In discussing aspects of distri- 
bution that are concerned with 
marketing, Stambaugh said: 


“One of the most important as- 
pects of current distribution con- 
cerns the middle man—a general 
shift away from the wholesale mer- 
chant. In some areas this shift in 
the petroleum trade actuably 
amounts to an evolution, complete- 
ly wiping out the need for the 
wholesaling function. 

“Better roads, which have great- 
ly increased travel and hence gaso- 
line volume per outlet, likewise fa- 
cilitated distribution in large, fast 
trucks, at low cost, with the result 
that in many cases the interme- 
diate wholesaler has been by- 
passed,” said Stambaugh. 


These savings, Stambaugh point- | 


ed out, may arise from the follow- 
ing: Elimination of the supplier's 
salesman; elimination of the whole- 
sale jobber; elimination of the 
salesman of the wholesaler or job- 
ber; elimination by the direct haul 
from the terminal to the service 


Auto Trade Jobs 
Doubled in Ore. 
In Past Decade 


SALEM, Ore.—-Oregon’s automo- 
tive employment, which, after 
Pearl Harbor, dropped back to 
1936-37 levels, has doubled in the 
past five years to reach record 
heights, according to the state un- 
employment compensation com- 
mission. 

With 10,456 employes listed on 
latest reports and 10,900 indicated 
for late summer, prospects are for 
continued increases in automotive 
jobs until the demand for cars 
has been reached. 

The prewar peak of 8,616 jobs 
reported by automobile dealers, 
garages and service stations in 
July, 1941, was passed early last 
year during the postwar upsurge 
and heavy gains were recorded in 
the past two years. 

A recent survey estimates 20,000 
persons now working in the Ore- 
gon automotive industry. Com- 
parison with 1941 census data, 
quarterly..wage data labor force 
estimates and employer require- 
ments indicates nearly half of 
auto workers are self-employed in 
small shops. 

About 61 percent of the covered 
employment was reported by au- 
tomobile dealers, including many 


maintaining repair facilities. This | 


group also showed greatest sea- 
sonal and cyclical variations in 
jobs with notable peaks during 
the past decade in mid-1937 and 
1941, and probably in mid-1947 or 
1948. 


(Continued from Page 30) 
rebuilt engine that isn’t practical- 
ly as good as a new engine and 
doesn’t give new engine perform- 
ance for a satisfactory length of 
time, the only people who will 
buy rebuilds will be the hardship 
cases and a high percentage of 
these will have faulty blocks to 
turn in. 

Mechanics in dealer service sta- 


tions will also have to learn again | 


how to repair many assemblies that 
were replaced during the war. 
Parts for the repair of these as- 
semblies are now available, and 
unless the dealers or jobbers go in 
for rebuild on an exchange basis, 
factory men see a definite dwind- 
ling of unit exchanges in the near 
future. 


station of the expenses incident to 
re-handling from the jobber’s bulk 
plant; lower cost of truck haul ver- 
sus railroad rates, and flexibility 
in distribution arising from con- 
trol over loading and dispatching, 
not possible when transportation 
is performed by railroad or other 
public carriers. 
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“The market place in a competi- | 


tive economy should be the cus- 
tomer’s plebiscite, where success 
depends entirely upon the ability 
of the marketer to attract the cus- 
tomer at a profit,” Stambaugh said. 
“The consumer’s vote for product 
preference in the market place, in 
a democratic economy, should be 
just as free and unhampered as 
his poll in the vé6ting place. 


“Majorities must not use the bal- 


lot box to limit the consumer’s 
autonomy. Distribution, if it is to 
serve the masses, must be free and 
unhampered.” 


DETERMINED TO have one of the best service departments in Washington, D. C.. 
Lee D. Butler (Studebaker) has inaugurated a three-month training course for em- 
ployes. Sessions are held twice weekly with supervisory personnel acting as instructors 
and each student required to perform a selected mechanical operation manually after 
a lecture and general discussion. Above is a scene at one of the classes with Harry 
Zimmerman, shop foreman, in charge. 


Tydol Dealers Market 
|Raybestos Fan Belt 


| Gasoline station dealers of the Bight ya = eee = 
| Tide Water Associated Oil Co., who stock in Tide Water Ansootted's 
a few months ago began market-|>Ulk plants along with the three- 
ing exclusively U. S. Rubber Co.’s| foot lengths of the straight hose, 
Federal tires, have now added to| made of a rubber compound known 


| bestos line of fan belts and straight 
radiator hose. 


their list of accessories the Ray- as “flexlastic.” 
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_|| NSPA Computes 


| Yardstick for 
| Jobber Trade 


CHICAGO. — How do operating 
ratios of individual jobbers stack 
up in 1947 with the national aver- 
ages? 

A means of comparison has just 
been provided by the National 
Standard Parts Assn. in its newly 
issued Comparative Performance 
Record Book. 


Ratios for all items of income 
jand expense were obtained by 
NSPA through averaging the fig- 
ures reported by several hundred 
member wholesalers in all sections 
of the United States. Some of the 
operating ratios, based upon total 
annual business in the three vol- 
ume groups, follow: 

Less $150,000 
than to Over 
$150,000 $500,000 $500.000 


| 
40.5% 36.1% 32.7 ¢ 


Total income 

Payroll, except 
shop . 

All shop expense.. 8.4% 

Bad debts ....... 2% 

Rent or equivalent 1.1% 


17 % 
5.9% 
2% 
8% 


18.3% 
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Eggs and Accessories 


Super Markets Now Selling Auto Supplies, Survey 
Shows; Consumer Response Said to Be Excellent 


NEW YORK.—<Automotive sup- | 
plies are included in a wide list 
of non-food lines now being car- 
ried by super markets throughout 
the country, according to a survey 
just completed by Super Market 
Merchandising. 

As a result of its survey, which 
covered 3,692 super markets in 449 
cities in 45 states, the trade pub- 
lication asserted that super mar-| 
kets are moving rapidly into a 
new phase of operations, that of 
becoming self-contained complete 
shopping centers. 

Although started originally as 
food centers, it was found that 
super markets now carry 121 
non-food lines, ranging from 
drygoods and house furnishings 
to hardware, electrical appli- 
ances, farm tools and auto sup- 
plies. More than 50 percent of 
the stores replying in the survey 
































reported that sales of these non- 

food lines were very good. 

“The survey bears out our long- 
standing conviction that the mass- 
merchandising techniques of super 
market operation are as applicable 
to allied lines as they are to food,” 
it was declared by M. M. Zimmer- 
man, editor and publisher of Super 
Market Merchandising. 


“With the food center as the 
focus for daily consumer traffic, 
supplemented by hard and soft 
lines, the super market is fast be- 
coming the complete shopping cen- 
ter.” 

While non-food lines in super 
markets show expansion all over 
the country, the survey found, the 
South and Far West lead in this 
development, with cities of 50,000 
to 100,000 population topping the 


|percentage of separate non-food 
| departments. 


With the wartime trend having 


Tus revolutionary new model centralizes 
all lubrication supplies and service outlets 
in one self-contained unit . . 
creases efficiency and saves 15 to 20 sq. ft. 
of floor space. Center stand is only 10” 
wide, 47” long and 41” high. 

Think it over—here’s an opportunity to 
save space, time and labor—a way to turn 
out more cars, per operator, per day, for 
greater profits. Compare this equipment 
with any other on the market and see for 
yourself why—“‘the big news is Balcrank.” 
@ Service is complete with two high-pres- 
sure chassis outlets, two low-pressure gear 
oil outlets, five hand-guns, one Spring Spray 
and one trigger oiler, plus two air outlets 
... 20-ft. hose on all outlets. Two cars can 
be serviced simultaneously, in record time. 


@ Pneumatic elevator raises drums to floor 


BALCRANK 
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indicated a movement toward non- 
food lines, the survey was con- 
|ducted to determine whether the 
| success of such lines was due mere- 
\ly to the war economy or whether 
it was to be a permanent develop- 
ment in super market operations. 
The survey, according to the 
trade publication, determined 
that not only is it a permanent 
and growing development, but 
that “consumer response is ex- 
cellent.” 

It was further reported that non- 
food lines loom large in projected 
additions and expansions of super 
markets. More than 60 percent in- 
dicated plans to broaden their non- 
food merchandising. 


Experienced 
Lyth Chevrolet Ads Cite 


Long Car Training 

BUFFALO.—Lyth Chevrolet, Inc.. 
2751 Bailey Ave., emphasizes that 
expert car service comes only with 
long study and experience and 
uses unusual newspaper advertis- 
ing to get this point over to the 
motoring public. 





| 








DELAYS IN PROGRESS of customer cars through the service department of Boyer 
| and Gilfillan Motor Co., Ford dealer in Minneapolis (Minn.) have been practically elim- 


| inated by an airport-type service control tower, it is said. 





sketch of an open book on which 
was superimposed a sketch of a 
raised automobile hood with the 
A recent ad was headed by a/engine in view. Said copy: 








ing any hose. 
@ Large gear 


- greatly in- 


order pads is 


INC., CINCINNAT 
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level, at the turn of a knob. A drum can be 
changed in one minute without disconnect- 


oil meters, built into both 


ends of stand, record and total volume. 
Pumps are heavy-duty, air-operated Hurri- 
cane type with exclusive air-return princi- 
ple. Patented Retrak hose reels reduce op- 
erator fatigue. 
and dangerous “whip return.” 

@ Water-tight casing of 14-gauge steel en- 
closes entire underground portion of Model 
“A”... makes unit easy to install. 

@ White Perma-plastic enamel finish of 
center stand cleans quickly . . . gives lubri- 
torium a smart, modern appearance. Com- 
partment for tools, fittings, adapters and 


.. eliminate jerking, tugging 


conveniently located under 


polished metal lids. 


19, OHIO 


A COMPLETE UNIT—EASY TO INSTALL 


j Model "A" has everything you need in a complete 
lubrication center. All pumps, reels, piping, meters, 
and valves are contained within the unit and de- 
livered intact. Water-tight casing of 14-gauge 
steel encloses entire underground portion of unit 
. ++ mokes it easy to install. 


| this 








“We know your car like a book. 


Reading, 'riting and '’rithmetic 
is something that you learn in 
school ... but knowing cars comes 


| from constantly working on them 


and using expert skill and knowl- 
edge and the right tools, equip- 
ment and parts ... plus factory 
training by experts.” 

Offering complete car rebuilding 
on easy terms, the ad goes on to 
say: 

“Our expert car rebuilding and 
repairs leave nothing to guesswork. 
Our easy payment plan gives you 
complete service on small 


| weekly or monthly payments. Your 


credit is good here—use it—and 


| enjoy your car at its best.” 


| asking ‘what’s new?’ 


Niswonger Heads 
L-M at Dearborn 


DEARBORN. Appointment of 
Kenneth G. Niswonger as Lincoln- 
Mercury district manager for the 
Dearborn district 
was announced 
last week by J. C. 
Doyle, central 
regional manager 
for Ford. Nis- 
wonger has been 
acting district 
manager since 
Herb Estes re- 
signed last Feb- 
ruary to accept 
a Ford  dealer- 
ship. 

Niswonger 
joined the Lincoln-Mercury district 
office in August, 1946, as business 
management manager. Prior to 
that time he had been manager of 
a large Chevrolet dealership in 
Toledo. Before going to Toledo, he 
was with the business management 
department of General Motors, 
serving in various capacities with 
that organization for 17 years. 





K. G, 


Niswonger 


Policy Sharing 
GM Aide Cites Success 


Of ‘Huddle’ Plan 


NEW YORK. Importance of 
giving all employes an opportunity 
to participate in ultimate policy 
formation was stressed by LeRoy 
H. Kurtz, secretary of the public 
relations policy group of General 
Motors Corp., in an address at a 
conference here of the American 
Management Assn. 

“Huddles up and down the line 
should be 


tuned in promptly by manage- 
ment,” he declared in explaining 
GM policy formation procedure 


originally instituted about 10 years 
ago by Alfred P. Sloan jr., board 
chairman, on the basis of the idea 
of worker and manager participat- 
ing in a two-way flow system of 
‘nformation in which a continuous 
flow of questions, facts and opin- 
ions from employes aids in policy 
formation at top levels. 

“Small business, in some cases,” 
Kurtz said, “has found that a com- 
bination of the historical form of 
personal leaderships and the estab- 
lishment of a feeling of participa- 
tion by the rank and file of the or- 
ganization in management’s think- 
ing and decisions helps the com- 
pany make continued progress.” 

Others are profiting from AN Want Ads, 
why not you? See inside back cover 
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thing when he presents the owner 
with the new one. He’ll need some- 
one who knows how to handle a 
flyrod with him out there, this time 
of the year. 

And speaking of fishing, Charlie 
Bonner of the Cincinnati Times 
Star, who formerly got out those 
dandy fishermen’s calendars with 
the good days all marked in black 
fish, is the lucky stiff who won the 
new Chevrolet at the press party 
announcing and showing the new 
truck line, the new Chevrolet as- 
sembly building in Flint and the 
new Fisher plant adjoining. 

Charlie used to send the cal- 
endars to his friends but evident- 
ly they got used to getting them 
and forgot to thank him each 
spring—so he dropped sending 
them last year. Maybe we fisher- 
men ought to start a mail cam- 
paign on him again. 

I was on my way up north to 
open the bass season when I took 
in the Chevrolet lunch at the 
Bloomfield Hills country club and 
saw the new truck line and as- 
sembly building at Flint. Nick 
Dreystadt, Chevy’s general man- 
ager, just beams all over as he tells 
you about the new plant’s good 
points: how the seven monorail 
conveyors provide three car and 
one truck assembly line approxi- 
mately 1,000 feet long in the 1,800- 
foot building; how the ovens for 
drying finish operate almost auto- 
matically; how the colorful fender 
conveyor carries both passenger 
and truck fenders, giving it plenty 
of color. 

Told Nick I would have to miss | 
the banquet in the evening because | 
my fishing pals were waiting for | 
me at the hotel to get on our way | 
and he queried: “What’s that got | 
to do with nuts and bolts?” 

Nick pointed out, in discussing 
trucking, that truck driving is the 
second largest single occupation in 
America—only farmers lead in 
numbers employed. That’s some- 
thing for you guys fighting bad leg- 
islation to remember. 

+ * * 

'TTOM KEATING, sales manager | 

who kinda “MCed” the Flint 
party, explained the possibilities of 
the truck market when he stated 
that “the truck market is so deep 
that no one has ever been able to 
probe its depth.” 

I remember back in about 1920 
when some economist—even we 
who were in the truck business then 
called him a wild-eyed visionary— 
claimed that eventually we would | 
have 10,000,000 trucks and buses in 
America alone. Maybe he wasn’t so 
far from right—we have already 
gone past the halfway mark to that 
figure and the real market is far 
from being entirely cultivated. 

We'll see more new truck own- 
ers-—farmers—in the coming years 
than we have ever seen come into 
the market in comparable years be- | 
fore, if the increased registrations | 
in the farming states continue to 
show the gains chalked up last 
year. Farmers want trucks — all 
they have to have is the money to 
buy them with—and this year’s 
prospects for the farmers don’t | 
look too sour, to say nothing of 
the past four years. 

+ ~ . 

THE BEAR company in a re- 
cent folder brought out an inter- | 
esting figure that is worth passing | 
on—1,005 parts were used in the | 
repair of 100 cars checked for 
wheel balancing and frame 
straightening. Among a few of 
the high items were 17% pivot 
shaft bushings, 72 shock absorb- 
ers, 56 lower arm sets, 43 upper 
control arm sets and 41 tie rod 
ends. 


like 


don’t 
who send me cards from way off | 


NORMALLY I guys | 
places—usually some good fishing | 
spot—and just sign their first name. | 
For instance starting early in July | 
I began getting cards from a guy} 
named Glenn, taking me on a post- 
ecard trip through Yellowstone | 
Park, to Spokane, Wash., to Mt. 
Rainier and finally I got one from | 
the Paradise Cabins at Ranier | 
where Glenn slipped and signed his | 
full name. It was none other than | 
Glenn Atcheson, the energetic and 
lovable manager of the Minnesota 
Auto Dealers Assn. 

Now I can’t be provoked at Glenn ' 





—he’s always been such a willing 
fund of worthwhile information and 
such a delightful host every time I 
have been up to his twin-city post. 
But doggone it, I can take Glenn 
for a ride in getting one of my pet | 
peeves off my chest. 
a delightful host every time I have | 
been up to his twin-city post. But | 
doggone it, I can take Glenn for a| 
ride in getting one of my pet peeves | 
off my chest. 

I'll tip him off about this—it’s a/| 
good thing he finally signed his full 
name, or if at the association man- | 
agers meet here in Detroit he said 
something about sending me some | 
cards while on his trip, I might} 
have let go a blast about guys who 
think that trade paper men know 
only one Glenn, Charlie or Pete. 

* « * 


Bux RICE paid me a nice com- 

pliment last week—I was so tied 
up with work that I couldn’t get 
out to the Plymouth plant to see 
the showing of the new service pro- | 
motion film and presentation of the | 


WITLI IIL LLL TILT TTD 


INTAKE VALVE 
STEM GUIDE 


$$ 
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EXHAUST VALVE 
STEM GUIDE 


oe 
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PLYMOUTH PROCEDURE on valve stem guide instaliation. A change has bee 
made in the method of installation of valve stem guides in the cylinder block of Mod-! 
P-15 Plymouth cars. The valve guides are now being installed with the counterbored end 
down on the intake and with the counterbored end up on the exhaust. The proper posi 
tioning of the guides is shown. This method of installation of intake and exhaust valve 
guides provides better heat shielding, particularly for the exhaust valve guides, and aids 
in free operation of the valve stem in the guide. 


mechanics training program — so| ager, down to show me the film in 
Bill sent John Gleason, the Plym-| my own office. 

outh service engineer — who inei- | I want to compliment Bill 
dentally authored the film and; Gleason and Bill Landon, the 
Jim Gill, service promotion man-' technical expert, for doing a mag- 











SERVICE SECTION 


nificent job. Here’s the type of 
service training program dealers 
and service managers have been 
looking for—one based on trouble 
shooting and done with a “smart 
alecky” type of cartooned expert 
who keeps wisecracking all 
through the film with the kind 
of quips that mechanics will like, 
and will also get an idea from. 


And to top off the thorough plan- 


| ning that has been exemplified in 
| the execution and presentation of 


this program, all of the Plymouth 
salesmen as well as the corpora- 
tion’s 70 field service men have 
been trained to step in and show 
the dealer’s service manager how 
to stage the first school and to get 
them started off on the right basis. 

The first lesson goes into the 
subject of distributors and the vac- 
uum control unit, and what effect 
this has on car performance—how 
to repair and adjust both, with and 
without the proper test fixtures 
that every dealer should have. This 
film, which is the base part of one 
of the 24 lessons wrapped up in 
the program, is entitled “The Case 
of the Lazy Gas Thief.” 

A slide film presentation goes 
with every lesson, as well as blowe 

(Continued on Pag 43, Col. 1) 
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USING A PRINCIPLE similar to that employed by surveyors, wheels can now be 
tested for alignment quickly and without worrying about level floors or building special 
testing racks or pits. The instrument used clamps directly on to wheel rims. Without 
complicated figuring, it is said, any mechanic can check the following: camber, caster, 
toe-out-on-turns, king pin inclination, rear axle, wheelbase, tracking, play in 
play in wheel base on toe-in. The instrument is 


toe-in, 


‘‘camber-controls,’* **toe-in-controls,"’ 


portable. It takes up only three feet by one foot of floor space. Known as the ‘“‘Cross- | 
Sight’’ wheel alicner, it is made by Wilco Products, 555 Valley St., Orange, N. 4. 


Ford Houston Unit 
To Open in Sept. 


HOUSTON, Tex. — Formal open- 
ing of the $1,000,000 sales distribu- 
tion and parts branch building of 
Ford Motor Co. will be held in 
September, E. S. Alexander, district 
manager, has announced. 


Part of Ford's nationwide expan- 
sion program of $225,000,000, the 
new plant has 80,000 square feet of 
floor space for handling and stor- 
ing new cars and parts. There will 
be 12,500 square feet for offices, 
display rooms and classrooms. 

The Houston unit will 
parts distribution for 160 Ford and 
Lincoln-Mercury dealers in 98 coun- 
ties of south Texas. 


Auto Registration Due 


To Soar 20,000 in N. M. 

SANTA FE, N. M.—Automobile 
registration in New Mexico this 
year will reach a total of 160,000— 
20,000 more than in 1946—accord- 
ing to Mike Gallegos, director of 
the motor vehicles division of the 
state revenue department. 


There «ire profit-making opportunities in 
AN Want Ads. See inside back cover 
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Survey Shows... 


Necessity to 


Prepare 


For Reconditioning 


(Continued f 


proximately three months, with 

furbishing materials and a com- 

plete “package” interior recondi- 

tioning kit. 

The “package kit” seems to be 
|} catching on for both recondition- 
| ing and customer’ refurbishing, 


handle | since it contains material to do a 


|complete job on one car in the 
| proper quantities, including patch 
| material for both upholstery and 
|the rubber floor and trunk com- 
partment mats. 


Like Pontiac, Ford has broken 
out ahead of its competitors and 
is trimming the final details of its 
extensive “10 Star Program” for 
activation by its dealers through- 
out the country. 

Extensive in nature, experiments 
with materials and procedures 
have been progressing at the com- 
pany’s testing departments for the 
past three months. Material 


rom Page 30) 


sources, including flock guns and 
other items, have been arranged 
|for, while promotional literature 
and advertising campaigns are 
said to be pretty complete. The 
“go” signal is expected almost any 
day. 

| Packard announced that it will 
| “definitely develop a kit” for its 
| dealers, expected to be readied this 
fall. It was pointed out by a Pack- 
ard spokesman that in most cases 
where Packard cars are offered 
for sale on used car lots, the ve- 
hicles are in better shape gener- 
ally than other makes and, in the 
opinion of the spokesman, a re- 
furbishing program would not be 
directed so much at Packard cars 
lying dormant on dealers’ hands 
as it would be directed toward re- 
styling and fixing of other makes. 
The program, it was said, would 
be extended to include dealers 
throughcut the country. 


Chevrolet admittedly hasn’t 
anything in operation now and, 
although indications are that it 
will jump into the race as quick- 
ly as possible, it doesn’t seem 
likely that such a move is pos- 
sible before fall. 


A reconditioning program is defi- 
nitely under advisement and will 
probably follow nearly the same 
pattern used before the war. Ear- 
lier in the year, T. H. Keating, gen- 
eral sales manager, stated that a 
move is planned so that Chevrolet 
will be ready “when future con- 
ditions necessitate a sales drive for 
used cars.” 

Chevrolet operated the largest 
used car resale staff in the indus- 
try during prewar periods when it 
was necessary to expedite resale 
of tradeins to open the way for 
new car sales. 

During the war years, the used 
car department was dropped. In- 
dications are that it will be re- 
formed to carry on virtually the 
same program of maintenance of 
a separate sales organization, en- 
couragement and aid to dealers to 
set up separate staffs and facili- 
ties for used cars. Emphasis is 
placed on reconditioning before re- 
sale, extensive training for used 
car-+salesmen and seasonal stimu- 
lus through sales campaigns. 

Hudson admits “we’re late in 
getting into this thing,” but ex- 
pects to develop a kit for its 
dealers similar to that which it 
used before the war. At present, 
no definite plans are laid, but a 
spokesman said that Hudson re- 
gards the program as a must for 
its dealers. 

Nash professes desire to get into 
the program “as soon as neces- 
sary.” It already has its appear- 
ance conditioning and bumper and 
trim refinishing system ‘down 
pat” and is now considering a new 
reconditioning manual covering 
body work, engine overhauls, trim 

|and interior work and resale plans. 
|Since Nash has no used car de- 
|partment at present, boosting of 
jthe program probably will fall to 
the sales department, it was said. 

All four divisions of Chrysler 
Corp. (Chrysler, DeSoto, Dodge 

}and Plymouth) said that nothing 
has been planned as yet and that 
|it can’t even be said that such a 
| program is being considered. Plym- 
}outh went so far as to hint that 
|something “might develop this 
| fall.” 

Dealers, however, should begin 
| to get ready to do reconditioning 
|by selling this type of work for 
|customer service, now that prac- 
| tically all materials and tools are 
| available. About the only material 
that is not available in sufficiently 
large quantities are the quarter 
panels and other larger body parts, 
due to the prevailing shortage of 
| sheet steel and some types of paint. 
| The paint situation should clear 
}up soon, and body makers report 
|that sheet metal parts for replac- 
jing rusted out sections will be 
| available as soon as the sheet steel 
situation loosens. 


—Jim WHITE 


Read Jack Weed’s ‘‘Backshop"’ for some 
highlights in the service field. 
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Salesman Rackets Numerous... 


Auto Dealers Are Bilked Constantly 


By Army of Curbstone Peddlers 


curtains, programs for _ raising 
money when the promoter shares 
in the proceeds, etc., approaches 
one of our members for contribu- 
tions, he is politely told he must 
first secure a sanction from this 
office. He comes to our office, we 
go into his plan and can easily de- 
tect the purpose of it. 

“If, in our opinion, it is objection- 
able, we reject it and then he is 
usually on his way out of town. 
Our members like this service 
which has saved over $1,000,000 
since first adopted. Last year alone, 
we rejected $70,000 worth of this 
kind of advertising.” 

” . * 

IHE Greencastle (Ind.) ordinance 
4 is said to be doing a good job 
of saving merchants and house- 
holders a good many dollars. This 
ordinance differs from some others 
in that anyone classified as an itin- 
erant merchant and wishing to sell 
in the city must make application 
in writing to the city clerk seven 
days before starting to sell locally. 
A bond of $500 is also required. 

If a license is issued by the city 
clerk, it is granted on the follow- 
ing basis: $5 for one day, $30 for 
a week and $100 for one month. If 
the itinerant desires to operate 
after one month, a new certificate 
must be obtained from the city 
clerk. License fees are payable in 
advance. 

Peddlers in Richland Center, 
Wis., are also regulated by ord- 
inance. In order to get the pub- 
lic to cooperate, a reward of $1 
is paid to any householder who 
first notifies the city clerk that 
a peddler is operating in the city. 
This alone keeps the peddlers 
away, for they have means of 
spreading the news. 

Mississippi is tough on peddlers, 
with varying fees covering these 
operations. The peddler who sells 
medicine is charged $500 license 
fee per year, while the man who 
peddles dry goods, garden tools and 
small furniture pays $25 per year. 

Beloit, Beaver Dam, Waukesha 
and Richland Center, Wis., handle 
the donations problem by having 
merchants donate specified sums 
to the chamber of commerce for 


QUICK TURNOVER 





Stocks that gather dust don’t gather profits. 
A sure springboard to fast turnover is a good 
stock of Schrader Products—particularly the 
New Display Packages of C 

dis lays of these Schrader 


Gauges. Set up your 


Products where they’ll be seen and you'll 
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PRODUCTS 
CONTROL THE Ale 
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this purpose and then all actual 
donations are placed by the cham- 
|ber of commerce. This plan, now 
being widely copied, is said to have 
saved many thousands of dollars 
annually for merchants. 

J. Gobble, secretary-manager of 
the Beatrice (Neb.) 
commerce, says about the problem: 

“To combat the peddler evil, it 
is necessary for merchants to deal 
collectively with promotion, sales 
stimulants, solicitations and what 
have you. Generally speaking, spe- 


pensive. e 

“The merchants of Beatrice 
have found that cultivating a 
friendship, using extra effort to 


serve the customer and apprecia- 
tion of patronage will go a long 
way to rid the community of the 





Sell o Schrader 


itinerant merchant. 

“Also watch for violations of 
your city ordinances, and in case 
of convictions, try to secure fines 
and sentences sufficiently stiff to 
discourage future violations but 
not so high as to challenge anyone 
to fight the case. Lots of times, 
a fellow will pay a moderate fine 
and move on, rather than stand 
trial.” 

* +. + 


ANY towns and cities model 
{VE their peddlers’ ordinance after 
the Green River ordinance. Such 
an ordinance makes it a nuisance, 
punishable as a misdemeanor, for 
peddlers to go in or upon private 
residences not having been invited 
to do so by the occupant, for the 
purpose: of soliciting the sale of 
goods, wares and merchandise. 

The law does not prohibit ped- 
dling, but it does prohibit trespass 
upon private property for the pur- 
pose of peddling. Many of these 
peddling ordinances are dependent 
for constitutionality upon _ state 
laws regulating peddling. It varies 
in different states. 

Secretaries of chambers of com- 
merce in Iowa recently held a 
meeting to discuss current rackets 
and means of preventing their 
spread and also how to regulate 
peddlers. Regarding this confer- 


make sales... 
aps, Cores and 


Gouge to Every Vehicle Owner 


VALVE CORE 


chamber of | 


cial deals to a favored few are ex- | 


show an attitude of desire to | 


ence, one 
| secretary said: 

“We discussed various forms of 
peddling racketeering. Most of 
us in this state have had experi- 
ence with a Chicago firm that 
endeavors to get some patriotic 
organization in each city to per- 

| mit the use of the name of the 
| organization in a telephone solici- 
tation for the sale of extract. We 
| now learn that goods so sold are 
| subject to sales tax, as are the 
goods sold in a retail store. 
“We hope to get rid of this sort 
'of solicitation, because the mer- 
|chandise is always found to be in- 
ferior and so little commission is 
|paid to the local organization as 
|to be negligible. 


| “The most unique fake solicita- 
tion reported was that of a man 
who begged some food from a res- 
taurant operator. Under the stool 
the man occupied, the waiter found 
a pocket book and upon opening it, 
discovered a $20 bill. The proprietor 
hastily made a charge of 60 cents 
for the food the stranger had eaten 
and rushed into the street and gave 
the man $19.40 change. The next 
day, it is alleged, the restaurant 
man learned that the $20 bill was 
counterfeit.” 





Warren, Uhlmann Head 


Washington Group 

CHEHALIS, Wash.—Claude War- 
ren, of Warren Bro. Chevrolet Co., 
Centralia, Wash., was elected pres- 
ident of the Lewis County Auto- 
mobile Dealers Assn. at a recent 
meeting of the group here. He 
succeeds Ray Severns, of Severns 
Motor Co., Chehalis. 


Other officers named are Dick 
Uhlmann, Uhlmann Motors, Che- 
halis, vice-president, and Leo Ed- 
dins, Eddins Auto Co., Centralia, 
secretary-treasurer. Eddins was re- 
elected to his post. 


Smith Named by Dibbern 


Announcement has been made by 
Dick Dibbern, president of Dibbern 
Motor Co., Sac City, Ia., that Wil- 
lard Smith has been appointed gen- 
eral manager of the concern. 
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quick turnover and volume. 


And for providing your customers with all 
‘round tire-service at your shop there are 
no better products than the complete Schrader 
line, with its world-wide prestige and accept- 
ance. Order from your regular supplier today. 


VALVE CAP 


THE COMPLETE LINE—ONE SOURCE ONE RESPONSIBILITY 
Tire Valves, Valve Caps, Vaive Cores, Tire Pressure Gauges, 
Chuck Gauges, Coupiers, Blow Guns, Air Chucks, Vulcanizers, Serv. 
ice Tools, Hose Fittings, Spark Plug Pumps, Accessories 


fst SEAL 


2nd SEAL 
Sell them by the box of 5 





A. SCHRADER’S SON,) Division of Scovill Manufacturing Company, Incorporated, BROOKLYN 17, N. Y. 


Originators of the Comparative Air Loss System for Flat Tire Prevention 





chamber of commerce 





appearance reconditioning of 





1. THE INTERIOR of the trunk com- 
partment was torn and scuffed badly. 





2. BEHR- MANNING micro-cut Stylon 
fiber was sprayed over the entire interior 
| after bad holes and scuffed places had 
| been covered with tape. The result was a 
pleasing gray finish throughout the com- 
partment. 





a uniform color like when 





4. THE HEADLINING was cleaned with 
Kleen N’ Tint No. 1 restoring the original 
color and appearance of the lining. 





5. SIDE WALLS were _re-dyed | 
| cleaned in one operation with Kleen N’ 
Tint No. 2 mixed, which not only cleaned 
| the fabric but dyed it as well. 


and | 


Service Boon 
Shop Equipment Pays Off 
For Heidelberg Dealer 

HEIDELBERG, Pa.—Installation 
of $2,000 shop equipment “certain- 
ly has paid for itself,” reports op- 
erator G. V. Mendola, Heidelberg 
Motor Co., 419 E. Main St. 

Remodeling, Heidelberg has ob- 
tained a $3,500 showroom, pur- 
chased property for expansion, and 
installed shop equipment. 


Renewing Used-Car Interior 


ECAUSE of the great number of cars that are relatively 
young in mechanical ability, yet show their age and 
usage in the interior appearance of the upholstery and trim, 
the Arndt-Palmer Co., of Detroit, has recently brought out 
a renew kit that can be used in either customer service or for 


| control 





This second oldest (1922) Pon- 
tiac dealer in Allegheny county 
still publicizes service via direct 






SERVICE SECTION 


used vehicles. 


Typical of the types of cars this kit is used for in both age 
and appearance is the 1940 Studebaker shown below (after 
repainting) when the various procedures were used to bring 
the car back to a near-new appearance at very low cost. 


the door 


| 

6. HOLES IN lining were 
| masked over with a special patch and torn 
| and ragged arm rest coverings were taken 
off. 





7. THEN THE entire door panel was 
sprayed with the Stylon micro-cut ber 
after masking the window regulator panel 
producing a clean new looking panel on 
each door dyed to match the car color. 





8. DOOR MOULDINGS were removed 
and regrained to match the interior trim 
color. 





9. TIRES WERE refinished with a 
cial tire plastic waterproof dye. 


spe- 





10. BUMPERS are cleaned of rust and 
other stain and given a high polish with 
the special chrome polish material. 


mail, local advertising, and owner 
advertising. Direct mail 
averages 750 pieces a month. 





McMahon Brothers 


McMahon Bros., Inc., Morris- 
town, Vt., an automobile sales and 
service concerr, has filed articles 
of association with the Vermont 
secretary of state. The firm was 
organized with 250 shares of com- 
mon stock at a par value of $100 
a share. Incorporators are Raeburn 
R. McMahon, Edward R. McMahon 
and Cornelius T. McMahon. 

There are profit-making opportunities in 
AN Want Ads. See inside back cover, 
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Backshop 
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By 
Jack Weed 


(Continued from Page 40) 


ups of diagrams and charts and a|erships in the state, Herb is also 
the U. S. Tire distributor for the 


questionnaire with 10 “right or 
wrong” questions for the mechanic 
to answer. When filled out after the 
meeting they are sent into the fac- 
tory and grades are given for the 
answers on each lesson. 

At the end of 12 lessons the 
mechanic has gone one-half way 
through the master technician’s 
course. At the end of the 24 les- 
sons, every mechanic who passes 
the course will get a master tech- 
nician’s diploma. 

While Bill Rice heads up this 
splendid training course, he has the 
aid and advice of the service man- 
agers of the other Chrysler di- 
visions—Ben Settle of Dodge, Bill 
Hillman of Chrysler and Roy Utley 
of De Soto. 

a + + 

WELL I guess we can now add 

the name of Herb Trevellyan 
to the growing list of factory 
“brass” who have taken on dealer- 
ships since the end of the war and 
have seemingly made good—we say 
seemingly because the real test of 
good dealership operation hasn’t 
come yet and won’t come until we 
get back into rugged competition. 

Herb, however, not only has op- 
erated an Olds dealership in Lan- 
sing for the past year and a half, 


nearly quadrupled his service space | 
and more than doubled his me- | 


chanic force in that time, but has 


added over $120,000 worth of new | 


shop equipment. In addition to op- 
erating one of the finest Olds deal- 


Fruehauf Reports 
Stainless Steel 


Trailer Demand 


DETROIT. — Growing customer 
preference for stainless steel trail- 
ers is indicated by an increasing 
number of large fleet orders for 
this lightweight equipment, accord- 
ing to Roy A. Fruehauf, executive 
vice-president of Fruehauf Trailer 
Co. 

“Within the past several months,” 
Fruehauf stated, 





chased stainless steel Fruehaufs in 
lots of 100, 200 and even 400 in a 
single order. 

“Buyers give many different rea- 
sons for preferring stainless steel, 
but the primary advantages they 
point out are increased revenue 
because of light weight and bigger 
payload capacity, greater durabil- 
ity and lower costs of mainte- 
nance.” 

Fruehauf said a survey conducted 
among operators of stainless steel 
trailers showed that 98 out of 100 
stainless steel trailers, with an 
average age of 5% years and an 
average mileage of 305,000 miles, 
are still on the road. Not a single 
trailer was reported ‘worn out,’ 
he said. 

“Stainless steel is practically in- 
destructible and is inherently re- 
sistant to the effects of weather, 
salt water, etc., which attack and 
corrode or disintegrate ordinary 
metals,” according to Fruehauf. 
“This quality makes it more dur- 
able in every type of operation.” 


Caribbean Trend 
Cuban Dealer for White 


Sees Good Future 


CLEVELAND.—Juan Ulloa, dis- 
tributor of White trucks and buses 
in Cuba for the past 20 years, was 
Presented with a 20-year service 
Pin here last week by Robert L. 
Boughton, export manager, in rec- 
ognition of his long association 
with the company. His report on 
Cuban conditions indicated a favor- 
able outlook. 

Cuba is showing steady progress 
in the building of highways and 
transportation facilities, Ulloa said. 
Trucks have aided in this move- 
ment over the past 25 years and 
Some which helped to build the 
well known Central Highway are 
still in operation. 

Many tractor-trailer units are be- 
ing put into service, whereas very 
few were employed before the war. 
Increased use of modern vehicles 
generally has raised the overall effi- 
Clency of motor transportation, 
Ulloa added. 


“a number of | 
large fleet operators have pur- | 








central state area. 


And Herb has shown good 


merchandising sense here too— | 
he has hired the: best tire men he | 


can find to run the tire end of 
his business. Some of these fac- 
tory “brass” do do the things they 
preach to their dealers and show 
that they work out when they 
open their own places. 

Always strong for a control tower 
operation in the larger deals, when 
he was assistant sales manager at 
Olds, Herb has a model “tower 
operation” in his setup. He also has 
a service customer parking lot 
large enough to take care of all of 
the cars that are not being worked 


on, so his books don’t show any loss | 


of valuable shop fleor time because 


the stalls are filled with “sleepers.” | 
Combining the tower control with 


adequate customer parking space 
means the height of efficient ser- 
vice shop operation and elimination 
of as much “dead” time as is prac- 
tically possible. 
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JAMES W. McALISTER, INC. 
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has revamped and rearranged the service department 


of his Fresno (Calif.) Chrysler establishment so that more work can be handled and in- 


dividual sete done more omictentiy. 


Air Hydraulic Offers 


Ten-Ton Arbor Press 

Air Hydraulics, Inc., 401 Broad- 
| way, New York City, announces a 
new ten-ton foot-operated hydrau- 
lic arbor press said to be ideally 
| suited for machine shops, tool 
rooms and garages for press fit- 
ting, staking, assembly, riveting 
and crimping. The pressure is con- 
trolled entirely by a foot pump 


ri 


fs nv 


8082-G 


26th AVENUE e 


International Division: 


KENOSHA, WISCONSIN 


Here is fe customer seception room. 


unit which leaves the hands free 
to handle and position the work. 

The press housing is of cast steel, 
accurately machined. The platen 
is of machine steel, precision 
ground, making a fine surfcae for 
mounting dies. A removable screen 
is fitted to oil reservoir to keep 
out foreign matter which might 
damage pump and ram cylinder. 
Pressures up to 20,000 pounds are 
possible, it is claimed. 





prevail. 
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Wis. Rules Out 
Weekend Curbs 
On Trucking 


MADISON, Wis.—The Wisconsin 
public service commission has an- 
nounced that it has not found evi- 
dence to justify the need for im- 


; | posing weekend and holiday travel 


|restrictions upon use of Wisconsin 
highways by trucks and other com- 
mercial vehicles during the new 
tourist season. 

The findings went contrary to 
recommendations of the safety di- 
vision of the motor vehicle depart- 
ment, which had urged such restric- 
tions, following the practice of the 
pre-war years. Shippers and truck- 
ing organizations had opposed re- 
strictive order. 

The commission explained that 
its decision was based upon the 
“urgent needs of commerce.” 


Testimony of truckers and ship- 
pers emphasized heavy and abnor- 
mal present volume by for-hire car- 
riers and private carriers, and the 
forecast that heavy traffic would 
continue as long as low inventories 


A few hammer blows 


remove the tightest hub 


when you use 


nap -on - O™” UNIVERSAL 


WHEEL PULLER 


Because interchangeable jaws adapt it 
to all demountable wheel hubs, includ- 
ing Ford cars, there is just ONE Snap- 
on Universal Wheel Puller Set to buy. 


The patented pressure screw drive is 
known to be the fastest, safest, and 


most efficient method of 


pulling any 


hub. The interchangeable jaws pivot 
and swing around the housing flange 
to any desired bolt circle and provide 
a direct leverage regardless of their 


working angle. 


Available through Snap-on’s nation- 
wide, direct-to-user too] service. Ask 
your “Snap-on Man” for a demonstra- 


tion when he calls. 


THE CHOICE OF BETTER ta a) 


Pull; 


~ 


SNAP-ON TOOLS CORPORATION @Gz=7@@uE 





Kenosha, Wisconsin, U. S. A, 


Rtas ee . 
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Auto Personnel 


Schilling Gets Promotion 
In Goodyear Division 

O. A. Schilling has been named 
eastern sales manager of Goodyear 
Tire & Rubber Co.’s mechanical 
goods division, it has been an- 
nounced by R. S. Wilson, vice-pres- 
ident in charge of sales. 

Schilling succeeds H. D. Foster, 
who was recently appointed man- 
ager of the mechanical goods divi- 
sion. Schilling since 1941 has been 
district manager of mechanical 


goods at Dallas, Tex. 
* + a 


Te Paske Made Vice-President 
Of Graham Farm Sales 

Appointment of B. A. Te Paske 
as vice-president in charge of sales 
for the farm equipment division 
is announced by Joseph W. Frazer, 
president and chairman of Gra- 
ham-Paige. 


Joining Graham-Paige in De- 


cember, 1945, as regional manager 


of the Omaha territory. Te Paske 
was later promoted to assistant 
sales manager. His association 
with Graham-Paige began after 
his release from the Navy in which 
he served as a lieutenant com- 
mander. 
+ * * 


Huni Joins Trailmobile 


As Sales Executive 

Appointment of Fred M. Hunt 
in an executive capacity for Trail- 
mobile Co., Cincinnati, has been 
announced by A. L. Struble, vice- 
president and director of sales. 

Hunt will assist in the present 
expansion program of the com- 
pany and will work on the develop- 
ment of new markets for its prod- 
ucts. Hunt has served for 18 years 
in Chrysler Corp. ales. 


Henderson to Manage 


New Sherwin-Williams Unit 


R. W. Henderson has been ap- 
pointed manager of the newly cre- 








ated North Central Automotive | 
Sales division of Sherwin-Williams | 
Co., according to Rex C. Hall, gen- | 


eral manager of automotive sales. | 


Henderson entered the paint field 
15 years ago and joined Sherwin- 
Williams in 1941. He also has been 
a sales representative for McCar- 
roll’s Inc., Cleveland, one of the 
city’s oldest Oldsmobile dealers. He 
will make his Sherwin-Williams | 
headquarters in that city. 


* * * | 


|Freedom-Valvoline Boosts 


|Major and Wallace 


L. H. Major has been appointed | 
manager of the Freedom-Valvoline 
Oil Co.’s pipe line division, it was 
announced by B. L. Heath, vice- 
president in charge of manufac- 
turing. 

Major will be succeeded by G. 
W. Wallace as superintendent in 


charge of the Freedom refinery. 
a * * 


Oyamburu, Moody Head 


Mexican Rubber Firm 
Following the recent death of 
Angel Urraza, former chairman of 
the board and president of the 
Compania Hulera “Euzkadi” S.A., 





| Mexico City, 


SERVICE SECTION 


GENERAL MANAGER GEORGE HARGER, of Greene-Haldeman Co., Chrysler dealer 
in Los Angeles, believes a sound knowledge of the mechanical features is of utmost im- 
portance to salesmen. Above, the sales force of this dealership is being instructed in the 
construction and functions of gyrol fluid drive and the hydraulically operated transmis- 
sion of the Chryslers. Left to right: Harger; Dalton Wright, assistant general manager; 
Herbert Cooper, salesman; Leonard Bartlett, salesman; Jim Ickes, factory service repre- 
sentative; Jess Partin, salesman and member of Chrysler 100 club; Mel Ott, used-car 
manager; Jimmie Maish, Allen Ayers, Rolland Rank and Hugh Knox, salesmen. 





with which B. F. 
Goodrich Co. is associated, new offi- 
cers were elected as follows: 
Martin Oyamburu, chairman of 
the board; Russell F. Moody, direc- 
tor general (president); D. W. 
(Bob) Johnson, sub director (vice- 
president) in charge of production, 


FLOOR LEVEL WHEEL ALIGNMENT OUTFIT 
...does not require elevating rack 


In shops where economy in floor space is an 
all-important factor, the newWJ-112Weaver 
“Floor Level” Wheel Alignment Installation 
offers many advantages. The accuracy in- 
herent in Weaver System of checking and 
correction tools is retained without absorb- 
ing the floor space necessary for the usual 
elevating “rack.” 


The depressed floor area gives mechanics 
the advantage of a comfortable working 
position and also possesses a unique mer- 
chandising appeal to the customers. This new 
installation does not in any way supplant the 
well-known Weaver “rack” type outfits, as 


exemplified by the WJ-106, 
floor space is a vital factor. 


Consult your nearest WEAVER Jobber or write us for details 


WEAVER MANUFACTURING CO. sprinerieco, i. 


except where 


in addition to WHEEL ALIGNMENT OUTFITS, the complete Weaver line includes Twin Post Lifts... Headlight 
Testers. .. Brake Testers ... Wheel Counterbolancer ...Lo-Hi-Dravulic Jacks... Air Compressors ...Wheel Dolly 


and Edmund Phelan, sub director 
in charge of sales. 
+ * 


Hoglund Quits as Executive 


Of Van Norman Tool 


Helge Hoglund, vice - president 
and manager of the machine tool 
division of Van Norman Co., 
Springfield, Mass., has resigned. No 
announcement has been made of 
his successor. 


He was named vice-president in 
1943 when he took charge of the 
machine tool division. He previous- 
ly had been sales manager of the 
company, which he first joined in 
1933. 


| * * + 
| Carlson, Zimmerman 
Promoted by Heil 


Heil Co., Milwaukee, has an- 
| nounced the appointment of Walter 
| Carlson as assistant manager of 
its truck and hoist division, and 
| John Zimmerman as sales repre- 
sentative in the North Central 
states. 


Carlson started with the com- 
pany in 1940 and was promoted to 
the body and hoist division in 1946. 

| Zimmerman, unsuccessful candi- 
| date for governor in 1944, has been 
with the company for the last 
eight years and during the war 
was an expediter. 
* + * 


Porter Names Two 


H. K. Porter Co. announces the 
promotion of Harold A. Hintz to 
Pacific Coast sales manager. He 
will maintain headquarters in the 
Petroleum Bldg., Los Angeles. At 
the same time, J. F. Morley was 
named district sales engineer, with 
otfices in Monadnock Bldg., 681 
Market St., San Francisco. 
| * 


* * 


Motorola Names Scranton 


William H. Kelley, general sales 
manager of Motorola Inc., an- 
nounces appointment of Virden E. 
Scranton to the post of eastern dis- 
trict representative. He will make 
his headquarters at Philadelphia. 

* Eg * 


Stevens Heads SAE Unit 


Hoy Stevens, chief of the equip- 
ment and maintenance section, 
American Trucking Assns., has 
been elected chairman of the 
| Washington (D. C.) section of the 
| Society of Automotive Engineers 
| for 1947-48. 

* 4 * 
New N. Y. Headquarters 

DeVilbiss Co., Toledo, manufac- 
| turer of spray painting equipment, 
announces that its sales, engineer- 
|ing and service branch in New 
| York City is now located at 460 
| Fourth Ave. 





* * 


New Office for Forest 


Opening of a new home office 
in Denver’s Automotive Bldg. is 
|} announced by Benton H. Forrest, 
| manufacturer’s representative for 
| the automotive division of Casco 
Products Corp., maker of acces- 
sories. 

* ea * 
Amderson Treasurer 


| Philip L. Amderson has _ been 
| elected treasurer of Associated 
| Micke Lines, Inc., Grand Rapids, 
Mich. 


‘With reference to our ad for Chevrolet 
ring gear and pinion, the response was 
very good, in fact, we received more re- 
plies than we needed. If at any time we 
are in need of parts that are hard to se- 
cure, we assure you that we will use a 
classified ad in your paper to obtain same.”’ 
—Scarbrough Buick Co., Pine Bluff, Ark. 
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Auto Personnel 


Foster Heads Reo Parts 


In New England States 

Appointment of Russell D. Foster 
as regional parts and accessories 
manager for the New England 
states is announced by T. W. Paul, 
Boston regional manager for Reo 
Motors, Inc. 

Foster joined Reo in Lansing in 
1923 in the service division. In 
1936 he was transferred to the 
Pittsburgh branch as manager of 
the district parts depot, and in 
1944 was advanced to general parts 
and service manager. 

* + + 


Stewart-Warner Appoints 
Collins South Wind Head 


F. A. Hiter, senior vice-president 
of Stewart-Warner Corp. in charge 
of divisions 1 and 3 of the com- 
pany, recently announced the ap- 
pointment of A. R. Collins as head 
of manufacturing and engineering 
of Division 3, the company’s South 
Wind heater plant at Indianapolis. 
Collins has been a member of the 
division’s engineering staff since 
1942, 

Other appointments in the South 
Wind organization include that of 
E. L. Sandberg, chief accounting 
officer, to the additional post of 
assistant to Collins, and of W. E. 
Judd as assistant sales manager. 
S. E. Heymann, sales manager, and 
J. R. Clarke, personnal director, 
will continue in those capacities. 

* * * 


Barber Gets Transfer 


To Olds Chicago Zone 
Bert N. Barber, 


zone of Oldsmobile has been ap- 


pointed assistant zone manager at | 
general | 


Chicago, D. E. Ralston, 
sales manager, has announced. 


Barber joined the Oldsmobile or- | 


ganization in May, 1940, as a sales 
representative. He succeeds H. S. 


Butts, recently promoted to zone | 


manager at Dallas, Tex. 
* +. 7 


Oldsmobile Ups Lee 
In St. Louis Zone 


Harry R. Lee, business manager | 
of Oldsmobile’s St. Louis zone, has | 


been appointed assistant zone man- 
ager of that zone, according to 


D. E. Ralston, general sales man- 


ager. 

Lee commenced working for 
Oldsmobile in August, 1924, when 
he became office manager of the 
Minneapolis zone. He has 13 years 
of continuous service with Olds- 
mobile and has served in many ca- 
pacities during that time. 

+ 7 Oo 


King Quality Opens 
Ga. Factory Branch 

A new factory branch and ware- 
house was opened recently at 690 
Murphy Ave., Atlanta, Ga., 
King Quality Products Co. 


This new factory branch will | 


offer machine shop service for pis- 
ton finishing, pin fitting, tin plat- 
ing, and bearing resizing. It will 
be in charge of Robert Schrader 


who has had wide experience in| 
the operation of other King Qual- 


ity branches. 


Dearborn Motors Adds 
Farrell, Cook to Board 


Thomas A. Farrell, vice-president | 


of Dearborn Motors Corp., and 


Grant L. Cook, senior member of | 
the Detroit law firm of Cook, Smith, | 
Jacobs and Beake, have been elect- | 
ed members of the board of Dear- | 
born Motors Corp., Detroit, Mich., | 


it has been announced by Frank 
R. Pierce, president. Dearborn Mo- 
tors is the national marketing or- 
ganization for the Ford tractor and 
Dearborn farm equipment. 


Prior to joining Dearborn Motors | 


in December, 1946, Farrell was as- 
sistant general sales manager for 
the Kelvinator division of Nash- 
Kelvinator Corp., and was connect- 
ed with General Motors for 21 
years. 

” *” 


Briggs Ups McPharlin 


To Assistant Purchaser 


Appointment of Leo J. McPhar- 
lin as assistant director of pur- 
chases for Briggs Mfg. Co. is an- 
nounced by W. D. Robinson, Briggs 
president. 


MecPharlin has been with 


assistant zone | 
manager of the Oakland (Calif.) | 


by | 








the ' 
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Briggs organization for 25 years, 
serving most of that time as buyer 
of steel and other metals used in 
Briggs auto body and plumbing 
fixture production. 
* * +. 
Pence New President 


Of Wilson Foundry 

Gen. George D. Pence, director 
of special activities at Willys-Over- 
land Motors, has been appointed 
president of Wilson Foundry and 
Machine Co., Pontiac, Mich., H. J. 
Leonard, chairman of the Wilson 
board, has announced. 

Leonard also announced that J. 
G. Paule, former assistant general 
manager, has been named general 


manager of the foundry. Pence 
replaces Wallace O. Leonard, who | new duties. He had been associated 


resigned to take another position | with Texas Co. for 13 years. 
in California. i a 
eke let . P, a b Phila. Branch Opened 
Wrig t Joins acifie Rubber By McQuay-Norris 
As Sales Vice-President A new factory branch and ware- 
Appointment of Harry A. Wright | house has been opened at 3222 H 
as vice-president and general sales | St., Philadelphia, by McQuay-Nor- 


manager of Pacific Rubber Co.,| ris Mfg. Co., St. Louis. 
Oakland, Calif, has been an- The branch will offer machine 


and day schedules each week. 


nounced by the board of directors. 

Wright left his post in New York 
as domestic manager of tire sales 
with the Texas Co. to assume his 
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anon DODGE 


THIS MOBILE parts store belongs to Burkett Motors, 
Houston, Tex. An inviting entrance permits customers to get up into the truck and 
handle items in the bins. The mobile unit covers a trade area adjacent to Houston in 
a radius of 60 miles and stops at specified garages and dealerships on the same hour 
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MOTORS 
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Dodge-Plymouth dealer in 


shop service for piston finishing, 
pin fitting, tin plating and bearing 
resizing. It will be directed by 
Frank Hoffman. 


+ * * 


McRae, Darnton Get 
Olds Production Posts 


‘Announcement of two new ap- 
pointments§ affecting production 
personnel at Lansing has been 
made by S. E. Skinner, general 
manager of Oldsmobile. 

A. E. McRae, superintendent of 
the former press plant No. 2 at 
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Oldsmobile, has become superin- 
tendent of combined operations at 
press plant No. 1 and No. 2, now 
known as the pressed metal plants. 

Thomas E. Darnton, supervisor 
of methods engineering depart- 
ment, was named production man- 
ager of the Oldsmobile forge plant. 

* * * 


Taylor Made Manager 


Of New K-F Foundry 


Appointment of Sydney W. Tay- 
lor, Kaiser engineer from Portland, 
Ore., to the post of general man- 
ager of the recently purchased K-F 
foundry at Dowagiac, Mich., has 
been announced by Edgar F. 
Kaiser, vice-president and general 
manager of Kaiser-Frazer. 


Clifford Hockman, associated with 
Round Oak Co., at Dowagiac, will 
be works manager under the new 
ownership, Kaiser said. Taylor has 
been with the Kaiser organization 
since 1934. 

* +* * 


Hale Heads Ariz. Haulers 


Heber Q. Hale, formerly manager 
of the Mountain States division of 
Stor-Dor Forwarding Co., Salt Lake 
City, has been appointed manager 
of the Arizona Motor Transport 
Assn., succeeding Eric N. Carson, 
who filled the post for three years. 


STAINPROOF...SCUFFPROOF...WEARPROOF 


ri 


® BRIGHT, FAST COLORS, which are part 
of the filament itself, cannot “run” or 
stain. Wide choice of solid tones and 
attractive patterns. 


® TOUGH LUMITE, made of Dow’s Saran, 
can’t be scuffed or scarred by luggage, 
bundles, careless feet. It lasts and lasts! 


@ EASY TO CLEAN. Spill anything on 
LUMITE and it comes off in a jiffy with 
plain soap-and-water or cleaning fluid. 


® GLOVE-LIKE FIT. LUMITE’S elastic weave 
guarantees a snug, smooth fit, now and 


later. No bulges, no wrinkles, 


“WOVEN PLASTIC FABRIC for quality 


LUMITE DIVISION, Chicopee Manufacturing Corp. 
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® Good news for car dealers and auto 


seat cover manufacturers! 


LuMITE woven plastic fabrics are now 
free from those annoying shocks caused 


by static electricity. 


Developed by Lumire technicians, this 
exclusive feature gives you that final 
point of superiority to clinch a sale...a 
dramatic “extra” added to a long list 
of outstanding advantages. Next time, 


specify LUMITE fabric when ordering seat 


covers from your supplier. 


47 Worth St 


New York 


seat covers 


ae 


ts 











Butler Engineering Co., of New 
Orleans, La., has appointed Van- 
Sant, Dugdale & Co., Baltimore 
advertising agency, to handle ad- 
vertising of the Butler De-Scaler. 
A greatly expanded advertising 
campaign is scheduled to appear 
in automotive, jobber, fleet and bus, 
and farm implement dealer publi- 
cations, and a heavy merchandis- 
ing program is planned. A con- 
sumer campaign is planned as soon 
as the initial program is under- 
way. The Butler De-Scaler is a 
new electrolytic device which re- 
moves rust and scale from auto- 
motive cooling systems. 


South Wind 


Stewart-Warner South Wind car 


heaters will be advertised in more'run in a series by the enfranchised 
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Butler to Expand; 
South Wind Strong 
By Bob Finlay % 


than 120 metropolitan newspapers 
during September, October and 
November, it is announced by F. 
A. Hiter, senior vice-president of 
Stewart-Warner Corp. The news- 
paper campaign is in addition to 
the recently announced special 
summer sales program now run- 


ning in general magazines and 
trade papers, and the fall and 
winter campaign scheduled for 


consumer and trade publications, 
Hiter said. All South Wind cam- 
paigns are being prepared and 
placed by MacFarland, Aveyard & 
Co., Chicago. 


Dealer Advertising 


Among the excellent ads being | 








ChadasatZ asnvractenine co. 


SERVICE MANAGERS of 24 De Soto-Plymouth dealerships in the Chicago district 


spend a day at the De Soto plant in Detroit. All are members of the Chicago De Soto 


Service and Parts Managers Assn. From left to right, front row: Carl Marrone, Sunny- | 


side Automobile Co., Inc.; Leonard De Michele, Sunnyside; Charlies R. Terabe, Rowe, 
Young & Cooley: William Allen jr., Dorchester Motors; William Hallem, McCorkle Mo- 


tors; Edward Brown, Fine-Thomas Motor Sales; R. E. Underwood, Crowe Motors; Al | 


Seip, Al Abrams Motor Sales: R. W. Utley, De Soto’s director of service; Edwin G. 
Zilz, South Chicago Motor Sales; Harold Schmitt, City Auto Sales; C. L. Hopkins, C. R. 
Diedrich Motor Sales; Dave Diemer, Roesch Motors. Left to right, rear row: Bill 
Hughes, De Soto’s Chicago district manager; B. J. Stiefbold, Bernard Bros.; Joe Vo- 
celka, Clarke Motors; Samuel Schmidt, Highland Park Motors; Marlyn K. Lawrence. 
Flapan Motors; J. A. Broman, Orlo E. Salisbury; W. E. Westerberg, Norman ©. Towne, 
Inc.; Anton Siechart, Newberry Motor Sales; Mike Sampardi, M. & C. Motors; Joseph 
Paus, Harry G. Bergstrom Sales and Service; Roland Kerner, Central Auto Sales; E. P. 
Bayro, Sandra Motors; Edward Preston, Aron Motor Sales; Pat Hayek, William Feyer- 
bend Motor Sales. 








orbitant prices is the result of 


dealers of Wichita, Kans., is one 
headlined: individual speculation in a scarc- 
“PROOF. ity market can be found in the 


daily title transfers which are 
filed in the County building. 


“, .. that the current practice 
of new cars being sold at ex- 











| “In case after case, 
|transfer clearly shows that a new 
car was purchased by some indi- 
vidual from a new car dealer, 

then almost at once sold for a 

much higher price. .. .” 
+ 4 oa 

Little Rock Motor (Buick), Lit- 
tle Rock, Ark., tells a_ straight 
story by breaking its ad into three 
divisions: 

1. Giving 
price. 

2. Telling what it does not do, 
such as selling for resale, requir- 

ng accessory purchases or making 
an unjustified low allowance on 
| trade-in. 

3. Giving an idea of when cus- 
tomers already on the list can ex- 
pect deliveries (30 days to six 
months). 


the correct selling 


* * * 


James G. Paps (Ford) of Oak- 
| land, Calif., gives his prices and 
points out in copy with a con- 
versational tone that “our policy 
is keeping faith with our cus- 
tomers.” 


New car dealers of Alexandria, 

|Va., have taken advertising space 

to give a fair-trading pledge to the 

| public and a word of thanks and 

advice on the present auto market. 
* oa + 


Massey Buick Co. of Dormont, 
Pa., is using newspaper, radio and 
direct mail advertising to publicize 
its new service department. Each 
|department is developed to handle 

specialized service without conflict 
| vecause of crowding. 

- + Ba 

A 25 percent return from con- 
sistently mailing to 600 Pontiac 
| owners every month for two years 
|is reported by Ray E. Weaver, 
| Sharpsburg (Pa.) Pontiac dealer. 





Commends 


The Milwaukee Journal com- 
mends Ford and Chevrolet for its 
“public “service” in putting their 
price lists in their advertisements. 


Names 


John L. McQuigg, vice-president 
of Geyer, Newell & Ganger, is mov- 
ing to Detroit as manager of the 
company’s office in line with its ex- 
pansion program in that city, B 
| B. Geyer, president, has announced. 
| McQuigg will continue as agency 
|group director supervising the 
Nash, Kelvinator and Leonard re- 
frigerator accounts. He has been 
in the agency’s New York office for 
several months since his discharge 
|from the Army. He will direct the 
development of the company’s busi- 
|/ness in Detroit. Prior to the war 
McQuigg was manager of the same 
| office. 
| 
| The board of directors of the 
| American Broadcasting Co. has 
|elected Charles C. Barry vice-presi- 
'dent in charge of programs and 
television, it is announced by Rob- 
ert E. Kintner, executive vice-presi- 
dent of the network. Barry suc- 
ceeds Adrian Samish who has re- 
signed to become president of Show 
Productions Inc., heading up all 
radio and television activities for 
Dancer-Fitzgerald-Sample, Inc. 


Joseph F. Fitzgerald, regional 
manager of public relations for 
General Motors Corp., covering 


western New York and Pennsy!- 
vania, has been transferred to Chi- 
cago where he will head the com- 
pany’s public relations in the Mid- 
dle West. He will be succecded in 
Buffalo by Edward A. Bracken jr., 
who has been assistant manager 





of GM’s public relations in the 


| New York area. 


The New York News, swinging 


|into action on the establishment 


|of its new 
|}nounces the appointment of B. O. 





1712 S$. MICHIGAN AVE. 
CHICAGO 16,iLLINOIS 


television station, an- 


SERVICE SECTION 


the title 


Sullivan, of the advertising depart- j 


ment, to the television 


market. 


Harry Elliott, who handles the 
Automotive News of the Air radio 
program in San Francisco for the 
Anglo California Bank, is now 
writing a series of Sunday automo- 
tive columns for the San Francisc¢ 
Examiner. 


Brooke, Smith, French & Dor- 
rance announces appointment of 
Richard W. Cavell to its rapidly 


survey 


|expanding merchandising depart- 


ment. Cavell formerly was with the 
United States Rubber Co. and the 
Detroit Free Press. 
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Dealers tell me 









By 
John O. Munn 





(Continued from Page 3) 


we have more cars than customers. 

When that time comes, the dealer | 
who acts merely as a selling agency | 
for new cars will crucify himself 

sooner or later on the cross of long | 
used-car allowance. 


Getting back to the present, 
every interest best served by 
new-car dealers emphasizes the 
used car end of the business. 

In the first place, public inter- 
est is served because people will 
get a better used car at a lower 
price. A used car passing through 
several dealers’ hands has several 
profits added to the price. For in- 
stance, a dealer takes in a car at 
$600 on a new one. That dealer can 
fix it up and sell it at a fair profit 
for $750 or $800 to some customer 
who critically needs it. 

He can, in most instances, whole- 
sale it without reconditioning it 
for the same price, and save him- 
self a lot of trouble. 

In so doing, however, he is just 
forcing some friend or customer 
to pay several hundred dollars 
more for it, besides getting a car 
on which little reconditioning was 
done. 

a a * 


Open Selves 
To Criticism 


come in for a lot of public criti- 
cism. A new-car customer who has 
traded in a car for $600 and sces 
it on a used car lot the next day 
for $1,000 or $1,200 feels that the 
dealer selling the new car has 
taken advantage of him. Then he 
talks about it. He puts the dealer 
in his “black book” forever. This | 
kind of situation, in the opinion 
of many, is injuring the reputation 
of good new-car dealers much more 
than 1946 and 1947 cars showing | 
up on used-car lots at premium 
prices. 


} 


The original customer who sees | 
the dealer sell the traded in, re- 
conditioned car at a _ reasonable 
profit, gives such a dealer a big| 
cheer. 

A dealer just can’t sidestep his 
responsibility for inflating the 
prices of the merchandise on | 
which he makes his livelihood. 
He owes it to himself and to his 
future to use every means to 
keep prices down. 

If he will become a one-man re- 





Uphill Battle 
N. E. Cities Dissatisfied 


In Congestion Fight 
Steps taken by some New Eng- 


' land communities to solve urban 


traffic and parking problems were | 
revealed in data furnished the | 
New England Council’s community | 
development committee by cham-| 
bers of commerce of 57 represent- 
ative communities. | 

Thirty-nine of the communities) 
covered by the survey have pro-| 
vided either public parking spaces | 
or parking meters, or both, it was 
disclosed. Public parking spaces 
have been established in 32 com-| 
munities and parking meters in 15. | 
Thus far, only eight of the com-| 
munities have installed a combina-| 
tion of both, whlie 18 have not| 
provided either. 

An analysis of the figures pre- 
pared by Henry Z. Persons, com- 
mittee chairman, noted that the) 
Programs thus far in effect are 
largely inadequate. In only four 
of the 32 communities having es- 
tablished parking spaces was _ it} 
felt that the program had met the 
need. 

In nine of the 15 communities 
with parking meters, the reports| 
were favorable. Even in the eight 
communities where both public 
parking spaces and parking meters 
have been provided, only one 
Haverill — seemed to feel the con- 
gestion had been relieved. 


Coppin-Colgan 
Coppin-Colgan Motor Sales Co., | 
1010 W. Dunklin St., Jefferson City, | 
Mo., has been incorporated, listing 
$100,000 authorized capital stock 
by James William Colgan jr., Dan- | 
jel C. and Anna I. Coppin. 





Read Jack Weed’s ‘‘Backshop’’ for some | 


highlights in the service field. 


straint on prices, he can continue to 
take in that wornout car for $600 
and satisfy the new-car buyer, as 
well as offer a bargain in today’s 
market to the used-car customer. 

On the other hand, if he whole- 
sales the car he allowed $600, and 
it shows up on the market for 
$1,000 or $1,200, the new-car cus- 
tomer is angry and the used-car 
purchaser paid an inflated price. 
Therefore, inflating the value of 
cars hurts the original dealer even 
if he wholesales them. 

You don’t want friends and 
neighbors to pay more than neces- 
sary for used cars, even if you did 
not sell them. Such a sale is a loss 
to the whole community. 

Then, finally, if cars you take 
in at $600 are ultimately sold by 
some other dealer for $1,000, you 
are going to find it more difficult 
to continue to trade in such cars 
at $600. 

Therefore, in wholesaling used 
cars, a dealer is helping to inflate 
the price of used cars to the in- 
jury of the public, the trade, and 
his own long term interest. 
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PICTURED ABOVE is the new home of Thompson-Schoonover Motor Co., Lincoln- 
Mercury dealer at Topeka, Kans. The formal opening of the building at Sixth and Fill- 
more attracted hundreds. 


Tool Show to Start 


Occupancy Aug. 4 

CHICAGO.— The date for the 
moving of some $16,000,000 worth 
of machine tool exhibits into the 
Dodge-Chicago plant for the 1947 
machine tool show has been ad- 
vanced from Aug. 25 to Aug. 4 by 
the National Machine Tool Build- 
ers Assn. 

This will provide an extra three 
weeks for the task of moving in, 


my work EAS/ER...” 


“. .. by that I mean R-M undercoats and finishes flow just right 
and really hug the metal. Very little, if any, sanding or rubbing 
is necessary and that’s money in my poche 


I don’t believe there’s an autobody finish made that will out- 
wear R-M or hold its color better. 


Try any R-M lacquer or enamel and you’ll wonder how you 
ever got along without it. I'll eat my hat if you don’t say R-M 
is a world-beater!” 
Lovie Smolinski—Owner, Federal Auto Painting & Trimming 
5329 Moran Street, Detroit 11, Mich. 


5935-71 


t. 


MILFORD 


ation the large number of machine 
tools nad other metalworking 
equipment to be demonstrated 
from Sept. 17-26. The show will 
cover more than 500,000 square 
feet of space, approximately 12 
acres. 


Wilson Adds to Space 
Wilson Sales and Service (Chrys- 
ler-Plymouth), Marysville, O., has 
added 16,000 square feet to its serv- 
ice department. 






Louie is an old timer in the autobody refinishing business in Detroit 
and the unusually fine quality of his work is comparable to the best 
efforts of the body manufacturers. 


R-M automotive finishes are used in the best paint 
shops and are specified by the manufacturers of 
America’s finest cars. 


; Kr Te 


* DETROIT 
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Pension Plans 
Reprints of Fund Analysis 
Made Available 


NEW YORK.—Reprints of an ad- 
dress by Meyer M. Goldstein en- 
titled “Overhauling Pension and 
Profit-Sharing Plans,” have been 
made available by the American 
Management Assn. in its financial 
management series. 

The reprint contains comprehen- 
sive explanation of various plans 
for the development of pension 
plans of various types in com- 
panies and organizations of various 
kinds and levels of earnings. Pro- 
cedures are outlined to formulate 
profit-sharing and pension plans, 
for the founding of funds for ill- 
ness, annuities and retirements. 


Reprints are listed at 50 cents 
apiece. Address is American Man- 
agement Assn., 330 W. 42nd St., 
New York 18, N. Y. 


Oswald Expands 
Oswald Motor Co. (Chrysler- 





Plymouth), Cloquet, Minn., has in- 
stituted a program to extend its 
facilities by the erection of a new 
building 60 by 80 feet, on two 
floors. The existing building will 
also be remodeled. 








Lovie 
Smolinski 


















Truly a superior craftsman, Louie has always demanded the best paint. 
It is no mere accident that R-M lacquers, enamels and undercoats are 
used in his shop almost exclusively. 
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Raleigh Mack Set Up 


Raleigh Mack Distributors, Inc., 
Raleigh, N. C., has been organized 





AUTOMOTIVE NEWS, JULY 14, 


with capital stock of $100,000. Prin- 
cipals are D. Henry Powell, Wil- 
liam Stewart and Ruffin Bedding- 
field. 


Biggest Tractor Buy 
in History 


THE WORLD’S MOST POWERFUL 
LOW-PRICED FARM & INDUSTRIAL 


TRACTOR 


.2795 


£.0.@, FACTORY 





This amazing new Haney all-purpose Farm ana 
Industrial Tractor is compact enough for close work, 
yet features POWER enough for all uses. Revolu- 
tionary new uni-flow packaged -power drive transmits 
greater power to the drawbar, with unusual economy. 


e Four-Cylinder Liquid-Cooled 
Engine 


¢ 24 Horsepower at the Drawbar 

e No Clutch...No Transmission 

¢ Individually Braked Rear 
Wheels 


e Road Speeds up to 16 Miles 
per hour 


Here’s the Tractor the small farmer can afford, 





and the large farmer can’t afford to be without 


HANEY CORPORATION 


Tractor and Implement Division 


2312 NORTH BROAD ST. 


+ PHILADELPHIA 32, PA. 


Quantity 


PRODUCTION 
oi 


GREY 


ONE OF TH 
LARGEST AND MOST MODERN 
PRODUCTION FOUNDRIES 


IRON CASTINGS 


of 


E NATION'S 


ESTABLISHED 1866 


THE WHELAND COMPANY 


FOUNDRY 


DIVISION 


MAIN OFFICE AND MANUFACTURING PLANTS 
CHATTANOOGA 2, TENNESSEE 





Steel Production 
Adequate for All 


Needs, Tower Says 


WASHINGTON. — Continued 
shortages in steel were discounted 
here last week by Walter S. Tower, 
president of the American Iron and 
Steel Institute, in testimony before 
a Senate small business subcom- 
mittee. 

Declaring that present capacity 
is entirely adequate to take care of 
any demand likely to be developed 
in 1950, Tower denied reports that 
capacity of the steel industry is 30 
percent below the probable demand 
five years from now. 

Tower pointed out that the in- 
dustry’s present capacity, together 
with those facilities planned for 
completion over the next year, 
should meet every foreseeable de- 
mand in the near future. 

Predicting a total steel produc- 
tion of not more than 85 million 
tons for this year—seven million 
tons below the industry’s rated 
capacity of 92 million tons—Tower 
gave two reasons for the deficit: 
1. Demand for special grade steels, 
and 2. shortages and unsatisfactory 
quality of some raw materials, such 
as scrap. 

In spite of Tower’s optimistic re- 
port on the steel picture, however, 
automobile production still remains 
far below normal because of con- 
tinued shortages of steel This sit- 
uation is attributed by most auto 
observers to faulty distribution, 
rather than lack of steel produc- 
tive capacity. 


8 Motor Firms 
Honored in 


Report Contest 


NEW YORK.—The 1946 annual 
financial reports of eight automo- 
bile manufacturers were cited for 
excellence in the seventh annual 
report survey, conducted by Finan- 
cial World: Ford Motor of Canada, 
General Motors, Hudson, Kaiser- 
Frazer, Nash, Packard, Studebaker 
and Willys-Overland. 

In the final judging to be com- 
pleted by mid-September, one of 
these reports will be judged as 
“Best of the Automobile Industry,” 
and then awarded the bronze “Os- 
car of Industry” trophy at the An- 
nual Reports Awards banquet to 
be held in the Hotel Pennsylvania, 
New York, Oct. 10. Last year Gen- 
eral Motors won top award for the 
best 1945 annual report in the auto 
industry. 


NADA 


(Continued from Page 1) 
perience and success, feels himself 
qualified to meet our requirements.” 

On this point, Anderson author- 
ized the following statement: 


“Any candidate for the position 
must be able to show a good back- 
ground of both dealer and execu- 
tive experience. He should be able, 
too, to qualify as a public speaker 
in order to take care of the many 
requests that come to NADA head- 
quarters for a speaker to appear 
before dealer association gather- 
ings. 

“As we all realize, NADA has 
become an important trade asso- 
ciation and is in a position to ren- 
der invaluable service to our mem- 
bers in the solution of many of 
their problems as well as being 
helpful to the retail automobile in- 
dustry as a whole. 

“The executive vice-president 
has to be the sparkplug of our 
organization. He has the respon- 
sibility of keeping the vast ma- 
chine functioning smoothly and 
efficiently in carrying out the 
policies formulated by the Exec- 
utive committee. 

“T shall be glad to hear from 
anyone who feels himself capable 
of measuring up to these require- 
ments. A letter should be addressed 
to me at the association headquar- 
ters in Washington.” 

Until a permanent executive vice- 
president has been selected, Ander- 
son added, Donald Barnhart, who 
has served as assistant executive 
vice-president since last December, 
will be in charge of NADA head- 
quarters here. 
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The Vicious Circle Again? 


Coal Pay Raise Likely 
To Boost Steel Costs 


(Continued from Page 1) 


challenge of holding the present 
price line—and price cuts in the 
foreseeable future have been vir- 
tually dropped from considera- 
tion. 

The bad news of the coal-steel 
cost increases took precedence over 
the fact that the threat of a new 
nationwide coal paralysis was 
averted by the settlement. But the 
miners were back underground, 
well contented with the largest con- 
cessions they have ever obtained. 


FAA Strike Collapses 

Labor skies were clear in the 
auto industry last week after the 
Foreman’s Assn. of America called 
off its six-week strike against Ford 
without winning a single demand. 

Robert H. Keys, president of the 
FAA, admitted that the strike was 
“broken” by a combination of the 
new Taft-Hartley labor law and 
Ford’s success in maintaining pro- 
duction schedules despite the ab- 
sence of most of the company’s 
supervisors. 

The Taft-Hartley act repeals the 
former NLRB requirement that em- 
ployers must recognize unions of 
foremen. Ford cited this shortly 
before the end of the strike when 
it declared it would “no longer 
recognize the FAA as the bargain- 
ing agent for Ford foremen.” 

Ford foremen found their sal- 
aries 10 percent higher upon 
their return to work. The in- 
crease was announced by the 
company midway during the 
strike. Company spokesmen said 
no foreman was penalized for 
participating in the walkout. 

Keys said that the FAA would 
shortly file a formal request for 
affiliation with the AFL or CIO. 
A court test of the new legal re- 
striction on foremen’s unions also 
will be launched soon, he said. 

A strike of FAA members at the 
Midland Steel Products plant in 
Cleveland also collapsed last week. 
The company reported that 65 of 
72 striking foremen returned to 
their jobs and that production was 
proceeding at normal levels. 

Reports persisted that Stude- 
baker and the UAW were drawing 
up a new contract with features 
as unprecedented as the new pen- 
sion program at Ford. Company 
spokesmen at South Bend declined 
comment, except to report that ne- 
gotiations were still in progress. 

Studebaker is the only major 
auto assembler that has not an- 
nounced an economic agreement 
this year. The Studebaker-UAW 
contract has no expiration date 
and continues indefinitely, the 
company said. 

Ford and UAW negotiators were 
completing details of their new 
two-year agreement last week. It 
is expected that the parties will 
reach final accord well before the 
Aug. 24 deadline affecting many 
restrictive clauses in the Taft- 
Hartley act. 

If the contract is completed be- 
fore this deadline, it will be pos- 
sible to extend the UAW union 
shop system at the company plants 
without requiring an affirmative 
vote of Ford workers. Otherwise, 
a majority of all Ford production 
employes will have to approve the 
union-shop arrangement. 

The political feud within the 
UAW leadership flared up again as 
the union’s huge membership be- 
gan voting on a proposal for a 
merger with the leftist-dominated 
Farm Equipment Workers Union- 
CIO. 

Walter P. Reuther, UAW presi- 
dent and leader of the union’s right 
wing, has taken sharp issue with 
the merger views of George F. 
Addes, secretary-treasurer, and R. 
J. Thomas and Richard T. Leon- 
ard, vice-presidents. 

Leftists Seek FE Votes 

The Addes-Thomas-Leonard left- 
wing faction is recommending 
adoption of the present proposal, 
which would incorporate the FE 
as an autonomous union and add 
a block of votes to the left-wing 
camp at the UAW international 
elections next November. 

Reuther has urged that the issue 


Interesting items in Bob Finlay’s adver- be postponed for decision at the 


tising column. 


convention, a delay which would 


prevent FE members from ballot- 
ing in the UAW elections. Spokes- 
men for Reuther fear that addi- 
tion of the FE votes would enable 
any left-wing candidate to defeat 
their man in his bid for reelection. 

Mack Truck and the UAW an- 
nounced agreement last week on 
wage increases ranging from 9 to 
18 cents for the 7,500 workers at 
Mack’s three plants in the East. 
Workers will also receive pay for 
six holidays annually, conform- 
ing to the industry trend. 

One significant aspect of the new 
soft coal contract is the removal 
of no-strike pledges from the 
agreement. This is designed to fore- 
stall damage suits made possible 
by the Taft-Hartley law for con- 
tract violations by companies or 
unions. 

The coal contract provides for 
binding arbitration of all disputes, 
except on a national level; union 
dues checkoff; retention of the 
union privilege of calling “memo- 
rial shutdowns,” such as occurred 
early in April after the Centralia 
(Ill.) mine disaster; contract can- 
cellation rights for either party on 
30 days’ notice, and a union shop 
replacing the UMW closed shop 
outlawed by the labor law. 

To obtain these concessions Lewis 
agreed to give up organization of 
foremen, pay for six holidays not 
worked, and overtime pay for Sat- 
urday and Sunday work, unless 
they are the sixth and seventh days 
worked consecutively. 

Basic hourly rates are boosted 
from $1.18% to slightly over $1.63. 
The reduction in working hours 
and time-and-a-half pay, however, 
will put the miners’ average earn- 
ings at $13.05 a day, compared to 
$11.85 previously. 

The $1.20 daily increase thus 
averages out at 15 cents an hour, 
or the prevailing 1947 raise in 
the steel and automotive indus- 
tries. 

The doubling of the per ton roy- 
alty payments is one of the big 
cost multiplying factors. The 10- 
cent payment per ton is expected 
to yield $50,000,000 a year for min- 
ers’ benefits. 
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MOTOR OIL 


See your AMALIE Distributor or write Dept. V 


AMALIE DIVISION 
L. SONNEBORN SONS, INC. 
88 Lexington Avenue, New York 16, N. Y. 
Refineries: Petrolia and Franklin, Pa. 
Plant: Nutley, N. J. 
In the Southwest: 
Senneborn Bros., Dallas |, Texos 
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Fairmount Streamlines 


Fairmount Garage (Chrysler- 
Plymouth), Hyde Park, Mass., has 
completed the revamping of its 
facilities which include a new 
showroom and reorganized service 
department. 


Herrmann Co. (Ford), 


ing for used cars, to cost $9,060. 
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4 Door 
3 Passenger Coupe 7.50 





throughout. c ‘Pca 
ars wi enter Arm 
ATTENTION: Drop on Rear Seat 13.50 
Car Agencies 
Initial Orders 5% Fed. Exe. Tax 






Sent on Approval. F.0.B. Baltimore 
PNG Ce AUTO SEAT COVER CO. 
Howard St Cor Biddle, Baltimore 1, Md. © Call VErnon 4315 





DEALERS WANTED 


New, Sensational, British-made 


CORGI FOLDING MIDGET 
MOTORCYCLE 


® Civilian model of famous motorcycle 
dropped to British Paratroopers. A He- 
Man machine, easily carries 200 lbs. Great 
hill-climber, does 35 MPH, 120 miles to 
gal. Weighs 97 Ibs.— folds to 2014” x 53”. 

Featured by Gimbel’s, New York. Fac- 
tory guaranteed; parts stocked in U. S. 
Retails $229 (plus tax) F.O.B. N. Y. 
Liberal dealer discounts. Immediate de- 
livery. Write! 


de) te) 


By 10M asi Ocoee 
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° : MOTORCYCLE CO.,LTD. 
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Dealers!!--Increase Jeep Sales 


Here is just the accessory you have been 
waiting for. A good looking step designed 
for the convenience of women and short 
men. Made of heavy gauge steel—heavier 
than the Jeep itself—completely welded 





e Dept. V and painted. Attaches with only 4 bolts— 
ION any mechanic can do the job in a few 

INC minutes. The step has a neat appearing 
’ 7 rubber mat on the top. Send $5.25 for sam- 
16, N. Y. ple step. Special distributor price when 
in, Pa. ordered in lots of 100 or more. 


Liberal Discounts to Dealers 
and Distributors. 


KANDU STREAMLINER CO. 


eos 6815 SUPERIOR AVE, CLEVELAND, OHIO 
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Turner A. Summers and Louis 
J. Herrmann, operating Summers- 
Louisville, 
Ky., have received federal approval 
on construction of a quonset build- 
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| control, brake pedals have been 
located on the right side to per- 
mit operation of right and left 
brake with right foot only, thus 


. a2 
Hail Showing 
leaving the left foot free to oper- Overall weight of the tractor 
ate the clutch pedal. has been increased approximately 


7. 
Of Equipment te the clutch pe 
DETROIT.—Dodge dealers came rovision has been made on the! 200 pounds, Pierce said. ' 


from all parts of the United States 
last week to visit the big four-day 
Dodge truck equipment show held 
at the Michigan State fair grounds 
in Detroit. They were unanimous 
in their comment that the showing 
was the largest and most compre- 
hensive of any similar exhibition 
held anywhere in this country since 
a similar show held by the same 
company in 1924. 

Some 55 exhibitors showed prac- 
tically every type of body, auxiliary 
axle, transmission and other power 
transmission units, dumping and 
loading attachment and other de- 
vices to aid truck operators make 
the job of transportation easier 
and quicker. Two hundred seven- 
teen trucks, with special equipment 
mounted, were on display in addi- 
tion to many exhibits of equip- 
ment and special bodies not mount- 
ed on vehicles. 

Thrilling demonstrations of the 
traction ability of the new Dodge 
Power wagon were made in a spe- 
cially made sand and mud trap 
space just outside of one of the 
main exhibition buildings. 


Tractor 


(Continued from Page 1) 
forward speeds to give a higher 
speed, a new drawbar height con- 
trol mechanism, combination run- 
ning boards and step-plates, a seat 
that can be tilted back, and a 
hinged radiator grille for easy 
cleaning of radiator core. 


The Dearborn farm equipment 
line ranges from the basic imple- 
ments such as moldboard plows, 
disc plows, front end and rear 
attached cultivators, disc, spike- 
tooth harrows and weeders, to 
cordwood saws, terracers, snow 
plows, front-end loaders, manure 
spreaders, forage harvesters, and 
others. 


“Dearborn implements are man- 
ufactured by independent com- 
panies in accordance with de- 
signs and specifications developed 
by the implement company and 
Dearborn Motors Corp.” Pierce 
said. 

Pierce emphasized that imple- 
ments now in use with present 
Ford tractors will operate with 
the new Ford tractor. Parts for 
ell models of Ford tractors will | — —————___—____—_—_— annem 


theta oscar len s| SPECIALISTS IN AUTOMOBILE 
FINANCE INSURANCE 


pating with Dearborn Motors in 
The 


center housing to mount a swing- 
ing drawbar, and the brakes are 
of the mechanical actuated duo- 
servor type. 


Dodge Dealers 








THE NATIONAL ASSOCIATION OF 
INDEPENDENT AUTOMOTIVE WHOLESALERS 


Motor ano Equipment Wotesacers Association 


ILLINOIS 


309 WEST JACKSON BOULEVARD, CHICAGO 6, 











the manufacture of Dearborn farm 
equipment are: 

Budd Co., Detroit; Southern Iron 
& Equipment Co., Atlanta; Pitts- 
burgh Forgings Co., Coraopolis, 
Pa.; Farm Rite Implement Co., 
Chicago; Detroit Harvester Co., 
Detroit; Dellinger Mfg. Co., Lan- 
caster, Pa.; Arps Corp., New Hol- 
stein, Wis.; American Road Equip- 
ment Co., Omaha; Continental 
Farm Equipment Co., Omaha; 
Tractor Appliance Co., Minneapolis. 

Pierce said that while major 
improvements have been made in 
the tractor, the basic design of 
an all-purpose lightweight trac- 
tor adaptable to v all 
farming conditions has been re- 


WIMP es 
hoe COMPANY 


with the new model 8N Ford 
tractor, he added, and parts for | 
all models of Ford tractors will 
continue to be available through 

Ford tractor dealers. 

Color scheme of the tractor is 
light gray and vermillion red. All 
Dearborn implements will be ver- 
| million red. 

Another major improvement is 
the new drawbar height control 
mechanism, according to Pierce. 
By means of this mechanism con- 
trolled by a small lever, it is now 
possible to carry the drawbar at 
any height. 

In conjunction with the step- 
plates is the new-type seat that 
can be tilted back on a hinge to 
permit the operator to drive 
standing up, thereby relieving 
driver fatigue. The new seat can 
also be tilted back in the even- 
ing to insure a dry seat after 
the night’s dew. 

Another addition is the hinged 
radiator grille which swings down 
to permit cleaning the radiator 
core. 

For easier operation and faster 


Resolute Fire Insurance 


Company specializes in low cost 
automobile finance insurance for 


independent finance companies 
and dealers financing their own 
time-sales. This specialization 
enables us to render complete 
service and INCREASE PROF- 
ITS TO THE AGENT. Write 
for full particulars. 


ae RUE: 


350 MAIN STREET 
HARTFORD 4, CONN. 


A New England Stock Company Chartered in 1926 








~ “Tr . . 
The CARHANGER . . .Now *3® List 
Remarkable invention for HANGING SUITS or DRESSES or BABY BASKET. Fits 
tightly to ceiling. Adjusts to fit 95% of all cars. Excellent construction. Proven seller to 
ear dealers and service stations. Volume sales to summer travelers and salesmen. Sample 
sent anywhere in U.S.A. postpaid for $3.95. Returnable for full refund. 


DEALER'S PRICE $31.20 per dozen at your jobber or F.O.B. Rochester. 
check with order. Advertising folders and newspaper mats free. 


VALUABLE DISTRIBUTORSHIPS AVAILABLE 
THE CARHANGER CO. 





C.0.D. or 


$65 Park Ave. Rochester 7, N. Y, 
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Southway Production 


At 20 Batteries Daily 


ST. PETERSBURG, Fla. 
way Battery Mfg. Corp. has started 
production at its new plant at the 
foot of Adams street, it was an- 
nounced by the Jacksonville (Fla.) 
chamber of commerce industrial 
department. 

The manufacturing concern turns 
out storage batteries for automo- 
bile, truck, bus and commercial 


South- 
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vehicles. Twenty batteries are} new product known as Skidtrol, ‘I 
manufactured daily at present, al-| built to provide for better traction K-F June utput Ops 
though the output is expected t0| jn buses. 
increase to 60 a day with the ar-| gyidtrol, which sells for $125 a All B ‘Bi Th ? 
rival of additional equipment. unit, is a specially constructed hop- ut ig ree 
Frank Finan is president. per, 12 inches high, 12 inches long, g Stan, | 
anes eee and 8 inches wide which can carry Fier aig ed wae eer yo Honea tious eae ieee 
ic Ki . : _| Frazer’s June output o y pas-| alone a FOX ,000,000, 
Skidtrol Aimed to Provide Up 60 OP POURS OF GFK. When ue senger cars was topped only by|compared with $11,700,000 for all turin 
den stops are desired, the unit, ; , : i : 
Better Bus Traction sath .’|the industry’s Big Three, Edgar |of 1946. | fectiv 
; consisting of two hoppers, is) ~ Kaiser, vice-president and gen-| Kaiser said that a scheduled | ‘“M 
H. O. DeBoer and Associates,/ opened and grit drops under the| eral manager, reported last week. average output of 12,039 cars each | panie 
| Lombard, Ill, has announced a|rear wheels. Kaiser also confirmed AUTOMOTIVE | month during the balance of this time 
ee ee See me ——— | News’ report of a week ago that| year depends on a continued sup. to tk 
K-F closed the —— ag of |ply of basic materials. However, own 
1947 with a substantial profit. barring a prolonged coal tie-up, cars 
He estimated sales of the corpo-|K-F is not expected to encounter effort 
Se =e d any early supply problems, he | origir 
added. sales. 
Kramer Electe The K-F Detroit engine division — 
© built 9,064 engines in June, an era 
President of 8 percent gain over the previous a 
month. This production was sup- “C 
Pa. Truckers plemented by engines built at to si 
HARRISBURG, Pa—J. Albert Continental‘s plant in Muskegon, os 
Kramer, of Philadelphia, was elect- Mich. _ 
ed president of the Pennsylvania| Kaiser said that during June ther 
Motor Truck Assn. at the annual|K-F completed the delivery of sativ 
meeting of its board of directors | initial stocks of parts to all its “Th 
and general membership held here. | distribution centers in the U. S. herent 
Edward Gogolin, of Harrisburg,| At present K-F dealers have anf tions 
was elected first vice-president and |@verage of less than one unsold | jng y 
general manager; William F. Cros- | Car per dealer in their possession, wat t 
sett, Warren, second vice-presi- vided 
dent; Thomas Palmer, Scranton, handl 
third vice-president; Edward Mc- “So 
Crady jr., Pittsburgh, fourth vice- have 
president; Edison Gerks, Harris- it apr 
burg, treasurer, and J. R. Gray, situat 
Pittsburgh, secretary. rected 
Paul W. Keely, New Castle, was better 
elected as a vice-president of the demaz 
American Trucking Assn. for Penn- people 
sylvania, and Floyd B. Noerr jr., prices 
Lewistown, elected to the PMTA’s omme 
executive committee, was _ also ™M 
elected ATA director from Penn- AM. 
sylvania. ples o 
Ted V. Rodgers, president of by cu 
ATA, in a talk paid tribute to —case 
Pennsylvania’s trucking industry nishec 
for the part it played in an edu- ing cc 
cation campaign which resulted in 1. A 
We Accurac. a 13% percent reduction in motor tT Y BOO delive: 
CW vA freight claims during the past THIS TIMEL KLET oat on 
year. not re 
v7 yy Ay a The annual convention of the le IR IES 5 and | 
eG I ad PMTA will be held in September ‘ani 
at Bedford Springs, it was decided . . ‘ 
New BY CITA at the meeting. Here's a booklet that’s as timely as} and s 
A resolution asking ATA to sur-| tomorrow—jam packed with proved | ee o 
vey the motor carrier insurance! jgeqs for promoting your Service D& the di 
When you use the New John Bean VISUALINER, problem was adopted at the meet- I : ath : 
heck 4 ‘ Seeger ing, and the group also voted to| Partment. It contains methods, forms rae ry 
time yc ae SD _— ing alig resume sponsorship of a “Roadeo,”| and materials necessary to make in- told tk 
Ti Meee te ti you Pret aT ha ante) get-out-from a safe drivers’ contest in 1948. telligent oustemes follow-up pay yeu a” 
Mt tee ee a A eae SD oe : : . | 
: e Ah aaa T ki C b dividends in sales and profits. ie 
f Abt creen telis exact re e correction | 
ee z ruc ng urDps Get this booklet, or any of the 9 other th a 
is progressing. With the VISUALINER you get new . » : ae : : e pr 
accuracy and new customer appeal, plus new speed Relaxed in Mich. R6é 8 files containing information = — 
They all add ye Mte Ma] Pht lati your els) o1 4 rel LANSING.—Gov. Kim Sigler of garding forms and materials on their ible tt 
si ‘in: Rae taliaatien Michigan has signed two bills re-| vital subjects. You don’t even need to} jin Nor 
; laxing ee = _— dimen-| write a letter—just check off your} that t! 
sions and speed. oth measures 2 had gi 
JOHN BEAN Vv iteR ‘eox were sponsored by the Michigan| wants on the list below, attach it to as 4 
Trucking Assn. | your letterhead, and mail to weds s 
VISION OF FOOD MACHINERY CORPORATION— LANSING 4, MICH The new tandem axle weight moon 
limit is 32,000 pounds for one tan 
_ WHEEL BALANCERS AND ; > was oom eee approa 
dem axle in a train, while the al- 

BALANCING TOOLS....WEIGHTS....STEAM CLEANERS ....CAR WASHERS lowable height for the transport of| © the peveciés & Revaclén Comes ll 
motor vehicles has been increased ae , Ohio a resist 
from 12% to 13% feet. Vehicles of| ® Shies cenit ieimiaiion on Gn oA 
— ae - ot rf ne 4 may! e subjects checked deliver 
ravel a m.p.h. under e new) to one 
law. | @ (J Selling Your Service De- started 

. The width limitation for haulers o partment fishing. 
= forest products was boosted to| OC Service Dept. Operating folk to 
4 inches. | @ Forms car wa 
t : 1 e (€) General Office Forms 4 . a 
Our Policy e (J Accounting Aids e} ered ir 
Hackel Counsels Employes | , ( Paper Tools for Handling J 4 . 
On Public Relations . Car Sales ; oe 7 
Hackel Motor Co. (Chrysler- C) Parts & Accessory Control took 
Plymouth), Marlin, Tex., has set| ® ([) Credit and Collection Forms « coupe, 
forth =o of rs. — e C Dealer Stationery & Checks , out of 
pany policy, customer relations, days 
and mental attitude in a new book-| e C) Payroll Systems and Forms ’ dsck 
|let_ issued to all employes. () Factory Designed Account- charge 
\GUE Characteristic of the contents is| ® ing Systems *| sold it 
FAT this section devoted to the ideal! » thougt 
employe attitude toward his job to kee 
and the public: _< We ne 
é “The employe is alert and ready “ it to h 
IMME to meet the public. A warm wel- | 5. Ty 
come expressed in his attitude and| e automo 
PRICED TO RETAI | tone of voice delights the customer. | 7 er in m 
STAND L AT The employe is always looking driven 
MODE” for new customers, and keeping} »¢ chasers 
RPE be sehen oe $1 5.95 the old ones satisfied, too. He $325 ap 
DE LUXE | knows that a business must prog-| ® 6 
MODEL a $19 75 | ress to thrive.” 2 a a 
SOP na - ———e 2 Ee, 
. , us = ' 
H. J. Brown Pontiac | @ _ — 
; ; H. J. Brown Pontiac, Inc., Ross-| « dealers 
... like motoring under a shade tree |, J, Byrn, Pontiac, Inc. Rose: | —e 
has “added to its purposes,” ac-| ® dealers’ 
=> DISTRIBUTORS.--JOBBERS WRITE US cording to an amendment io its| « resold 
charter filed with the Virginia cor- | port to 
So. Hooper Ave. Los Angeles 21, Calif—VAndike 0984 | poration commission. ee @ee@e@e@@e © © @ ¢ 6Fresale : 


RSB MANUFACTURING CO., 811 
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For the 


Definite Examples of How Individuals Resell 


Point Up Premium Sale Answer 
(Continued from Page 18) 


turing, will constitute the most ef- 
fective remedy. 

“Meanwhile, automobile com- 
panies have devoted considerable 
time in checking reports brought 
to their attention, and on their 
own initiative have traced down 
cars found on used-car lots in an 
effort to determine the point of 
original sale and of subsequent 
sales. In some cases, cars are 
found to have gone through sev- 
eral hands within a short time 
after being first sold. 

“Car companies urge dealers 
to screen their orders, so as to 
weed out duplicate orders, and 
to avoid delivering cars where 
there is cause for belief that the 
cars may be resold for a specu- 
lative profit.- 

“The difficulty of dealers in de- 
termining beforehand the inten- 
tions of purchasers, or of check- 
ing upon buyers who have gone 
out to resell their cars, has pro- 
vided a thorny problem in the 
handling of the situation. 

“Some notable results, however, 
have been achieved to date. But 
it appears obvious that the resale 
situation will be completely cor- 
rected only through return of a 


_ better balance between supply and 


demand with the result that fewer 
people will be bidding up car 
prices to figures beyond those rec- 
ommended by the manufacturers.” 
Makers List Resale Cases 

AMA listed the following exam- 
ples of resale of new automobiles 
by customers at premium prices 
—cases which it said were fur- 
nished by automobile manufactur- 
ing companies on request: 

1. A South Carolina distributor 
delivered a new automobile to the 
mayor of his city. The mayor was 
not required to turn in his old car 
and shortly after receiving the 
new car he discovered the oppor- 
tunity to make a handsome profit 
and sold the new car to a used- 
car dealer at a profit of $1,300. A 


. few months later the mayor asked 


the distributor how soon he could 
secure another new car, and was 
told that it would not be until new 
cars were standing on the sales- 
room floor and were hard to sell. 

2. A New York dealer delivered 
a 1947 convertible in February to 
the president of one of the most 
exclusive stores on Fifth Ave. 
Shortly afterwards this convert- 
ible turned up on a used-car lot 
in Norfolk, Va., and it was learned 
that the department store official 
had given the car to his daughter 
as a wedding present. The newly- 
weds started south on their honey- 
moon and in Norfolk they were 
approached by a _ used-car dealer | 
who offered them such a hand- | 
some figure that they could not 
resist the temptation. 

3. A dealer in Montclair, N. J., 
delivered a new convertible coupe 
to one of his local customers, who | 
started for Florida to do some 
fishing. Enroute he paused in Nor- | 
folk to visit some friends and the | 
car was reported in the hands of | 
a Norfolk used-car dealer less | 
than a month after it was deliv- | 
ered in Montclair. 

4 A Vermont distributor | 
writes: “We are sorry to report 
that one of our old customers 
took delivery of a convertible 
coupe, and the next day started 
out of town with it and three | 
days later came home with a 
check for $1,450 more than we 
charged for the car. Whom he 
sold it to, we have no idea. We 
thought, of course, he was going 
to keep it for his own use or 
We never would have delivered 
it to him.” 

5. Two customers bought new | 
automobiles from a new-car deal- | 
er in northwest Ohio. The cars were 
driven to west Texas by the pur- 
chasers and resold for a profit of 
$325 apiece to a used car dealer. 

6. One manufacturer found four 
of his new models on a West Coast 

A search revealed 
that all had been delivered to 
dealers in Detroit and sold to cus- 
tomers who waited their turn on 
dealers’ lists. The cars had been 
resold by the customers for trans- 
port to the West Coast area and 
resale at premium prices. Other 


Record 


cars on the used-car lot had come 
in similar fashion from Buffalo, 
Chicago and Philadelphia, a check 
revealed. 

7. An _ authorized automobile 
dealer met a blonde at a social 
function. She did not know him 
and boasted of having made $500 
profit by reselling an automobile 
two hours after she bought it from 
his dealership. Before he made 
himself known to her, she further 
boasted that she had made $15,000 
by getting on many lists and pur- 
chasing and reselling many models 
of every car on the market. (The 
dealer’s dry comment: “Every- 
body’s in the automobile business 
these days.”) 

8. An official of a department 
store demanded prompt considera- 
tion. Car transportation was es- 
sential to his business, he insisted. 
When delivery was made, he 
promptly resold the car at a pre- 
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JOHN RIKALA, manager, estimates that nearly 6,000 persons attended the formal 
opening of the new building of Aitkin Motor Co. (Ford), Aitkin, Minn, Owners of the 
dealership are Rikala, Oscar Beckman and Ralph Beckman. The firm was established 


in 1938. 


mium price to a used-car dealer 
in the same town. 

9. An official of a midwest bank 
pleaded for early delivery. Ob- 
taining a station wagon, he set 
off for a vacation in Arizona. 
At Fort Wayne, Ind., he resold 
the automobile, bought another 
car, and proceeded on his vaca- 
tion with a tidy profit. 

10. The manager of a retail 
clothing concern in the midwest 
sought a 1947 model After deliv- 
ery was made, the car promptly 
turned up in Philadelphia where 
the purchaser said he’d bought it 


off a used-car lot in Detroit. 

11. An executive of a large mid- 
western concern bought a high 
priced model and resold it to a 
used car dealer within two weeks. 
It was resold in Cincinnati for 
$2,700 above the original delivery 
price. 

12. A buyer received delivery of 
an automobile in Cincinnati and 
promptly resold it at a premium. 
A manufacturer’s representative 
spotted the car on a lot in an- 
other city and queried the dealer. 
Shortly thereafter the dealer re- 
ceived a letter of complaint which 








you have it! 
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the buyer sent to the company’s 
zone headquarters stating that the 
dealer refused to sell him a sec- 
ond car. 

13. A new automobile dealer 
in the mushroom growing region 
of Pennsylvania delivered a car 
to one of the leading growers. 
It was resold immediately and 
turned up in California on a 
used-car lot at a premium price. 
14. A new 1947 automobile was 
driven into a new-car dealer’s shop 
recently. Routine questioning 
brought out that the car had been 
purchased from a used-car lot for 
$2,800, about $1,000 above the orig- 
inal list price. 


Smith Auto Sales 


Smith Auto Sales Co., Rocking- 
ham, N. C., has been organized 
with capital stock of $100,000 to 
buy and sell automobiles. Princi- 
pals are Harvey Smith, J. W. Smith 
and William T. Smith. 

The company has been author- 
ized by the Office of Housing Ex- 
pediter to proceed with plans for 
a building project costing $6,199. 





Interesting items in Bob Finlay’s adver- 
tising column. 


IN MOTOR TUNE-UP 
THERE’S NO “ALMOST RIGHT” 
THERE’S NO SUBSTITUTE 
FOR INSTRUMENTS OF 


PRECISI@N 


Beyonp absolute accuracy, SUN 
gives you SALES SHOWMANSHIP. The dials 
of sUN instruments are big. Instantly, 
“like magic”, they diagnose the trouble 
With scientific accuracy. This saves labor, 
and mechanics do the job right the first 
time. That kind of ‘“‘magic’’ is mighty 
impressive to customers. Precision pays, 
and sun sells precision! Get the suN facts! 


SUN is the Center of 
the truly modern service shop! 


Mail the coupon for the suN catalog. 
It brings you 40 pages of the latest informa- 
tion on the newest methods and instruments 
for testing and tuning engines; the more for 
your money facts about the sUN Master Motor 
Tester, the SUN Master Distributor Tester, and 
other SUN scientific testing instruments; the 
importance of the expert installation and com- 
plete operating Instruction Course which goes 
with every piece of SUN equipment; the value 
of suN’s engineering and Maintenance Service 
available to you from over 160 cities in U.S.; 
facts about the Sun Guarantee; and last, but 
most important, the famous Sun Trial Clinic 
Plan, that proves SUN equipment is indispen- 
sable to modern service 
and pays for itself many 
times over every year 





MAIL COUPON 


for your free catalog, 


TODAY! 


SUN ELECTRIC CORPORATION, Dept. G 
6327 Avondale Ave., Chicago 31, Illinois 
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New Products 


PORTABLE AUTO LIFT. Claimed to be the answer to quick, safe and economical 
under-car servicing, the Sparton ‘‘Pal’’ is equipped with a hoist which operates on 
@ 24-to-1 gear ratio with a brake and rachet to hold the height up to 3% feet. The 


unit weighs 230 pounds. 
* © + 


A NEW PORTABLE fast charger, said 
to be the smallest and lightest charger for 
its capacity available, has been announced 
by the Allen Electric and Equipment Co., 
2000 N. Pitcher St., Kalamazoo, Mich. The 
new charger, known as the F-52, is smaller 
than the battery itself, yet it provides a 
complete range of high and low charging 
rates. 

* * + 


et 
¥ 


DoALL CO. announces a new LOKVA 
Taylor Hall spot welder, made by Federal 
Machine & Welder Co. This machine has 
an. automatic. electronic. timing. device 
(Raytheon) and magnetic contactor built 
in, to provide perfect welds on a produc- 
tion basis. DoALL stores are in principal 
cities. 


HIGHLIGHT of the Casco Products 
Corp. exhibit at the Automotive Acces- 
sories Assn. Show, to be held in Chicago's 
Stevens hotel Aug. 11-14, is this improved 
safety auto fan. It has three six-inch 
rubber biades. Made with Ham-R-Tex 
finish, the fan is adjustable at any angie. 





+ + * 


PORTABLE automatic oil refiner, 
being marketed by the Holden Co., 
Delaware Ave., Buffalo, N. Y. This small, 
compact unit now makes it possible for 
automobile and truck dealers, garage oper- 
ators and fleet owners to save up to 90 
percent of their crankcase oll costs, it is 
said. Dirty drain oil, formerly thrown 
away, may be completely re-refined for 
less than 20 cents a gallon, it is said. 


POCKET SIZE, with Four-Tools-In-One, 
this Penrose spark plug merchandiser en- 
ables service men to make a quick test 
every time they lift the hood. The gauge 
gap wire is spring steel. The adjusting 
point slot is accurately milled. The large 
neon test tube is easy to see, and the two- 
inch focus magnifying glass makes inspec- 
tion easy. The body is plastic. Maker is 
Penrose Products Co., 599 Broadway, New- 
ark 4, N. Jd. 


A NEW DEVICE called the ‘‘Cruise Con- 
trol’’ is being manufactured by the Cali- 
fornia Design Mfg. Co., 228 N. Front S8t., 
Burbank, Calif. A touch of a button on the 
dashboard secures the accelerator in any 
position, enabling driving without keeping 
your foot on the accelerator. The control 
can be instantly released by touching the 
accelerator with the foot, it is said. The 
device retails at $7.50. 





WHEELDEX CUB—‘‘the 1,000 Card 
Index of a Thousand Uses’’—is being man- 
ufactured by Wheeldex Mfg. Co., Inc., 53 
Park Row, New York 7, N. Y¥. 

~ + * 


THE FAMILIAR diamond “F’’ gives 
way to a distinctive new emblem in the 
sweeping roof-cap lines of the new Frue- 
hauf Aerovan. The pressed-in ribs create 
extra strength and rigidity. Die-formed 
reinforcement of 14-gauge sheet metal, 
mounted directly behind the curbside ‘‘ball 
point’’ of the roof cap further strengthens 
this vulnerable point, minimizing both dam- 
age and unattractive dents caused by low- 
hanging tree branches. 

© . o 


MANUFACTURED by Eastern Universal 
Auto Products Corp., Oklahoma City, the 
Auto Sunviso, an exterior visor mounted 
over the windshield without installation 
drillings, is now in production and ready 
for distribution, according to B. J. Singer, 
sales division, 51 Chambers St., New York, 
N. ¥. The visor is mounted by use of steel 
brackets. Made of special double-treated 
panel and coated to prevent weather wear, 
the Visor is guaranteed against breakage 
and deterioration. - 

e * 


LOW COST paint spraying unit. It’s 
called the Color-Dabber and is manufac- 
tured by Cesco Products, Inc., 30 N. La- 
Sallie St., Chicago 2, Ill. No cleaning of 
the unit is ever required. This is accom- 
plished by building the spray tubes into 
the top of the color-dab container rather 
than incorporating them in the spray gun 
itself. Containers may be refilled as often 
as necessary to complete the job and are 
disposable after using. The price is $8.95. 








A NEW ANTENNA for mobile radio 
phone service, featuring an improved 
method of mounting and improved match- 
ing of the coaxial transmission line to 
the whip. Ease of mounting is obtained 
by adapting a self-threading plug to a 
watertight sealing assembly which is fas- 
tened to the mounting surface. It’s manu- 
factured by H. H. Buggie & Co., Toledo 
1, Ohio. 


RAYBESTOS brake lining sets, with 
drilied holes in all of the forward shoes, 
for exclusive use on the Wagner self- 
centering, self-adjusting brake with which 
the 1947 Studebaker Champion and Com- 
mander are equipped. Identified as PG- 
1215D (Studebaker Champion) and PG- 
1216D (Studebaker Commander), each 
Raybestos set comes complete with four 
new contact plugs as shown in foreground. 
They replace the worn plugs at the same 
time the shoes are relined, thus restoring 
this feature as well as the brake lining. 

* » * 


KAPEE INDUSTRIES, Detroit, has re- 
cently placed on the market a simple, posi- 
tive-action static wheel balancer which 
occupies little space, requires no installa- 
tion. Manufacturer is located at 420 N. 
Crawford, Detroit 9, Mich. 

* ” * 


THE ORSCHELN brake lever is de- 
signed to prevent roll-offs or roll-backs 
resulting from slipped brake levers, worn 
bands, loose connections, lack of pressure, 
faulty pawl and ratchet, bumping, jarring 
or vibration. It is made by Orscheln Brake 
Mfg. Co. and sells for $24.95. 


MODEL GH-1 ‘“Handraulic’’ surface 
grinder, made by DoALL Co., Des Piaines, 
Ti. It has fingertip control and automatic 
power feed. 


COLE-HERSEE CO., Old Colony Ave., 
Boston, is now producing its No. 3029 
Sealed Beam connectors and wire leads. 
These new connectors are being manufac- 
tured from prewar quality materials. 

+ * * 


“LIQUID ENVELOPE” peelable plastic 
film is now being supplied in a special 
formulation for coating spray booths. The 
new material is sprayed on the clean booth 
in a film .002 inch to .005 inch thick. 
When the booth is ready for cleaning, the 
‘Liquid Envelope’’ spray booth coating is 
peeled off right down to the metal in large 
sheets carrying with it all accumulated 
paint, lacquer and spray-dust. It’s made 
by Better Finishes & Coatings, Inc., 268 
Doremus Ave., Newark 5, N. J. 


on 


FOG LIGHT CONVERTORS. These am- 
ber colored Hazelite lenses snap in place 
over standard Sealed Beam headlights, 
converting them to powerful fog lights. 
Molded of Lustron, polystyrene product of 
Monsanto Chemical Co.’s Plastics division, 
the optical properties and the color com- 
bine to reduce glare and refiection in bad 
weather. Manufacturer is Hazelite, Inc., 
15 Park Row, New York City. 

> * * 


RADIO RECEPTOR CO., INC., 251 W. 
19th St., New York, has made available 
@ compact, lightweight, automatic, con- 
stant voltage battery charger. The new 
Seletron Battery Booster is only 4 by 4 
by 5 inches and weighs but four pounds 
packed. 
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Neat from the customer's side! User has 
catalog data at correct reading angle 
with both hands free. Binding in 1-inch 
sections permits instant pick-out and 
replacement. Each section has its 
place, cannot slide. To change sheets, 
you handle only 1 section; section 
instantly removed and instantly 
replaced. Order additional sections 
as your needs demand. 














” 


surface 
es Plaines, 
| automatic 


Se 
ae 









Save Time, Temper, Money! 


Do you use loose leaf data in buying, selling, speci- 


A+? SIMPLE AS 


lony Ave., fying? Then you need EVER READY. Every cat- A/ 

No. 3029 alog sheet is instantly available and in place. No —S—— A B C 
ms delay, no annoyance, no chance to mislay any sheets T \ B >" 
stale. | oF to miss related sheets and items. Each section : \ 


holds one inch of punched sheets. Each section stays 
in place, yet is removed or replaced instantly. 
Remove any single section for page replacement 
without disturbing the balance of the whole set. 
EVER READY is lifetime built, handsome. Tens A. Open Section B. Replace sheet, 
of thousands in use. Order yours today! close section C. Replace section 
eee mE me Oe Se ON Re 


ORDER TODAY! ALL SHIPMENTS EXPRESS 
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Geneva Mfg. Co., 410 Stevens St., Geneva, ill. ! 

Gentlemen: Please ship me: ' 
wo--No. 12 EVER READY Holder. 15 in, wide, Compeny..............------------ -eeeeees I 

12'4 in. deep, 51% in. tilt. Sturdy steel, i 

dark green boked enamel. Capacity, 12 sec- Att. of 

tions. With wings and 2 sections: $5.65 Ea. sist macs wet ota Ma 4 
----Ne. 24, like No. 12. With wings and 2 

sections. 29 in. wide, 12'g in. deep. Capac- Address ...........-..-2-200---2e2eeeeeeees i 

ity, 24 sections. $8.50 Ea. ci $ 4 
.... Add’ Sections, $1.00 £o. Pnaterhcetinveneaecnesen BEB. wccenesee ' 
NOTE: Check Kalamazoo 4-post 0), Ring Binder 3-post 0 i 
MONEY BACK GUARANTEE! 8 
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Corporation 
200 Madison Avenue, New York |, N.Y, 
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| showing will be held as soon as 


|els and admits that it cannot keep | 


| siderably higher than its best pre- 
| war when demand ran around 1.84 


model but that nothing is forth- 


| it was pointed out. 








Holders Approve 
Stock Splitup 
At Chrysler 


o 

DETROIT. — Stockholders of 
Chrysler Corp. last week voted to 
increase the authorized common | 
shares from 6,000,000 shares of $5 
par value to 15,000,000 of $2.50 par | 
value, and to authorize the splitup | 
of each share of $5 par value stock | 
now issued into two shares of $2.50 
par value stock. 

The vote in favor of the proposal! 
was 67.46 percent of the shares out- 
standing. 

K. T. Keller, president, told stock- 
holders that up to date Chrysler | 
Corp. had produced 1,255,684 post- | 
war passenger cars and trucks. | 


Convertibles 


(Continued from Page 1) 


procuring skilled leather workers 
and other skilled trades. While 
other manufacturers have adopted 
upholstery methods for interiors. 
Cadillac has maintained its stand 
that leather is the proper trim for 
interiors. Since leather has been 
critical item of supply, productior 
has been hampered from time tc 
time, a spokesman declared. 


Buick convertible production 
for the current year has been 13 
percent of its total output and 
plans call for an increase of from 
2 to 5 percent. Up to June, this 
year’s convertible units amounted 
to 16,294. 

Packard, producer of the first 
completely new postwar converti- 
ble model, leads all other manu 
facturers in the percent of tota | 


The New Improved 


ALUMINUM SUN VISOR 


| 
| 
| 


With these new features— 


PRIMED A BEAUTIFUL GREEN 
ready for final coloring to match car. 


FULLY ASSEMBLED 
simply attach brackets and install in a few minutes. 


CURVED WASHER 
fits into trough for firmer installation. 


CHROME CENTER STRIP 
for beauty and streamlining. 


REDUCED DEALER PRICES 
for greater profits. 


SUN PROTECTION PLUS BEAUTY 








NO HOLES TO DRILL . . . WON’T TEAR OR RIP 


production devoted to convertible | ‘. 

models. @ Adjustable to any angle. 
Packard says there is a definit« @ Conforms to contour of car. 

upward trend in demand for its 

convertibles among buyers and @ Chrome plated brackets. 


partially attributes the increase to 
the introduction of its 1948 model 
car in the personage of a converti- 
ble model and to the increased effi- 
ciency of its various mechanisms 
and heating characteristics. As the 
Packard spokesman put it: 

“The convertible is no longer 
only a warm weather car.” 

Chrysler division has averaged 
97.1 percent convertible in its Town 
and Country models, leaving only 
2.9 percent nonconvertible. In its 
other lines, it has devoted 4.9 per- 
cent of its Windsor and 3.7 percent 
of its New Yorker output to con- 
vertibles. In all of its eight-cylinder 
models, convertibles average 15.4 
percent of total output. 

Hudson convertible production is 
2 percent of its total output, total- 
ing 1,400 units to date. In prewar 
years, convertible output also ran 
2 percent of total output. Demand 
has been high but no plans are} 
immediate for increasing output | 
of the model, it was said. 

. + * 

TUDEBAKER will announce de- 

but of its new convertible in 
a couple of weeks. The formal 


@ 5 sizes to fit all cars except Lincoln and Studebaker 
without split windshields. 


LIST PRICE 


$2995 


CAR DEALER’S REDUCED COST 


$15.95 Each 


Please Specify Car Models 
Sold in Carton Lots Only —6 to a Carton — Wt. 43 Ibs. 
Terms —C.0.D. Immediate Delivery 
F.0.B. Milwaukee 


Distributors 
CHARLES DISTRIBUTING CORPORATION 
| 2783 W. Wisconsin Ave. Milwaukee 8, Wis. 


models can be gotten to each of 
Studebaker’s more than 2,000 deal- 
ers. 

Ford is turning from 5 to 6 per- 
cent of its production to converti- 
ble output. Mercury and Lincoln 
are likewise producing the mod- 
els at an average rate of 11.2 per- 
cent and 7.78 percent of total 
production, respectively. 

Pontiac is devoting 4.11 percent 
of its output to convertible mod- | 


up with the demand which is con- 


with r-] 


STAINLESS STEEL 
VENTILATOR SHIELD 


Custom Designed and Built to Fit 
the Contours of Your Car 


percent. Currently, Pontiac has pro- 
duced 4,593 of the models. 
* + * 


7 AISER-FRAZER admits that it 
is working on a _ convertible 


coming at this time. Several other 
body styles are also on the boards, 


Reason for the mushrobm pop- 
ularity of convertibles was given 
as being a combination of things. 

Some of the reasons are: 

Extra money and long wait has 
seemingly enhanced the desire for 
something showy and expensive; 

A younger market with plenty of 
pocket change is now buying than 
was possible in prewar years; 

Engineers have licked the for-| 
mer convertible bugaboos, winter | 
heating and dependable top-elevat- | 
ing and bwer mechanisms. | 


Keeps out sun, rain and snow . . makes possible 
two inches of open window in any weather . . with- 
stands all weather and salt water conditions.. 

will not corrode or rust. . lasts the life of 

your car. . ready to install . . transferable. 
Especially designed for the 62 Cadillac, 98 
Oldsmobileand 51 or 71 Buick 4 door Sedan. 


Dealer Cost NICK CONNELL, Distributor |instalted in 


$10 12240 Jos. Campau Detroit 12, Mich. | 15 Minutes 
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Car, Truck Output Estimates 
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Reports that car and truck mak- 
ers, alarmed by the coal strike 
threat, were putting added pres- 
sure on steel companies for deliv- 
eries were discounted. One plant 
official said: 

“We've been putting on pres- 


week. 

Hudson: Last week’s output esti- 
mated at 2,877 cars compared with 
1,658 week before. Truck produc- 
tion still discontinued due to lack 
of frames caused by strike at In- 
land Steel. 


The Detroit Zone Office of one of the lead- 
ing independent automobile manufacturers 
has an opening for an experienced young 
man, with a good record, as manager of its 
Business Management Department. Good 
starting salary, car furnished and an un- 
limited opportunity for advancement. Please 
give your age and complete details as to ed- 
ucation and experience in your first letter. 









Joe Newell, a Los An- 
geles dealer specializing 
in Cadillac cars for the 
past twenty years, is 
prepared to pay you on 


sure ever since postwar vehicle Kaiser-F - Box No. 1829 : 
output started, but such pressure | agit nchgaied last eek! ont | fe Automotive News tbe spot, say piece tp 


has never got us enough steel.” 
More significant was the fact 


pared with actual turnout of 
2,600 in previous four-day period. 

















the entire United States, 
for any Cadillac in 1946 





Phone 39-571 


1942 Chrysler 


Crown Imperial 8-passenger sedan, color 
black, excellent condition, 
radio and all weather air heater. 


equipped with 


Tag Galyean, Inc. 


Charleston, W. Va. 
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liminary figures on June are close 
to the same figure. 
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ALWAYS 200 CARS TO SELECT FROM 





trucks, compared with totals of] qualified to develop new sales force to 
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r USED CARS FOR SALE 


BUYERS—Best wholesale deal at 

ADLER, INC., DeSoto-Plymouth. 

Fenkell, 7 blocks east of Livernois 
Detroit. Mich. UN. 3-7400. 









WHOLESALE 


1947 Ford Conv. Coupe 
Plymouth Club Coupe 
Plymouth 4-dr. Sedan 
Chevrolet Spt. Coupe 
Chevrolet 4-dr. Sedan 
Ford Tudor 

Mercury Fordor 
Plymouth 4-dr. Sedan 
Ford Club Coupe 
Cadillac 4-dr. Sedan 
Chevrolet Tn. Sedan 
Plymouth Coupes (3) 
Pontiac 2-dr. Sedan 
Chrysler 4-dr. Sedan 
Plymouth Coupe 
Studebaker 4-dr. Sedan 
Chevrolet Tn. Sedan 
Plymouth Conv. Coupe 
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McDermott Motor Sales 





WHOLESALE 
; Dodge - Plymouth - Chevrolet 
Nash 
$275 


1942 Four Door Sedans 
Formerly in Taxicab Service 


Sold “AS IS AND WHERE IS” 


Can be seen on 
Lot at 48rd and Locust Sts. 
Philadelphia, Pa. 
Contact Herbert Cole 
Sherwood 17-1700 








Doc Greiner 
AUCTION 


Thursday 12:00 Noon 
Most cars entered are brought in 
by new car dealers. 

Col, Marker, Auctioneer 


$10 and $5 


DOC GREINER 
The Flying Dutchman 
‘101 Madison Ave. Adams 6397 
Toledo, Ohio 








AUTO AUCTION 
Every Thursday, 12 Noon 
Dealers Only 
fale Fee $5 Phone R-731 


Hometown Sales & 


Service, Inc. 
B. LEATHERS, Manager 


American Legion Grounds 
ford Highway Durham, N. C. 








AUCTION 
EVERY THURSDAY 








AUTO AUCTION 


Every Monday—Inside 
12:30 o’Clock—Dealers Only 
Geod Place to Buy—Good Place to Sell 
Appr. 100 Cars—Join the Crowd 
at 
WOODRUFF MOTOR SALES 
415 W. Main St. Montpelier, Ohio 








BUSES WANTED 


NEW FORD SCHOOL BUSES, 42 or 48 
Passenger wanted. Cash waiting. Write, 
wire. McLaughlin Bus and Equipment 
Co., 1224 N. Main St., Providence, R. I. 

BUSES FOR SALE 

FORD 1945 TRANSIT BUSES—Motor in 
rear, 29 pass., excellent condition, low 
priced, photos available. McLaughlin Bus 
& Equipment Co., 1224 N. Main St., 
Providence, R. I. 











1940 BROCKWAY SCHOOL BUS 


55 passenger, Pen Yan deluxe body, deluxe 
equipment throughout. Air conditioning, 
geod tires. Used for sehool bus service 
only. 


PARKHALL CHEVROLET 
Youngstown, New York 
Phone: Youngstown, N. Y., 226 








FOR SALE 


100 NEW 194” WB Ford 
Bus Chassis 


80x20 tires, dual rear, and includ- 
‘ng all standard factory equipment. 
beral discount on quantity pur- 


i 


WIRE, WRITE OR CALL 


Superior Coach Sales Co. 
335 N.W. 12th St. Phone 5-3538 
Oklahoma City 7, Oklahoma 







NEW 





BUSES FOR SALE 


NEW TRANSIT BUS—Pusher type, 
passenger. List price $7,100. Front end 
wrecked. Will sell to first party at 
$3,500. Chicago Surplus Truck Sales, 
4545 Madison Street, Mansfield 7772, 
Chicago, Illinois. 


1944 SUPERIOR 40 passenger Illinois 
school bus, Ford chassis, excellent condi- 
tion (NSBC paint). 1944 Superior, 35 
passenger school bus, Ford chassis. Seat 
spacing suitable for adults (prime paint). 
Superior Coach Sales Co., Evanston, III. 


FOR SALE: New 1946 Chevrolet, 
43 passenger school bus equipped 
with the new “Alumibus” Body 
manufactured by Mercury Aircraft 
Corp. 

GLEN CHEVROLET CO., INC. 

Watkins Glen, New York 
Phone 290 


83 











SAM MURRAY, INC. 
1917 Biscayne Blvd. 
Miami, Florida Phone 9-4761 








FIVE Brand New FORD 194” 
wheelbase chassis. Will exchange 
or sell outright at Miami prices. 


SAM MURRAY, INC. 


1917 Biscayne Blvd. 
Miami, Florida Phone 9-4761 








TRUCKS WANTED 


WANTED — HEAVY-DUTY tandem drive 
rear axle truck tractor, diesel motor pre- 
ferred. Reply Box 111, Dover, Ohio 


WANTED—500 G.M.C. trucks. Must be 
new in crates with cargo bodies. 164” 
wheelbase. Bank Auto Co., 735 Mont- 
gomery St.. San Francisco 11, Calif. 


WANTED—Six 1946 or 1947 %-ton panel 
trucks and six pickup trucks. Bowyer 
Motors, P.O. Box 254, Savannah, Ga. 











TRUCKS FOR SALE 








BRAND NEW 
CHEVROLET TRUCK 


Two-speed axle tandem drive with 
a 16 foot flat bed dump, made by 
the Heil Company in Detroit. 
825x20 tires, 10 ply. This unit was 
used by the Chevrolet Motor Divi- 
sion for show purposes. Delivered 
for $4,960. Big discount to Chev- 
rolet dealers. 


VAN RIPER & SON 
Flat Rock, Mich. Phone 66 


FOR SALE—1947 158” C.O.E. Ford; Trux- 
more trailing third axle; 78 gal. Ameri- 
can safety tanks; Watson-Brown-Lipe 
auxiliary transmission; 8.25x20 tires; 
gross vehicle weight 29,000 libs. This 
truck is brand new. $3,979.12 F.O.B. 
our dealership. Discount to dealers. Box 
1840, c/o Automotive News, Detroit 26. 


1946 K-5 INTERNATIONAL truck with 12 
ft. Oltman-O’Neill body, double back 
doors and wheelboxes. Body brand new: 
truck only used several thousand miles 
for demonstration of truck equipment. 
Price, $3,000. BUCKEYE Body Builders, 
339 N. Champion Ave., Columbus, Ohio. 


TWELVE DUMP TRUCKS—Formerly Con- 
necticut State Highway Department 
equipment, never driven without gover- 
nors. Completely equipped with snow- 
plows, Auto car 8165, Mack BM, GMC 
(2) T61B, GMC (3) T51HB, Interna- 
tional DR70, and whites (4) Acme Auto 
Top Co., 123 Edgewood Ave., New 
Haven, Connecticut. 


WE BUY AND SELL new and used trucks, 
cars and trailers. All makes, 1936 to 
1947 models. FOR SALE—1947 Federal 
(New) L.W.B. two-speed axle, 1944 
Federal tractor 5-ton model M45 air 
brakes, 1944 GMC tractor model 452, 
two-speed axle; 1945 Ford tractor (two) 
two speed axle. Many others to choose 
from. Write or call Bill Fishel. Vande- 
venter Auto Sales, 717 8S. Vandeventer, 
St. Louis 10. Mo. Franklin 1750. 


TRUCK EQUIPMENT FOR SALE 


ENGINEER CONSTRUCTION body (oil 
field type) with winch, takeoff, a frame, 
gin poles, accessories, maintenance tools 
and spare parts packed in single crate 
for overseas shipment. Total weight 5390. 
Fits any 169 or 172 W. B. 6x6. Also 
have 15 2%-ton amphibious ducks, like 
new. Treuman Sales, RFD No. 4 Hwy. 
130, New Brunswick, N. J. 


FORD TRUCK CABS $450—New 
Chevrolet truck cabs $375; new truck 
running boards for Ford, Chevrolet, 
Diamond T, Dodge $3.50. New army 
twelve foot stake bodies with bows and 
tarpaulins, ideal for farm and freight. 
Packed two to a crate, $250 per crate. 
Send check or 25 percent deposit, bal- 
ance C.0.D. CHICAGO SURPLUS 
TRUCK SALES, 4545 Madison Street. 
Mansfield 7772, Chicago, Illinois. 


TY 
ONE LOT OF CARAVAN TOPS for sale 


at distributors’ prices. Also three new 
14 ft. stake bodies, 36” sills, and sev- 
eral new stake bodies for half-ton Chev- 
rolets. BUCKEYE Body Builders, 339 
N. Champion Ave., Columbus, Ohio. 


PARTS WANTED 


TOP REPAIR PANEL or roof repair pan- 


el for 1941 Chrysler Royal 4 door and 
1941 DeSoto 4 door Deluxe. Tremont 
Motor Co., 902 Tremont St., Galveston, 
Texas. 
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PARTS WANTED 

WANTED — JEEP 1943 WINDSHIELD, 
both frames. Leonard Krupp, Livingston 
Manor. New York. 

RIGHT REAR FENDER for a ‘41 Chry- 
sler Royal, 4 door sedan. No. C-26. Lan- 
day Nash Sales, Inc., 812 S. Paca Street, 
Baltimore 30, Md. 


NEW’ 1936 CHEVROLET heads or shor: 





blocks. Will pay list, freight prepaid. 
McMonigle Chevrolet Co., Poneroy. 
Washington. 
PARTS FOR SALE 

COMPLETE STOCK genuine STUDE- 
BAKER parts, new motors. We ship 
anywhere. Osage Sales Company (au- 
thorized Studebaker dealer), 3905 South 


Grand Bivd., St. Louis, Mo. 


'09-'10 FORD TOURING ENGINE No. 
28333. Will sell whole or parts. Richard 
Crocker (SHaron 336), Sharon, Mass. 





OLDSMOBILE PARTS 


We stock crankshafts, rods, bearings, 
timing chains, 1937-47. Write us for parts 
information. 


JOHN E. VOLLMER INC. 


(Oldsmobile Dealer) 
WEBSTER GROVES 19, MISSOURI 





DODGE FRONT 
ENDS 


Consisting of new grille, fender 
apron, right and left fenders and 
hood; assembled as complete unit 
with chrome fittings. Fits Models 
WC-WD-15-20-21 — WF -20-21-30-31- 
32-33-39 and WH Models. 

Cost, $47.50 each Crating, extra 

Freight Charges extra 


Wyoming Valley Equipment 
Co. 


45 Owen St. Forty-Fort, Pa. 
Phone Kingston, Pa., 7-3161 








NEW DELCO 
SHOCKS 
19470 — 1947D 


Immediate shipment; $11.85 list ex- 
change; $1.35 surcharge on old 
unit; 25% discount from list; f.o.b. 
St. Louis. 


Thoms Pontiac, Inc. 
5225 Delmar Blvd. _ St. Louis 8, Mo. 








FORD PARTS 


Genuine Ford Pistons, Rings, Bearings, 
Blocks, Crankshafts, Valve Guides. 
Write, Wire or Telephone 
ED MAHER, INC. 
Ford Parts Distributor 
Authorized Engine Rebuilder 
Dallas, Texas 


PONTIAC 
Parts Wholesaler 


Thousands of items in stock. Prompt 
courteous treatment. 25% Discount to 
dealers on regular discount items. We 
ship everywhere. We can help you. 


THOMS PONTIAC 


Phone Forest 8992 
5225 Delmar Bivd. 
ST. LOUIS 8, MO. 











THREE HUNDRED—=36-47 wrecks on 
hand at all times. For engines, bodies, 
etc. (Fords to Cadillacs), write or call 
KENNY’'S AUTO WRECKING, U. 8. No. 
25, Lima, Ohio. We ship anywhere. 


RADIATORS 


Genuine Plymouth 
"37 to '42 Models 
Large Stock Chrysler-Plymouth Parts 
25% Discount 


THE RICHLAND MOTOR COMPANY 
190 W. Main St. St. Clairsville, Ohio 





ES 

CHRYSLER, 1941, Town and Country, new 
right and left trunk doors, $55. Harold 
Keegan, Inc., 126 South Westnedge Ave., 
Kalamazoo, Michigan. 


SPECIAL PRICE—1941-1946 1%-ton Chev- 
rolet rear springs K7 International front 
springs, main plates and wrapper leaves. 
Middleton & Meads Co., Inc., Baltimore 
2, Maryland. 





CONTACT US FIRST 
For Your Hard-to-Get Parts 


Write! Phone! Wire! 


Brakes, Clutch, Transmission, 
Starter, Generator, Carburetor 
and Shock Absorber _ service. 
Complete Machine Shop Service. 


McDaniel Auto Parts Co. 
4980 Southwest Ave. 


ST. LOUIS 10, MO. 
Telephone Sidney 5400 





55 





WILL TRADE 


MY STINSON VOYAGER 4 PLACE AIR- 
PLANE—Latest 1947 165 hp. Brand new. 
Ferry time only. Delivered cost $5970. 
Sacrifice for 2 new Chevrolet Fleetline 
Sedans and $2270 cash or other new 
cars and reasonable cash offer. C. F. 
Nolan. Jr., 433 Forest Ave. Tel. 4240-J, 
Spartanburg. S. C. 


TRADE OR SELL Ewing Automatic Steam 
Cleaner Equipment purchased new few 





PARTS FOR SALE 





“NEW MACK PARTS” 


Large stock of surplus genuine Mack parts 
including many critical parts for Model 
EHT. Special discounts. For example: 


20x8 Firestone Rims ......$7.70 


20x7 Firestone Rims ...... 5.00 months ago. Sacrifice account dissolu- 
20x6 Firestone Rims ...... 4.00 tion partnership. Write Box 986, Long- 
20x31” Rim Spacer ....... 1.20 view, Texas. 

SKF Self Aligning Bear- AUTO EQUIPMENT WANTED 
ing No. 2310 ....... coccs CW NEW TOW BARS FOR SALE—$10 each. 
» Put on in one minute, no wrenches 
Write for list of parts available. needed. Phone, wire or write Lewis, 
Capitol Motors, 530 Linden St., Allen- 

TRI-STATE town, Pa. 


MACK DISTRIBUTORS 


619 Jefferson Ave. Memphis, Tenn. Auze SQ SS 








SHOP EQUIPMENT FOR SALE 


FOR SALE—Gas fired Kerrick Kleaner. 
Excellent condition. $250. Elk Motor 
Sales Co., St. Marys. Pa. 


DEALERS — GARAGES — SERVICE STA- 
TIONS—Pressure brake bleeders. The big 
profit, high-speed way to fill hydraulic 
systems. One man operation, no extra 
equipment needed. All tested, Army sur- 
plus; with rollers $10.95 prepaid. Less 
rollers $9.95. M & M Sales, Box 371, 
Farmington, Mo. 


FOR SALE—HOLMES Heavy Duty Wreck- 
er. With all attachments, mounted on 
AFR-522 1946 GMC heavy duty truck. 
Also equipped with front and rear-end 
winches. This equipment will handle any- 
thing that rolls the highway. King Mo- 
tor Company, Ft. Lauderdale, Florida. 


TOW PILOT—$17.50 
(Dealers) 
Improved 1947 Model 
RED ARROW BARS—$338.82 


Complete with Guide Cables 


Tow Bar Sales Company 
FACTORY DISTRIBUTORS 
100 S&S. Clinton St. Chicago 6, Tl. 





ANTIQUE CARS FOR SALE 


Pop @altz. 1400 710... SS 
FOR SALE—1899 Oldsmobile, curved dash, 
in running condition. Will trade for new 


CENTURY 
FLOCK GUN 


Olds. Dan Stoller, Haviland, Ohio. 
1906 McINTYRE, 3 seats 6 
high wheels, ; ‘Gnd 


2 cylinders, good condition. 


—, attraction for parades, cele- 
ons, etc. Will appreci , 
The best gun made for flock ap- - F. E. Burgess, Geneva, Tiltnota. aren 





plication, designed for motor car 


“ACCESSORIES FOR SALE 
work. 


IMMEDIATE DELIVERY -Gorgeous 


: 


lon and tin- ny- 
A balanced, full three valve con- Navy, bubunae, "sane ‘a fabrics. 
trol gun, approved by leading Samples and prices upon request. "Lins 
car manufacturers for their own Brothers, 710 N. Niles Ave., South 


. . Be t 
refurbishing program. nd, Indiana. 


Large half gallon container and 
complete instructions for opera- 
tion, included with each gun. 
PRICE $24.50 Each 
Jobbers write or wire for 
information. 


to induce quick sales and win customer 


Satisfaction. Flaxco Produ 
Place, Hartford 3. Conn. a 


MISCELLANEOUS 


ENGINE REBUILDING— Crankshaft 
grinding and metalizing. John P 
Hughes Motor Co., Inc., 800 Commerce 
St., Lynchburg, Virginia. 


PECK’S AUTO TITLE BOOK. Covers title 
laws of every State, with actual copies 
of title certificates, certificates of regis- 
tration, ete. Should be on the desk of 
every new or used car dealer. Price $10 
postpaid or C.O.D. Title Digest Co., P.O 
Box 3407 (Sta. F), Jacksonville, Florida 


Century Products Co. 
8535 Mt. Elliot 
Detroit 11, Michigan 





GLOBE FREE WHEEL HOIST, never 
used, hydraulic type, self contained 
tank. Cost $375, take $300. Anderson 
Auto, Peoria, Illinois. 


FOR SALE—Sioux heavy duty valve seat | 
grinder No. 1712. New, complete with 
all attachments and accessories for auto- 
motive, aircraft, marine and diesel grind- 
ing. Forb Johnston Corp., 2907 North 
Ave., Richmond, Va. 


LISTER, 27 H.P. Diesel with 18KVA Gen- 
erator. Completely overhauled. Price 
$1,000. The Clyde Cole Motor Co., 620 
E. Market St., Warren, Ohio. 


FOR SALE—Bean front end machine with 
tracks and gauges complete. They are 
O.K. $150 F.O.B. Mercer. Willis Ga- 
rage, Mercer. Pa. 

CLAYTON MOTO-MIRROR DYNAMO- 
METER model 41, $1,100. This dynamo 
meter has been used only a very short 
time and is in perfect condition. The 
Hotchkiss Buick Co.. Waterbury, Conn. 


WILL TRADE 


SD 

WILL TRADE VULTEE BT13 all-meta! 
airplane, 450 hp., two-way radio, li- 
censed for day and night flying, landing 
flaps, luggage compartment, self-starter. 
fuel injector. This airplane is in perfect 
condition. It costs $28,000 approximately 
new. Will trade this plane for two new 
Fords, Chevrolets or Plymouths, 2 door 
or 4 door Deluxe cars. Write Box 1817 
c/o Automotive News, Detroit 26. 





DEALERS WANTED 


Motobecane 


French Motorcycle (125 ce) 
IMMEDIATE DELIVERIES 
Write, wire or phone 








John L. Green Operations Corp. 
1920 Broadway New York 23 
TRafalger 17-4056 








Pontiae Signs 


Porcelain enamel modern neon sign. 
Horizontal type —in two sections. 
Upper section 8% ft. by 3% ft. has 
the word ‘‘Pontiac’’ with Indian head 
emblem. Lower section 8 ft. by 1 ft. 
“Goodwill Used Cars’’ in neon. Rea- 
son for selling: Does not fit design 
of our new building. Sacrifice $175. 





UNIVERSITY MOTOR SALES 
1971 Mass. Ave. Cambridge, Mass. 


Eli. 0500 











LOOK LOOK LOOK £LOOK 


Some More White Sidewalled Tires AvaWable Immediately. 


— NEW LOW PRICES — 


OOOxIG......+..-- S1S.38* 650x15............$18.46* 
650x16............$18.82* FORD 0000 ccc ce cee” 
700x15............$21.65* 

*Plus Excise Tax 


U. 8S. ROYAL DELUXE AND FIRESTONE DELUXE CHAMPIONS ONLY 


10% Discount on Orders of 10 or More 
25% Deposit Required With Order 


KELLER MOTORS 


2750 WEST ALAMEDA DENVER 9, COLORADO 

















CHRYSLER DEALERS! 
We have oil filter cartridges for the 1946 and 1947 Chrysler. 
Replaces Mopar No. 1123387—Western Filter Pack No. 1330 
$1.05 Net — up to 48 
98 Net — up to 120 
80 Net — 120 or mure 
Check your stock. Ask your parts manager. Immediate delivery. 
First line filters. Very scarce. Guaranteed. 


BLAUSHILD MOTOR CO. 
15811 Kinsman Road Cleveland 20, Ohio 











GIVE ME THAT COMES FROM BRADFORD, _.. AN OIL THAT WILL KEEP SHE MEANS 
THE FINEST PENNSYLVANIA, I'VE HEARD... THIS MOTOR SMOOTH! anh wan 
OIL MADE... MINIMIZE 


OXIDATION AND 
CHECK THE 
FORMATION OF 
CORROSIVE 
COMPOUNDS 
IN THE ENGINE... 


SURE, LADY...YOU 


WANT VEEDOL! Keep your most particular customers 


happy with the new, Improved Veedol. 
Today, as always, it’s made 100% from 
Bradford, Pennsylvania, crude —the 
finest in the world, But now petroleum 
science has actually put new magic in 
this “naturally better” oil... has given 
it properties that minimize oxidation 
and check the formation of harmful, 
corrosive acids that attack bearings, 
pistons and other vital engine parts. 


When your customers 
want the best, they want 


™E Fem of prorection 


Improved VEEDOL. 
All summer long your customers VE EDOL It’s 100% Bradford, 
a . Pennsylvania, crude... 
will be seeing Full-Page, Full-Color a ile cae a 
Veedol ads in Life, Collier’s s/ give motors the 
amulies dsmiiistests : | . “CLEAN -SMOOTH” 
and The Saturday Evening Post. di treatment. 


Pou svevantA Wl 
ede =74¥> ASSOCIATED 
OiL COMPANY 


New York Tulsa San Francisco 


Makers of FLYING -A- GASOLINE - VEEDOL MOTOR OIL - VEEDOL GEAR & CHASSIS LUBRICANTS 
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